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{ OFFICE APPLIANCES 
is anews and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


{ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year, $2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 
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by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


* CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


{No person, firm or cor- 
poration, either directly or 
indirectly connected with 
theindustry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 
{ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 
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articles of office equipment 
or directly related products 
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istered in the United States 
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Db. ¢ 


{ COPYRIGHT. Contents 
covered by Copyright, 1926, 
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Acme Staple Co............136 
Adams, Henry T., Mfg. Co.211 
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Advance Paper Box Co.....210 
Aigner, G. J., & Co........205 
Ajax Time Stamp Co....... 214 
Aladdin Mfg. Co...... 215 
CO Pere 220 
Alma Furniture Co... 201 
American Clip Co.......... 170 
American Electric Co... 218 
American Embossing Co...222 
American Lead Pencil Co.. 74 
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ae a€neeneee« ae ae 240 
Bushnell, Alvah, Co.. oo eee 
Bushnell Mfg. Co.. 229 
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Canton Art Metal Co., The. 64 


Carpenter, E. W., Mfg. Co.225 
gg + 63 
Chicago Binder & File Co. .202 
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Chicago Safe & Mdse. Co. .229 
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These advertisements present the prod- 
ucts of the leading manufacturers in each 
division of the industry. 
ground for honest differences of opinion 
the publishers obviously cannot under- 
take to guarantee transactions between 
customers. 
however, offer their service in resolving 
between advertisers 
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Lh oo Ge Lea emene wd 161 
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Eagle Envelope Co.... ..215 
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Adding Machines. 
Addac Co... wyrrrr TT S4 
Add-Index “Corp .123 
Burroughs Adding Ma hine Ce 0.240 
Lanston Monotype Mach. Co..175 
Monroe Calc. Machine Co.... "228 
Peters-Morse Mfg. Co......... 127 


Portable Adding Machine Co..183 
Reliable Tw. & A. M. Corp..217 
rodd Co., The... 169, 171 
Victor Adding Machine Co.106, 7 
Adding & Cal. Machines, Used. 
Reliable Tw. & A. M. Corp..217 
Adding Machine Rolls & woem, 
Rockwell-Barnes Co .198 
U. 8. Lace Paper Works. "917 


Yankee Paper & Spec. Co...221 
Adding Typewriters, 

Purr ughs Adding Mach. Co..240 

Remington Typewri te Gi. 


7 
Unde rwood ‘Type writer re 
..59, 133, Back Cover 

Addressing “Machines. 


Addressograph Co 60, 61 
Eiitott Co., The soos 
Adhesives. 


(See In ks, Adhesives etc.) 
Advertising Copy ‘Bervice. 


Devaney, M. F wi .163 
Arch and Clipboards. 

American Mfg. Concern 66 

Globe-Wernicke Co., The.114, 5 

Rockwell Barnes Co 193 

Weis Mfe. Co 99, 100, 1, 2 

Yawman & Erbe Mfg. Co -- 87 
Autographic Registers. 

Hanna Register Co : 197 
Bankers’ Note Cases. 

Globe-Wernicke Co The 114, 5% 

Van Dorn Iron Works Co..124, 5 


Billing Machines. 
Burroughs Adding Mach. Co..240 
Remington Typewriter Co 

oes oe 57, 181, 239 
Underwood Typewriter C« B 

.59, 133, Back Cover 

Binders, Catalog ont a al. 








Adams, Henry T. 211 
American Clip Co ..170 
— Books. 
orum & Pease Co 182 
Mationnt Blank Book Co . 7% 
Rockweli-Barnes Co . 193 
Blanks for Bonds and Stocks. 
Goes Lithographing Co . 185 
Kihn Bros... occcmen 
Board Cutters, Paper & Card. 
Golding Press Division.. . 206 
Ideal School Supply Co.......180 
Bond Boxes. 
Art Steel Co.. ~+ 208 
Corry-Jamestown Mfg. Corp..199 
General Fireproofing Co...70, 71 
Globe-Wernicke Co., The..114, 5 
Metal Office Furniture Co.... 96 
Steel Equipment Corp 75 


Book Cases, 


Globe-Wernicke Co., The..114 n 

Gunn Furniture Co 194 

Macey Co... .104 

Van Dorn Iron Works Co..124, 5 

Weis Mfg. Co 98, 100, 1, 2 

Yawman & Erbe Mfg. Co 87 
Book Ends. 

Ryan. J. F. & Co 186 
Bookholders, 

American Clip Co 170 

American Electric Ce 218 
Book Rings. 


Adams Henry T., Mfg. Co...211 
Carpenter, E. W Mfe. Co 997, 





Morden Mfg. Corp., Th 218 
oe Machines. 
turroughs Adding Mach. Co..240 


Reine m Typewriter Co , 
T 57, 131, 239 
Underwood Typewriter Co 


no, 133. Back Cover 

Business Shows. 

National Business Show Co .236 
Busses. 

Auto File & Ine lex Co 149 

General Fireproofing Co..70, 71 

Toledo Metal Fur n. Co 117 
Calculating Devices. 

Meilicke Svstems . 224 


Ca'culating Machines 
Purroughs A?fding Mact Co 240 


Marchant Cale. Macl Co 56 

Monroe Cale. Mach. Co 228 

Morschhauser, W. A 188 
Calendar Pads and Stands. 

Defiance Sales Corp 21% 

Jersey City Prtg. Co 212 


Carbon Papers. 
(See Ribbons and Carbons.) 
Card Cases. 
Improved Boehner Binder Co.228 
Wiggins, The John B Co 227 
Chair Irons. 


Bettcher Stp. & Mfg. Co 232 
Chair Pads and Cushions 
Poomerang Chair Pad Co...226 
Econ Seat (C< 0 
Fox Geo, EF... & Co 186 
Ir A. H. ¢ 195 
Po Mfg. C 174 
Chairs 
Conrades Mfg. Co 204 
{ ( A cs 217 
Crocker Chair Co 213 
Derby, P., & Co Ir 13 
Gunlocke, W. H Chair Co 171 
Hevwood-Wakefield 183 
Milwankee Chair (s 2231 
Pierce, S. K., & Son 187 





“Classiieliann {h\: 





For the benefit of the subscribers the 
advertised are here classified. 
f requirements of the 
modern business office are represented. 
Should subscribers be interested in any 
article of office equipment not listed 
here, they are cordially invited to com- 
i the 


be promptly and cheerfully furnished 
with no obligation to you. 











Check Protectors and “Writers. 


an Seal & Stamp 


Coin Bags and Wrappers. 
I : - 


Copying Devices, 
Yawman & Erbe 


Art Metal Construction Co.128 
Globe-Wernicke Co., T 


Premier Metal Products Co 


«& Matthews Mfg 
, Paper and Card. 


Numbering Machine 


American Seal & Stamp Co.. 





Desk Pad s, Blotter. 


Desk- kPending Letiers 


American Electric 


General Fireproofing Co 


Desk Work Distributors. 


Art Metal Construction 


service bureau, 
information will 











Corry-Jamestown Mfg. Corp..199 


Cutie? Desk O0......cccccscs sme 
Dietz, The J. F., Co... : 234 
Englewood Desk Co....... . & 
Evansville Desk Co...........197 
General Fireproofing Co 70, 7 
Gunn Furniture Co., The...194 
Hoosier Desk Co.......... ee 
Saneeens BORE Dew cce cctecss 162 
Invincible Met. Furn. Co 112 
Jamestown Metal Desk Co 224 
Jasper Novelty Works........189 
Jasper Office Furn. Co and 
Leopold Desk Co.... sss 116 
Macey Co., The...... obo ae 
Metal Office Furn, Co... oe 96 
Myrtle Desk Co....... sone 
National Desk Co...... oo 200 
Orpin Desk Co cas ahh oe we we 168 
Quigley Furniture Co. ee 
Shaw-Walker Co... ind eeean 132 
Steel Equipment ESS 
Tell City Desk Co ‘ ° 191 
Van Dorn Iron Works Co. 124, 5 
Wagemaker Co.... _ - 122 
Western Furniture Co. oe 
Yawman & Erbe Mfg. Co... 87 
Directory Boards. 
Davenport-Taylor Mfg. Co.....184 
Display Fixtures. 
Universal Fixture Corp 208 


Duplicating ae & Supplies. 


Dick, A, — ae 165 

Heyer A. Oe...<k -212 

Rotospeed Co., The 73 
Envelope Sealers. 

Argus Mfg. C« ore ee 202 

Elliott Co + . 126 


Reynolds Enve lope Se aler Co. .228 
Standard Mailing Machines 


Ms cceses 180 

Envelopes. 

Ames Safety Envelope Co...213 

Bushnell, Alvah, Co . .233 

Cooke & Cobb. oh 118 

Diemer, John F C 220 

Eagle Envelope Ce a 

Nat'l Fiberstok Env. Co ..177 

Quality Park Envelope Co 148 

Smead Mfg. Co., The 202 

1. S&S. Envelope Co.. 181 
Envelopes, Celluloid. 

Markilo Co E - 226 
Erasers. 

Argus Mfg. Co : 202 

Faber. Eberhard... ‘ 14 

Ink-Out Mfg. Co...... 228 

Ss . eres 193 

Roberts, Weldon, Rubber Co. .225 

Rush Eraser Co....... 192 
Expense Books, Salesmen’s. 

Beach Publishing Co... 225 
Eyeshades. 

Chicago Eyeshield Co. 228 


Featherweight Eyeshade Co. .229 
File Boxes, Metal, 


Rockwell-Barnes Co 193 
Filing Cabinets, Cloth Covered. 
Advance Paper Box Co. SS 


Diemer John F., Co.. 
eee 
Imperial Methods Co. 
Macey Co., The 
Sainberg & Co.... 
Filing Cabinets, Metal. 








Art Metal Constr. Co... 128, 9 
Art Steel Co , o+4a0 
Auto File & Index Co -149 
Pentson Mfg a 214 
Berger Mfg. Co..... rT 
Browne-Morse Co 137, 8. 9, 40 
Canton Art Metal Co 64 
Columbia Steel Equipment Co 155 
Corry-Jamestown Mfg. Corp. .19 
General Fireproofing Co 70 71 
Globe-Wernicke Co .114 fj 
Imperial Steel Cabinet Co “194 
Invincible Metal Furn. C: 112 
Macey Co., The... ; ..104 
Metal Office Furn. Co. 96 
Premier Metal Products Co..189 
Shaw-Walker Co ‘ - 182 
Steel Equipment Corp Th 
Terrell's Equipment Co 238 


Ulrich wg Ln ay Co... .226 
Van Dorn Iron 124, 5 
Yawman & Erbe Me is. Aer 87 


Filing Cabinets, Wood. 
Auto File & index Co........149 
Boston Index Card OP 
Browne-Morse Co.. 137, 8, 9, 40 
Globe-Wernicke Co., The. .114, 5 
Imperial Methods Co........238 
Macay Ce., TRO. ccccccscvescvnee 
Shaw-Walker Co,........2..0L 
Ulrich Planfiling Equip. Co. .226 
Wagemaker Co........s-se+5 
Weis Mfg. Co...... _ 100, 1, 2 
Yawman & Erbe Mfg. Co..... 87 
Fame ty gp 

Aigner, & OR cccocrcesh 
American Clip OO... 5000 500ssneee 
American Mfg, Concern....... 66 
Boston Index Card Co.......151 
Browne-Morse Ce.. 137, 8, 9, 40 
Daco Guide Co..... 
Filing uipment Bureau... .151 
General reproofing Co...70, 71 
Globe-Wernicke Co., The. .i14, 
Imperial Methods Co..........2338 
Invincible Met, Furn, Co.....112 
Macey Co., The. on2000% son 
Oxford Filing Supply Co......178 
Rockwell-Barnes Co,..........1938 
Shaw-Walker "Oe.. 06 895 66d Sa 
Simonson, R. A., Co.........223 
Smead Mfg. Co., The.........202 
Steel Equipment Corp......... 
Ulrich Planfiling Equip. Co... .226 


Wabash Sar a9 a eer . O11 

Weis Mfg. Co...... 99, ‘100, 1, 3 

Yawman & Erbe Mfg. Co..... 87 
Fountain Pens. 

Carter's Ink Co., The..... oon ae 

Eggens-Hambler Co..... tone 

Parker Pen Co.......++s 119, 20 


Sheaffer, W. A., Pen Co.....143 
Furniture Finish, 
Du Pont, E. I. DeNemours be 


Ce. ccoocsvesessecdessene Kei Coe ee 
Gold Pens. 

Gaydoul Gold Pen Co........ 229 

Weigel, E. O., & Sons....... 224 
Gold Stamping. 

Aigner, G. Fug BG GOrcccevecs 205 
Gummed Cloth, 

Aigner, GB. Deo B GOeciciacves 205 
Gummed Cloth, Patches. 

Crownolo Mfg. Co..... beoenen 225 
Index Card Signals. 

Cook, 2, Gp. Gebedondssecsouss 216 

Graff-Underwood Co........... 205 

Moore Push-Pin Co.......... . 226 


Yawman & Erbe Mfg. Co..... 87 


Index Tabs. 
Aigner, G@. 2., @ GOi.ciseccas 
Cook, H, Disteeseeseeke 216 
Rand Co., Division get tansenne ft: 
Universal Index Tab Co..... 195 
Ink Eradicators, 
Sak-Out. REGS. Go... ccvccosend 228 
Inks, Adhesives, Etc. 
Carter's’ Ink Co., The........ 63 
General Eclipse Co........... 213 
Gorton-Pew Fisheries......... 82 
Gawtees POle, Geis ised vs vsece 214 
Inkstands. 
Pachrach Specialty Co...... . -209 
General Eclipse Co............ 213 


Sengbusch 8-C Inkstand Co.... 
Inkwell Bases. 


Seven, A. Tie GOee cen seeenss 195 
Labels, Law Books. and Number. 
Aigner, G. STE: 


Leads for Mechanieal Pencils. 
Amer. Lead Pencil Co,....... 74 
Waber, A. W., BaG.sossscsdene 227 

Letter Distributors, 

Pristow, Stanley R......... - 226 
Imperial Methods Co..... oe + 288 
Kohlhaas Co,, The..........+.+. 

Lettering & Show —s meme, 
Bridgeport Pen Co........... 

Lines Wanted. 

Barron, W. T. & Co., Inc... .222 

Linoleum Desk Tops. 


Vos, Geo. B., & Od.csccccece 186 

Polar Mfg. O00. ....-000¢ cise smee 

Wagemaker O0........e+0055 122 
Lists. 

Polk, B. Eu, @ Greoscseises 226 
Lockers. 

Lyon Metallic Mfg. Co....... 90 

Terrell’s Equipment Co....... 238 


Van Dorn Iron Works Co..124, 5 
Loose Leaf, Books and nem. 
2oorum & Pease Co...... 
Chicago Binder & File Co.. ‘bon 
Gilman, A, 8., Co...157, 8, 9, 4 


Irving-Pitt Mfg. Co coveabanwe 
National Blank Book Co...... 76 
Plow & WeGOi cs cccccurciace 192 
Sheppard, C. E., Co..........150 
Stationers, L. at ss ooash 235 
Trussell Mfg. Co..........+ -.198 
Workman Mfg. Sepa 7 192 
Loose Leaf Maveleges, apap a 
MareE® COicccccsccisssvetsses 
Mav Tacks. 
Graff-Underwood Go........... 205 
Moore Push-Pin Co........... 226 
Maps, Globes, etc. 
Rand. McNally & Co......... 105 


Matched Office Suites. 
Commercial Furniture Co...94, 5 
Masse Qiks WAGs 6000s ivivds 104 
Memorandum Devices. 
Vea, Geo, Bh, & Giicccisccsctee 
Hanna Register Co.......... 197 
Mark-Mor-An-Dum .......... 228 
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WANTS AND FOR SALE, CONTINUED FROM PRECEDING PAGE. 





SALESMEN WANTED. 





Sells instantly to all 
stores Big repeats! Tremendous market Write quick Ex- 
lusive territory Millen 426 Nottingham Bldg., Boston, Mass 
NATIONALLY KNOWN Filing Cabinet Manufacturer wants 
men for road positions Traveling experience not necessary, 
ut retail filing equipment experience absolutely essential Ad- 


ess W-31 care Office Appliance, Chicago 


A LEADING MANUFACTURER of steel office specialties and 
household items desires one straight commission salesman for 
centra tate ind one for Canada Address ©-68 care Office 
Appliances, Chicago 

EX-COMPTOMETER salesman, in every city I have a clean- 
cut, money making proposition for those who know the users 
of these wonderful machines Write D. D. Gray, 1615 Elmwood 


A) Lakewood, ©O for particulars 
HIGH GRADE resident salesman to sell steel office equip 
ment to dealers and steel factory equipment to user on com- 
mission in the following cities St. Louis, Kansas City, San 
Francisco, and Los Angeles Address T-37 care Office Ap- 
pliances, Chicago 
OFFICE FURNITURE SALESMAN—Wanted for well estab 
lished dealer in middle west Prefer man about 25 years of 
age, with at least one year experience A live proposition for 
a ili salesman Address P-50, care Office Appliances, Chicago 
WANTED—Can use the services of two salesmen, experienced 
1 elling furniture and filing equipment A splendid oppor 
inity is offered Territory around New York City Give age 
xperience, and names of former employers Address Y-35 
Office Appliances, 1701 Pershing Square Bldg New York 
{ 
WANTED—General Sales Manager to represent manufacturer 
new office and bank devices of proven value and salability 
for the purpose of establishing a sales organization Applicant 
must be able to finance himself 4 good opportunity for the 
ht man Dent A, 4th Floor, 137 Federal St Boston, Mass, 
SALESMEN—If you are calling on large offices you can add 
n erially to your income by carrying, as a side-line, the Col 
nn-poster ar iid to every user of large loose-leaf records 
New Patented An article of real merit, retailing for $4 up 
Wr for complet information H \ Henrikson Mfr 43 
Knowles St Providence, R. I 
OFFICE AND DIRECTORS’ TABLES, most complete medium 
ur high grade line exclusive designs in oak, mahogany and 
walnut Will interest only high class commission men who 
ll on the office furniture trade Give full particulars about 
suurself, lines now carried and territory covered Address K-21] 
Office Appliances, Chicago 
1 NEW PAPER FASTENING MACHINE! 4, New Oppor- 
tunity Sell Neva-Clog Stapling Pliers direct to offices and fac 
es in your town Sells on sight because of exclusive fea- 
ures Guaranteed for five vears Exclusive territory: full pro 
on on repeat orders Three sales a day mean $4,500 vearl 
profit to vou Write or wire, NEVA-CLOG PRODUCTS, Ine 
I> ©, Bridgeport, Conn 
TYPEWRITER SALESMAN WANTED—One who has had of 
fie ppliances iles experience, and a consistent record a« be 
real sales producer Opening is with branch office of 
iding typewriter company in a prosperous section f the 
thwest An attractive opportunity for a man who can sell, 
, dependal Address N-55, care Office Appliances, Chi 
LARGE WELL RATED FIRM wants representatives sell 
dire t consumers combination order blank and envelope 
l leaf devices pecial printing Restricted territories, full 
r part time References required teplies will be held conf 
dential This is not a get rich quick proposition but an oppor 
for earnest men to add from one hundred to two hun 
dollars per month to their incomes Address C-33, care 
© Appliances, Chicago 
TO MEN WHO CAN SELL SAFES—If you have sold fireproof 
f and can sell them successfully, your services are of ex 
ional value to us, and we have a straight commission propo 
sit with which can make more money than with any 
line of safes ever offered you Write us at length Tell us 
it your experience and present connection, and send photo 
xT All information will be in strict confidence Address 
( E. Mann. Gen. Sales Megr., The Schwab Safe Company, La 
EF Indiana 
TREASURER AND OFFICE MANAGER WANTED 
\I inder » well versed in bookkeeping, to become treasurer 
I office manager of new corporation selling products through 
onery trade Must be willing to interest himself financially 
t he concern for he is wanted on the board of directors 
t gh the amount he need invest may be as low as $500. Must 
! willing to work for the first year at a salary of $175 per 
th and bonus Give references, experience, age and general 
rmationin first letter Address D-35, care Office Appliances 


SALESMEN WANTED. 





WANTED—Salesman to carry line of well made medium 
priced office chairs on commission. Address W-29, care Office 
Appliances, Chicago 


Sells $5.00 


HAND ENVELOPE SEALER—Seals 50 minute. 

only Tremendous market Big repeats. Exclusive territory. 
Write quick Consolidated 410Z Nottingham Bidg., Boston, 
Mass 


machine salesman to take charge 
South. Z-73, care Office Appliances, 


EXPERIEN( 
of productive 
Chicago 


‘ED dictating 
territory in 





new Savadres 
Eagle 


veling: to” ‘sell the 
Wonderful repeaters. 
Chicago. 


SALESMEN Locai and ra 
(one-piece window envelope) 
Envelope Co 1322 Wabash Ave 


SITUATIONS WANTED. 


TYPEWRITER MAN, seeks situation with re- 
liable Fifteen years’ experience selling and repairing. 
Can repair all makes Address S-69, care Office Appliances, 


Chicago 


COMBINATION 


concern 





TRAVELING SALESMAN—Age 39, married, fifteen years’ ex- 
perience selling wood office furniture. Can furnish the best of 
references. Now open for position. Address M-36, care Office 
Appliances, Chicago 





rYPEWRITER REPAIRMAN desires change. Nine years’ ex- 
perience on all makes and qualified on adding machines. Em- 
furnish A-l references. Address L-38, care 
Chicago 


p.oved and can 


Office Appliances 











TYPEWRITER REPAIRMAN and rebuilder, 25 years’ experi- 


ence with the Underwood, Royal, L. C. Smith and Remington 
companies Prefer steady position with exchange where my 
all around experience will count. Age 40. Address R-31, care 
Office Appliances, Chicago 





STATIONERY and office supply man with 12 years’ experi- 


ence in the buying, selling and manufacturing. Would like to 
make a connection with a growing concern which desires a 
hustler Could take complete charge of either or all depart- 
ments ,ddress X-122, care Office Appliances, Chicago. 


STATIONERY SALESMAN—A real live producer, is open for 


a new connection as manager of store or department. Knows 
stationet thoroughls both from manufacturing and retail 
angles I year has doubled output of present concern. Can 
do big constructive work for stationer who has a desire to 
expand Address O-31, care Office Appliances, Chicago. 
BORN IN |! S., 1892—Been in South America 7% years, just 
returned Special training in office machinery and equipment. 
Field Mechanic—Salesman—Manager and Executive. Experi- 
ence in I s Argentina and Uruguay. Was successful man- 
ager of concern holding the exclusive agency in Uruguay for 
Royal—FElliott-Fisher—Corona Typewriter and Adding Machine 
Monroe Calculator \ddressograph—Multigraph—Acme Card 
System Co., et Speaks and writes English, French and Span- 
ish Prefers position with exporting company. Address Chas. 
Ed. Potter, Toronto, Canada 


MECHANICS WANTED. 


FIRST CLASS typewriter and adding machine mechanic with 


moderate amount of sales ability Good opportunity for right 
party Must be strictly business L.. B. Divelbiss, Columbus 
Miss 


mechanic and salesman; or goud 
Good proposition to 
co., 118 E. 


WANTED—Gocod combination 
salesmal Must come well recommended 
right man TYPEWRITER REPAIR & SALES 
Adams St Muncie Ind 


BUSINESS OPPORTUNITIES. 


FOR SALE—$5.000.00 will purchase old established Typewriter 
business paying TEN PER CENT PER MONTH NET, located 
in the richest field and best town in FLORIDA. W. E. WHYTE, 
LAKELAND, FLURIDA 


SALES MANAGER or sales organization wanted to market high 
grade new machine. Work compares favorably with 
machines now on market Simple mechanical construction 
ind lower cost \n unusual opportunity to build a big profit- 


addressing 


the 


able business Address C-34, care Office Appliances, Chicago. 
WANTED—A National Sales Organization to take over the 
sales of new office and bank devices of proven value and sal- 
ability Must have offices in every principal city in the United 
State and Canada For details write Dept. A, 4th Floor, 133 
Federal St Boston, Mass 











ARE YOU TIRED OF COLD WINTERS IN THE NORTH? 1 
have the only stationery and office supply store in one of Flor- 
ida’s fastest growing cities It is a money maker, but my man- 
ufacturing business is taking too much of my time from it. 
Will sell all or part provided buyer is experienced and respon- 
sible $4,000 or $5,000 will handle the deal. Address A-32, care 
Oftice Appliances, Chicago 

















Gr ——_———— 
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ey %, 


# 


£571,970 * 





1,571,309 


No. 1,572,553.-Loose leaf binder; patented February 9, 1926, 


by Henry C. Miller of Milwaukee, Wisconsin. 

No. 1,571,905.—Loose leaf binder; patented February 2, 1926, 
by Otto L. Hermann of St. Louis, Missouri; assignor to Buxton 
& Skinner Printing and Stationery Company of the same place. 

No. 1,573,407.—Device for holding typewriter type in place 
while oy | soldered to type-bars; patented February 16, 1926, 
by Joseph Lindburg of Brooklyn, New York, assignor to Under. 
wood Typewriter compony of New York City. 

No. 1,571.291.—-Label.holder for self-inking stamps; patented 
February 2, 1926, by Gustav A. J. Meyer of Chicago, Iilinois, 








Fhe RECENT 
P ATENTS 





Copies of any one of the patents referred 1,569,546 
to here can be obtained by gonamng twen- Erfurt. Germany 
ty-five centa in stamps to BF. G. Siggera, Duetache Werke 


atent lawyer, Suite 33, N. U. Bullding, Berlin, Germany). 
Jashington, dD. C., and mentioning Office 1,569,587 
Appliances. A. BR. Smith, 





Typewriter 
Aktien Gesellschaft 
Typewriting machine 


Stamford, 
to Underwoal Typewriter Company, New H 








1926. 

















1571, 29? = 


us 





4,470@ 767 


assignor to Meyer & Wenthe of the same place. 

No. 1,571,363.—Fountain pen; patented February 2, 1926, by 
James Barker of Kalamazoo, Michigan. 

No. 1,571,470.—Check protector; patented February 2, 1926, by 
Thomas R. Gabel of Los Angeles, California, assignor to Code 
Check Guard Company, a corporation of California. 

No. 1,570,767.—Loose leaf book or binder; patented January 
26, 1926, by John William Myatt of Tipton, England, assignor 
to Re pt Limited of the same place. 

572,385.—Finger guide for typewriters; patented Feb- 


ruary 9, 1926, by Benjamin F. Elisworth of Brooklyn, New York 


to Underwood Typewriter Company, New 
York, N. Y., a corporation of Delaware) 
1,570,309 Typewriting machine ~~ @ 
EF. Kurowski, Brooklyn N Y. (assignor 
to Underwood rypewriter Company 
New York, N. Y. (a corporation of Dela 
ware) 
1.570.425. Pen and pencii holder S. A 
Rakalvar, De Moines, lowa 
Copyholder Walter A. He 
Denver, Colo 


Walter 
(assignor to A. EB. G 1.570.744 


Kahl 


man, 
1.570.765 Calculating machine provide 
with two counters Max Muller 
Germany (assignor to Thaleswerk m 
Rastatt, Baden, Germany, a German 


Jess« 


Conn. (Cassignor 


1,567,895. Reversible writing pad. Jean York, N. Y., a corporation of Delaware) ; ) 
A. H, Barke'tj, Hollywood, Calif 1,569,742 Pencil attachment Joseph COMPANY 
1,567,910 Magazine pencil W enze BR. Goerling, Wausau, Wis 1,570,767 Loose leaf book or binder 
Frang Brynda, Vienna, Austria, and Rob 1.569.783. Fountain pen. Eric G. Pear John William Myatt, Tipton, England (as 
ert Polla London, England (assignors son, New York, N r «assignor to Eaglk signor to Ledgers, Ltd., Tipton, England) 
to Alladin Industries, Ltd., London, Eng Pencil Company, New York, N. Y., a cor 1.570.783. Manifold recording and mai 
land) poration of Delaware) ine device Charles D. Schiffler. Colun 
1,567,985. Calculating machine Alex . + Typewriting machine Jesse bus, Ohio 
ander Reisser, Modling, Austria (as e r A." anal Cone — 1,570,786. Bank pass book. Samuel 17 
signor by mesne assignments to Aktie o Underwood fypewriter Company, New Schofield, Washington, D. C 
bolaget Calculus, Stockholm, Sweden) York, N. Y., a corporation of Delaware) saiauchaaan pa , 
1,569,005, Loose leaf binder. James © 1,569,891 Typewriting machine Jesse 1,570,988. Typewriting machine id 
A. BR. Smith, Stamford, Conn. (assignor win E. Barney, New Rochelle, N. Y. (a 


(assignor 
Groves, 


Giroves, Mo 
Webster 


Dawson, Webster 
to Elma N 
Mo.) 
1,569,016 
F. Helmond, 


Dawson, 


1. - 1,569,900 
Typewriting machine. William H. Vickers 


Hartford, Conn. (assignor to 


to Underwood Typewriter Company, New 
York, N. Y., a corporation 
Typewriting machine 
Corona, 
(assignor to Underwood Typewriter Com 


signor to Remington Typewriter Com 


of Delaware) pany, Ilion, N. Y., a corporation of New 
Harry Tork) 
Longe Island, N. ¥ 1,571,120 Pencil. William K. Holmes 


a N. ¥ 


yaderwood Typewriter ( ompany New pany, New York, a corporation of 571,17 Loose leaf binder George 

Ore, ae” Tr + oa Mt, bl ot , Delaware) A P arsons. New York, N \ (assignol! 

Ww Saoiee shotein a a v0 oo 1,569,950. Typewriting machine. George to Charles E. Bedaux Company, Ine., 
. ae “4 La) ” . a . - . 

RGNCiM, AABAetn, | assignor W. Campbell, Hartford, Conn. (assignor New York, N. Y., a corporation of New 


Underwood Typewriter Company New 


York) 





York, N. Y., a corporation of Delaware) 


1,571,180. Envelope and stamp moister 





1,569,076. Typewriting machine. William 
A. Dobson, Bridgeport, Conn. (assignor to 
Underwood Typewriting Company, New 
York, N. Y., a corporation of Delaware) 


1,569,188. Calculating machine. Oliver 
D. Johantgen, Oak Park, Ul. (assignor to 
Vietor Aiding Machine Company, Chi 


a corporation of Hlinois) 
Typewriting machine John 
Elizabeth, N. J. (assignor to 
Typewriter Company, New 
York, N. Y., a corporation of Delaware) 
1,569,337. Ink pad for rubber stamps 
ete. Edward F. Rolle, Forest Hills, N. Y 
(assignor to Rolle Rubber Company 
New York, ) 


cago, Tl, 

1,569,244 
Waldheim, 
Underwood 


office equ 


1,569,378 Typewriting machine. Alfred 
G. F. Kurowski, Brooklyn, N. Y. (assien man and job together, 
or to Underwood Typewriter Company ing copy, furnishes 
agents and dealers 


New York, N. ¥ 
ware). 

1,569,158. Filing cabinet 
bey, Grand Rapids, Mich 
.569,470. Inking pad 

Los Angeles, Calif. 
1,569,486. Desk attachment Glenn & 

(assignor of one 

Spokane 


a corporation of Dela 


Fred W. To ing U. 8. A. 
out cha 


Simon N. Faldet have made, 


of the service. 


Hardin, Spokane, Wash 
half to Charles E 


Johnson 





Office Appliances is for the ml 
Exclusive Use of Subscrib- 
ers and Advertisers 


In the execution of its various commis- 
sions this bureau calls = 2 ractically 
every member of the sta 
by personal letters all ae A. upon 
matters germane to the field, it fur- 
Ine nishes fe me reports upon articles of 
ent, supplies names of manu- 
facturers Pot any article wanted, puts 


lists of desirable 


country, aids foreign dealers in secur- 
lines, and in man 
ways performs useful service, all with- 
Subscribers in every land 
and are making, 
of this bureau; manufacturers in every 
section of the field have had evidence 


er Robert Astley, Boston, Mass 


The SERVICE BUREAU of 1,571,291 . Label holder and self it h ir g 


stamps Gustav A. J. Mever, Chicags 
(assignor to Mever & Wenthe, a c« 
partnership consisting of Gustav 
Meyer and Herman J. Wenthe, Chicag: 
Il.) 

1,571,363 
Kalamazoo, 

1,571,403 
typewriters 
ton Park, Calif 

1,571,470 Check protector Thomas R 
Gabel, Los Angeles, Calif. (assign t 
Code Check Guard Company, a cor} 
tion of California) 

1,571,477 Self-filling fountair 
Charles M. Haynes, Chillicothe, 0} 
every 1,571,567 Paper holder for addi: ' 

chines Nelson White, Ithaca, N. Y. (as 
signor to Peters-Morse Manufas ! 
Company, New York, N. ¥ a 
—- of New York) 

571,658 Copy holder Howard B 
colee Brooklyn, N. Y. (assignor to Coles 
Copyholder Company, a partnership com 
posed of Howard B. Coles and Ernest H 
Stolz, both of New York, N. Y.) 


Fountain pen. James Barker 


Mich 
Vertical space’ register 


my t Tultor ntir 
answers La d R Ful ! Hu ‘ 


repares advertis- 
in nearly 


other 


good use 











Wash.) 
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MEETINGS TO COME o Reena DP iritrtass es dngeien mae 
eovernor, will hold a regional meeting at 
los Angeles on or about July 3. 


rhe Richmond Office Appliance Asso Regional District No. 10. N. A. 8S. O. O. 
ation of Richmond, Va holds regular M., George EF. Horne, Greeley, Colo., gov- s ¢ ¢ 
veekly luncheor eet rs New officers ernor Meeting e jusly anno ced for 
‘ - ted in Ap ri. — June 19 at De aver ‘Coe will cS eekil be Wholesale Stationers Association of the 
* U. S. will hold its sixteenth annual con- 


- - ~ April vention April 26-28 at the Hotel Chase, 
National Association of Stationers s « - St. Louis, Mo. 
ft Outfitters and Manufacturers An : , 
: convention Mayflower hotel, Wash Regional District No. 4, N. A. 8S. O. O + wd s 


r ; ; 9.92 4 M., R. N ound, Charlotte, N. C., gov 
neton, D. C., September 20-22, inclusive = 3 4 Even © rartot . Be gov Direct Mail Advertising Association, 
& the district. at Chattanooga, Tenn. A ‘[nc., will hold its annual convention iin 
nternational Stamp Manufacturers’ A most nteresting program of events is the Mace. temple at Detroit, Mich., 
on tion Meeting at Hotel Pfister Mil chedi October c-ed. 
vaukee, Wis., June 21, 22, 23, 24 a + o. + « s 
onal ae g ¢ N.A.8 00 Regional District No. 5, N. A. 8. O. O District No. 11, I. S. M. A., will hold 
M \\ oodson P . W addy, Richmond Va M Cc. C. Cobb, Toledo, Ohi governor a meeting at Chattanooga, Tenn., Satur- 
vernot All day meeting will be held at plans all day meetings in Detroit, Cleve- day, April 24, at the Hotel Patton. a 
I delphia, Penna., Thursday, April |! land and Cincinnati on May 24-28 nae p) a es 2 So an 
we ‘ 
© © } v4 wd Nw tending the meeting will be able to spend 
Regional District No. 8, N. A. S. O. O Regional District No. 7, N. A. S. O. O an entertaining and enjoyable week 
M William Schmiederer, St. Louis, Mo M., Arthur J. Walker, Minneapolis, Minn profiting also by the business session of 
erno! Meeting planned for Little governor, plans a district meeting in Des Saturday 
Rock Ark April 21 probably will be Moines June 17 
postponed, A new date will be announced a a~ ~ + + s 
ans Regional District No, 11, N. A. 8S. O The San Francisco Stamp Club, 45 Cali- 
O. M., W. J. Ortel, Spokane, Wash., gov fornia street, San Francisco, holds meet- 
Regional District No. 9, N. A. S. 0. 0. ernor. District meeting will be held in ngs second and last Wednesday in each 
M W Neil Stewart, Dallas, Texas, gov conjunction with the Pacific Northwest month The annual meeting and election 
ernor Meetings will be held in Dallas Statio ners Assot lation at Vancouver of officers will take place Wednesday, 
Sar Antonio and Houston, April 97-29 BRB. ¢ June 4.26 April 28. 








has been dealer, sales manager and mametnabavel. He desires 
to receive exclusive agency propositions on office machines and 
other office specialties sold on an agency basis. 

Youngstown, Ohio.—F. H. Williams, of The Strouss-Hirsch- 
berg Company, has requested catalogues of bookcases, with 
price lists This appears to be a large user. 

Washington, D. C.—Donald W. Kenneth, 300 Twenty-first 
street, N. W., is establishing himself as Washington representa- 
tive of manufacturers seeking Federal Government business. He 
has had four years’ experience as stationery salesman and gov- 
ernment sales representative, has an acquaintance among gov- 
ernment departments and is familiar with the details in submit- 























Overseas. tine bids. He desires to make arrangements with several manu- 
‘ ( *< hos es oO 9 4 - 
Mexico City, Mexico.—F. Armida & Company, Avenido Madero fa tures w e lin offer opportunities for Government busi 
1». F., is interested in taking on a line of changeable signs HORS volume 
ind building directories The company's present lines include m 
those of ° S j » - t Ls ‘Ts, > : ( m i *,* 
f the L. C. Smith & Corona Typewriters, Inc., Kardex Commerce Department Trade Opportunities. 
Rand Bureau, In Marchant Calculating Machine Company, : > . 
Ty Dalton Adding Machine Company, Elliott-Fisher Company Appliances, office \lexandria, Egypt.—No. 19562; purchase 
ind others contemplatec 
Milano, Italy Rage. Re Stafano Moreo Fu Gov. ni. via 8S Appliances office, Porto, Alegre, Brazil.—No. 19,618; agency 
(Gregorio 22, wished to get in touch with manufacturers of car des rea . 
on paper that s impregnated on two sides This concern is Appliances, office Stockholm, Sweden.—No. 19,640; purchase 
it the present time representing several well known American ind agency contemplated ; E 
manufacturer Equipment visible filing system, Leipzig, Germany.—No. 
Trujillo, Peru, South America.—Agencia Comercial del Peru, 19.650; agency desired 
Castilla Postal 192. wishes to get into communication with office Furniture and supplies, school, including desks, seats, manual 
uipment and office appliance manufacturers interested in the training equipment, charts, maps, globes, Campbellton, Canada. 
Peruvian market This inquiry comes to us through Reuben H No. 19,310; purchase contemplated. 
Donnelly Corporation. 28 West Twenty-third street. New York Machines adding. pocket or desk, small, inexpensive, Camp- 
NY beliton, Canada No. 19,512; purchase contemplated. 
Domestic Machines, adding and calculating, La Paz, Bolivia.—No. 19,314; 
- —— ; ugency desired 
Asheville, N. C. rhe Asheville Office Specialty Company Machines addressing Leipzig, Germany.—No. 19,457; pur- 
80 Patton avenue is in the market for contractors’ figur- chase contemplated 
ng books Manufacturers interested are invited to communi- Machines, addressing, Leipzig, Germany.—No. 19,650; agency 
ite with S. S. Williams, the president desired 
Aveca. N. Y The Office Equipment Company (formerly the Machines, calculating, Leipzig, Germany.—No. 19,467; pur- 
Van Patton Typewriter Exchange) wishes information on stand- chase contemplated 
ne desks wooden for bookkeepers Manufacturers are re- Machines, calculating, Leipzig, Germany.—No. 19,650; agency 
ested to send catalogues and buving information desired 
Chicago, II!.—The T. M. Sheppard Company, 542 South Dear Machines, cash register, Leipzig, Germany.—No. 19,638; agency 
born street s in a position to take on several additional lines desired 
ell to the wholesale stationers’ trade in Chicago and con anh ine cash register, Leipzig, Germany.—No. 19,647; agency 
ous territor The company is now representing a number desired 
vell known lin , , Machines, cash register, Leipzig, Germany.—No. 19,650; agency 
Denver, Colo The Denver Sales Book Company 120 Law lentrad 
street wishes to receive catalogues and quotations on Machines. cash register Regensburg, Germany.—No. 19,414: 
waste baskets ind wire desk trays An order s to be wencev desired 
din the near future Address information to J. A. Gilbert, Machines Multigrap! Leipzig, Germany.—No. 19,457; pur- 
‘ manage! ; ‘ ’ 2 chase contemplated 
Escanaba, Mich The Office Inkwell Company W H. Dick- Machines, Multigraph, Leipzig, Germany.—No. 19,650: agency 
« in the market for a square inkwell of glass with a side desired 
ening suitable for use in a desk pigeonhole. If any manu Machines, typewriter, Leipzig, Germany.—No. 19,650; agency 
irer is still producing this type, he is requested to com basahatendl 
ite with Mr Dickson, care the compan) ; Machines, typewriter, Passau, Germany.—No. 19,649; agency 
Houston, Texas.—-E. M. Gross, of the Typewriter Exchangs desired 
West buildir states that his concern is now in a position Machines, typewriter, Regensburg, Germany.—No. 19,648; 
to represent t) manufacturer of a typewriter in his territory weney desired 
In addition to the usual typewriter wus ween buying, selling and Machines. typewriter. rebuilt, portables included, Tientsin, 
. ring : = pan? also han les typewriter suppies . (“hina N 19.668: purchase contemplated 
Jacksonville, Fla The Old Dutch Carbon & Ri » Con N: eltic fice, Stockholm, Sweden—No. 19,640; purchase and 
609 Atlant National Bank building, is in a tion t aoe ontemplated 
e on A few k selling office spec alty ines ference Pads. memorandum, Nassau, Bahamas.—No. 19,415; purchase 
nett National Bank of Jacksonville, Fla peta Mee 
New Britain, Conn. The Adkins Print ng Con An ; ne — Paner. Svdne Australia No. 19.594: agency desired. 
ery and for equipment lsc ha : asked ) é a Pa net carbon Mexico City, Mexico.—No. 19,383: agency de- 
P ff manufacturers of steel desks Communications and : 7 
locues should be addressed to Thure Bengston, treasure sire - vs bein ed i 
the companys ee 
Norfolk, Va.—W. T. Barron & Company, In¢ 10-14 Plums Error in Tysowsiter Statistics. 
t et. has leased ground floor space with the intention of get- Through « or the table of tupewriter exrporta printed on Page 
neg more directly into the office eq ‘ipment field For twenty- 9 of the February issue stated that the table covered the shin- 
ve vears the business has operated as a manufacturing sta- enta of October. 1925 It should have said “November, 1926.” 
ner L. R. Coppage, the president of the company, is a thor- The Decembe tabulation of typewriter exports appeared on | 


ghiv experienced stationery and office equipment mar He Paage 8 of the March nu her 
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Adding - Calculating - Billing - Bookkeeping 


machines 


United States exports of 
ports under this classificati 
the value 


adding, 
bookkeeping and billing, by countries, in January, 
m where 
of the 
‘alculating 
included 
parts of 
Division of 








an electric motor 
machine. Parts of adding and 
shown separately They are 
fication, “Other machinery and 
gated for publication. By the 
of Commerce 
Addins 
Machines 
No 
Austria 9 $4,913 
Belgium . 44 6,030 
Czechoslovakia 44 1,792 
Denmark and Faroe 
Islands . 12 2.375 
Finland 75 », 250 
France 54 27,675 
Germany 170 4,190 
Greece ; 
Hungary . 5 2,988 
Italy 103 13, 
Netherlands . 11 2,252 
Norway : 22 10,701 
Soviet Russia in 
Europe ... 1 125 
Spain .... ; cy 1,584 
Sweden. M 32 16,180 
Switzerland .. 25 4,214 
Turkey in Europe 1 
United Kingdom 43 
CREE nscces 67 
British Honduras ' 
Costa Rica 3 
Guatemala : ‘ 
Honduras 1 233 
Panama ; 5 661 
Salvador ... ; i 690 
Mexico ..... 29 > 871 
Jamaica . 
OO er , 53 1,292 
Dominican Republic i RAG 
Dutch West Indies 2 250 
Haitian Republic... l 115 
Argentina 150 11,487 
Brazil . 3 785 
Chile... is $519 
Colombia ; 22 1.363 
Ecuador 1 425 
Dutch Guiana 
Peru . : 7 925 
Uruguay 7 1.000 
Venezuela 18 1,612 
British India 
British Malaya 24 1,080 
Java and Madura ti 2.634 
Other Dutch East 
Indies 
Japan, including 
Chosen : 17 2.343 
Philippine Islands 46 2.677 
Australia 22 6,381 
New Zealand 19 11,043 
British S. Africa 2 256 
Egypt . l 20 
Algeria and Tunisia 
Liberia 1 1060 
Other Spanish 
Africa 
Total 1.329 $234,987 
Shipments to 
Alaska 
Hawaii 
Porto Rico 


calculating 


the 
motor is 


uncer a 


Calculating 
Machines 

No 

4 $1,700 


+ 4 4.962 
4 5. 765 
2 170 

64 18,210 

64 15,554 
8 1,616 
16 1,585 

190 29,208 
30) .613 
13 2,973 

126 10,923 

31 5,275 

90 31,937 

64 6,974 
2 450 
1 300 
) 487 
39 4,038 
1 225 

33 1,948 
2 620 
5 6,650 
2 1,188 
3 7o0 
5 965 
l 225 
S 1,538 

16 3,090 
1 65 
2 420 
1 300 

21 4,027 
8 1,650 
3 219 
in) 515 
1 309 

947 $172,394 


[Number] 10 
{Number] 50 
[Number] 32 


machine is 
included 
machines 
general 
which 
Statistics, 


and 
ex— 
by 


1926. In 
driven 
with the 
are not 
classi 
is not segre 
Department 


Billing and 
Bookkeeping 
Machines 

No. 
26 $15,563 





36 13.189 
18 6.348 
3 740 

“ae 

66 
5 2,062 
6 1,356 
Ss 4,825 
2 652 
1 600 

110 17,493 


10 10,044 


1 “70 
1 70 
3 560 
23 4.996 
2 1,451 
‘12 840 
1 158 
422 $169,429 


Non-Contiguous Territories. 


Adding and 
calculating 
machines 


Accounting and Tabulating Machines 


United States exports of accounting and tabulating machines 


machine 
Statistics, 


other 
Division of 


and 
the 


Belgium 
Czechoslovakia 
Denmark 
Finland 

France 
Germany 
Hungary 

Italy 
Netherlands 
Norway 

Spain 

Sweden 
Switzerland 
United Kingdom 
Canada ‘ 
Costa Rica 
Honduras 
Nicaragua 
"ANAMA 
Mexico 
Newfoundland 
Other British 
Cuba 

Brazil 
Uruguay . 
Venezuela 
British India 


and 
West 


Indies 


including rebuilts, in 
i Department of 


Labrador 


Accounting 
and tabulat 
ing machines 


14 $9,615 
I 70 
in 350 

22 29.450 

64 12.545 
2 140 
‘ 4.440 

10 700 

13 1,566 
l 180 

17 2.900 

11 770 
1 70 
‘ 1,255 
1 $71 
2 120 

ll 4.050 

19 1,330 


January, 
Commerce 


1926. By 


Other, 
including used 
and rebuilt 


Dy $2,228 
2 182 
5 350 
6 405 


9.937 





25 4,132 
i 762 
4 
2 1 
2 5: 

101 2,838 
5 104 
1 21 
; 42 
‘ 1,201 
1 135 
l 150 
1 36 
5 1,895 
5 350 
1 100 





Accounting Other 
and tabulat including us 
ing machines and rebu 

British Malaya . 2 28 
Japan, including Chosen 2 f 
Philippine lL lands t 
Australia 4 2,380 
New Zealand 7 190) 

Total : 243 $73,092 $ 

Typewriter Exports 

United’ States exports of typewriters by countries during January lvoe 
In eXperts under this classification where the machine is drive 
electric motor the value of the motor is included with the 


By the Dir Department of Commerce 


ision of Statistics, 








Standard, New Portable, New Used & Rebuilt Parts 

Countries Dollars No Dollars No Dollars D 
Austria 2 8 4.476 lilo $ 4,140 1) > i177 $ it 
Azores and Ma 

deira Islands 1 7h 

Belgium 7™) 53,518 s11 11,050 7, 20H 
Bulgaria .. 10 Tuo 1 6 
Czechoslovakian 745 48 U2u0 70 2.520 27 1,204 ‘ 
Denmark and Fa 

roe Islands 125 S505 oo 1,080 62 2,248 2 
Esthonia - 18 1,120 6 216 
Finland . 66 4,582 115 4,140 SS }, 600 
France 1.019 141,895 1,056 3.980 194 S015 10.282 
Germany us4 5S, S875 275 0,980 10S 3,84 761 
Greece . 14 wo 
Hungary 215 13,040 0 1,080 120 3,467 v4 
Iceland ; 210 11 Bt 
Italy ou 62,581 221 7.658 243 5,851 2,18 
Latvia ‘1 2.137 ” 1.00) 
Netherlands 187 11,048 125 4,200 129 3.523 5,832 
Norway 162 10.704 rrr 1.456 10 "oo 130 
Poland and Dan 

Zig ‘ 6 . 2 ST “1 
Portugal 118 0) 1,080 

Rumania ... 40 35 1,260 44 1,500 
Soviet Russia in 

Europe .... 1,000 ? 
Spain 363 126 1530 168 6.477 $37 
Sweden . 405 393 14.119 30 905 254 
Switzerland . Os 420 15,000 a6) 1,58) 1.49 
Turkey in Europe 24 25 SOD 

United Kingdom. 5.526 2.120) 80.313 412 9, 52t 20,842 
Yugoslavia and 

Albania . 20) 17 640 
Canada S7 SI 2 65 2,166 17,787 
British Honduras Ss 7 
Costa Rica Lt) 10 il 
Guatemala 67 20 

Honduras 9 

Nicaragua 17 1 75 1 44 

Panama 30 24 Sil ” 34 418 
Salvador 47 7 1,320 40 
Mexico v7 6 12,392 35 1,465 218 
Newfoundland and 

Labrador ; 277 1 1 

Bermuda 2 150 2 SO l AT 
Parbados 2 1“) 
Jamaica 6 S75 i) Ist 1 0 S 
Trinidad and 

Tobago 2 145 

Other British W 

Indies 7 540 1 f) 1 0 1 
Cuba 177 12,481 10 mm 42 1.007 812 
Dominican Rep 118 S54 ‘ Has 

Dutch W. Indies 2 160 

French W. Indies 3 20) 
Haitian Republik in) 382 113 

Virgin Is. of U.S 3 192 

Argentina 408 34.842 i) 12,5060 7S 380 Tf 
folivia So 6.560 4 1. { 
Brazil wT 24,764 0 1,165 43 2 OM rl 
Chile 211 14,450 st 2. S80) 1 m 4 
Colombia 227 15.766 ie 16,471 10 179 i) 
Eenador . 2 144 i) 18% 28 
British Guiana ; 45 7 37 
Deteh Guiana 1 s4 

Peru 102 7,719 107 21 10 71 Py 
Uruguay . 2) 1.0 f ee ( 
Venezuela. v2 6,621 11 1000 g 
British India 219 15,557 SS 155 ® 979 211 
British Malaya "2 4600 14 5.2 7 OT 1m 
Ceylon ... s eo 10 aro 
China 15 S771 20 6.560 it 5 ‘ 
Java Madura 232 15,407 202 6.770 7 28 77 
Other Dutch East 

Indies 2 205 25 900 
Hongkong 6 oy 
Japan, including 

Chosen 74 5080 4 1,239 1 44 
Palestine 16 7 1 5 

Philippine Island. 13" 10,108 166 S000 
Syria os 2 145 
Australia 723 17,850 251 8.100 1 O45 RM 
British Oceania 6 327 
French Oceania 1 7 
New Zealand 24 17,175 tt 1.240 1 622 7 
Belgian Congo 210 " 324 

Brit. East Africa 7 
British S. Africa 184 nh 1.898 18 7H 9 
British W. Africa 24 1 1.116 1 67 

Egypt 91 2 Row) 1 ( 
Algeria and 

Tunisia 73 a mw) S10 
Other Fr. Africa ; 1 7 

Liberia 7 10 822 

Morocco 2s 20 720 

Port. E. Africa 6 6 1,170 
Canary Islands 3 
Other Span. Africa 1 6 1 wm 


Total 21.406 $1,404,540 8.745 $315,906 2,226 $ 74.525 € S5.404 
Shipments to Non-Contigueus Territories. 
Alaska [Number] 2% $1,888 
Hawa'ti [Number] 7 l 
Porto Rico [Number] 175 9.782 
The following ernort atatistics for January appear on the 
pages indicated of this issue: Adding and Calculating Machines 
216: Metal Office Furniture, page 219; Ribbons, Carbo» 


page 
and Filing Supplies, page 216. 
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it makes in viewless canopy of 


—" oe —I m5 5 > 5 
A Page Dedicated to Progress 
Pray not!* the Darkness will not None other holds that yé ve and 
brighten! Ask dis 
Nought from the Silence, for it And whirl upon the wheel, and hug 


Vv — 


~~ 


—Vv- 


= 


—~ v- 


vv _ 
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cannot speak! 
Vex not your mournful minds wit! 
pious pains! 
Ah! Brothers, 


Sisters! seek 


Nought from the helpless gods 
gift and hymn, 

Nor bribe with blood, nor fee 
with fruits and cakes; 
Within yourselves deliverance must 

be sought; 
Each man his prison makes 


Each hath such 


loftiest ones; 
Nay for with 


around, below, 


lordship as the 


Powers above 

As with all flesh and whatsoever 
lives 

Act maketh joy and woe 
7 . > 
Who toiled a slave may come anew 
a Prince 

For gentle worthiness and merit 
won 

Who ruled a 


earth in rags 


King may wander! 


For things done and undone 


Higher than Indra’s ye may lift 
your lot, 

And sink it lower than the worm 
r gnat; 

The end of 


this 


many myriad lives is 


The end of myriads that. 


Only. while turns this wheel invis 


No pause, no peace, no staying 
lace can be; 
Who mounts may fall, who falls 
will mount; the spokes 
Go round unceasingly! 
* >. . 


If ve lay bound upon the wheel of 
changes 
And no way were of breaking 
m the chain, 
The heart of boundless Being is a 
The Soul of Things fell Pa 


Vv re not bound! the Soul 
sweet, 


The Heart of Being is cele 


and kiss 


Its spokes of agony 


Its tire of tears, its nave of notl 
ingness 
Behold I show you Trutl 
Lower than hell, 
Higher than Heaven outside the 
utmost stars 


Farther than Brahm doth dwell 


Before beginning, and without an 
end 

As space eternal and as surety 
sure 


Is fixed a Power divine which 
moves to good, 
Only its laws endure 
This is the touch upon the blos- 
somed rose, 
The fashion of its hand shaped 
lotus-leaves; 
In dark soil and the silence of the 


seeds 


The robe of Spring it weaves; 


That is its painting on the glorious 
clouds 
And these its emeralds on the 
peacock’s train: 
It hath its stations in the stars; its 
slaves 


In lightning, wind and rai! 


Out of the dark it wrought the 
heart of man, 
Out of dull shells the 
penciled neck, 


Ever at toil it brings to loveliness 


pheasant's 


All ancient wrath and wreck. 


The grey eggs in the golden sun- 
bird's nest 
Its treasures are, the bees Six 
sided cell 
Its honey-pot; the ant wots of its 
way 


loves know them well 


It spreadeth forth for 
eagle's wings 


What time she beareth home her 


flight the 


sends 


The she-wolf to her cubs; f 
loved things 
It findeth food and friends 


sky; 
In deep abyss of earth it hides up 
gold, 
Sards, sapphires, lazuli. 


Ever and 
forth, 
It sitteth in the green of forest- 
glades 
strange seedlings at the 
cedar’s root, 
Devising leaves, blooms, blades. 


ever fetching secrets 


Nursing 


It slayeth and 
moved 
Except unto the working out of 

doom; 
Its threads are Love and Life; and 
Death and Pain 
The shuttles of its loom. 
It maketh and unmaketh, mending 
all; 


saveth, nowise 


What it hath wrought is better 
than had been; 
grows the splendid pattern 
that it plans, 

Its wistful hands between. 
This is its work upon the things ye 


see; 


Slow 


The unseen things are more; 
men’s hearts and minds, 
The thoughts of pecples and their 
ways and wills, 
Those, too, the great Law binds. 
Unseen it helpeth ye with faithful 
hands, 


Unheard it speaketh 


than the storm; 


stronger 


Pity and Love are man’s because 
long stress 
Moulded blind mass to form. 
It will not be contemned of any; 


one; 


Who thwarts it loses, 
serves it gains; 
The hidden good it pays with peace 
and bliss, 
The hidden ill with pains. 


and who 


It knows not wrath nor pardon; 
utter-true 
Its measures mete, its faultless 
balance weighs; 
Times are as nought, tomorrow 
will judge, 


—_ 


Or after many days. 


Stronger than woe is will that 
' It is not marred nor staved Os ae 
vas (oo 
» oh on sn Sichtnia ian ust Such is the Law which moves to 
i. an All tl t the we I righteousness, 
y ffer from vourselve N k it brings Which none at least can turn 
mpel I mother breasts; it brings the aside or stay; 
ompels, . r 
white drops, too e heart of it is Love, the end 
l, , 
r Yes ray Not with the . f Wherewit! the young snake of it 
inging immutable, but to change ng Is Peace and Consummation 
yourself: to become receptive to the still " ' 
sma thin to attain iT on, The ordered music of the marching sweet Obey 
‘ t nevitable an exorathle . T : : 
‘ inevitat and = in ’ lies —The Light of Asia. 
iw 
4 
wa 
i 
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6 Ne -ws emblem is the most widely 
known embiem in the stationery 
field. It is becoming more and more 
in evidence throughout the country. 
@It stands for sound business practice 
and indicates fair and ethical dealing. 
@ It helps to advance the prestige of the 
stationery business in the mind of 
those who use the products. It 
should be used on members’ letter- 
heads, billheads, statements, cards and 
advertising matter. {€ Electrotypes in 
four sizes are furnished to members 
without charge. A decalcomania trans- 
fer, in several colors, approximately 6x9 
inches, for display on doors and win- 
dows, is supplied free upon request. 
@€To the emblem should also be at- 
tached some sentiments of fraternity. 
It denotes mutuality of interest. @ It is 
a symbol of acommon aim. € The bus- 
iness ideals for which it stands engen- 
der harmony between competing 
dealers and between competing manu- 
facturers. © Between manufacturers 
and dealers, both of whom follow 
the practices it symbolizes, it should 
ensure especial consideration. 
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EDITORIAL 





Interest Grows in Association Work 

HE developments of each month demonstrate an 
increasingly keen interest in the activities of the 
National Association of Stationers, Office Outfitters 
and Manufacturers, in its district organizations and in 
the severa! local associations in various cities through- 
out the country. To one who gives attention to the 
tendencies in the commercial stationery industry it 
seems evident that the members of the National Asso- 
ciation are swinging into the old enthusiasm with which 
the organization started over a score of years ago. Part 
this enlivened interest is doubtless due to the work- 
ing of the regional plan. There never was a better out- 
look for the Association; there 1s no question of its 
will take the trouble to learn of 
in other industries will be impressed with 
the fact that the national organization of the stationery 
ind office equipment trade ranks very high in member 
ship and efficiency No national association has had 
fewer serious difficulties to contend with, and none has 
worked out a larger problems 


riy 


‘ 1 
nyone wh assO- 


lation WOTK 


satis- 


percentage of its 


\nv manufacturer, dealer or salesman connected with 


he association having any constructive ideas should by 

il] ns send them in, either to the national headquar- 
to the governor of the district in which the 
r¢ side 


Putting the Salesman at a Disadvantage. 
which sometimes 


| RE is a situation arises \ 
large concern is in the market for 


a considerable 
filing cabinets. Accordingly 
+1 1 


+ + 1 
st to the toca 


rder of y invitations are 
offices of the filing cabinet manu fac- 
rers and the dealers representing such concerns as 
requesting them to submit 
cabinets for inspection and comparison. 
opportunity, accept 


no factory offices. 


san ple S of thei 


filing cabinet men, sensing an 


send samples, and are notified to have representa 
es at the office of the prospective customer at a 
ertain hour to explain the merits of the respective 


lines. Each man is to have a limited time and the 
ointments are apportioned so that all will not arrive 
once. However, when A. arrives, he finds that half 

i dozen others are waiting their turn, while some have 
demonstrated and His hour having come, he 
starts on his demonstration before the representatives 
of the prospective customer and such of his competitors 
is may be in the room. The result is that he seldom 
Perhaps in the midst of his talk his time 


gone. 


loes his best. 


expires and he has to leave something unsaid that he 
would like to have brought out. He 


is a salesman, but 


not an orator, and before a more or less hostile audience 
possibly his powers are not up to par. Some men talk 
best against odds and some do not. 

What does the buyer get out of these demonstra- 
tions? Practically nothing. Few men can hold the 
details of ten demonstrations in their minds and form 
an intelligent judgment as to the respective merits of 
articles so nearly alike in general build as filing cabinets. 

What does the manufacturer get? Nine men get 
trouble and expense and the tenth man gets the order— 
which he earns. 

Part of the overhead of a business is the cost of the 
store space. If a buyer is not sufficiently interested to 
call at the store and obtain a demonstration of the 
goods in the proper surroundings, it would seem to be 
hardly worth while for the dealer or the manufacturer 
to help stage a private hippodrome on a ten to one 
shot, or whatever the odds may be, particularly as no 
one can be at his best under the conditions outlined. 

We venture this, right or wrong, as a suggestion. 


¢-—> 


A Distressing Trade Policy 

A ORRESPONDENT in an eastern city, himself 

ler in office desks and commercial furniture, 
presents what he believes to be one of the outstanding 
evils of the trade in his section. He notes the fact that 
persons of small capital and less experience have en- 
tered the office furniture business through the back 
speak, by stocking up with second-hand 
furniture, cheaply bought, and after a time adding 
samples of new chairs and desks to give the impression 
that they are regular dealers in new furniture as well as 
in second-hand. Funds being limited, they find they 
can not buy directly from the manufacturers, who re- 
quire dealers to carry stocks on hand. These small 
dealers can buy only after they have sold the goods 
from samples or catalogues, and must find some other 
source of supply than the factory. 


] ¢ . 
a deaiel 


door, so TO 


\ local retail office furniture dealer who enjoys 
some prestige and financial resources, is taking advan- 
tage of this situation. He becomes a wholesaler as 
well as a retailer and supplies other dealers who desire 
to fill orders for small amounts, such as a desk, desk 
and chairs, etc. So far this is correct enough, and the 
idea, if carried out logically, would constitute just as 
real a service as that of any other wholesaler. But— 
this dealer can not seem to overlook the fact that he is 
a retailer as well as a wholesaler and has, we are told, 
formed the distressing habit of selling his desks and 
chairs at retail at the same price at which his whole- 
sale department sells them to dealers. He buys from 
a desk manufacturer and a chair manufacturer; and 
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our correspondent is inclined to blame these concerns 


for the methods of their dealer. The correspondent is 
in sympathy with the small dealer and feels that there 
should be some means of establishing and enforcing a 
code of practice that would prevent a wholesaler from 
selling goods in his retail store to customers at whole- 
sale prices. Such a practice, our correspondent  be- 
lieves, does injury to all dealers, small and large, who 
are attempting to do business upon lines which will 
yield a reasonable profit. 


WHOSE STATIONER ARE YOU? 


We are open to suggestions as to what ought to be 
done. The Federal Trade Commission might en- 
counter difficulty in establishing jurisdiction. Patience 
and sweet reasonableness are about the only palliatives 
we can think of at the moment. When men combine 
to land hard on the solar plexus of a competitor, they 
should remember that the latter is not always without 
means of redress in a civil action and that a more 
serious prosecution by the state or Federal government 
is an imminent possibility. 


FOR WHOM ARE YOU WORKING? 


The Trend of the Times 


Not E. 


The writer of this article is keenly interested in the commercial sta- 
tionery business, for which he sees great things ahead. 


On his toes himself, he 


appeals against settling down on heels in the view of opportunity. 


HE stationer is a friend of mine—he is sometimes a personal friend and al- 


ways a business friend. 
do well. 


I like to see him do well. 
Perhaps somewhat selfishly—for if they are successful it reflects pros- 


I like to see all my friends 


perity on those who travel in their company. 


I am working for the stationers of the country. 
When their business prospers I can put away something 


dressed—so are mine. 
for a rainy day. 
Just now—life is sweet. 


is paid up and I have money in the bank. 
Am I going to be able to send them there? 


to go to college. 


I think so, but let’s worry about it awhile. 


When their children are well 


[ have a new automobile (paid for), my insurance 
Soon though, I hope, my kids will want 


Worrying starts the best of us 


to thinking and a bit of serious thought now and then will sometimes help the 


old bank balance. 
All right—let’s think 


office furniture, filing cabinets, loose leaf, bookcases, 


filing supplies, desks, safes, shelving, pencils, carbon paper, box files, typewriters. 
What a fine lot of absolute necessities we have to sell. 


But are we selling them, or rather, are we selling our share of them? 
Why, come to think of it 


ought to be our share ? 
But are we? 


they do it? 
cessful and prosperous ? 


If not, whose fault is it? 
stores, department stores, branch houses, the manufacturer’s salesmen. 
What key to success have they that we don’t have? 
Does it cost them less to do business than us? 


What 
we ought to sell all that’s sold. 
Who sells what we don’t sell? Drug 
How do 
Are they suc- 


Why 


should it cost them less? Do they do it by cutting prices, or is it atmosphere. 


Do they know more about the goods we sell than we know ourselves? 
they closer to the consumer than we are? 
Are their salesmen higher grade and better 


their advertising more attractive ? 
paid? 
Are you still thinking with me? 


| hoy ve sO. 


Are 
Are they selling any better goods? Is 


My wife says I don't worry 


enough, that I don’t save enough, that I am careless, easy and she can’t under- 
stand sometimes how I manage to make a living. 
Yet she believes that I have every advantage, if I will but think and worry 


a bit. 


That's what I think about the stationer and his prospects. 


He has every ad- 


vantage—but is he going to pass his business along to the drug store, the chain 
store, the branch house, the manufacturer selling direct, the factory agents’ | 
sav no, if, he thinks and worries enough to get up on his toes and fight. 


How can he fight—that’s a silly question. 
Good goods, fair prices, attractive advertising, window displays, clean, 


business. 


We all know how to battle for 


up-to-date store, intelligent, well paid salesmen, and careful study of the various 


points of merit in the lines we sell. 


Do you have to do this all by yourself ? 
I said at the start that I was working for the 
So I am, but I get my pay check from a manufacturing 


all the help you can possibly use. 
stationers of the country. 


company that sells all its products through the stationery trade. 


I should say not. You can have 


I know that all 


manufacturers who sell their products this way are anxious and willing to do 
everything within reason to help the stationers to sell all the commercial stationery 
and equipment that is used. 

All right, then; let’s all work together so your kids and my kids can go to 
college together. 
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NATIONAL CASH REGISTER CO. DE- 
FENDS SALESMEN 


ONFRONTED by twin chal- 
‘& lenges from the Federal gov- 
ernment, the National Cash Register 
Company is preparing to conduct, 
this spring, a vigorous defense of 
its sales policies and the manner in 
which its salesmen in the field have 
carried out these policies. Since the 
mention in Office Appliances 
some time ago of this most inter- 
esting test case, a new element has 
been injected. The primary move, 
in behalf of the government, was 
made by the U. S. Department of 
Justice, which brought an action in 
the U. S. District Court at Cincin- 
nati. Later came a sequel in the 
form of a complaint by the Federal 
Trade Commission. 

These two indictments of modern 
sales technique are separate and dis- 
tinct. Indeed, in the distinction be- 
tween the two lies one of the most 
interesting elements of the incident. 
The action of the Department of 
Justice at Cincinnati makes no ac- 
cusation against the National Cash 
Register Company as a corporation. 
Instead it summons for “contempt” 
some ninety odd salesmen of the 
National who are charged with dis- 
regarding a court decree issued some 
ten years ago prescribing selling 
ethics—presumably doing so with- 
out the knowledge or consent of the 
corporation at Dayton. In con- 
trast, the complaint of the Federal 
Trade Commission is lodged against 
the National company. In explana- 
tion, it is pointed out unofficially, 
that the Trade Commission has 
wider latitude for action than the 
Department of Justice. The latter 
is held rigidly within the limitations 
of the criminal law. 

The National company has asked, 
in effect, that the Trade Commis- 
sion hold its grievance in abeyance 
until the case initiated by the De- 
partment of Justice has been dis- 
posed of. This latter is scheduled 
for May of this year, but is likely 
to prove a time-consuming process. 
The fact that, quite aside from in- 
convenience to business men, it 
would involve an expense of, say, 
$250 each to bring thirty or forty 
witnesses to Cincinnati from Flor- 
ida and California, has brought the 
suggestion that a commissioner be 
delegated to visit the scenes of sales 
and take testimony. If this be done 
it will probably be early summer ere 
the evidence would be in hand for 
the trial. 

rom disclosures made for Office 


Written Expressly for Office Ap- 
pliances by Waldon Fawcett. 


Appliances by the special attorneys 
of the Department of Justice it is 
evident that the government’s prose- 
cution of its case bids fair to bring 
out various matters of interest to 
business men in general. For ex- 
ample, the government intends to in- 
quire into the effect of sales quotas 
laid upon salesman as provocative 
of a willingness on the part of sales- 
men, eager to make their quotas, to 
indulge in practices that are not 
quite ethical and that may, perhaps, 
have been discountenanced by their 
principals. Also, the government, 
taking as its text the fact that the 
National company bought out one 
competitor for the sum of $325,000, 
will endeavor to establish the fact 
that when competition is eliminated 
at extravagant cost, it is the con- 
suming public that, in the last an- 
alysis, foots the bill. 

Disregarding the impersonal note 
which has heretofore obtained in 
many cases in which Uncle Sam has 
taken the role of prosecutor, the 
government intends to bring into 
court the Remington company, 
whose protest because of the com- 
petition it encountered, precipitated 
this case. Representatives of the 
Remington concern are expected to 
produce as exhibits machines of the 
type known as “knockers,” or fight- 
ing brands, and the “doctored” 
demonstration machines which it is 
claimed may be so manipulated by 
experts as to indicate the presence 
of glaring defects in mechanism. 

The National Cash Register Com- 
pany is preparing to fight back vig- 
orously. The National declares that 
many of the employees of the Rem- 
ington Cash Register Company, in- 
cluding many of those who direct 
its policies, also many of its agents 
in the field, were at one time em- 
ployees of the National Cash Reg- 
ister Company. It is noted that the 
severance of their connection with 
the latter company may have been 
under circumstances which brought 
to them disappointment and the Na- 
tional officials believe that to such 
attitude of mind the present activity 
on the part of the government in a 
large measure owes its origin. In 
the belief of the National the collec- 
tion of evidence in the field—say the 
stories of “shadowing” of rival 
salesmen under the supposed 


“espionage” system and the “plug- 
ging” by so-called subsidized sales- 
men—have been directed to a large 
extent by ex-employees. 

In substance, the position of the 
National Cash Register Company, 
with respect to the supposed trans- 
gressions of its salesmen, is that a 
firm engaged extensively in distribu- 
tion cannot forestall minor infrac- 
tions of its instructions by over- 
zealous salesmen. The National is 
represented in the field by approxi- 
mately 250 general agents or dis- 
trict directors of sales who employ 
and pay their own selling forces in 
the held, the members being subject 
to the rules and regulations as to 
duties promulgated by the National 
company. The sales force, handling 
a line of over five hundred models, 
makes an average of 7,500 calls per 
day, or 2,000,000 calls per year on 
merchants, users and prospective 
users of cash registers and similar 
machines. 

It is possible, concedes the Na- 
tional company, that in the course of 
two million or more calls per year, 
there may be isolated cases where 
some one engaged in selling Na- 
tional products may conduct himself 
contrary to the company’s policies 
and instructions. Such cases, if they 
ever existed or do exist, are asserted 
to be negligible in number and with- 
out any effect on the business of 
any competitor. Personally, J. H. 
Barringer, speaking as general man- 
ager of the National company, has 
such faith in the capacity of Na- 
tional’s 2,000 representatives in the 
field to follow the company’s rigid 
instructions, that he has voiced con- 
fidence that it can be shown in court 
that all the field men have conducted 
their sales operations with the ut- 
most propriety. Indeed, a propo- 
nent of the National company states 
to the writer his theory that, if the 
U.S. court will summon only a few 
of the hundreds of witnesses listed 
in this case and will hear their testi- 
mony, as representatives of the 
whole mass of evidence, the other 
witnesses would never be called. 

Downright denial is made by the 
National company that it causes or 
has caused its salesmen throughout 
the United States or other agents 
employed principally for such pur- 
pose, to seek for and ascertain the 
names of customers and prospective 
customers of the Remington com- 
pany. The charge of ferreting out 
the customers of its rival must have 
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been based, the National surmises, 
on nothing more damning than its 
ordinary procedure in building up 
and revising its mailing lists. The 
National company admits that it has 
been its practice for many years to 
make door to door canvasses of mer- 
chants throughout the country for 
the purpose of building up and 
maintaining a mailing list, distribut- 
ing advertising matter, locating pro- 
spective customers, visiting users for 
the purpose of rendering repa‘r and 
supply service, and giving elemen- 
tary training to new salesmen. To 
be sure, this company has not built 
its mailing lists solely by door-to- 
door canvasses. Names have also 
been secured from rating books, 
such as Dun’s and Bradstreet’s, and 
city, telephone and commercial direc- 
tories. But the dour-ro-door can- 
vass has been a mainstay. Whatever 
its methods of collecting names, the 
National insists that all this informa- 
tion has been gathered in conformity 
with the business practices generally 
followed by manufacturers and dis- 
tributors of practically all commodi- 
ties and that these methods, which 
are the basis of all commercial activ- 
ity, have in them no basis of unfair- 
ness. 

Straightforward, unequivocal de- 
nial is made by the National Cash 
Register Company of the charge 
that its salesmen and _ other 
agents and employees procure cash 
registers manufactured by the Rem- 
ington company or other competi- 
tors, tamper with these registers so 
that they will not properly and cor- 
rectly function, and then demon- 
strate the action of the cash regis- 
ters thus tampered with to custom- 
ers and prospective customers, thus 
evidencing the presence of flaws or 
faults. The National disposes of 
this accusation by showing that all 
those selling its products are in- 
structed, under no circumstances, to 
demonstrate or make a comparative 
demonstration of a competing cash 
register, not only of the Remington, 
but of any other make. Also, the 
National company makes it clear 
that it considers the situation with 
respect to the charge of “doctored” 


EXHIBIT OF THE UNDER- 
WOOD TYPEWRITER COM- 
PANY AT THE NATIONAL 


machines and faked demonstrations 
very different from that with re- 
spect to possible idle gossip. For 
the sake of argument, the National 
company will admit that there may 
be rare and isolated cases where its 
individual salesmen have tempo- 
rarily so far forgotten their instruc- 
tions as to insinuate that a rival con- 
cern was unsound financially or to 
picture its product as made of in- 
ferior material and subject to de- 
terioration. But the National has 
utmost confidence that there are no 
instances in which there has not been 
compliance with its rigid prohibition 
upon demonstrations and parallel 
tests. 

No less emphatic is the refutation 
of the National company that its 
salesmen have maneuvered to induce 
purchasers of machines of rival 
make to repudiate their contracts 
and switch purchases. It is ex- 
plained that all persons selling Na- 
tional machines are _ specifically 
under instructions not to negotiate 
sales with customers who have en- 
gaged themselves to the purchase of 
a Remington, or a cash register of 
any other competitor. These same 
instructions apply to exchange sales 
where the competing register has not 
been paid for in full. The National 
company is, for its part, entirely 
confident that these standing instruc- 
tions are being complied with. Even 
where persons have been desirous of 
buying National products, the Day- 
ton company has refused the busi- 
ness if the prospective buyers were 
under contract to the Remington 
company or any other contender in 
the same line of trade. 

As for the charge that the Na- 
tional company has alienated or en- 
ticed away employees of the Rem- 
ington company, the National 
company says that among its 6,400 
factory employees and sales force 
of 2,000 there are less than ten em- 
ployees who at any time have been 
in the employ of the Remington 
Cash Register Company. These, as 
the National story goes, were not 


employed away from the concern at 
llion, N. Y., but had voluntarily ter- 
employment 


minated their with 








Remington before entering the serv- 
ige of the National. None of the 
ten were, by this account, in posi- 
tion to carry with them any of the 
business or patronage of the Rem- 
ington corporation. Far from tak- 
ing Remington’s employees, the Na- 
tional company declares that the 
Remington company, when it under- 
took the organization of its sales 
force in 1921 or 1922, enlisted many 
discharged employees of the Na- 
tional and that these men, armed 
with the court decree in the original 
case, sought to intimidate National 
salesmen. 

It comes out now, that in July, 
1923, when it came to the attention 
of the National Cash Register Com- 
pany that the Remington company 
entertained the idea that the former 
was engaged in a policy of unfair 
competition, the National took up 
the matter direct with the aggrieved 
competitor. A conference between 
the officials of the two companies 
was held in New York City early in 


January, 1924, when there was a 
frank exchange of views and a mu- 
tual expression of desire to elimi 
nate any unfair practices or tactics 
Having shown this desire to live in 
business peace with competitors, the 
officials of the National Company 
were surprised to be confronted witl 


circumstantial evidence that the 
Remington company had made 
plaint of its rival to the Federal 
[rade Commission. The 
was all the greater because the um 
derstanding, at the New York con- 
ference was that the R ! 

company would inform the Nation: 
company of any instances 
the latter’s representatives employed 
unfair or improper tactics, in ordet 
that such situations might be ad 
justed amicably and expeditiously 
between the two companies 
it has made no move as yet to 
the tables, nor uttered any 
the National Cash 


pany has let it be known at 


emi 


Register Lom 
Wash 
ington that it has, up its sleeve, 
evidence of unfair competition 
rected against it by interests not 


unknown to the current proceedings 
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m- rHE ORIGINAL OF THE DAVIS ADVERTISEMENT ABOVE WAS 2x4 INCHES; THE HORDER ADVERTISEMENT WAS 
l vie 4 INCHES, AND THAT OF THE COWPER COMPANY WAS 2x 4INCHES 

ra 

m- “TRF”? AND “YOU” IN ADVERTISING 

eat A ~~ . ~ A A 


- OFFICE EQUIPMENT 


advertisements of office equipment 
dealers as they could be with profit. 
Even the “you” and “your” is all 


By A. A. Shields 


ing waged in New York and Chi- 


ective words for beginning an 


ich . , ° 
, i? F YOU want to know the most ef- 
office equipment dealer’s advertise- 


gly ment either the heading or the op- cago. Attention is attracted by such too often forgotten in the heading 

‘ile ening paragraph—here they are: headlines as “You can't Win! and text because the dealer, or who- 

m ‘If you—” These are followed by short mes- ever is writing his advertisements, 

ate There are two words that are sages like: “The cleverest stick-up has looked at the matter from the 

mn. sure-fire attention-getters. They in- in New York history is now old and wrong side of the fence and has be- 

hy terest everybody. They make the broken with 20 years yet to serve gun with a “we.” That word “we” 

wel subject of the advertisement the per- in Sing Sing.” begins a surprising number of office 

bats son of most importance—the reader These messages are “driven equipment dealers’ advertisements. 

di- or the listener. home,” as the editor of Collier’s puts And it’s the wrong way to approach 
not “Everyone,” Harvey Duell told a_ it, “by the use of the word ‘you’ in _ the prospect. 

= class at the Medill School of Jour- the heading. Some of our best “Advertising would be more ef- 

nalism, in Chicago, “finds his great- schools of advertising hold that a_ fective,” said John Benson, before 

est interest in himself. All interest ‘you’ always wins the reader at the the American Association of Ad- 

centers in self and radiates out. Self start. It makes the message more vertising Agencies, at Houston, 

is the crux of the news business and personal and establishes at once a Texas, “if every advertisement 

the crux of all social existence. ‘receptive mood.’ ” would look through the reader’s 

Nothing is important to anyone un- But if you add to “you” the little eyes and have his interests at heart. 

less he is affected, indirectly at word “if” you get the readers to be It should never mislead. It should 

vas least.” something more than receptive. never disappoint with bold, in- 


“You” and “your” have long been They must consider the possibility of triguing headlines and no substance 
acknowledged as powerful words to some action taking place in which to follow. It should be interesting 
use in a headline and in advertising they will have a part. and informative, sincere and spe- 
copy. They are being used in the But these two all-powerful words cific.” 
car-card campaign against crime be- are not used as frequently in the “Borrowing themes from the av- 
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erage day of the average person,” 
said A. L. Townsend, in Printer’s 
Ink, “means speaking to the great- 
est number of persons in the lan- 
guage they understand and will ap- 
preciate, particularly if there is a 
note of sympathetic friendliness in 
the problems which are common to 
all. 

“Reflecting the lives of the pros- 
pects is one of the real secrets of 
advertising copy. 

“We are interested in ourselves— 


Success looks easy to us. 


our own troubles and problems and 
difficulties. The advertising that 
comes nearest to reflecting these 
homely affairs of existence is cer- 
tain to win an appreciative hearing. 

“*Yes, I have had that experi- 
ence, myself!’ is the most satisfac- 
tory remark a reader can voice af- 
ter reading an advertisement. Then 


He 


see aman who ts a succe 


told the journalistic students in Chi- 
cago. He explained that nothing so 
appealed to a reader as a news story 
of which he can say, “That hap- 
pened to me,” or “I know a case just 
like that.” 

The “if” and the “you” element at 
the beginning of an office equipment 
dealer’s advertisement makes read- 


you surely have won his sympathy ers consider something “just like 
and interest.” that” happening to them. 
Yes, that’s human nature. It’s al- It brings the idea home and lays 
most the same thing that Mr. Duell it on one’s doorstep. 
DOES SUCCESS MEAN A CINCH? 


ss and it looks as if he 


was having a nice time of it, sitting pretty on top of the world. 


Even tif we admit the difficulties of becoming a success, we do not see much 
dificulty in BEING a success. Success looks like a snap for those who have 
achieved tt. 

That is something worth thinking about a little. 
Name somcone you consider a success. Calvin Coolidge? Well, he is a fav 
exantple. Do you think Coolidge has had a cinch since he became President 


Isn't he working harder at being a success 
asked of any other men who belong in the 
Leonard J. 


The 


same 


Henry Ford, Thomas 


las Foatrbanks. Chas. 


might be 


A. Fdison, William Allen White, 


Hughes. 


unless he 


ad 


They did not find success 
they do not find success holding any more so. 
The man who has qualified as a s 


than he ever worked at becoming one? 


ass : 
W eed. ne 


making a cinch and 


works as hard at being a 


success as he worked at becoming one, w ill not long remain a success. 


You 


do not find men 
That 1s hecause the type 


of man who will achieve success 


be willing to drop back into subsequent failure. 


There is no point in a man wishing he might became a 
just by sheer good fortune. 
could not hold it if he secured tt. 


A man who could achieve 
It aviaihl be 


down to calamitous failure. 


If you are going to achieve success, you must fight for tt. 
you must fight to hold tt. 


achieved it, 


for you to have or to hold—Frank Farrington’s Business Talks 
(All rights 


reserved.) 


> too much for him and he 


If you have no fight im you, 


who have achieved success slipping back to failure 
is the 


type who wll not 
success over might, 
success by a mere wish 


would go 


you have 
not 
N 0. 3 
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THE RETAILERS’ EXPENSE 


HE Chamber of Commerce of 

the United States, through Al- 
vin E. Dodd, manager of the Do- 
mestic Distribution Department, has 
prepared a pamphlet on retailers’ 
expenses. Each item is_ treated 
separately. The topics included are 
salaries and wages; rent; advertis 
ing; depreciation; bad debts; taxes 
and insurance; interest; office sup- 
plies; heat, light and power; un 
classified expenses and summary. 

This booklet, insofar as it gives 
figures for stores not in this line, 
need not be gone into, but it is valu- 
able, nevertheless, for the principles 
it discovers in the discussion of the 
prices examined. The pamphlet 
gives concise information on how 
to treat expense accounts and shows 
whether the users’ cost percentages 
are too high or too low. 

Salaries and wages, it says, are 
the dealer’s most important expense. 
It is the largest actual expense item. 
\mong retail stores in different 
lines there is a great variation in 
sums paid for the different kinds 
of services. 

Salaries and wages should be an- 
alyzed first and then classified in the 
books in accordance with a practical 
method—either by the kind of serv- 
ice performed or by departments, 
preferably by a plan embracing 
both. Without this classification, 
one cannot know how much each 
department has contributed to final 
profit or loss, whereas by classifying 
expenses according to departments, 
one can determine where he is oper- 
ating any department at a loss, and 
if not, just what departments are 
paying best. 

The classification of wages be- 
tween sales and delivery forces pre 
sents no difhculty when these serv- 
ices are distinct, but if one employee 
is engaged part time in selling and 
part time in making deliveries, his 
wages should be divided in propor- 
tion to the time he works at each 
job. A recent study into the cost of 
doing business in meat shops dis- 
closed that a saving of one per cent 
in salary and wages is more eftfec- 
tive in decreasing costs than the 
saving of fifteen per cent in wrap- 
ping material, or a saving of six 
per cent in rent. Before leaving 
the subject of salaries, it is empha- 
sized that the owner, if he is his 
own manager, should charge his 
business with a salary the amount 
of which should be what he would 


Some Further Suggestions on the 
Vital Relation Between Income 
and Outgo with Relation to 
Success in Business. 
have to pay to employ a competent 

manager. 
Rent. 

In 1924 rents were 67.8 per cent 
higher than in 1913. Next to salary 
rent is the biggest item. Too much 
space means waste. Too little space 
is inefficient. 

However, moving is not always 
the remedy for too much rental 
charges. The instance is noted of 
an lowa store occupying a room 
facing a main street with a wing 
facing a side street. They built a 
balcony in the rear of the main 
street room for a houseware de- 
partment and a basement sales room 
for stoves. The main sales floor 
was remodeled and modern fixtures 
and equipment installed. This en- 
abled them to give up the side 
street room and reduce their rental 
penses about one-third. The store 
can easily handle twenty-five per 
cent more sales without adding to 
its force. 

Here is a point that should be 
emphasized because it is not always 
understood even by officials of the 
Department of Justice who are 
called upon to examine into business 
ethics occasionally: 

“If you own your store, don’t be 
misled into believing that you pay 
no rent, for you do. For instance, 
taxes and insurance on land and 
building as well as repairs and de- 
preciation on the land, all are ex- 
penses which you would not incur 
if you rented the store you occupy. 
When the merchant is the owner, he 
should charge against his operating 
expense the amount which he ordi- 
narily would have to pay as rental 
for similar accommodations. The 
sum so charged would cover, 1, in- 
surance on real estate and building; 
2, taxes on real estate and building ; 
3, repairs to building; 4, deprecia- 
tion on building, and 5, a normal 
return on investment in land and 
building.” 

Advertising. 

This is one of those expense ac 
counts whose title does not reveal 
its contents. Its purpose is to sell 
merchandise and build confidence. 
It embraces newspaper and periodi- 
cal publicity, painted and electric 
signs and any other means used to 
acquaint the public with the mer- 


chant and his merchandise. Here 
it is possible to get some light on 
the proper expenditure by consider- 
ing what other merchants are spend- 
ing. Grocery stores spend very 
little, most of them being under one 
per cent. Shoe stores spend from 
one and a half to nearly four per 
cent ; department stores which have, 
as a rule, large sales, spend from 
1.7 to 3 per cent in advertising; 
jewelry concerns spend from 2 to 
3.7 per cent; specialty stores spend 
3.8 per cent. The subject of small 
store advertising is one which has 
been given the benefit of a special 
pamphlet. Advertising efficiency, 
we are told, means getting the most 
out of a small appropriation rather 
than getting much out of a large 
one. It is advised that the dealer 
should budget his advertising ap- 
propriation, that is to say, should 
make a plan for the expenditure of 
the money he has available for ad- 
vertising, allowing so much for this 
type of advertising; so much for 
that, etc. This budget should be 
sufficiently flexible so as to keep 
about ten per cent of the advertis- 
ing appropriation available for 
emergencies. The advertising ap- 
propriation is based upon a percen- 
tage of net sales determined in ad- 
vance, by figuring out as well as 
may be what the net sales of the 
year will be. If the advertising is 
good, increased sales should more 
than pay for it. The successful ad- 
vertiser analyzes his market and 
knows what goods are in demand 
and where demand for various lines 
come from. He must determine 
where to advertise and rigidly de- 
cline to buy space in things which 
are unprofitable, with certain leeway 
to patronize media which may not 
be directly profitable, but which can- 
not well be declined. 

The subject of advertising is a 
science in itself which can hardly be 
treated within the limits of one 
article. Sufficient to say here, that 
the dealer should reserve a definite 
percentage of his total sales and 
spend it for advertising according to 
his best judgment and this must be 
figured in as one of the costs of 
doing business. 


Depreciation. 

Through passing years and other 
natural causes property constantly 
tends to decline in value. Repairs 
prolong usefulness, but sooner or 
later the article is worn out and 
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must be replaced. Store fixtures are 
constantly being reduced by depre- 
ciation and this loss should be allo- 
cated. The best plan is to write off 
annually a certain amount so as to 
provide for replacement when it be- 
comes necessary. If this is not 
done, the profit and loss statements 
for the years the fixtures are in use 
will reflect greater profits than were 
actually earned, while the year in 
which replacement is made will bear 
an unjust charge for operation. The 
straight line method of computing 
depreciation is the most common. 
Subtract the estimated scrap value 
from the purchase price and divide 
it by the probable life of the asset. 
For example, equipment is pur- 
chased for $2,200, probable life ten 
years ; estimated scrap value, $200. 
Now subtract the $200 from the 
$2,200 and we have $2,000 to be 
written off in ten years. We, there- 
fore, have to write off for deprecia- 
tion as an annual charge the sum 
of $200. 
Bad Debts. 

This subject is one which is so 
tied up with the individual judg- 
ment of the merchant that it is diff- 
cult to lay down any rules. Careless 
credit is likely to bring about great 
loss. The greater number of bad 
debts there are the more the cus- 
tomer who pays is affected, since he 
in the end must pay the bill in higher 


prices. Prevention of losses from 
bad accounts is brought about by a 
systematic inquiry into why one’s 
bad accounts are bad. It is usually 
found that the dealer has been care- 
less or too easy-going. In businesses 
which are carefully conducted, 
losses from bad accounts are very 
small, averaging only a fraction of 
one per cent. 
Taxes and Insurance. 

If one owns one’s store, one pays 
more taxes and insurance than if 
one pays rent. Tax accounts should 
include only city, county and state 
taxes on merchandise, equipment 
and capital stock, Taxes on real 
estate are considered as part of rent, 
while Federal and state income 
taxes are properly classified under 
financial expense. The insurance 
account should embrace all kinds of 
insurance except that on buildings 
which should be considered as part 
of rent. 

Interest. 

In computing the amount of in- 
terest expense of a business, the 
account should include not only in- 
terest on borrowed money, but also 
on owned capital except that repre- 
sented by land and buildings. The 
amount of interest that investment 
in land and buildings would earn is 
included as a part of rental. We 
may interpolate here the observa- 
tion that the subject of discounting 


bills should be made one of the 
features of a business, for taking 
discount percentages is increasingly 
important as business grows. If one 
is prepared to pay bills within the 
discount period, substantial sums 
are thereby saved. 


Office Supplies. 

This is not an unimportant item, 
but the account should cover every- 
thing from ice for the water cooler 
to the smallest item of petty cash. 
The retail store is seldom able to re- 
duce this to an exact science, but 
careful accounts should be kept of 
all goods used and a proper charge 
should be made for them. The 
main problem is to keep these ex- 
penditures as low as is consistent 
with good work. 


Heat, Light and Power. 

These items are usually carried in 
one account. They are not regarded 
as very considerable ones in the cost 
of doing a retail business, but, 
nevertheless, they cannot be neg- 
lected and definite figures must be 
kept. 

Finally, we come to the subject 
of unclassified expenses which is 
usually indicated by the word “mis- 
cellaneous.” However, there are 
few expenditures that cannot be ear- 
marked and shown in their true 
form on the books of account and 
the profit and loss statements. 


LOWERING COSTS OF DISTRIBUTION 


ERTAIN contemporary events 

illustrate a tendency in com- 
merce towards the reduction of costs 
of distribution, brought about 
through merger, consolidation or 
other combination which develop the 
advantages of coordination in the 
distribution of allied products. It is 
quite obvious that a similar evolu- 
tion took place in industry during 
the last decade with regard to pro- 
duction. This is evident in foreign 
countries, (particularly in Germany ) 
in the vertical trusts, and in this 
country in the elimination, or cur- 
tailment of competition, by consoli- 
dation of production. 

The writer considers it worthy of 
special note that the necessity for 
lowering of distribution costs, and 
the increasing of distribution effi- 
ciency, is of even greater importance 
than the previously solved problem 
of lower production costs. Whether 
considering the local markets, or the 
markets of the world, it is obvious 
that the wheels of industry cannot 
be kept turning, however efficiently 





By H. C. Tuttle, President, 
Hush-A-Phone Corporation, 
Rochester, N. Y. 

operated, unless distribution is like- 
wise effectively accomplished. 

Contemporary events in the office 
appliance field indicate the govern- 
ing influence of expediency (and 
probably to some extent of compul- 
sion) in mergers directed primarily 
towards the economies and _ effi- 
ciencies of consolidated distribution. 

This line of thought is undoubt- 
edly of paramount interest to all 
manufacturers today, and with a 
view of facilitating visualization, I 
present herewith a diagram showing 
the general scheme of organization 
in the distribution of a typical spe- 
cialty. Imagine a certain number of 
manufacturers duplicating this char- 
acter of organization. Each of these 
manufacturers would be duplicating 
definite elements of expense, definite 
elements of efficiency (or _ ineffi- 
ciency) , definite problems of per- 
sonnel, etc., ete. 

While there exists no definite for- 





mula for such mergers or consolida- 
tions as bring about proper coordi- 
nation in eliminating this duplica 
tion, it is obvious that a formula ap- 
propriate to each problem can be 
worked out. The formula obviously 
depends upon the constituent ele- 
ments, nature of product, character 
of existing personnel, etc. 

It is exceedingly interesting, not 
only to visualize the many ways in 
which overhead is reduced and effi- 
ciency increased, but also to attempt 
to visualize certain other phases of 
coordination in activity of sales per- 
sonnel. 

Visualize, for example, four 
charts like that shown herein, each 
representing a different product—a 
different manufacturer. Consider 
each circle as containing itemized 
data on the existing facilities, meth- 
ods and personnel, pertaining to that 
phase of the distribution scheme. It 
becomes possible immediately to per- 
ceive where the pooling of interests 
effects reduction in expenses and im- 
provement in efficiency. 








OK ——. 
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In the problem of personnel, from 
the chief executive down, the possi- 


bilities of increasing efficiency are 


especially marked. While the “piv- 
otal point or point of diminishing re- 
turn’ inevitably makes its appear- 
ance in any calculation of practicali- 
ties, nevertheless there is a principle 
here which is fundamentally sound. 
[ am speaking now particularly of 
executive and supervising personnel. 
Man-Power Big Asset 


y business has certain man 
power assets. This man-power of 
the better quality is a scarce article. 
Productivity of such man-power ts 
rendered more practicable and prot- 
itable (both to the man and to the 
oncern ) by the operation of a well 
rounded organization. “Spread” of 
ts cost is coincident with the more 
diversified application of its talents. 
[he point I make is emphasized by 
the following illustration. a 
| rather have one hour’s time 
f a man of calibre applied to a cer 
tain situation than the whole day of 


very 


yvouk 


There is another phase of coordi- 
nated and correlated sales effort 
that has been developed but little, 
namely; between individual sales- 
men on non-competitive products. 
For example: Smith sells the Hush- 
\-Phone—Jones sells the “Whizit.” 
Smith does some propaganda work 
to decrease sales resistance and im 
prove the channels of approach for 
Jones. Jones does the same thing 
for Smith. They each have a friend 
at court. They each are getting ina 
measure the benefit of two men’s ef- 
forts—two men’s contacts—with the 
expense of one man’s time. Friend- 
ship makes it fairly effective, but the 
absence of scientific sales manage 
ment probably leaves undeveloped 
many possible elements of efficiency, 
particularly in the matter of card- 
ing, filing, indexing and office co- 
operation on follow-up. In addition 
to the di rect-production aspect of 
this cooperation between salesmen, 
there is a most significant element in 
the sustaining of morale, mainte 
nance of interest, and counteracting 


who have found new ways of im- 
proving the available supply of man- 
power, materially reducing the turn- 
over or increasing the efficiency of 
that available. The cleverness of 
the sales manager seems to evidence 
itself largely in the degree to which 
he can pull men away from other 
concerns, which does not necessarily 
connote any material reduction of 
turn-over. 

In the field of direct mail and 
display advertising, a separate cate- 
gory of negatives with respect to in- 
creased costs and lowered attention 
value of space, presents its difficul- 
These elements of cost and 
efficiency in advertising, together 
with those of personnel, rent, travel- 
ing expense, etc., are the source of 
impetus today to attempts of certain 
groups to find a solution in consoli- 
dated distribution. 


ties. 


The writer feels quite consciously 
bromidic in discussing a_ subject 
which contains so many elements of 
the obvious. However, his excuse 


man of second choice.” Or again: of “wanderlust” which can be de- 15 that even the obvious trend needs 
‘Doing the right thing at the right veloped. considerable stimulus to overcome 
time is a matter of having the right [he trade press evidences from the inertia of humanity, as it is 


nan at the right place at that time.” 
Chis quality intelligence (and in 


sales work it may be quality of per- 


year to year and month to month in 
recent years, the increased turn-over 
in man-power in sales organizations 


forced along the inevitable course 
of natural evolution. This is true 
of evolution in business, as in other 








nality as well) which we apts not only of the rank and file, but phases of life. 

rm “calibre” should be given as’ of those fulfilling some supervisory The writer also hopes that this 
nuch mobility as possible. It is not role. There appears to be no pana- article may promote a general dis- 

e size of the guns alone that win cea; nor for that matter do there cussion in the trade press which 
attles—it is their mobility that appear to be any shining lights will lead to constructive thought and 

ints, as well among thousands of sales executives action. 

\ VIEW OF THE INTERIOR OFFICE OF THE L. E. WATER- 
OF THE NEW SAN FRANCISCO MAN COMPANY. 




















Page 22 OFFICE APPLIANCES For April. 1926. 





Snapshots and Sketches 


A Loose Leaf Veteran in the selling end 

On March 13 last, Frederick L. Cog- 
gin, manager of the Chicago office of 
the National Blank Book Company of 
Holyoke, Mass., celebrated the thirty- 
fifth anniversary of his connection with 
that company. For it March 
13, 1¢92, when he took a minor posi- 
tion on the staff of the company. 


was on 


Mr. Coggin was born and raised on 
a New Hampshire farm, and young as 
started in the blank 
book business, it was not his first po- 


he was when he 
sition. Had it not been for the oppor- 
tunity presented by the National Blank 
Book Company he may have been a 
grocer so that what the loose leaf in- 


dustry has gained the grocery trade 
has lost. In the early days before his 
connection with the blank book and 


about two and a half 
room boy and delivery clerk, the op- 





and finally, after territory for a young salesman, but he 


years as stock kept on growing and soon his superiors 


discovered in him the right timber tor 


the management of the sales work in 
New York state and the superintend 
ency of the Boston ofhce He spent 
some time at Boston, and when his 
company needed a man ot his caliber 1 


the Central West, he was tra: sferred 
to that territory taking over the larger 
towns in the section and making his 
headquarters in Chicago 

On July 1, 1921, when the National 
Blank Book Company opened i dire 
factory branch in Chicago, Mr. Coggi 
was made manager. He has dis 
tinued continuous traveling and n 
makes only occasional trips to the pr 
cipal cities of this section 

Mr. Coggin has commodious offices 


loose leaf business, he had a chance to Seek 3. commen on West Jackson boulevard, Chicago 
become a mortician but turned it down eer) ; He resides in Oak Park. his family 
and presently the day came when the portunity came to begin selling. At consisting of his wife ried 
opportunity was presented to go with first he covered the towns in the vicin-  qaughter living in Cleveland, and tw 
the company with which he has been ity of Holyoke. He at once became grandchildren. He is a thirty-second 
so long connected. successful as a salesman and in 1895, degree Mason and a Shrine He is 
The work in the stock department after only a short apprenticeship in) »~ member of the Westward Ho golf 
and of the boy around the delivery local sales work, he was given Penn- = ¢jyb and the Chicago Athletic Associa 
room did not satisfy the ambitions of syivania, West Virginia and parts of tion, and is widely known not only t 
young Coggins. More and more as Ohio, Kentucky, Michigan and Indiana the stationers of the East and Central 
the days went on he saw opportunities This was a moderately large chunk of West. but to the trade general! 
A Pleasing Variation. about time that a real, honest-to-goodness business show 
—— be given in Cleveland. Each year we read in the news 
Cleveland Association of Credit Men, as Buyers, Get First P#Pets and trade papers of successtul shows in other cities 
Credit for Asking Makers and Dealers to Show the [This only makes us realize what we are missing 
Most Modern Methods and Equipment Sor A business show brings in inquiries, but does not stot 
the Office. there. Frequently an office man will not realize how ant: 
quated his ideas are until he sees on display the latest 
uses time and labor savers for the up-to-the-minute office Thus 
Those who deal in office equipment usually feel that they 4, jn no other way, he comes to his senses, and in turn 
must educate the public, which, to most dealers and factory demand is created.” 
representatives, seems none too enthusiastic about learning In trying to get the Cleveland office appliance men to 
the value of modern equipment for the office. help put on a business show in that city, the letter cot 
The Cleveland Association of Credit Men has long been  tjnuyes: 
known as an enterprising organization with a large mem- “We have no axe to grind, as our only purpose is t 
bership among the progressive firms of Cleveland and  petter our individual efficiency by seeing your latest tools 
neighboring cities in Northern Ohio. Within that organi- for our profession and to see them in the minin mount 
zation is a group of office managers who meet each month of time.” 
to discuss common problems. To this group must be given The members of the Cleveland Association of Credit Met 
the credit of being the first—within our memory, at least— want to know what is good for the modern office and ar 
openly to annource that, far from being unwilling to learn not afraid to say so. That's progressiveness—and whet 
of new devices, they invite the information and are anxious _ progressiveness wants something it usually gets it ptly 


to know what the office appliance men have to offer that 
will help them to solve their office problems. Furthermore, 
they invite the office equipment men to participate in some 
plan to show them what inventive genius has produced to 
lighten office labor and to promote efficiency, accuracy and 
speed of achievement. 

The suggestion came about in this wise: 

Last Fall, not knowing that the National Business Show 
Company was already planning for a 1926 Cleveland Na- 
tional Business Show, the office managers’ group of the 
Cleveland Association of Credit Men sent a letter to the 
representatives of office appliance manufacturers in Cleve- 
land, suggesting that steps be taken to put on a Cleveland 
business show. The letter said, in part: 

“These men (the office managers’ group) think that it is 


Lincoln G. Dickey, manager of the Cleveland Public Audi 


torium, and widely known in Cleveland, used his 
offices in informing the Association of Credit Men and the 
National Business Show Company of each other’s 

The office managers’ group will have its opportunity 
so will the progressive office appliance men of Clevel 
as there will be a real, honest-to-goodness business show 
a National Business Cleveland’s Publ 


torium the week beginning November 15, 192¢ Naturally 


Show—in 


the Association of Credit Men are boosters 

When the office managers who use modern equipment 
the office appliance men who supply it and the National 
Business Show organization are all pulling for same 


thing, it is a pretty good indication that Cleveland, the fifth 
city of the U. S. A., 


is going to have a good show this fa 





od 


he 


nd 


1d, 


di- 


lly 











Page 23 OFFICE APPLIANCES For April, 1926 








I-N-T-R-O-D-U-C-:-1:-N:-:G 
Edward F. Geer 


Who has been elected Vice-President of the Underwood Typewriter Company, 
Inc., to fill the vacancy caused by the death of Clinton L. Rossiter. Mr. Geer is 
well known as a former steamship executive. He is a director of the American 
Ship and Commerce Corporation, the Atlantic Mail Corporation and the East 
Brooklyn Savings Bank. He is a man of wide business experience and sound 
judgment 


Miss Fay Lanphier 


Who was selected as ‘‘Miss America’ at Atlantic City last Fall, and is here 
pictured seated at the keys demonstrating the new Underwood Four-Bank 
Portable Typewriter. Miss Lanphier is an expert typist. She was formerly 
employed in a real estate office in California and once won an Underwood State 
Typing Trophy in a sixty-words-a-minute contest 


And the Underwood Four-Bank Portable 


Which is the newest member of the Underwood line of correspondence typewriters. 
It is to be sold concurrently with the three-bank model. The four-bank machine 
will sell for $60 and the three-bank for $50, as heretofore 


Complete details of the new machine are not at the moment available. From 
recent circulars, however, we glean the information that the new portable weighs 
ten pounds without its case and twelve pounds fourteen ounces with it. The 
keyboard is a standard one shift arrangement and the machine is sturdily built to 
withstand hard usage. It possesses the familiar and valuable Underwood features. 
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THE CUSTOMER AND HIS IDIOSYN- 
CRASIES 


Gathered in Conversation with J. Minor, Manager of the 
Office Furniture Department of Stevens, 
Maloney & Company, Chicago. 


‘6 HAVE been looking around your department sev- tomers This one-purpose man himselt | 
eral minutes while you were busy with a customer,” business is done, may linger and examine ot thing 
said the reporter. “I received a ‘Good morning’ when Make him understand he is welcome and that 1 dy is 

I came in, but I haven't been importuned to buy. I notice, going to be obtrusive by trying any of the 1 geress 

however, that you have had your eve on me. What's the type of salesmanship on him 

system?” “There's another type of customer We'll 

“Well,” replied Mr. Minor, with a laugh, “I sized you haps, the reflective type. He comes in not knowins thet 

up as one of those possible customers who like to look the he is going to find what he has in mind ort t 11] 

held over before coming to the point. You had no inten all others, should receive the usual greeting 

tion of buying any one definite thing—I could see that- nor cool—a greeting that gives the impressiot thout s 

and | concluded that if you had a chance to look about, ing so, that we are glad he came. It is not oft the st 

you might sell yourself something.” policy to ask this man what he wants Ni 
“By gracious,” exclaimed the admiring interviewer, “I salesman follow him around. It is annoyu 

don’t know but what I have, at that Now here's a little by a hungry-eyed person seeking a chance 

inexpensive steel stand,’—and the furniture department thing—anything. It gives the impression t 

manager's eyes began to twinkle—but that’s another story, afraid he’s going to get away without s 

as Kipling says. money The salesman, if he has a little 

“The salesman’s mission is to sell goods,’ said Mr find something to do about the place, arrang 

Minor. “We may take it for granted that he is wise enough straightening pieces, perhaps removing real 

to pick out a good line that won't damage his personal dust, keeping himself in easv hatiing dist 

reputation or the good name of the house Knowing his ing a casual remark now and then with tl 

goods are right and that they serve the needs of his cus if he finds what he wants will begin t 

tomers, it then becomes the salesman’s problem to find If he doesn’t, he will, if he feels easy in his 

the people who can use his goods and can be brought to begin talking about what he has in mind \ 

see the economy of possessing them We will leave it t there has been none of the keen, aggres é tuff t 

the outside salesman to discover his own ways of finding sser It isn’t needed—would be t 

customers for the present, and consider, if you please, the salesman and customer begin talking 

work of the inside man in the office furniture department spirit, there are two minds engaged on the 

“Ofhee furniture selling has its peculiarities The stuff solution of which ts t ctically 

runs into money before one has gone very far with one’s tomer, feeling comfortable and ‘at hi 

equipment, and it is sometimes both difficult and delicate chance to drop in again and again 

to get a man to spend enough to provide himself with an develops into a friend, makes the acquaint 

outht that will serve him a hundred per cent. We cannot bers of the firm, and becomes, perhaps 

sell a desk or a bank of files in the offhand way one may stays of the business 

sell a dozen pencils or a pound of pins “Most men resent the well-intentioned eff 

“The office furniture customer wonders about how much man to hand them an educational lins 

he is going to be called on to spend if he is establishing yf circus-posterish adjectives doesn't 

new offices. If adding to present equipment he may want doubt if it ever did, with level-headed m« B 

to look around before committing himself. If his mind is niture selling is business—and real business ts 

definitely made up he breezes in with purpose written al! It should so engage one’s faculties and per 

over him and tells the first man he sees in the department. burn away all but the pure metal of sincerity 

He is the easy sale It we haven't the goods, we get them, ing When men are fond of their work and p: 

pulling on every string we know to locate anything unusual goods, they will find a way to sell. It won't te tl 

and to give him service. It may happen that his one order same way with any two men, but if the real st 

may not be profitable after the necessary service work is asm and faith is there, the way adopted will lik 

done; but business building is dependent upon good will. ‘We keep our windows at work for us, and they bring 


which brings other and profitable sales from happy cus in prospects Our furniture department is a = 














“WE 
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showroom, with access through the main store—but never- 


we have a chance at more transient trade than one 


eless 
would suppose possible. The place down here is quiet and 
usually there are a few customers about, so that a man who 
omes in doesn’t feel himself to be the focal point of all 
Neither does he feel that he won't be 


He gets a pleasant greeting, looks 


he selling desire. 
promptly waited on. 


bout, and when ready to speak, finds someone near to 
K listen. That someone will demonstrate a file, a desk, a 
? strong box or anything in the line, discovering what the 
ustomer has and building up from that point with sug- 
gestions, being careful not to put the customer on the 

defensive. 
“We have, to sum it up, three types of customers—those 


ho know exactly what they want and say so; those who 
know about what they want, but wish to look around a little 
-_ before deciding, and those who don’t know exactly what 
want, but have an idea that there may be something 
that will solve the problems they have in mind 
must be met in the right way. Each should be 

at home, because the spirit expands when 


they 

Each 
made to 
f« e! welcome al d 


is comfortable, and all relations are improved. 





“We try not to press the customer to buy more than 
he wants, yet attempt to see that he has the things we 
know he will need and must come back for unless we re- 
mind him in time. Our equipment goes out complete as 
to necessary supplies and such appurtenances as are essen- 
tial to the successful working of the system the customer 
buys. Every man, approached the wrong way, will de- 
velop a streak of stubbornness. Approach him the right 
way and he readily sees things through the salesman’s 
eyes. 

“We try to conduct our department so as to build trade; 
every customer is a possible permanent asset to the house. 
His mounting demands for supplies and additional equip- 
ment will come here or go elsewhere according to whether 
we do or do not measure up to the right standards when 
the early orders are sold 

“Yes; there things about arrangement of 
stock that can be said. But where space is restricted, the 
dealer must draw on his ingenuity and economize space as 
best Not every paying business occupies large 
quarters. When we use what we can get the best way 
we know how, I suppose that’s about all that is necessary.” 


are certain 


he can 
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e \N INTERIOR VIEW OF PART OF THE NEW STORE OF W. B. HILL & COMPANY, INC., MEMPHIS, TENN., 
SHOWING ARRANGEMENT OF MAIN FURNITURE SALESROOM In the oval is a group who attended the opening of the 
= store on Februar. This group is a photo of members of the Kiwanis Club, who held their meeting at the store on that date. 
; Hill & Company Open New Store. pany has recently taken in Cramer Sexton as an officer and 
W. B. Hill & Company, Inc., of Memphis, Tenn., recently director. Mr. Sexton has been identified with the office 
opened a new store at 294 Madison avenue. This com furniture business in Memphis for twenty years. 
pany deals in business furniture exclusively. The new store —- 
contains 15,000 square feet of floor space. On the opening Look Out for Mr. Buxton. 
day, February the company served a Dutch lunch, in- \ man representing himself to be Mr. Buxton of the 
: luding all kinds of sandwiches, drinks, etc. Over seven Buxton & Skinner Printing & Stationery Company, St. 
e hundred business men visited the store that day The Louis, Missouri, has again appeared in the East and has 
l illustration the oval shows the first crowd to come, obtained money by stating that his automobile had been 
which was the Kiwanis club, who were served luncheon. stolen and all of his personal property. The Buxton & 
' \ regular Kiwanis meeting was held at the Hill store on Skinner Printing & Stationery Company states that there 
that date. is no Mr. Buxton connected with them and that they have 
l W. B. Hill & Company are exclusive agents for The no representative in the eastern part of the country. 
General Fireproofing Company; The Shelbyville Desk Com a 
e pany; Marble & Shattuck Chair Company; Doten Dunton Woman’s World’s Fair at Chicago April 17-24. 
Desk Company; Lyon Metallic Manufacturing Company The second annual Chicago Women’s World’s Fair will 
d the Solar-Sturgis Manufacturing Company be held at the American Exposition Palace April 17-24. 
‘ thesia edteiiiaiean ab take aie ; - It will delineate the contributions to advancement made by 


womet! n the mat! 


elds included in their activities. 
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SHOWING CROWDS ENTERING THE BEAUTIFUL CIVIC AUDITORIUM TO SEE THE EXHIBITS AT 


THE SAN FRANCISCO BUSINESS SHOW 


SAN FRANCISCO SHOW. SETS 
RECORD FOR COAST 


National Bus ness Exposition in Civic Auditorium an Inter- 
esting and Successfu! Event. 


ROBABLY the most attractive setting ever given to a credit to the industry, but this one 


trade exposition on the Pacific Coast was employed predecessors for attractive setting, well planned 

by the National Business Show, which was held in ing and publicity and outstanding interest 
San Francisco's fine Civic Auditorium from March 8 to 13. who attended in goodly numbers throughout 
inclusive. Public appreciation of the well arranged and Credit is due to Waldo T. Tupper, Pacific Coast 
completely manned displays was demonstrated by an un-_ of the National Business Show Company, for the 
usual attendance of high class business men and women. equipment used which made the show so attr: 
Interest in the well diversified displays which represented its mottled green background and neat 


NEW 


1926 


tan trin 


practically every line in the office appliance industry, pleasing effect was produced by the overhead 


seemed to grow with each day’s progress of the exposition the use of miniature street lamps on the ec 

A most noticeable feature was the large number of execu booths 

tives in attendance from outside the city as well as from Without exception all the exhibits were 

San Francisco itself and the bay district. Frank E. Tup and showed the result of careful planning to give 
per, president of the National Business Show Company, perfect service as possible to the thousands 
said that it was the most satisfactory exposition his com- visitors 

pany had yet managed on the Coast and that the high Outstanding exhibits of local firms were tl 
class of attendance was convincing evidence of the steadily Advertising Agency; A. Carlisle & Company 
increasing interest in better office methods and equipment Company, Inc.; Donnell Register and t 

in the Far West Ingrim-Rutledge Company; Neal, Stratford 


Each National business show held in the San Francisco’ cific Manifolding Book Company: Schwaba 


Civic Auditorium since the first one in 1920 has been a_ tionery Company, and Western Loose 











“BILLY” TUPPER, “CHIEF TICKET TAKER,” AT 
THE SAN FRANCISCO NATIONAL BUSINESS SHOW 
On the left we see “Billy’’ in a characteristic attitude 
and expression. On the right he is in the act of “eject- 
ing’’ a disturber who tried to slip in when he thought the 





young guard was not looking Billy is one of the sons 
of Frank E. Tupper, president of the show 





FRANK E. TUPPER, Pres- WALDO T 
cific Coast 
Business 


ident, National Business 
Show Company. 





Manager 
Show 
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Among the more prominent national concerns, well rey 


Amer can Mult 


sented, were the Addressograph Company; 
Dalton Adding Machine Company; A. B 


Dictaphone Company; 


inpany 


Dick Company; 


son. ly makers I the Ediphone; T he Elhott 
Ma hine Company FE Lott Fisher Compat y: | llis Adding 
Typewriter Company Felt & Tarrant Manufacturing 


Company; Globe-\Wernicke Company; International Busi 


ness Machines Corporation; Kardex Rand Sales Corpora 
Machine Monrose 


Lompany; Meter Company 


tior Marchant Calculating Company; 


Calculating Machine Postage 
Rapid 


writer Company; L. ( 


\ddressing Machine Company; Remington Type- 
Smith & Corona Typewriters, In 
Underwood Type 


Sundstrand Adding Machine Company; 


writer Company; Van Dorn Iron Works Company, and the 
Woodstock Typewriter Company. 

The exhibitors cooperated with the show management 
in putting over a well planned direct-mail campaign in 
advance of the show. The newspapers were liberal with 
show each day and it was generally 


had a wider or bet 


news stories of the 
agreed that few trade expositions ever 
ter publicity campaign 


Callers at Office Appliances’ Booth 


App‘iances 
W. J Ortel 


governor of regional district No 11, and 


Among those who visited the booth of Office 
Francisco show, were the following; 


Wash., 


at the San 


Spokane, 





\d Ire ssing 
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Gagg, E'‘liott-Fisher Com- 
nes Richard, Gunn Furniture Com- 
1.; Clair C. Harper, president and 
treasurer Error-No, Inc., Rochester, N. Y.; J. Harry Pren- 
tice, sales manager of the Pacific Carbon and Ribbon Manu- 
any, accompanied by Mr. O'Connor, presi- 
Gridner and D. B. Levake, con- 
struction engineer of the Express, Marine, Engineering and 
Welding ¢ ompanhy, West Melbourne, Australia, and W. M. 
Black, inventor of a new calcu!ating machine, Fresno, Calif. 


THE EXHIBITS 


ACME CARD SYSTEM COMPANY (See E. L. Soister). 
ADDRESSOGRAPH COMPANY, Chicago, lL, and San Fran- 
Addressograph machines, plates for 
the Addressograph, and Graphotypes for embossing address 
plates Cc. E. L. Shaw was .in charge. 

AMERICAN MULTIGRAPH SALES COMPANY, Cleveland, 
exhibited duplicating machines, 
check imprinting machines, general printing machines, fold- 
cutters and typesetting machines. In 
charge of this display was H. R. Fenstemaker. Also in. at- 
tendance from the home office were W. C. Dunlap, vice-presi- 
dent; Tim Thrift, advertising manager, and R. H. Jarrett, 
manager of the rebuilt department. 


Company, San Francisco; O. L 
pany, San Francisco; Jai 


pany, Grand Rapids, Micl 


tacturing Comy 


dent of the company; F. | 


cisco, Calif, showed the 


Oo and San Francisco, Calif., 


ing machines, paper 


The division managers and salesmen from the Los Angeles, 
Seattle, Portland. Salt Lake City, Denver and San Francisco 
offices held their Pacific Coast zone convention during the 








GENERAL VIEW OF A PORTION OF THE BUSINESS SHOW This picture gives an idea of the density 
is ti 


and clases of the crowds 
secretary of the Shaw & Borden Company; George E 
Miller, president, Lowman & Hanford Company, Seattle; 


acoma, ash.: Mr 
I Wasl 


Gibson, Underwood Typewriter Com 


Guy W. Smelzer, The Pioneer, Inc., 
and Mrs 


pany’s office at Santa Rosa, Calif.; G. P 


George R 
Terry, Underwood 


manager at Fresno, Calif.; W. R. Swartz, manager, Western 


branch The Gunn Furniture Company, Los Ange’es: Lynr 
S. Coe, manager, office furniture department of A. Car 
hisle & Company, Sa franc sco: Miss Daugherty, editor. 
Pacific Stationer. S Francisco: M. S. Thomas, manager, 
Stationery department, The Neuner Corporation, Los Ange 
les: | H. Montgomery. Pacific Coast manager Ellis Add 


Ernest Wallace, 


ing Typewriter Company, San Francisco 


manufacturers’ representative, San Francisco W M 
Moses, field representative, The A. B. Dick Company, Sat 
Francis E. L. Soister, distributor, Acme Card Systen 
Con 111 2an Francis« oO: W il lam Bachra h Bac hrach 
Specialty Compan E. Allen, The J. E. 


New York; J 
Allen Company, distributors of the Dictaphone, Wales 
pany and typewriters, Portland, Ore 
gon; Clinton H Smart, manufacturers’ representative 


Wright, Sundstrand Adding Mach‘ne 


at attended the exposition 


week of the business show and attended it, assisting in the 
demonstration of the various machine: manufactured by the 
company 

ARNETT & WERNICK, San Francisco, Calif., displayed the 
lines of the Hedman Manufacturing Company, including the 
F. & E. checkwriter and the F. & E. Lightning coin changer. 
J. E. Arnett and R. Wernick were in charge. 

AUTOGRAPHIC REGISTER COMPANY, 
(See A. I. Donnell Register & Printing Co.) 

BACHRACH SPECIALTY COMPANY, New York N. Y., dis- 
played Presto inkstands; pressed and cut glass inkstands and 
William Bachrach of the home office was in charge. 


Hoboken, N. Y. 


bases 
BELL & HOWELL (See Schwabacher-Frey Stationery Com- 
pany.) 
BEKCHER COMPANY. THE 
Brothers & Glendinning, Inc.) 
BLUM’'S ADVERTISING 


had on display direct-byv-ms 


Rochester, N. Y. (See Gimmel 


AGENCY, San Francisco, Calif., 
il samples, miniature post office 
directory department, et In charge of this booth were Dan- 
Finch, salesmen, and Miss R. Blum. 
\lso in attendance were Jean Blum, manager; C. L. Vaughan, 
Francisco, and J. H. Kinnelly, man- 
ager of the Los Angeles office of the company. 
BOSTON WIRE STITCHER COMPANY (See C. H. 


el Harris and Horace L, 


assistant manager! . al 


Jenkins 


(Continued on Page 31.) 
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ANOTHER INTERESTING GROUP OF SAN FRANCISCO SHOW PICTURES. 
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(San Francisco Show—Continue from Page 27.) 
CARLISLE & COMPANY, A., San Francisco, Calif., exhibited 


the nes of the Proudfit Loose Leaf Company, Grand Rapids, 
Micl McMillan Book Company; The Van Dorn Iron Works 
Company, Cleveland, O Filing equipment of every class was 
displayed to its fullest extent, including four-drawer uprights, 
unter heights, omnibus, safes and special angular tabbed 
guides Attracting particular attention was a white enameled 
four-crawer vertical letter file with a nurse conveying the idea 
which this file was built, doctors, dentists and hospital use. 
Rivetlock’’ binder also was featured Lithography process 
rom the first stage, that of drawing the original sketch to the 
nished product was shown Carl J. Lenzen was in charge 
of this booth \lso in attendance were President B. M. Car- 


ind General Manager Owen Bronson 


CENTRAL CALIFORNIA CREDITORS’ ASSOCIATION, San 


Francisco, Calif., explained solutions to modern credit and col- 
lection problems and offered to credit executives a mercantile 
and collection service “The Credit Reporter’ published in the 


interest of ‘“‘Better Collections—Better Collectors” was dis- 
tributed to all attending the show. One special feature of this 
organization is the making of secret investigations to determine 
financial responsibility of debtors apparently sound when 
credit is granted, but who later become delinquent. 

H. W. Smith, president, was in charge of the exhibit 

COLLIER, P. F. & SON, New York, N. Y., and San Fran- 
isco, Calif., displayed their various books including Dr. Eliot's 
Five-Foot Shelf of Books; words of Mark Twain: Rex Beach 
Rudyard Kipling; A. Conan Doyle; O. Henry: Harvard Shelf of 
Fiction; Junior Classics; Dictionaries and other free premiums 
wit! magazine combinations. D. D. Nelson was in charge 
General Manager E. J. Campion was a visitor 

COLUMBIA CARBON & RIBBON COMPANY (See Schwab- 
acher-Frey Stationery Co.) 

CROCKER COMPANY, H. &., INC San Francisco, Calif 
showed the A. B. Dick Company's Edison-Dick Mimeographs; 
The Globe-Wernicke Company's visible records and angular 
guides L. V. Hitchcock was in charge of the Mimeograph 





A. V. Percival had charge of the visible equipment 


DALTON ADDING MACHINE SALES COMPANY, Cincin- 


at ©., and San Francisco, Calif., demonstrated adding, list 
ng, calculating, bookkeeping, statement, banking, cash register 
ind account register machines W. W. Erskine was in chargé 
George Montgomery Los Angeles sales manager; J. Wilson, 
Los Angeles, and H. Sherry of Fresno, were also in attend- 
an 

DICK COMPANY A. B., Chicago, Ill. (See H. S. Crocker 
Compan. Inc.) 

DICTAPHONE SALES CORPORATION, New York, N. Y 
and San Francisco, Calif., showed dictating and transcribing 
machines recording telephone messages and interviews, and 
also their method of staff training work Frank H. Skipper 
branch manager, was in chargé 


DODD, MEAD & COMPANY, New York, N. Y and San 
Francis« Calif exhibited the New International Encyclo- 
paed Herbert A Robinson, San Francisco manager, was 


DONNELL REGISTER & PRINTING COMPANY. A. L, San 


Frat sco. Calif showed the lines of the Autographic Regis- 

Conipany and Stephen Greene Company, including Shoup- 
Aligner autographic registers; new model 8 and record-filer; 
roll printing in register forms: continuous fan-fold forms; the 


" 


line demonstrated in the Underwood Fanfold biller and 
Elliott-Fisher automatic feed machine Donald F Palmerton 
Was in charges Andrew I. Donnell and D. A. Sampson were 


Lise n attendar 


EDISON, THOMAS A INC., Orange, N. J., and San Fran 


Calif... demonstrated the new executive model Ediphone 

Secretarial model Ediphone and the automatik type shaving 

i ! Vice-President Nelson C Durand an‘ yy Cline 
Brow San Francisco manager, were in charge 


ELLIOTT ADDRESSING MACHINE COMPANY, Cambridge 


Mass ind San Francisco, Calif., exhibited hand, foot and elec- 

ldressing n hines for small cards; electric addresser for 

rds with typewriter attachments for making all style 

card ind envelope sealer District manager William L. Hovis 

was ! naree 

ELLIOTT-FISHER: COMPANY, New York, N. Y¥ ind San 

Francis Calif., had on display accounting, billing, writing 

and itomatic feed machines Ww M Coffman and T. T 
Wright were in charges 


LLIS ADDING TYPEWRITER COMPANY, Newark, N. J 


and San Francisco, Calif., showed their line of commercial and 


bank bookkeeping machines; bank transit machines; bank 
clearing machine; retail billing and ledger machines and ad- 
ding machines Vice-President C. N. Macdonald of the 
office was in charge 

ERROR-NO, INC., Rochester, N. Y., and San Francisco, 
Calif., displayed the Error-No transcribing device or copy 
holder President C. C. Harper of the home office, was in 
charge. : 

FELT & TARRANT MANUFACTURING COMPANY, Chi- 
cago, Ill., and San Francisco, Calif., demonstrated the Comp- 
tometer J. P. Warren was in charge. ; 

GIMMEL BROS. & GLENDIENNING, INC., San Francisco, 
Calif., showed the lines of the Bircher Company, Rochester, 
N. Y., including Lightning mailing equipment, openers and 
sealers; M24 Multicolor press and multipost postage stampers. 
The new Lightning sealers, both hand and power driven were 
shown for the first time on the Pacific Coast, as was also the 
M24 high speed automatic press. in charge of this display were 
Cc. L. and H, L. Gimmel 

GLOBE-WERNICKE COMPANY, THE, Cincinnati, Ohio (See 
H. S. Crocker Company, Inc.) 

GRAND PRIZE CARBON PAPER COMPANY, San Francisco, 
Calif., showed the lines of the Pacific Carbon & Ribbon Manu- 
facturing Company, the Grand Prize carbon paper and inked 
ribbons. Attracting considerable attention was the Master 
Roll of Grand Prize No. 7x superdurable typewriter carbon 
paper weighing over one hundred pounds. Manager J. Harry 
Prentiss was in charge 

GREENE COMPANY, STEPHEN (See A. O. Donnell Regis- 
ter & Printing Co.) 

GREGG PUBLISHING COMPANY, Chicago, IIL, and San 
Francisco, Calif., exhibited text books including Gregg Short- 
hand; Rational Typewriting; Modern Languages; Secretarial 
Studies; Salesmanship and Office Management. In charge 
of this exhibit were F. E. Raymond, manager for the Pa- 
cific Coast and the Orient; C. W. Kitt; E. S. Adams and E. 8. 
Radke 

GUNN FURNITURE COMPANY, THE, Grand Rapids, Mich., 
and San Francisco, Calif., showed “‘Lino’’ desks; sectional book- 
cases and “Lino” fabri L. K. Stevenson was in charge. Also 
in attendance were James Richards, Grand Rapids, and W. R. 
Swartz, Los Angeles 

HEDMAN MANUFACTURING COMPANY, Chicago, Ill. (See 
Arnett & Wernick) 

HEMINGWAY'S ACCOUNTANCY INSTITUTE, San Fran- 
cisco, Calif., explained the special Hemingway System of Ac- 
countancy Ralph Townsend was in charge. Wilfrid H. Hem- 
ingway. founder of the Hemingway system, was present in per- 
son 

HOOVEN AUTOMATIC TYPEWRITER CORPORATION (See 
Schwabacher-Frey Stationery Co.) 

HUSH-A-PHONE CORPORATION, THE, New York, N. Y. 
(See C. H. Jenkins Co Inc.) 

INGRIM RUTLEDGE COMPANY, San Francisco, Calif., dis- 
played carbon papers, typewriter ribbons and typewriter in- 
spections Raymond J. Seofield was in charge. H. W. Rut- 
ledge, H. E. Baxter and R. H. Glissman were also in attend- 
ance 

INTERNATIONAL BUSINESS MACHINES CORPORATION, 
New York, N. ¥ and San Francisco, Calif., exhibited a full 
line of electric tabulating machine equipment; time recorders 
and electric time systems; job and cost recorder; full line of 
computing scales, coffee grinders, meat slicers and parcel post 
scales Much interest was exhibited in the new horizontal 
highspeed noiseless electric sorting machine recently placed on 
the market \. M. Roy, San Francisco manager, was in charge. 
Also in attendance were P. G. Petticord, district manager; 
Clement Ehret, vice-president, and J. T. Wilson, sales man- 
ager. 

INTERNATIONAL TIME RECORDING COMPANY, New 
York, N. ¥ and San Francisco, Calif., showed time recorders, 
master clocks, program clocks, secondary clocks, dial record- 
ers, autematic chargers, cost recorders, door lock recording 
equipment, money time recorders, time stamps, autograph re- 
corders A. G. Wright was in charge. 

IRVING-PITT MANUFACTURING COMPANY, Kanas City, 
Mo. (See Schwabacher-Frey Stationery Co.) 

JENKINS CoO., INC., C. H., San Francisco, Calif., displayed 
the lines of the Boston Wire Stitcher Company, including the 
Bostitch paper fastener, Bostitch tacker and Bostacker; and 
the Hush-A-Phone Corporation, whose products include the 
Hush-A-Phone and the Auxil-A-Phone. C. H. Jenkins was 
in charge 

KALAMAZOO LOOSE LEAF BINDER COMPANY, Kala- 
mazoo, Mich (See Neal, Stratford & Kerr) 
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NEW MACHINES 


and DEVICES 


A New Radio Lamp. 

The Aladdin Manufacturing Company of Muncie, Ind., 
manufacturers of lamps, has just put on the market a new 
radio lamp which they state is even more popular as an 
office lamp. It is particularly suitable as a light on a roll 
top desk or a bookkeeper’s desk, being small, compact 
and of a finish that will harmonize. with practically any 
office furniture. The shade is of metal, lined with satin 





NEW ALADDIN RADIO LAMP 


silver to give wide, even distribution of diffused light. 
This lamp is serviceable and retails at a low price. 

We are informed that the business cf the Aladdin Manu- 
facturing Company has grown to such an extent that they 
have been obliged to install four electric typewriters and 
one automatic typewriter to handle their volume of corre- 


spondence. 


First Aid to Typewriter Sanitation. 

The Typewriter Tool Shop, 11,431 Church street, Chi- 
cago, Ill, manufactures the “Pick-O-Type” typewriter 
brush. This is provided with two tufts of bristles, and a 
metal pick used for clearing characters which have become 


gummed up. The length of the brush is standard, 8% 











Dotted 


BRUSH.—The 
Line Shows how the Pick Pivots Out of the Way After Being 
Used to Clean Gummed Types 


“PICK-O-TYPE” TYPEWRITER 


inches; the wooden handle is enameled. A dust brush, for 
cleaning finished surfaces of the typewriter, is located at 
the end of the handle. At right angles to the handle is 
another tuft, of shorter bristles, which is employed for 
cleaning the typewriter type. The latter brush can be 
inserted in the neck of the bottle of type cleaning fluid; 
the bristles are secured in a cup which prevents the fluid 
from leaking out. Thus the end tuft of bristles is kept 
dry. The type pick is mounted on top of the handle. 
When not in use the pick lies parallel to the handle, out of 
the way. It is placed in service by swinging to a right 
angle to the handle, when the point is in position to work 
on the type. A coil spring holds the pick securely in either 
position. The brushes and pick are mounted on a metal 
fixture which is fastened securely to the wooden handle. 


Convenient Rocker Duplicating Device. 
“Plusacopy” is the trade 
offered by the Plusacopy ( 


New York, N. Y. 


rocker principle. 


When the stencil is prepared it is attached to th 


This is a 


mark 


stencil machine 


name of 


The machine brings $35. 


over which is an ink pad 


operating the rocker over a 
forward motion produces the finished copy. 
There 


Printing is accomplis] 


stack « 


is made with a backward motion, etc. 


yf 


a 


new 


sheets. 


Is 


and the rocker automatically sets itself for each 


machine will print on any size, quality or weight 


cardboard, etc., up to 9% by 


The printing element consists of a perforated 
ber which supplies the ink to the pad beneath t 
It embodies in addition to other features ab: 


14 inches. 


clever alignment apparatus situated at 


rocker and the impression ta 


+o} 





le 


Chis ap 
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ar 


hot} 


ve 


eT 


itt 


‘orporation, 16-22 Hudsor 


An 








PLUSACOPY 


sets the rocker for each copy 


drawn, thus insuring absolute 


rocker is never lifted from the 


as the finis 


to replenish the supply of paper. 


Plusacopy is that the printing p« 


DUPLICATING 


MACHINE 


} 


registration 
table while 
Anot 
sition 


be changed to any desired margin at the 


or left of the paper. 


ce yllapsible handle 


and when 


} 


dustproof cover which fits o1 


' 
aif 


t mm 
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; 


( 


; 


( 


use 


“Electra” Typewriter. 


The Me rcedes 


Typewriter 


Victoria street, London, E. ¢ 


electric model of the 


anism function electrically 


right hand side o 


‘ 


i 


Mercedes 


shift keys, space bar, carriage 


I 


the typewr 


( 
4, 


return 


ne 


iter. 


al 


ompan} 
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typewriter, 
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motor 
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The rocker is pr 
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Another Burroughs Bank Transit Machine. 
[he Burroughs Adding Machine Company, Detroit, 
Mich., has developed a new type of bank transit machine, 
which speed and visibility are the two chief attributes. 
This machine was designed especially for use in connection 
ith the numerical transit system, and embodies many new 
features that simplify the handling of bank transit letters. 
his device is small and compact, of ten column capacity 





BURROUGHS BANK TRANSIT MACHINE 

ind permits the use of a narrower and more compact form 
It will be produced by the company in addition to the 
standard Burroughs transit machines, which have been in 
use throughout the country for many years. It is not un- 
nmon for operators of the former model to handle froin 
2,500 to 3,000 items a day, including in many cases the 
sorting of their own items. In the new machine, however, 
y be said that bankers will recognize still another 

step forward in transit machine construction. 

Every item on the transit letter written by the new ma- 
chine is “visible” as soon as it is printed. That is, all 
items are always in full view of the operator. It is not 
necessary to throw back the carriage or turn up the platen 
at any time. The tabulating mechanism, which is of new 
design, automatically spaces the carriage to the proper 
column for entering “amount,” “payer” or “endorser.” Or, 

perator desires, the carriage may be returned auto 
ally from any position by means of a dual operating 

he new carriage control is both positive in action, 
ind speedy in operation. 

\ two-color ribbon, red and black, is another feature 


The selection of color is made automatically by the ma- 


ne All “amounts” are printed in black, while both 
payer” and “endorser” are designated in red “Totals” 
are also printed in red to distinguish them from entries 


\nother factor making for greater speed in the opera- 
tion of the new Burroughs transit machine is the dual oper- 


g bar. This consists of the main operating bar and 
he auxiliary bar The former tabulates the carriage auto- 
tically, from “amount” to “payer,” to “endorser” and 
retur! The auxiliary operating bar makes its possible 


to interrupt the carriage at any point, and return it to posi- 
tion for printing the next “amount.” This speeds up the 
operation when one or more items have the same “last 
endorser” or when one or more items have both the same 


payee” and “last endorser.” 


New Staples for Speed Fasteners. 

The Jaclin Stationery Company, 388 Broadway, New 
York, N. Y., has announced the addition of new staples for 
the Speed fastener stapling machine. These staples are now 
supplied soldered together in a small quantity so that a 
group of them may be put in the machine at one time with- 
out any of them becoming disconnected from the others. 
[his new machine enables one to load the Speed fastening 
machine with great ease. Time is saved on the feeding of 
the machine and there is no waste of staples, neither can 
the staples clog or get into the machine in a wrong posi- 
tion. It is well to note perhaps that the staples are also 
sharpened 


Interesting Pyrometer Protection Tube. 

[he Pynolag pyrometer protection tube is the name of 
a device now being offered to the trade by Louis C. Eitzen 
Company, 280 Broadway, New York. This is a highly 
sensitive, high heat resistant and practically a no heat lag 
pyrometer protection tube. This is a particularly sensitive 
pyrometer protection tube for thermo couples. 

The company has an interesting circular which will be 
sent on request. 


Conklin Adds to Pencil Line. 

The Conklin Pen Manufacturing Company, Toledo, Ohio, 
is now supplying the trade with two new mechanical pen- 
cils of outstanding merit. One, the Conklin “Endura” pen- 
cil, matches the “Endura” fountain pen—the famous 
writing instrument which is guaranteed unconditionally and 
perpetually. The “Endura” pencil is endowed with appeal- 
ing beauty and serviceability. The barrel is of the new 
large diameter, now so popular. Its gold tip extends from 
the point to the shoulder; this, with a gold band on the cap 
gives the “Endura” pencil a richly distinctive appearance. 
Narrow rings of contrasting appearance add to the beauty. 
The “Endura” pencil is controlled from the top; a gold 
Conklin clip is standard equipment. 

The other new Conklin pencil is the “Crescent.” It is 
offered as the outstanding pencil retailing at $1.00 which 
both propels and returns the lead. This is a finely made 
and dependable product; the action is controlled from the 
cap. Standard fittings are a clip, and large ready-to-use 
eraser. The “Crescent” is a thoroughly serviceable writing 
instrument, whose large diameter and smooth precision of 
action make it a low-priced pencil of very evident sale- 
ability. 

Both of these new Conklin models are meeting with an 
unusually cordial reception from the trade. 





CONKLIN “CRESCENT” PENCIL 





CONKLIN ENDURA” PENCIL 
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“NEVERKNOT” ELECTRIC 
CORD COILER 


Anti-Snagger for Telephone Cords. 
The Neverknot Company, 218 South Wabash avenue, 
cago, IIL, to the consumer 
venient attachment for the telephone. It is fabricated from 
elastic the of desk 
This prevents the cord from catching 


Chi- 


is direct a con- 


distributing 


wire, and forms an coil of cord set 


telephone receivers. 
papers, waste baskets, desk corners and other office furni- 


ture. Four 3%-inch loops are made in the cord, which 
eliminates knots and kinks, yet gives readily, permitting 
the cord to extend to its full length if required. The 
“Neverknot” is made of piano steel wire, and can be 
snapped on the cord in a few minutes. It is removed as 
quickly if desired. This device prevents breakage of the 


fine tinsel wire in the telephone cord, and eliminates the 
troublesome noises which are caused by this breakage. 

A similar device is manufactured for the 
hold, taking up slack and keeping kinks out of lamp cords 
supplying current to electric ironing machines and other 


use in house 


household appliances. 





PERIOD DESK PADS WITH LEATHER PANELS, 


264 This 34 20 


ONE OF THE 


AS NO inches long and inches wide 


Is 





[= 


DRAWER TROUGH WHICH MAY 


CUT TO FIT. 


WOOD CENTER 


DESK 





POLAR COMMERCIAL GRADE GLASS DESK PAD 





AND E” “EFFICIENCY DESK IN WALNUT 

Walnut Desk in “Y and E” “Efficiency” Line. 

[The Yawman and Erbe Manufacturing (| \pany 
Rochester, N. Y., has added a walnut desk to its No. 7000 
“Efficiency” line. The popularity of walnut in America 
offices has made this a welcome addition to th: as 
executives can now secure the “Efficiency” desk with all 
its operating advantages, along with a finis! har 
monizes with the remainder of the office equipment 

The top, back and side panels, legs, sliding shelves and 
drawer fronts of this desk are of genuine wal Phe 
construction throughout, as well as drawer pulls, leg cups 
and other trim, is identical with that furnishe: stocl 
“Y and E” oak and mahogany “Efficiency” desks 

New Polar Specialties. 

Several interesting new items have been adds to the 
line of the Polar Manufacturing Company, Philadelphia, 
Penna These include a desk calendar which closes uy 


when the user is at his desk and gives the calendar for 1 
When the user lea 
he pulls the front of the calendar down. leaving 
lock face 


the 


month on its upright face. ve 


part exposed, on which is a c with hands whiclt 


he turns to indicate time of his coming 
back. 


Other 


drawer troughs 


devices include wood center d 


whi h be cut te iny de 


fit the 


may 


sired length to width of d 


These troughs come single and doubl 
There are several different grades of desk 
pads also, in fact, no less than six, one 
\nother 


four styles have leather end panel 


is glass covered. is covered 
oleum and 
Each style of pad comes in colors to suit th 
ate, purchaser. 

KNOWN , ‘ , 
Finally, there is a note tray with six bill com 


partments and a six-hole sliding coi 
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ONE OF THE FUN FEATURES 
COSTUME BALL OF THE JOHN W 
PANY AT SPOKANE, WASH On the 
Graha (Si Perkins) who has just de 
cide and dropped in at the dance just 
Correspondent described the raiment 
tume, which see appropriate after 
f cider J ] (;raham i18 ecretary I 

( the right John W. Graham, | 
Izzy), whos | k whiskers and assort 
onned for the ecasion 

The ball is held yearly on the last 
St. Valentine's da This year 400 per 
Harmonica Jim’ Hartley, a former st 
Lestra Lamontte n a Dennison cre] 

audevilie tur between dances 


Ney 





THE ANNUAL 
GRAHAM COM 
left is James J 
vered a bar'’l « 
i was The 
s a “hic” cos 
ivering a barre 
the 


sident (Smiling 


a 


Saturday 


] 


company 
clothes were 
before 
were pre sent 
associate, and 


aper costume 


Chief Kimball Celebrates Birthday. 


J. N. Kimball, manager of the typewriter contests, had 
a birthday on the twenty-sixth of February. He celebrated 
the event by sending a snappy little folder to his friends. 
On one page of the folder was information that “many 
noted February—Cleopatra, Henry 
VIII, Fawkes, Benedict Arnold, Munchhausen, Lu- 
crezia Borgia, Bluebeard, Captain Kidd, Judas Iscariot and 


people were born in 


Guy 








\ RA 
hy ND | wouldn't it make any guy’ 


~ <Who to live to a C means to try 
Feel cockey and glad To find that he’s had 
Only L and XX and an |. 


Kimball that he is not so certain 
of his statistics, but that there were at least quite a number 
of them 
While no 
that 


his own years 


Ananias.” Chief states 


doubt 
friend 


in the month of his birth, we 
Kimball number of 
grandfather Kimball. 
Nothing can convince us that he has yet reached his fiftieth 
With the sands of time Chief Kimball has ntothing 

The sand in his craw protects him from time’s 

We venture the prediction that when time is 
and Mr. Gabriel has made the last toot on his 
sliding trombone, he will have to send out a firing squad 
N. Kimball. 


correct 
suspect has confused the 
with those of his 
year 
to do 
mutations 


no more 


to bring in the last survivor—J 




















R SA SMITH 
PORT IN THI .CTIC.—Temper 


Remington Portable Takes Northern Flight. 
the overland ex: Wilken’s Nort} 


1 e ove i ex] edition of the 
Flight, Commander Sandy Smith and |] 
cial photographer nd representative 
(met I News] per Alliance, took 
te ile typewriter Che purpose o 
flig s to determi there is land, ar 
shallow water in the Polar Basin nortl 
If ind is s e planes will 
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he expe 
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oT the North 


continue to fly 
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degree 


Rossmat ot 
Leming 


l@m a 
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mpeiago or ony 


Point Barrow 
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ditionary 


north 

















KARL 
AND NEWSPAPER 
is here shown 
the Remingto 


North Pole to 
the first aviators to 


red it 


ROSSMAN OFFICIAL PHOTOGRAPHER 
REPRESENTATIVE.—Mr. Rossman 
preparing one of his daily reports on 
portanb.¢ 
Spitzenbergen and will land there, 
world. Should 
claimed for the United States 
mapped and The party is prepared 
North for two years if necessary. 

Both of the gentlemen above referred to use the machine 
en route for making notes and for getting off their daily 
despatches to the press 


over the 
cross the top of the 
land be discove will be 


and will be explored. 


to stay in the 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially mvited to make the otices of this 


journal their headquarters. 


The staff at the main office, 417 South Dearborn Street, Chicago, and the staff at the 


branch in charge of C. H. Everly at 1701 Pershing Square Bldg., Pershing Square, 42nd St. & Park Ave., 


New York, will be happy to be of any possible service. 
so many as at Chicago, there will be found the same desire to serve. 
traveling abroad are cordially invited to call 


facturers or their representatives 


While the facilities at New York are not 
United States manu- 


upon Office Appliances’ London correspondent, Mr. W. Teignmouth Shore, 
18 Templars Avenue, Golders Green, London, N. W. 11, England. 
Mr. Shore’s knowledge of the office equipment business and 
its possibilities in Great Britain makes his counsel 


valuable to those desiring to 


cultivate 


the British Market 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N.W.11 


LONDON, March 4, 1926. 


OU will already have heard all about and probably 
¥{ iorsotten all about the visit of the King in February 

to the British Industries Fair, organized by the De- 
partment of Overseas Trade, when he was told by a British 
manufacturer that British typewriters were not bought by 
the Government for use in the public offices. Whereupon 
the King expressed himself as astonished and distressed 
that this should be the case, apparently under the impression 
that there were British machines that should be installed 
in place of the foreign. Great was the jubilation in the 
British typewriter camp; great was the amusement among 
the Americans; and considerable the laughter among those 
who knew anything about the inside of the matter. Dur- 
ing the succeeding few days we were told that the three 
British typewriter manufacturers were overwhelmed with 
Ahem! Maybe. But— 
well, ahem! The companies are: The Bar-Lock (1925) 
Typewriter Company, The Imperial Typewriter Company 
and The British Empire Typewriter Company. Naturally 
we should buy British goods in preference to those com- 
ing from other countries; but we want the best. That is 
where America comes in; that is and will be the only way 
for her to come in. It is simply a question of commercial 
competition, and the best machines will win. I think it 
will amuse you to read the from the 
report of the 
February 23: 

Foreign Typewriters in Government Offices. 

OrriciAL EXPLANATION. 

In reply to Sir H. Brittain (M. P. 
M. Samuel said that, so far as he was aware, foreign type- 
writers were not imported in parts and assembled in this 
country. He was informed by the Stationery Office that 
three firms in the British Empire manufactured typewrit- 
ing machines which were used in Government offices in 
London. 

Sir H. Brittain asked if it was not a fact that by the 
Patents and Designs Act, 1919, foreign patents could be 
cancelled if they continued to be worked outside the United 
Kingdom. Mr. Samuel said that he thought that, broadly 


orders from at home and abroad. 


following extract 


meeting of the House of Commons of 


for Acton), Mr. A. 


speaking, that was the law. Sir H. Brittain—Then why is 
it not carried out? Mr. Samuel.—I do not know that it is 
not carried out. 

Lieut.-Commr. Kenworthy asked if the hon. gentleman 
would continue to see that the best and cheapest typewriters 
Government offices, no what their 


were used in matter 
origin may be. 
No answer was given. 
Mr. McNeill, financial secretary to the treasury (Canter 


bury), answering a question by Sir A. Holbrook (Basing- 
stoke), said: Of the typewriters in use at the present time 
in Government offices approximately 24,700 are of foreign 
manufacture. They were nearly all purchased during the 
war, at a time when no satisfactory British machine was 
available. (Cries of “Oh.”) Since the war the requirements 
of the departments have been met almost entirely from the 
large stock which became surplus at the Stationery Office 
when the war ended, and if economy is to be studied they 
should continue to be so met in the main for a few years 
Nevertheless, the Stationery Office have acquired small 
numbers of British machines and will continue to do so 
(Ironical cheers.) They are making prolonged tests of 
the efficiency and durability of the machines of home manu- 
facture and are anxious to find a satisfactory machine for 
future requirements. 

Sir F. Hall (Dulwich).—Is the hon. gentleman aware 
that city offices do not require a vast amount of testing 
with regard to these typewriters; that they are perfectly 
aware of the nature of the typewriters they use; and would 
that not be so in the Stationery Office? Mr. McNeill 
The requirements of a Government department are different 
(Laughter.) Sir F. Hall—Is the hon. gentleman aware 
that in the commercial houses in the city there are all sorts 
of requirements, so that there cannot be any difference in 
the Stationery Office? No answer was given 

Mr. Beckett (Gateshead) asked if any representations 
had been received in Mr. McNeill’s department from Buck- 
ingham Palace with regard to the buying of typewriters 
Sir W. Davison (Kensington)—What are typewriters used 
for in Government departments? Mr. McNeill —They are 
used for doing typewriting work. (Laughter.)  Lieut.- 
Commr. Kenworthy (Hull) asked if Mr. McNeill was bear- 
ing in mind the danger of creating a ring of British 


typewriter manufacturers if he confined his purchases only 
to British machines, irrespective of cost or quality. Mr 
McNeill.—Yes, Sir, I am assiduously bearing that in mind. 
Sir H. Brittain asked if Mr. McNeill would give encourage- 
ment to the three British firms wherever he could. Mr. 
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McNeill.—Yes, Sir. Captain Gee (Bosworth) asked 
whether a sufficient number of typewriters had been recon- 
structed as a result of the war to last the Stationery Office 
for many years to come. Mr. McNeill replied that the stock 
could probably be drawn upon for about two years. 


<-> 


The gist of the whole thing is summed up in the circular 
letter sent out by a typewriter agent in a large way of 
business; here it is: 

Sir: 

THE KING AND TYPEWRITER “SCANDAL.” 

His Majesty has always interested himself in the writing 
machine, and in February, 1921, carefully inspected a 
British-made typewriter at the Efficiency Exhibition at 
Olympia. The industry is almost entirely a foreign one, 
and powerful American combines control the trade through- 
out the world with the exception of Germany. From time 
to time efforts have been made to produce a British type- 
writer which will compete with the foreign machine, but 
due probably to the desire to get ahead of the trade and 
build something distinctive it would seem that no British 
machine has ever been a pronounced success. Apparently 
there is no one prepared to put the King, the Government 
and the country wise to the position. Let us face the facts. 
I have sold many hundreds of British-made typewriters to 
leading British firms who gave the Britisher the preference 
on the first order. But if these British machines do not 
entirely meet with approval, what then? Today I am 
offering both British and foreign machines, for as a type- 
writer expert I am held largely responsible for the machine 
I sell if it fails to give the service expected of it. Surely 
we cannot expect our Government departments to use 
office machinery which is apparently not good enough or 
suitable for, shall we say, our railway companies, co- 
operative societies, trade union offices, etc.? 

The King is naturally astonished that such an important 
industry should be practically ignored in this country—he 
sees the possibilities for the British typewriter that the 
public want to buy. What is the matter with our great 
leaders of industry that they have not come forward with a 
machine and an organization qualified to meet this compe- 
tition from abroad? The agitation regarding British type- 
writers will leave the foreign typewriter manufacturer quite 
cold; he has the right goods and he controls the trade 
through the branches of his business established in this 
country. If we must buy foreign goods surely we should 
see to it that they come to us through our own organiza- 
tions, and so prevent the foreigner from entirely governing 
the position. ‘ 

My services are at your disposal should you require any 
further information regarding the trade. I am, I believe, 
the only man in the country at the present time who can 
give you, without any ulterior motive, the true history and 
position of the British typewriter. 

- . . . is 

And my agent friend ends his letter to me with this: 
“The whole fact of the matter is that there is no British 
typewriter in the same street with the foreigner.” And 
that’s that! Naturally the British typewriter folk jumped 
right in; here is one of their advertisements; pretty bright, 
but not brilliant! 

[he Fair is held in two sections, one at Birmingham, 
which is chiefly devoted to hardware of all sorts, engineer- 
ing, machinery of various kinds, and so forth; that in 
London, running concurrently, is supposed to cover most 
of the rest of the field of British manufacturing efforts. 
Only British manufacturing firms are permitted to exhibit 
and to show only goods of their own manufacture. Of the 
three British typewriter companies only one exhibited, 
namely the Imperial! In “Hall K” was a section devoted 
to office appliances; in addition to the exhibit mentioned 
immediately above were—not counting stationery and 
printing—these: calculating machines, one exhibitor; card 
index filing cabinets, two; letter files, three: loose leaf books 
and systems, eight; office appliances, various, five; type- 
writing accessories, one; and I don’t know if I ought to 
include playing cards, one! Of course, this does not by 
any means cover the whole of the output here in the way 
of office appliances, furniture and so forth, for many big 
firms stand aloof from these fairs, which they declare do 
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TYPEWRITER 
commented upon by 


ROYALTY 


British Industries Fair 
was the British-right-throug} 


Imperia 





The | Imperial Factory at Leicester, A recent order, secured 
- yr 
poe i F 


Complete range of sizes :— 7 Government 
Portable 10” to Standard 22”. i 7 - 


Guaranteed for three years. 
Keyboards in all modern . vepeatieer gy USERS. 
languages. Descriptive Booklet 3etiee Eoverament 1 
of all models sent on « Saeaee 

application. Midlgad Beat. See 


Stand No. K 86, British Industries Fair, White City. 
IMPERIAL TYPEWRITER CO., LTD., 260, HIGH HOLBORN, LONDON, W.C.1 
TEL. HOLBORN 4932. 





REDUCED REPRINT OF THE ADVERTISEMENT RE- 
FERRED TO BY MR. SHORE.—We compliment these old 
friends of ours upon their enterprise in making the most of 
the opportunity presented 


not produce sufficient business to make them worth while. 
Personally, I think they are likely to become well worth 
while if better supported by the manufacturers. Anyway, 
these fairs ought to be visited by Americans here. 


International Office Appliances Show at Brussels. 
The next International Office Appliances Show (Expo- 
sition Internationale du Bureau Commercial) will be held 
at the Palais d’ Egmont, Brussels, Belgium, from and in- 
cluding Saturday, the ninth, until and including Wednes- 
day, the twentieth of October next. The secretary states 
that the first show, which was held last year, turned out 
to be a complete success. Those who desire to visit the 
show from this country, or desire to exhibit some line at 
this exposition, may obtain full information by writing the 
secretary, Robert Claesen, No. 20 Rue Neuve, Brussels. 
Melbourne Business Takes Increased Space. 
The Victorian Office Accessories Supply Company 
(Voasco, Ltd.), Melbourne, Australia, has found increased 
space necessary to accommodate the growth of the busi- 
ness. The new home is at 346 Post Office place. The com- 
pany handles an extensive line of office machinery and 
supplies 


Mexican Representative for Englewood Desk Co. 

The Englewood Desk Company, Inc., 5816-5820 South 
Lowe avenue, Chicago, announces that R. Espinal Hannier, 
Apartado No. 894, Mexico, D. F., now represents Engle- 
wood Duco finished desks in Mexico. Mr. Hannier is one 
of the oldest furniture men in the field, having covered 
Mexico for over twenty-five years. 

“Geka” Portable Typewriter. 

The Allversand H. m. b. H., Wendensstr. 60/61, Braun- 
schweig, Germany, is manufacturing the “Geka” portable 
typewriter. This takes letter size paper, and is made to 
retail at a low price. 
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OPENING CEREMONY 
right L. W. Morden, Monroe Calculating 
Recorders, Ltd.; Sir Woodman Burbridge, Bart., 
Trades Association; Colonel Edward Lawson, D 
graph; Thomas Dixon, Dictaphone Company, 


Business Efficiency Exhibition. 


The fifth annual London Business Efficiency Exhibition 
was held at the Central Hall, Westminster, February 10 to 
20, and was a real success. These admirable exhibitions are 
organized by the Office 
which truly says: 


“The 
iness men and women. 
appliance and method now available for enabling executives 
and clerical staffs to perform their duties more promptly 
and accurately and with less effort. In the past the office 
has been neglected—manufacturers have realized the value 
of machinery and labor-saving methods in the factory, but 
the cost of the office has been considered to be a necessary 
evil—an expense to be cut to a minimum, usually with a 
sacrifice of efficiency—and the staffs have been compelled 
to do manual work which has resulted in delay, inaccuracy, 
and waste of time and effort. The office should be the 
headquarters of the business, recording providing 


Appliance Trades Association, 


fusiness Efficiency Exhibition is an event for bus 


tacts, 








PARTIAL VIEW OF SOME OF THE 


OF THE LONDON BUSINESS EFFICIENCY EXPOSITION From 
Machine 


Ltd 


It is a collection of every kind of 





INTERESTING 
THE LONDON BUSINESS 


Company; W. G. Gledhill, Gledhill-Brook 17 
(standing); Percy Jones, chairman, Office Ap] 
oO M. C., one of the directors of The Daily Ts 


information accurately and quickly, and acting 
channel between the business and its customers t she 
be and can be the most important department if we set 
to make it so.” 

Good doctrine, well 


7 
Said 


work 


is bearing good 


of this ss t s 


Indeed, the propaganda 
cellent in and 


Che 


man 


every way 


exhibition was declared open by Sir | t WV oe 


Burbridge, chairman and managi! 


Ltd.., 


wide-awaker. 


Harrods, one of our big department ot ; 


Among many pertinent ret 


be quoted 


“I thank the day when, in the companies trol. w 
have a total capital of £12,000,000, and emp! staff 
13,000, we put labor saving appliances in our offices 
stores, for by so doing our trade has increase 


ability to reduce working costs At the same t ve ha 
been able to increase the number of our staf nd our 
profits, | think, have been fairly satisfact 
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is a science. Trade cannot be done in an old-fashioned way. Gledhill & Sons, Ltd.; Gledhill-Brook Time Recorders, 
[he public now are keen buyers and unless they can getthe Ltd.; Glohe-Wernicke Co., Ltd.; Halsby & Co., Ltd.; 
qualities they want at the right price from one firm they Harvey Cooke Rotacopie Co., Ltd.; Hayward Co.; Imperial 
will go to another Cherefore, it is up to all merchants to Typewriter Co., Ltd.; International Coin Counting Ma- 
nstall the latest machinery in their works and offices in’ chine Co., Ltd.; International Multigraph Co. (Britain), 
ler to insure the greatest efficiency and to reduce work- Ltd.; Johnson, Poore & Co., Ltd.; Percy Jones (Twinlock), 
ing costs. 1 am convinced that many a business has been Ltd.; Kalamazoo, Ltd.; Kardex; Kenrick & Jefferson, Ltd.; 
ruined by old-fashioned ways, and | think I can also say by Komfort Keys, Ltd.; Lamson Paragon Supply Co., Ltd.; 
old-fashioned men.” London Letter File Co.; Manifoldia, Ltd.; Mercedes Type- 
to a seesaw ef hin. inttediastions com es ae writer Co., Ltd.; Merkham Trading Co., Ltd.; Monroe 
rd Beg cg sae : , : Calculating Machine Co., Ltd.; Moore’s Modern Methods, 
Jones, chairman of the association, said Ltd.; M-24 Printing Machine Co.; Munson Supply Co., 
When you consider that during the past four or five Ltd.; National Loose Leaf Co., Ltd.; Office Appliance 
vears dark clouds have been lowering on the commercial Trades Association; Opalo, Ltd.; Postage Meters & Ma- 
horizon, and that only now is the sunshine of prosperity chines Co.; Reliance Telephone Co., Ltd.; Remington 
beginning to shine through, and consider that through that Typewriter Co., Ltd.; Roneo, Ltd.; H. M. Rose & Co,; 
dark and difficult time the O. A. T. A. have steadily held Royal Typewriters; Shannon, Ltd.; A. W. Shdw & Co., 
two such exhibitions as this in each year, you will not deny Ltd. (System Magazine); Sundstrand Adding Machines; 
to us the qualities of vision and courage. What, you may Tan-Sad Chair Co. Ltd.; Underwood Portable Type- 
ask, is the justification for the expense of the preparation writers, Ltd.; Underwood Typewriter Co., Ltd.; Universal 
of such an exhibition as this? For the inviting of numerous Postal Frankers, Ltd.; Vick, Ashworth & Co., Ltd.; Wood- 
gentlemen from sister nations who represent similar asso- stock Typewriter Co., Ltd.; Work-Organizer Specialties Co. 
Cit 
iould 
t out 
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LOOKING DOWN ONE OF THE MAIN AISLES AT THE RECENT LONDON BUSINESS EFFICIENCY EXPOSITION. 


ciations to our own, and whom we are glad to welcome Reliable Travelers Touring Foreign Lands. 


tod for the inviting of many distinguished men of Lon- a : 
) ho represent the various activities of the great city, Robert H. English, European representative of the Re- 


ers of the House of Commons, owners and editors liable Typewriter & Adding Machine Corporation, Chicago, 


great newspapers, diplomatic representatives, lead Ill., made a tour of Holland and Belgium in March, visiting 


ng men Ac \ ntat 1 business? Our justification is . . 2 

2 oe ipa y and busine ee ror neal dealers in typewriter and adding machine lines. He plans 

sim] this We office applance manufacturers render a “ ; . hestrd th ; - ef 
} j ‘ sp ‘ rr ter nar / 2 , ‘ 

g e to the communit\ This exhibition comprises to spend the great part of pru in 1e province 

some eighty stands At every one of these stands is shown rrance. 

; : “SF n fewice , method of daing het : ' ; . . 
cme maces, oe ee G doing better F. C. Prito is on a six months’ tour of South American 
some kind of work t he done in the hice, in the factory a 

-” points, in the interest of the typewriter activities of the 

+] ‘ - Reliable Typewriter & Adding Machine Corporation, He 

re } ¢ rs were ee r 

A ( Ltd.- Account 1 Tabulat ( will travel the East coast Southward, and return North on 

1 ompalt I cco ting and adulating of “ 

f (j;reat Britain. Ltd \ddressall Machine Co.: the West coast his trip is expected to prove highly sat- 
\ddressograph. Lt \drema,. Ltd.: Art Metal Construction isfactory, wing to the interest shown by representative 
Bizada Visible Systems; Blick Time Recorders, Ltd.; dealers of South America in the company’s typewriter lines. 
British Home and Office Telephone Co.; British Tabulating 
Machine Ci Lid.: British Typewriters, Ltd.; Brunsviga —— 

Ca lator Ci rroughs Adding Machine, Ltd Bur : i 

roughs Office Equipment, Ltd.; Carbon Paper Supply Co., French House Occupies Larger Establishment. 
Lt C. W. Cave & Co., Ltd.; Comptometer Conces- [he office specialty house of Y. A. Chauvin has moved 
Ss I res opeland-{ hatterso "Oo td ) apnone er " - * . . y 
aa. th Copel 1 ese ecatng ; — Th, Dict pI Rd *» to larger quarters at 12, Rue Saint-Merri, Paris (1V°). 
Ltd Dictograph elephones, Ltd.; homas -dison, ea hy : 

Ltd I 1en Magazine; Egry, Ltd.; Ellams Duplicator [he lines carried are typewriters and duplicators; the spe- 


( Ltd.; Elliott-Fisher Co.; D. Gestetner, Ltd.; G. H.  cialty is a carbon paper, “Yac.’ 
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American Typewriters in European Government 
ces. 


Machines of United States Manufacture, Having Recog- 
nized Quality and Prestige, Lead Both in Government and 
Commercial Offices.—Appointment of U. S. Customs In- 
spectors Abroad Annoys European Exporters.—Special 
Correspondence to Office Appliances. 


Brussels, March 6, 1926. 

HE statement that the type machines and other office 

machines used in the Government departments in 

Great Britain were of United States manufacture has 
caused much comment in business circles in Europe. For, 
whatever the capacities of any European country in the 
matter of turning out typewriters it is certain that many 
American machines would be found among those used in 
Government offices everywhere. More perhaps would be 
discovered in other establishments and this in spite of the 
propaganda carried on practically everywhere calling upon 
people to use native products and above all native-made 
machines. There are several reasons—beyond the argument 
put forward by every manufacturer, and that may or may 
not be true, that his machine is the best—to account for 
this state of things. The United States was first in the 
market with the typewriter. Prestige once established is a 
very actual and very important thing. It is very hard to 
kill. The war, when typewriting factories in Europe were 
all converted into munition works, also went towards con- 
firming the former reputation of the American typewriter. 
For it ruled alone in an almost typewriterless Europe, it 
fetched fancy prices and generally was regarded as a kind 
of fetish. 

Now the question comes, will the United States be able to 
retain that supremacy for its type and calculating machines, 
or will it gradually take a back seat, owing to circumstances, 
difficult of control, but none the less possible of control or 
at any rate modification? 

The United States, at this present moment, possesses an 
excellent market in the Continent of Europe for its manu- 
factured articles, such as machines. In spite of the high 
prices, quoted in dollars, and translated into all kinds of de- 
preciated currencies, the typewriter and calculating machine 
continue to sell. This is partly because of the prestige of 
the American machine as such, the certainty of getting full 
and good value for the money, but also because the Euro- 
pean manufacturer as a rule charges just as much for a 
machine of unknown mark, as for one from the States, with 
a long record behind it of serviceability, of good behavior. 
Many people, feeling quite indifferent about national prod- 
ucts, buy the old renowned machine. Now it is not certain 
how long this feeling about American machines will last. 
Presence of Customs Inspectors at U. S. Consular Offices 

Felt to Be Unnecessary and an Unwarranted Invasion 

of Privacy. 

Much friction has been caused in France, Belgium and 
Switzerland by the appointment of customs officials, at- 
tached to American consulates or embassies, who assume 
the right of controlling for customs purposes, the prices 
charged for goods shipped to the States on the spot. It is 
possible that friction has been created elsewhere, but the 
irritation is especially noticeable in France, a very large 
potential market for American machines, while in both 
Switzerland and Belgium, home firms partly supply ordi- 
nary needs in this direction, although the demand for U. S. 
typewriters and calculating machines, in both countries, is 
large all the same. The American point of view, regarding 
consignments of goods of all kinds to the States is very 
simple. The customs officials say either allow us to value 


the goods on arrival in the States, and impose ad valorem 
duties, such as would be paid had they been manufactured 


in the States, exported and reimported, if such a thing 
were possible, or permit out customs officials to control the 
prices fixed, by having access to the books of exporters or 
manufacturers of goods going to the States. No doubt this 
arrangement appears essentially acceptable in America; but 
in France, Belgium and Switzerland there is much opposi- 
tion to any looking-up of books, as it is feared that busi- 
ness secrets may be revealed, that names of customers may 
be divulged. The French, more particularly, prefer to keep 
their business secrets to themselves. The Bel- 
gians are less particular about these things, but they also 
resent the appointment of American customs officials on 
their territory. 

The feeling in France has reached such a pitch that a 
committee for the study of the whole question has been ap- 
pointed under government auspices, and it has furnished a 


Swiss and 


report which has been laid before the International Chamber 
of Commerce, Paris, and included in an appeal to the Presi- 
dent of the Council. The report that 
offered to submit the books of exporters to a French equiva- 
United 


says France has 
lent of Chartered Accountants, as they exist in the 
States and Great Britain, but that America wil! not 
such a settlement of the difficulty. 


accept 
For this reason, French 
exporters propose to lay the whole matter before the Inter- 
national Economic Conference, to be called shortly, proba 
bly in Brussels, when a resolution will be proposed, by 
virtue of which “the United States will be asked to refrain 
from making customs investigations outside her own ter- 
ritory, and be called upon in consequence to modify exist 
ing customs regulations.” 

France hopes to unite all the countries, now members of 
the International Chamber of Commerce, that have suffered 
from the activities of these American Customs officials, 
operating on their territory, and she intends to place her 
self at the head of a movement to combat this action on 
the part of the United States. 

It must be remembered that the low prices quoted for 
many articles exported from France and imported into the 
United States of America are the result of the jump rate 
of exchange. Under ordinary circumstances the goods 
could not be turned out at the prices charged for them 
As a matter of fact, the French are exhausting the na- 
tional wealth, in supplying the neighboring nations with 
In Switzerland, the 


gold standard prevails, but owing to the fact that many 


goods sold below their actual value. 


factories in that country worked during the war, without 
considering whether there would ever be any outlet for the 
wares so manufactured, has led to many warehouses being 
overstocked and the owners of the goods being forced now 
to sell at any price. 
ferent, owing to the fact that the rate is stabilized 


In Belgium again conditions are dif- 
But 
here labor is very cheap and this enables the Belgian manu- 
facturer to compete with the French and Swiss, 
under quite different conditions for U. S. 


although 
trade 

There are vague hopes that the International Economix 
Conference may find some means of compensating values, 
of finding some formula for the prevention of these fruitful 
sources of trouble between the nations. In the meanwhile, 
the typewriting interests should remember that any feeling 
against trade with the United States cuts both ways. The 
typewriter and calculating manufacturer is am 
exporter to Europe. If the 
riously annoyed he is not going to import, say American 
typewriters, when he can get something that will do just 
as well in his own country. This irritation, small at pres- 
ent, is assuming very important proportions. 
campaigns are not softening down facts. 
for using national products is taken up just now and exag- 
gerated greatly. The suggestion that downtrodden Europe 
should get a bit of its own back, is naturally a popular cry 

All this will certainly affect the 


machine 


exporter to the States is se 


Newspaper 
Any movement 


American typewriter 
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trade beyond the seas, while certain trades in the United 
States certainly have a right to be protected against unfair 
competition, based on certain economic facts such as the 
rate of exchange and the spending power of the monetary 
unit within the country itself, the interests of exporting 
trades should also be considered Typewriting and cal- 
culating firms have invested capital in Europe, in the shape 
of continued advertisements over a series of years, in the 
keeping open of big establishments, the maintaining of 
staffs of sellers and travelers, and these vested interests 
should be considered when unpopular measures are in- 
augurated, to meet temporary conditions in Europe. The 
restoration of the finances of the various countries is merely 
a matter of time, the irritation caused by what European 
nations consider arbitrary methods will long remain after 
all recollection of inflation, varying rates of exchange and 
similar post-war troubles has been wiped away. 











Albert Navarre Receives Honors. 

We are gratified to announce that by ministerial decision, 
Albert Navarre, director of the Revue du Bureau, Paris, 
France, has been appointed Inspector of Technical Instruc- 
tion at the Ministry of Public Instruction, Under-Secre- 
taryship of State of Technical Education 

This appointment is an acknowledgment of the wide ac- 


tivities of Mr. Navarre in the field of commercial and pro- 
fessional instructior Mr. Navarre is the author of several 
books and manuals which are regarded as classics in their 
eld 
fifteen years the new inspector has been a member of 
Official Board of Examination of the Professorship of 
t Schools of Commerce 


British Stationers’ Birmingham Meet in June. 
Che twenty-first annual conference of the Stationers 


\ssociation of Great Britain will be held at Birmingham 
June 4-8, 1926. The business sessions will be held at the 
Imperial hotel Abundant entertainment will be provided 
The annual dinner will be served in the Grosvenor room 


tf the Grand hotel 
“Office Specialty” Distributes “Acme” in Canada. 
\rrangements have been made by the Office Specialty 
Masuli turing Company, Ltd., for the sale of Acme visible 
records in Canada. The Canadian company’s nation-wide 
chain of stores and sales representatives, through which 
system service has been pioneered, will bring Acme service 
close to every business man in Canada 





Demountable’s Distributor List Increases. 


There are now forty-eight foreign distributors and deal- 
ers for the Demountable typewriter, representing thirty- 
seven different countries. All are doing well. Some good 
territory still remains and new agents are being appointed 
almost every week. Among recent appointments abroad are 
the following: 

J. Luis Cisneros of Havana, Cuba, now represents the 
Demountable in that island. 


C. Marion-Landais of Santo Domingo City is now the 
representative of the Demountable Typewriter Company in 
the Dominican Republic, where he has exclusive sales 
rights. 


The Office Typewriter Company, Ltd., Queen street. 
Auckland, New Zealand, have recently been awarded the 
distributorship of the Demountable in New Zealand. 


_— 
| 
| 
| 





EXHIBIT OF WOODSTOCK 
STANDARD AND “EL 
TRITE” TYPEWRITERS AT 
THE LONDON BUSINESS EF- 
FICIENCY EXHIBITION. 


avon ee ee, 
650 
Yet 0X Trewerren ' 


BELOW: 


THE SIX ATTRACTIVE 
YOUNG LADIES IN UNIFORM 
BLOUSES WHO PRESIDED 
AT THE WOODSTOCK MA 
CHINES AT THE BU SINESS 
EFFICIENCY EXPOSITION. 





A Tax Exemption. 

Readers may be interested to know that under the provi- 
sions of the Revenue Act of 1926, Americans resident in 
foreign countries are relieved of taxation on the income 
earned abroad; that is to say, they do not have to pay an 
income tax in the United States on money they earned 
outside of the country 


Change in Hungarian Tariff. 
Several reductions in tariffs have become effective in Hun- 
gary. Included are polished steel sheets for the manufacture of 
pen points, which are now exempt from import duty. 
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A Notice. 

This is a reduced reprint of a subscription blank 
being used in London and vicinity by someone 
soliciting subscriptions to Orrick APPLIANCES with- 
out authority. Several subscriptions have been re- 
ceived. Curiously enough they were posted at 
Philadelphia and enclosed in an envelope bearing the 
imprint of a Philadelphia publisher. With the sub- 
scription orders were included some for The /nland 
Printer, of Chicago, in which The Office Appliance 
Company was identified as the publisher. The pub- 
lishers of The /nland Printer have no information 
of the solicitor. 

The gentleman sending the orders signed the name 
of S. Bell. We are unacquainted with Mr. S. Bell. 
He appears to be very enterprising. We shall be 
glad to hear from him. He is not authorized to 
accept subscriptions for this journal nor to represent 
the publication in any way. 

The enterprise displayed by Mr. Bell inclines us 
to the thought that he is an Englishman. Some of 
the other features of the transaction, however, lead us 
to suspect that he is a fellow citizen of ours. OFFICE 
\PPLIANCE'S only representative in London is Mr. W. 


Specialty Exports Show Gains in 1925. 
Specialty exports in 1925 showed gains in practically all 
lines, according to a summary published by the Department 
of Commerce. The outstanding increase in exports of of- 
fice appliances is in the typewriter parts classification; the 
annual total of $864,404 being 112.6 per cent more than in 
1924. 


tionery | 


Exports of office supplies [not including paper sta- 


totaled $7,828,272, showing a gain of $648,231, or 
cent 1924 total. 


this group, with an increase of forty-one per cent. 


nine per over the Paste and mucilage led 


The Leipzig Spring Fair, 1926. 
Special Correspondence to Office Appliances. 


. IS to be noted with satisfaction, that exhibitors as well 
as buyers have, during this spring fair, not attempted to 


deceive themselves regarding the true state of business 
Everywhere it could be perceived that the success of the 
fair has been more negative than positive, and though the 
the 


broken and orders placed, business on the whole has only 


restraint of purchasers has in some instances been 


been done in “penny-articles.” 
the 
the basis of the measures taken by the government in the 


Even prospect of a more favorable development on 
direction of political economy, has failed to influence busi 
ness at the fair; in fact, people prefer to await what the 
result of the taken 
obligations and being afterwards confrented with adversities 


measures will be, before undertaking 


It has further to be considered that existing obligations are 
burdening the purchasers still too much to permit them 
further at present. It is to be 


engage themselves any 


noted with satisfaction, however, that the return to solid 
business principles has made further progress and that 
purchasers have in the first instance taken the financial 


possibilities and limits of concerns into proper considera- 
tion. The restraint manifested at Leipzig arises thus from a 
psychological and material root. 
+t + + 

Though the attendance to the fair has by no means been 
satisfactory, it has, during the first days, been better than 
in the fall of last year. This refers above all to foreigners, 
entered in the “Jagerhof” building in greater num- 
bers and proved themselves seriously interested. Inland 


who 


dealers have likewise shown a renewed interest in the in- 
and 


dustry, but prevailing conditions, scarcity of money 


OFFICIAL RECEIPT FROM 
OFFICE APPLIANCES, 
417, SOUTH DEARBORN STREET. 


CHICAGO, ILL.., 
U.S.A 


The sum of £ has been paid to our European Manager for 
the regular supply of 
“OFFICE APPLIANCES,” 
for year, published every 
Reader's Name 

Address 

Town 

Position of person interviewed 


per pro THE OFFICE APPLIANCE CO 


T. Shore, 18 Templars Avenue, Golders Gre: 
11, our London correspondent. 


Exports of wooden furniture in 1925 totaled $3,867,04% 
Metal office furniture lines ; 
total of $1,537,856 for cases 
$358,240, or thirty per cent. Other 
totaled* $640,620, or 


Safes, safety deposit boxes and lockers dropped twenty 


showed good gains e 192 
fling shows an increase o 
metal ofhce turniture 
thirty-three per cent 


and fixtures 


eight per cent, the decrease of $732,964, making the 192 
total $1,021,211. 
a gratifying increase of $372,800, or over sey 


The entire metal furniture er: shows 


e1 r ent 


All specialties showed wholesome 


gains 


credit, have limited their dispositions to a great extent, s 


that orders placed could not influence business genera!ly 
likewise contronted 


day bv d 


a favorable measure Dealers are 


difficulties, which increase almost 


their activity and possibility of selling 


In spite of all, dealers are. sufficiently optimistic to place 
a little 


months, as the 


more confidence in the events of tl next fe 


economical and political measures above 


referred to have to be taken as a unit and 


a bundle of incoherent measures to which effective ss must 


just for this very reason be denied from the ts 


it 
+ + + 
The demand in oftice machinery and 


consequently. been most unsatisfactory, thoug se\ 


novelties have been exhibited, which attract: t] erest 


of purchasers, but without lead:ng to actua ess 


many instances. Smaller and cheaper arti 


sionally in demand, but regular, sta 


which the real fair-business its 


manded to a very limited extent 


his applies to all typewriting and ca!cu‘ating 


well as duplicators (type-printers 


systems, as 
has been greatly reduced as 


Manufactu 


wax-stencil apparatus are 


ber of which 


former fairs 


rers of such apparatus 
lately 
on account of their lower prices compared 

ers, which latter may be obtained from Ger 


turers in first class quality, but at a price 


present conditions often prohibitive 


This tendency has at present to be taken 
tion, though it can be presumed that it will chang 
favorable development of economic conditions. The 
est in office furniture has been very small, new fur 


(Continued on Page 145.) 
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Bit of Intimacy with Sir Christopher Wren. keeping methods, installed Burroughs bookkeeping ma- | 
vestigators interested in account keeping were show1 chines. | 
some ancient records, dating back two centuries These Heading its imposing list of accounts with the nobility 
books of account, which were well preserved, detailed how is one captioned “George, His Majesty, the King, Bucking- 
in English tea merchant kept accounts with Sir Christo ham palace, London, S. W.” The entries, in the clear 
pher Wren, architect of St. Paul’s cathedral at London business type of the modern bookkeeping machine, show 
[he house of R. Twining & Company, Ltd., which has the king’s household accounts in minute detail—a striking 
™ sen merchant 219 veare in Londoe~—teewe the ten ontrast to the laborious pen-and-ink entries of the clerks 


1 ‘ . in the Id unt y u 
r of Sir Christopher to the reign of King George—produced the old counting house. 


from its old books, including one showing Pn an 
‘ Czechoslovakian Pencil Makers Double Exports. 
Commerce Reports] The pencil manufacturers of Cze- 
Vshphe Wran bs | ||P choslovakia doubled their export business in 1925. The 
*% United States is one of the few exceptions to large increases 
of imports from Czechoslovakia. We took approximately 
the same quantity in 1925 as we did in 1924. Exports of 
pencils from Czechoslovakia the first ten months of 1925 
totaled 769 tons, with a value of 55,705,000 crowns; as 
compared to 493 metric tons valued at 35,181,000 crowns 








xported the same period in 1924. The principal countries 
of destination, in order of volume, were Great Britain, 
United States, Poland Germany and Austria. 





Some Nevelties Exhibited at the Leipsic Fair 





\\ 





At the fair recently held in Leipsic, Germany, F. Soen- 





necken of Bonn exhibited several novelties which have 

















25 : t- ao ay rr.t found considerable recognition in business circles. These 
Oo arene included a new pasting machine for use in offices, shipping 
“ure SPANNING THE CENTURIES.—Bookkeeping Records of rooms, etc his is known as the Soennecken Bonnacoll. 
-” oe ee oe By turning a lever, labels, etc., may be pasted in cleanly 
ty chases tande ty the gins Grell. tie-aine-s Geena way. By the use of this device, hands are kept clean and 
ys there is no waste of glue. The Bonnacoll permits the appli- 


consumer of tea, coffee and chocolate, and  uwnusually . . 
; é cation of only so much glue on the back of the label as is nec- 
prompt in meeting his obligations, as the books prove ; 
; ; essary The pasting is done by turning the lever slowly or 

Che hand ruled ledger pages in neat script show meticu . 
; : - rapidly It is said to be possible to paste very narrow 
lous care in posting the architect's account in 1718. Eight ' a : : 
s ‘ labels, also those up to a width of eighteen centimeters, in 

een to twenty-one pounds of tea, coffee and chocolate, was : a . , 
: : any weight of paper rhe machine, it is said, owing to a 

not an uncommon order for the famous designer in those é ; 
saving of material and time, will shortly pay for itself. 
aavs . . 

hy Another interesting device is the Soennecken fountain 


( ontemporary with Sir Christopher is an account with tube No. 560 Chis 1s a modified ink pencil used for tech- 


thor ; re. “organis S ’sc¢ “h.” sti . 
Anthony Younge ganist of St. Clement’s church, till nical drawings. the preparation of signs, store cards, etc. 


standing opposite the Twining establishment. This shows The ink is placed in the tube the same as in fountain pens 


ice rat +} ’ tarsle . For T) mn ) sn 1 " ; 
that the musician failed to pay for one pound of snuff and owing to its special construction, there is a steady 


nodica IoC . » <¢ “re +) 40 sweNn S . . 
indicating that he may have suffered financial stringenci flow which may be regulated at will. It is possible to stop 


third article is a perforator well constructed and sell- 


: i] <u ; 1 ‘ne , 7 > 
tor tea while a candle marked in inches burned to the line ing at a low price 


when bidding stort 1 _ ; 
when bidding ppec All the other | known Soennecken products were 


we 


ness growing bevond the facilities of time honored 00k turniture etc 


BONNACOLI 


eee PATENTS DRGM 










Geruuuuuuul 


—— 


SOENNECKEN BONNACOLL PASTING MACHINE. 


SOENNECKEN 


“= 


SOENNECKEN FOUNTAIN TUBE 


: 
. 
/ 
: 
: 
: 
even now ascribed at times to musical artists An inter the flow entirely, for which reason the ink can not over- 
sss esting notation on one of the accounts—‘‘cost at candle” flow when the pen is not in use 
> recalls the practice of ancient merchants bidding at auction A 
Recently this same tea tirm of Twining, finding i s exhibited at the fa ncluding writing materials, pens, office 
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INDIANS REGISTER WITH SHEAFFER LIFETIME 
PEN AT WINTHROP HOTEL, TACOMA, WASH., 
LAST SEPTEMBER 








MAHOGANY ANNE 


QUEEN 


CHAIR WHICH BELONGED TO 
JOHN GAY.—The Composer of “The 
Beggar’s Opera’’ was Born at Barn- 
staple, England This Chair is Still 
in Existence, Owned by Harpers, 
Stationers and Printers, Barnstaple 


In addition to Serving as a Writing 


Chair, The American Printer States 
that it was Used at Cockfights, the 
Referee Straddling the Seat, Facing 
Toward the Writing Table, Making 


his Notes Courtesy 


of The Ameriman 


[Illustration by 
Printer. 


We Extend Thanks. 


Things were going along very nicely with us this Winter 


without any more than the usual amount of snow shoveling, 
when somebody in Los Angeles sent us a copy of the Mid 
winter number of the Times. Of 
we looked it through and absorbed the force of all the pic- 


Los Angeles course, 
tures of California's Midwinter scenes and climate, but hav 
ing closed the incident with a sigh, we began to recover 
the effect of the 


body in 


(Angeles pictures, when some 
booklet Ariz., 
“where Winter never comes.” 

We 


after 


Los 


from 


Phoenix sent us a about Phoenix, 


knew something about Phoenix, but 


booklet we 


thought we 


reading this discovered that we had 
known but a small part of the story. 

This booklet was gotten up by the Phoenix, Ariz., Club 
It contains thirty-two pages, big enough for the presenta 
tion of large, handsome halftones. Those who are accus 
as a place of drought and sand 
book and find out differently 


The average person who does not know anything about it, 


Arizona 
this 


tomed to regard 
should get a copy of 


pictures Phoenix as a flat town built of adobe with few 
houses stories, but 
wrong as to be funny. Phoenix is a place of handsome 
buildings and wide, well paved streets with beautiful palm 
trees 


over two this conception is so far 


alongside them and down in the business districts 


Indians Use Lifetime Pen For Registry at Hotel 


Four of the persons in the accompanying picture are 


genuine one hundred per cent Americans, representatives 
of the fast disappearing red man. We believe that third 
person from the left, le-Yon-Tae-Ton My is the squaw oft 


the party. 


The occasion for this peculiar line-up at the Winthrop 


hotel, Tacoma, Wash., was to welcome the ad t tf the 
new Sheaffer Lifetime fountain pen hotel desk set. At 
the moment of taking the picture it was being sed to 
register Chief Peo-Peo Iholekt Assistant Manager R iy 


W. Clark is shown on the extreme right 














THROUGH THE “ORDEAL BY FIRE Filing Safe 


which Endured an Office Building Fire, and Preserved 
Its Contents Perfectly, even though the Safe B ime 
Red Hot The Fire Fused Brass and Bronze Fittings 
and Burned the Enamel off Cast Iron Bath Room Fit 

tings in a Storehouse which was Destroyed with t 


Office Building. Not a Piece of the Structure R mained 


Standing. The Filing Safe was the Only Survivor of 

the Fire, Standing Alone in the Desolatior {Illustrati« 

by Courtesy of the Security Salesman (Steel Equipment 

Corporation) 
there are some skyscrapers to remind one f the cities 
farther East and West 

The city of Phoenix has fifty-two miles gl 
way out of the four hundred seventy-three mil vithin the 
county limits of which Phoenix is the cente: here art 
first-class hotel accommodations at rates ranging $2.00 


to $6.00 a day. Furthermore, there are bung 


cottages which can be had from $40.00 to $65. 


including furniture; larger bungalows at tively 
higher prices There are also apartment vhere 
rentals are reasonable There are auto i 
around the city and along the roads leading 
Phoenix and there are all manner of sce 
this section, not the least of which are the i 
be grown on the Arizona soil wherever be 
brought to irrigate the land. 

There are so many things that it is impossible 1 ita 
logue them all, but the impression remains that ardly 
anywhere could there be a more delightful wint resort 


than Phoenix 





* 
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INLAND WATERWAYS EPOCH-MAKING 
PROJECT 


Extracts from a Letter and Speech by Col. William Nelson 
Pelouze, Chairman of the Illinois Commission of the 
Great Lakes-St. Lawrence Tidewater Association. 


CCORDING to the scientists, land life emerged from 
the water, and history proves that man’s greatest 
advance has followed the shores of seas and streams. 
Water routes supply economical transportation—the key to 
the world’s problems. Colonel Pelouze, who is president of 
the Pelouze Manufacturing Company of Chicago, is in- 
tensely alive to the vital necessity of a water route from the 
Great Lakes to the Gulf of St. Lawrence via the St. Law 
rence river and from the Great Lakes to the Gulf of Mexico, 
giving farmers and manufacturers of the Mississippi Valley 
a chance to send their products by water to the ports of 
Europe on the one hand, or to the 
ports of Mexico, South America and 
the Western United States on the 
other. Chicago and other lake ports 
would also be available to producers 
desiring to ship their goods east or 
south by water via the St. Lawrence 
or the Chicago Canal route 
[The enemies of these related prop- 
ositions argue that to operate such a 
plan of deep water communication 
would divert too much water from the 
Great Lakes This argument was 
ready to hand by reason of the con 
troversy over the amount of water 
permitted to flow through the Chicago 
Drainage Canal. This argument seems 
to have swayed official opinion in 
Michigan, Wisconsin and Ohio, and in 
order to place the proposition squarely 
before the Michigan authorities and 





with the lake levels than the much debated diversion at 
Chicago. The Colonel pointed out that the proposed IIli- 
nois waterway connecting with the Mississippi and the Gulf 
of Mexico will prove of great value to Michigan, Wisconsin 
and Ohio, but that the project can not succeed without 
water being taken from Lake Michigan, but this water will 
be used eventually for the purpose of navigation to the great 
benefit of all the interests of the Middle West. 

The Colonel Speaks at St. Paul. 

On January 6, 1926, at St. Paul, Colonel Pelouze pre- 
sented a strong and eloquent address at the annual meeting 
of the Great Lakes Tidewater As- 
sociation. We select from this ad- 
dress certain paragraphs which present 
forcibly the feasibility of the projects 
and advantages which will arise from 
their completion. 

“We were told in our geographies 
that the St. Lawrence river flows from 
Lake Ontario to the Atlantic ocean, 
a distance of one thousand miles. As 
a matter of fact, the St. Lawrence as 
a river proper is only about three 
hundred and fifty miles long, because 
the Gulf of St. Lawrence extends 
inland as an open sea nearly to Que- 
bec. The St. Lawrence river is eighty 
miles wide at its mouth. It is a tidal 
river for about five hundred miles. Its 
width throughout its entire length is 
measured by miles. 

“From the city of Quebec to the 
city of Montreal, the entire distance 
is now open to deep draft ocean- 
going vessels. In the distance of one 
hundred and eighty-two miles between 


. of » ) “ - S > r = Tr 7 + . 
those of the other states, Colonel W. N. PELOUZE. Montreal and Lake Ontario, one hun- 
Pelouze recently wrote a letter from ue olonel Pelouze, president of the Pelouze dred and forty-nine miles is now open 

c anufacturing Co., has been identified wit! : er ree 3 H 
which it is our privile ge to quote i number of civic enterprises in Chicane. to practically unrestricted navigation. 
‘Th . £ . ontributing time and effort to advance in This would leave, therefore, only 
Phe people of Illinois fully realize dustry and good government 1 . : 
; 7 thirty-three miles to be covered in 


the great benefit that will accrue to the 


and agricultural interests of the central and north 


7 


industria 


western states when the St. Lawrence river is opened to 


through navigation for ocean-going vessels Illinois, as 
you may know, has indidcated its interest by making thre 
substantial biennial appropriations in support of the a 


tivities of the Tidewater Association 
“I cannot but feel that the action of Michigan, Wisconsin 
and Qhio in their fight against the diversion of water at 


Chicago has fallen into the hands of the opposition to the 


St. Lawrence project | refer to the interests at Montreal 
and New York City. It would appear that the three states 
herein mentioned are being influenced or imposed upot 
through the successful propaganda of the enemy Chet 
hight must be very gratifying to the opponents of the Great 


Lakes-St. Lawrence Deep Waterwa\ 


“Do you know that the diversion of water at Chicago, of 
which you complain, has been going on for twenty years, 
and it is only within the past two years that serious oppo 
sition has been manifested? I offer this as evidence that it 
Is propaganda, emanating from the opposition, to which the 
States of Michigan, Wisconsin and Ohio have unfortunately 


fallen victims.” 
Secretary Hoover, in an address made at Kansas City, 


said he believed that the average rainfall had more to do 


completing the St. Lawrence develop- 
ment of the Lakes-Gulf passage. 

“There are only two impediments to connecting the Great 
Lakes with the Atlantic Ocean by way of the St. Lawrence 
river. One is the Niagara Falls and the other is the three 
groups of rapids just west of Montreal. 

“These rapids are separated by two lakes—Lake St. 
Louis, sixteen miles long, and Lake St. Francis, thirty miles 
long. To overcome these rapids it is proposed to build 
seven locks, each lock eight hundred and sixty feet long, 
eighty feet wide and thirty feet deep. These seven locks 
will lift the ships two hundred and twenty feet. 

“The other impediment, Niagara Falls, separating Lake 
Ontario from Lake Erie, is now overcome by the Welland 
Canal, which is being rapidly supplanted by the new Wel- 
land Canal, now under construction by the Canadian gov- 
ernment at an expense of seventy-five million dollars. he 
present Welland Canal has become obsolete or inadequate 
owing to its limited draft of only fourteen feet. 

“The new Welland Canal is the fourth canal built by 
Canada since 1833. The length of the canal is twenty-five 
miles. All the lifting of ships will be done within a dis- 
tance of seven miles west of Lake Ontario. There will be 
seven locks, the same number and the same size as the locks 
that will overcome the rapids farther east. These seven 
locks will lift ships three hundred and twenty-six feet and 
will take the place of the twenty-six locks in the present 
Welland Canal. While it now takes a ship drawing but 
fourteen feet of water sixteen hours to overcome Niagara 
Falls in the present Welland Canal, it will only take a ship 
drawing from twenty to twenty-three feet ol ame eight 
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the-sea navigation problem. The Canadian government has 
already expended upwards of forty million dollars Chis 
great expenditure is practically an assurance that Canada 
is going through with her part of the comprehensive project. 
This outstanding achievement on the part of Canada seems 
all the more remarkable when it is realized that the popu 
lation of the Dominion of Canada is only a little in excess 
of that of the state of Illinois. When the new Welland 
Canal is completed and in operation the United States will 
have equal access to its use without the payment of tolls, as 
provided for under treaty agreement. 


“In 1918 an amendment was offered in the Senate of the 
United States to the Rivers and Harbors Bill, requesting 
the International Joint Commission to investigate and re 
port what further improvement was necessary in the St 
Lawrence river, to make it navigable for ocean-going 


vessels 
International Joint Commission Acts. 
Joint Commission had 
Britat 


“Fortunately, the International 
been created by the Treaty ot 1909 between Great 
and the United States, one of the provisions of the treaty 
being that the Commission in addition to its duties specif 


cally set forth in the treaty was to investigate and report 
on any matter that might be referred to it by either govert 
ment The International Joint Commission was, theretor« 


qualified to take up the matter of the St. Law 
rence developme nt 

“In July, 1921, after two years of a most thorough and 
painstaking investigation, the International Joint Commis 
sion reported to the governments of Canada and the United 
States unanimously in favor of the St. Lawrence project 
Che Commission based its report on the great commercial 
need of connecting the Great Lakes with the Atlantic 


(Jcean tor vessels 


important 


ocean-NOMeR 

Fall Traffic Congestion Relieved. 

“One of the strongest arguments in favor of the St. Law 
rence deep waterway is the railroad situation that confronts 
the farmers of the Northwest nearly every Fall. This con 
dition, however, has greatly improved, but two years ago 
in the fall of 1923, there was a shortage of some sixty thou 
sand box cars of the number necessary for the immediate 
needs in transporting the farmers’ products. The railroad 
officials accounted for the shortage from the fact that th: 
loaded cars sent east were not returned, owing to the great 
congestion in and around New York City. 

“With terminals at our lake ports these loaded cars could 
be sent to these ports, their loads turned over to the water 
ways with unlimited transportation facilities and the cars 
returned for more loads. The blockading and congestion 
would be relieved and the greatest handicap to the expan 
sion of the farmers’ market would be eliminated. 


“The Erie Canal, commonly referred to as the Barge 
Canal, between Buffalo and Albany, and the railways be 
tween Buffalo and New York, are swamped annually in 
their efforts to remove the grain that goes to Buffalo by 


boat. This grain must be portaged to New York and there 
again loaded into ships for Europe 

“With the St. Lawrence Waterway completed these ships 
would go right through to the commercial ports of Europe 
Freight rates would be reduced, all congestion would be 


removed and the grain would reach its destination without 
delay. 


] 
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THE 
Right 


VIEWS OF 
Left hand 


THE FURNITURE DEPARTMENT OF 
picture, a front view of the department 





ROCHESTER STATIONERY 
hand picture 


[he states of the Upper Mississ ey tf 
greatest food-producing region in the wor he p 
tion could be multiplied many times as the 1 gt : 
The annual grain production in the ar 


enced by the St. Lawrence Waterway avert 


billion six hundred and sixty million ishel it 
servatively estimated that when the St. Law: River 
open to through navigation there will be t | t 
seven cents a bushel on the grair ‘ 
of the crop is the price of the surplus 
this saving was to attach to the producers e price is 
the market price less the cost of transportat t \ 
an farmers would benefit to an am« 
twenty-eight million dollars annually t ving 
freight on grain alone, we add the saving pment 
of industrial products 1 can read A 
Great Lakes-St. Lawrence deep wat 
producers of this country from the 
and cents It is estimated that there iving td 
a ton in the shipments of our meats, lar 

1 heavier products, such as st m $5 to $ 


I 


and on our 


Markets Are Widened 


Concluding. Col. Pelouze 
in the St. Lawrence waterway than t e Saving 


said Cher 


treight. New opportunities will be opened this new line 
of communication. It will afford to the manufacturers 
the Central West a road to markets that "\ sed 
them. It will open an avenue by which t can draw 
their raw materials from all parts of the wor that are now 
inaccessible. Its benefits can be indicate 

yond calculation. 

“Egypt and Phoenicia led the world whe trad e¢ 
Later Athens, Rome and Carthage In later years Ver € 
and Constantinople From one to anothe shore tl 
supremacy shifted, but it never left e M terran 
coast ; 

‘The scepter did pass, however, when the ps put t 
sea on the wider ocean. First Spain and Portugal, thet 
Holland and England gained the world rs] Che 
scepter passed from hand to hand, but it st vith 


sea-faring states 


Primary Materials Gave Superiority 


“Industrial development gave a new bearing t mmer 
Supremacy was for the people who had a ron and ski 
Old England was tirst in Europe, New England was first 
America. Access to the raw materials gav intage 


the Island Kingdom al d the seaboard States 


“New times have come to America, new times ( 
to the world. The trade of the world is now re clos 
knit, its competition is keener Success will f Vv as 
on power, resources and energy Its greatest rewar A 
ome to those who are located on the wor! ghway 
“America has been busy these hundred year \ 
this western land Now a new continent 
subdued The energy of a great people bre hig! 


pose and enterprise, now seeks a new direct I 

is ready to place itself beside the Englands ld nd new 
We have the land, we have the people, the ver, the re 
sources and the energ There 1s onl I t king 


the Great Lakes-St. Lawrence 


route te 
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The Popular Smock 


iwination pictures the up-to-date ofhce girl 





severe clothes, practical shoes with low heels 
ind whatever goes with such attire 
We have in mind a _ young professional 
voman. whose daily raiment reminds one of th 
nurse and natty fifteen-vear-old boy 
Officially, we dote on the plain and practical 
s what the women ought to wear and we 
give some sound advice, but thank good 
he dear girls would not take it Chey 
the landscape much more by llow 
Wi t 
g hal enturvy or so we have founc 
er, that it is the unexpected that fre 
ppens We never thought of the 
| é ind set ible smock as a thing of 
eauty It was used by artists of both sexes to 
rotect their clothes Che males of the species ee 
, ‘ ; heir | , THIS IS NOT THE CREW OF THE CAPTAIN'S GIG, BUT THE 
their smocks to wipe their brushes on as SMOCK FROCKED CREW OF STEVENS, MALONEY & COMPANY OF 
‘tection for thei lothing hen CHICAGO.—AIl of the girls but one were in dark blue smocks, which 
Ar is a prot I tneir ck gz wnonel TS 
> , photographed almost white Those in the group are, from left to right: 
thing else was hand Katherine Kallimer, Malvina Pallace, Ruth Hestekind, Florence Knippen, 
amt , i , ; , Ethel Ward. Ruth Tuck and Ada Wissert Miss Ward is the dean of the 
We don’t know who started the use of smocks semahy'a Seana ieee 
is a part of the raiment of the business womar 


ut the smock maker surely owes him or her 
for the use of the smock is 
yparently growing like a prairie fire and some 
of the smocks we see are just about as lurid. 
\We have seen them in blue, we have seen them 
grav, we have seen them in tan and in a mys 


terious shade which we have suspected ot be 


ing beige, because we don’t know precisely what 
elge is 
We are told that if we will stand at the door 


certain cafeteria on La Salle street we will 
see smocks of many other shades and hues, but 
as vet we haven't felt quite strong enough for 


the ordeal. 


But the smock is practical and becoming 
(One ot the beauties of it 1s that it looks well o1 
st any womal! \t anv rate, we have see1 

e that we did not admire 


On the right are two groups of girls. If this 
<< «Not enough evidence to convines the reader 

the beautv and the utility of smocks, ws = . 
PART OF 
NATIONAL 
ch but 
Wave 


know what sort of an argument would 


hin aroul d 


One Hundred Fifty Years of National Progress. 
Commemorating one hundred fifty years of America 
dependence, the Sesqui-Centennial International Expos 
tion will be thrown open to the public at Independence 
square, Philadelphia, on June 1 and will continue until 
December 1 The National Advisory Commission appoint 


President Coolidge has met in Philadelpl 


rged government support while a pledge of Federal 
is been made by Secretary of Commerce Hoover, who with 
Secret of St Kellogg constitute the National Sesqu 
il Exy t commission Various members of 
ise have Iso given assurance that Federal 
he m1 
e Palace « Agi ilture and Food Products is 
cent comy leted The Palace oT Liberal Arts 
Manufactures and Varied Industries is nearly half d 
kewise the Auditorium and the Foundations for Gladwayv. 
The City Ce cil of Philadelphia has appropriated a mil 
dollars in further aid of the exposition, making rly 


$9,000,000 contributed from Philadelphia to the causs 
I welcome to the visiting mem be 
\ ational Advisor (Commission at the first meet 





\ BAKER’S DOZEN OF THE SMOCK ee AD GIRLS COMPRISING 
THE OFFICE FORCE OF THE CHICAGO OFFICE OF THE 


BLANK BOOK COMPANY Mn we note not only the 
also we observe the practical universality of the permanent 


Independence Hall, Mayor Kendrick of Philadelphia strik- 
ingly conveyed the spirit which animates the observance. 

“We hope,” said the Mayor, “that you will carry away 
from here to your homes, cities and states, the message 
of Americanism which lives in the hearts of the people 
of Philadelphia—the message of our willingness to go into 
this Sesqui-Centennial celebration in a liberal, God-fearing 
and patriotic manner, with a spirit of determination to con- 
vince the world that the states and cities of our nation have 
geous acts which happened one hun- 
dred and fifty years ago and which have been so beauti- 
fully pictured by our Chairman, the Honorable James M. 
Bech 


, 
not torgotten the coura 


Post Office Simplifies Envelope Stocks. 


rhe Post Office Department has reduced the number of 
types of envelopes used by Government departments from 
306 to 117 \pproximately 300,000,000 envelopes are re- 


quired annually by the various branches of the Govern- 
ment Simplification by Government affords economies 
in industry sponsored by Secretary 
Hoover saves money all around. 


just as 


ee sss ee sen 
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A VIEW OF THE MAIN FLOOR OF THE SHIPMAN A VIEW OF PART OF THE REBUILDING 
WARD MANUFACTURING COMPANY, CHICAGO, SHOW MENT SHOWING HOW THE MACHINES Re IE 
ING THE LAYOUT OF THE OFFICES AND ARRANGE WORKMAN TO WORKMAN, EACH ONE DOING THE 
MENT OF THE FURNITURE PARTICULAR PART ASSIGNED HIM 


Shipman-Ward Issue Valuable and Interesting urer, and James P. Ward, vice-president and genet 
Booklet. ager, and a fine picture of the factory. At the clos 

The Shipman-Ward Company in Chicago has issued an factory series is shown a partial view of the gen ( 
unusually attractive booklet, describing and illustrating the and factory views, one of them being one of the illust: 
processes employed in the rebuilding of Underwood type tions shown above In this will be observed tl! systel 
writers in their big Chicago plant, the Typewriter Em employed in the final rebuilding of the machine 
porium. system the machines pass in continuous line down a 

The booklet is 9x12 inches and contains twenty-eight nel, alongside the operators, each of whom S 


yages and covers, on the first page of which is shown a work to one particular thing and then passes the chine 
pas 


large picture of the Underwood machine. The picture is on to the next operator. 


done in black with the red and gold markings of the ma- In the opening pages, E. W. S. Shipman presents story 
chine and extends beyond the binding onto a part of the of how he started the business in 1892. He tells of w he 
field of the back cover, making a striking effect. The front- was impressed by the discarding of used typewriters and 
ispiece is devoted to a portrait of E. W. S. Shipman how he developed the idea to restore them to their original 


Throughout the body of the book are ten other pictures, value At the beginning the company handled machines 


showing Mr. Shipman and one of several makes 


worker, while Mr. Shipman in- mately concentrated upon U1 
spects the part of the process derwoods. The sta rd of 
illustrated. These pictures are the product and the practices 


6%x7 and they are unusually that the company |! fol 
fine examples of portraiture lowed have been 


and commercial photography factors in bringing that di 
The forward pages show por- vision of the office equipment 
traits of W. H. N. Ship- business up to its present hig] 


man, secretary and _treas- standard 





E. W. 8S. SHIPMAN, FOUND- 
ER OF THE SHIPMAN-WARD 
MANUFACTURING COMPANY 
IN THE ACT OF EXAMIN 


ING AN UNDERWO¢ MA 
CHINE WHICH HAS JUST 
| COME THROUGH THE FAC 
| TORY 
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in Every Section of the Field. 


Remington Wins Cash Register Verdict. 

The New York Herald of February 26 published a news 
story to the effect that the New York State Court o 
Appeals on February 24 handed down a decision in favor 
of the Remington Arms Company in an action brought 
against it by the National Cash Register Company to 
compel the assignment of certain patents to which the 
National Cash Register Company claimed title. 

The action was based, said the Herald, on an old em- 
ployment contract, for one year, made in 1909, between 
the National company and Frederick L. Fuller, which 
contained a clause to the effect that if Fuller should leave 
“at the end of this contract” he would assign to the Na- 
tional company any cash register invention he might make 
during the following year. 

At the end of the first year the National company refused 
to renew the contract and the parties made a new contract, 
which did not contain the covenant as to the assignment 
of inventions made within the following year. 

Fuller continued in the employment of the National com- 
pany until 1917, when he entered the employ of the Rem 
ington company, and, with three others, invented the cash 
register within a year, which was subsequently placed on 
the market by the Remington company. 

[The National company claimed that the first contract 
should be regarded as having been in force in 1917, when 
Fuller entered the employ of the Remington company, 
and that the cash register inventions made by Fuller for 
the Remington company during 1917 and 1918 should be 
assigned to it. The Court of Appeals refused to take that 
view and affirmed the decision of the Appellate Division, 
which, in March, 1925, reversed the judgment in favor 


of the National company and dismissed the complaint 


No Merger for Security Steel. 


Bulletin No. 105 of the Steel Equipment Corporation of 
Avenel, N. J., reproduces a letter by O. A. Wilkerson, 
president of the company, to Theodore Becker, manager ot 


agencies, wherein Mr. Wilkerson makes a statement regard 
ng consolidation of the Steel Equipment Corporation with 
other metal furniture companies. Mr. Wilkerson says 
“You may say to our many friends in the trade that the 
Steel Equipment Corporation has no intention of entering 
into any of the rumored consolidations. We propose to 
maintain our present independent position in the industry 


“Please see that the above facts are sent to our dealers 


and customers, which will answer the many letters and 
telegrams received regarding this matter.” 

The foregoing should be sufficient to put a quietus on 
further talk of the consolidation of Security Steel with other 
companies 


Remington Typewriter Co. Acquires Spool-O-Wire 
Fastener. 


\nnouncement is made of the addition of an important 
specialty to the Remington Typewriter Company’s supplies 
line. After April 1 the Remington organization will have 
the manufacture and exclusive sale of the Spool-O-Wire 
fastener, hitherto marketed by the Hutchinson Office Spe- 
cialties Company, Inc., of New York. 

The Spool-O-Wire fastener is a device which offers many 
and obvious advantages in any filing department, and it has 
already found a large market among a multitude of users 
the country over, these users including a considerable per- 
centage of our large corporations. Among these advantages 
are its simplicity, its speed, its economy in operation, and 
the saving which it effects in filing space. 

The addition of this useful article to the Remington sup- 
plies line will insure for the Spool-O-Wire fastener a stead- 
ily increasing sale in the business offices of the country. 


Who Is Taking The Carter Name in Vain? 


The advertising department of The Carter’s Ink Com- 
pany, Boston, have notified Office Appliances that there 
is a person last heard of in Detroit who is making a play 
on the Carter name and selling pens. His plan is to hire 
a window, usually in a drug store, with a bit of space to 
go with it, advertise in the local newspaper with a certain 
coupon which is inserted in connection with his advertise- 
ment, which states that with forty-nine cents and the cou- 
pon a fountain pen will be given worth $1.01. No name 
is mentioned in the advertisement, but on the pen that the 
customer receives is a printed band with the phrase “The 
Carter Pen, $2.50,” or something similar. The pen this 
man gives is a poor and inefficient affair imported from 
Austria and having little value. The practices of this man 
are distressing The Carter's Ink Company, who are anxious 
to secure information as to his whereabouts so he can be 
stopped. The Carter's Ink Company will appreciate any 


information leading to his address. 
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Bardenheuer Now with Wilson-Jones 
As Office Appliances was about to go to press came the 
announcement that William C. Bardenheuer had joined the 
staff of the Wilson-Jones Loose Leaf Company,. Chicago 
Mr. the 
men 


best informed loose leaf 
the Boorum & 


Company for a long time, serving for the most part in the 


Jardenheuer is one of 


in the business. He was with Pease 





—. & 


BARDENHEUR 


selling organization. At the time of his resignation a couple 


of months ago he was vice-president and sales manager 


which positions he had held for years. 
The trade that Mr. Barden 
loose leaf held, and Office Ap 


pliances joins in the chorus of good wishes. 


will learn with satisfaction 


heuer is to continue in the 


George Irish Paper Company Reorganized 
Recently there has been a reorganization of the George 
Irish Paper Company, 25 River street, Buffalo, New York 
The former officers have been succeeded in the main by a 
staff. The 
years the company’s branch manager at Jamestown, New 
York W. J. Koester, 


regime and has been with the company for twenty-four 


new new president is E. R. Davis, for many 


who was secretary under the old 


years, is now vice-president. F. A. Stevenson, until the 


recent reorganization manager of the roofing department, 
is now the company’s secretary. 

The same plant will be operated as heretofore and the 
policy of the company, it is stated, will remain the same 
They will continue to make adding machine rolls 


Novel Line of Molded Rubber Appliances. 
The Sun Rubber Company of Barberton, ©.. which 
originated as The 


operating at Salem, O 


Sumatra Rubber Company formerly 
has created a novel line of molded 
rubber office appliances such as sponge rubber chair 
cushions, felt or velour covered; molded rubber desk pads; 
patented molded rubber inkwell base and a patented tele- 
phone base All of these items are said to be unique and 
original insofar as design, construction, etc. are concerned 
The 


offering their line of molded rubber specialties through serv 


company has decided to discontinue the practice of 


ice jobbers. It is their intention in order to familiarize the 
trade with their policy to circularize each office appliances 
dealer and henceforth to go direct to the trade with their 
line of products. They will be offered direct by mail to the 
stationer 

The the “Sunruco” 
and to cut their sales force so that their prices may be in 
line with the 


company desires to establish brand 


new competition which has arisen on mer 


chandise of this -haracter during the past six months 


Lund Made Assistant Sales Manager of Marchant. 


Joseph Gooch, Jr., general sales manager of the Marchant 
Calculating Machine Company, Oakland, Calif., and 80 
Broadway, New York, announces the appointment of Joh 
M. Lund as assistant general sales manager on M ] 

Mr. Lund for two years has been San Francis selling 
representative of the Marchant Company and betore that 


was for many years with the Remington Typewriter (| 
pany 

The 
the largest month in point ot sales in their f 
The plant in Oakland is 


program ot! the 


Marchant Company reached in January ot this ye 


f 


of history. running to capacity 
lhe 
| 


aiong 


general company is being develope: 


conservative lines 
the Marchant Machine 


located its general sales othces at 280 Broadway, New York 


Recently Calculating 


Citv. where both Mr. Gooch and Mr. Lund have their he 


quarters 


Swiler Takes Important Place with Leopold Desk 
Co. 


Carlton P. Swiler has just been appointed sa repre 
sentative in the Central Western territory for the Leopol 
Desk Company of Burlington, Iowa. He will \ Nort! 
and South Dakota, Nebraska, Kansas, Missouri Lin 
Iowa, Wisconsin and Minnesota. 

The Guest Book. 
GEORGE B. WRAY, sales manager of the Quigley Fur 


called on Oftthce Ay 


niture Company, Whitesboro, N. \ 
pliances during the course of a Western trip, February 24 
M. V. FOLLIN of the Browne-Morse Company's Grand 
Rapids office, spent a short time in the office of this jour 
nal on March 4. 
J. D. STANTON of San Francisco, Calif 
March 5. 
D. F. SOLLIDAY, Oklahoma City, Okla., visited Ofhce 


Appliances early in March 


W. N. BIRKETT of the Goodyear Addressing Machine 
Company, Minneapolis, called on the editor ot 
tion on March 8. 

A. E. JOHNSON, well known office equipmer ealer 
Jackson, Mich., spent a short time in this office early last 
month 

EUGENE F. GALVIN of the Multistamp Products 
Company, Minneapolis, Minn., visited Offhce Appliances 
March 12 

\. H. DENNY, head of the house of A. H. Dent In 
New York City, N. Y., representatives of the Weis Manu- 
facturing Company and the Aurora Metal Cabinet | 
pany, paid a visit to this office recently Mr Mrs 
Denny were on their way home after a most interesting tr 
through parts of the South and Southwest. Tw nths 
ago they put their car aboard ship and went to New Or 
leans From there they motored to El Paso a é 
Texan cities, to Phoenix and other points in Arizona, to the 
Grand Canyon, the Painted Desert and other interesting 
places They returned via St. Louis and Chicag fr 
whence they journeyed by the “International” road to Ne¢ 
York on concrete ‘~he Dennys reside at © “ 

Conn 

J. M. HURLEY of Minneapolis called Mar 24 

Fire Damages Rodems’ Office Equipment Store. 

The Harry Rodems Furniture Company, 30-105 West 
Lake street, Chicago, Ill.. was damaged in a fire Mar 27 
rhe store on the first floor and warehouse stocks on the 


fourth and fifth floors were involved 
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Change in Lefax Organization. 


Jisstor Turner, who has represented Lefax, In 
Nint nd Sansom streets, Philadelphia, in the East and 
Middle West, is now carrying his business-building idea 
ther as chief sales executive of that company Mr 
lurner states the policy to he absolute protectior for the 
ner within the limits of his territory He promises to 
ee l_etax dealers are accorded tne service il 
they need Inquiries from their respective tert 
ire forwarded to them and every assistanc« > ret 
nable dealers to make money 
| teature Lelax selling pl Sa ill re 
eT i ( 1 both inside ao Side ling 
~ Y Ca t s Nave cel ( ta eC the de le 
e put M rners selling ideas to the trimn yy 
ows i wre ent < counts s iys and st ( 
Ss nportant tactics Id up ft ‘ 
n ( £ ‘ i’ ¢ r x Come 1) ll kK 
" 
! M er wil ( ( ‘ < 
ire pa 


Surprise New Dalton President. 


{) I" ¢ i 12 President L_andsiedel of the Dalto: 
Machine Company returned from his first isiness 
nee his elect to the presidency of the my 
ibsence his associates fixed up a surprise tor ne 
hat his office was completely redecorated and lining 
Is stood all the girls in the home organization and 
esk about two feet deep were fii wers, the home 
ce yood luck gift to the new head of the company. The 
esice blushe« ime to bat w 1 becoming speec 


General Typewriter Exchange Moves to New York. 
The General Typewriter Exchange, Inc., W. H. Beards 
ey, managing director, heretofore for some years at 0 


Main street, Brooklyn, N. Y., has returned to New York 


ver and has opened general offices and factor 


‘1 
' 
462-464 Broadway, at the corner of Broadway and Grand 


street Che floor space in the new establishment is about 

50 by 200 feet. facing 50 feet on Broadway at the northeast 
rner and 200 teet on Grand street The new locatt 

is accessible to all subwav. elevated and surtace ar lines 

rom all railroad stations, all sections of New York and 
boroughs of Greater New York. Near here are located 

the headquarters of most of the prominent typewriter 


lanutacturers 


Window Display Emphasizes Fireproof Safe’s 
Qualities. 
he Ohio Desk Company of Cleveland recently put in a 
window display of the new Shaw-Walker “Executive” 


+] ‘ 


safe Che display gives the passer-by the impression 
es are issuing from .beneath the safe. This effect ts 
reated by means of streamers of colored paper resembling 

es, kept in motion by concealed fans. Scattered about 
are burnt pieces of wood and other evidences of fir At 
ight the effect is particularly realistic, when the red glow 
of the light can be seen across the street Many people, 


thinking they saw a real fire, have crossed over for a closer 


Che company has placed Mr. Randolph in charge of its 
othce planning department. He has had twenty-five years’ 


experience in the business, at one time having been pro 
ietor of the Randolph Desk Company.—A. E. D 


Mittag & Volger Adopt Employees’ Insurance Plan. 

Mittag & Volger, Inc., manufacturers of carbon papers 
and inked ribbons, Park Ridge, N. Y., have adopted a thrift 
insurance plan for their employees, which rounds out the 
protection established under a group plan inaugurated 
several years ago for their benefit. 


By enrolling in the insured thrift plan, more than 90 per 


cent of the company’s employees have taken the first step 
toward creating individual funds for themselves that will 
iltimately reach a substantial total, running into the thous- 
ands 

Besides those in the manufacturing plant in Park Ridge, 


the thrift program was made available to employes at- 
tached to the sales offices of the firm in Boston, Chicago, 
Cleveland, San Francisco, Minneapolis, Kansas City, Mo., 
Los Angeles and ost Louis 

Che plan offers a return in cash to every employee enter- 
ing it The benefits include an individual fund of $1,000 
for each employee at the usual retirement age, a death 
venefit ranging from $1,000 to nearly $2,000, a substantial 
ital and permanent disability provision and a cash fund 
always available in the event of emergency. 

Underwritten by the Metropolitan Life Insurance Com- 
pany, the thrift program is cooperative, since Mittag & 
Volger share in the contributions with their employees. 
Each worker makes a weekly deposit of a fixed amount 
which, supplemented by the company’s’ contributions, 
makes possible the unusually complete circle of benefits and 
leads to the practice of stematic thrift under exceptionally 
favorable circumstances 

In addition to the savings program and the life insurance 
under both thrift and group plans, the employees are also 
covered by a health and non-occupational accident policy, 
a part of the original group coverage. 

Excuse Us, Please! 


A Slight Error. 

Owing to inadvertence, a statement was made on page 
129 of the last issue to the effect that A. H. Baus and 
James Ream, who have organized the Adding Machine 
Service Company at 23 Union Square, New York City, had 
been in charge of the repair department of the Wales Add- 
ing Machine Company at New York. We are informed 
by the service department of that company that both these 
gentlemen were employed by the company as service men, 
but did not have charge of the department. 

Cuts and Names Mixed. 

On page 45 of Office Appliances for March we published 
at the top of the page the portra‘ts of the three new officers 
of The Dalton Adding Machine Company. The make-up 
man by inadvertence put Mr. Grubb’s picture over Mr. 
LLandsiedel’s name and vice versa so that the gentleman 
whose face appears above Mr. Landsiedel’s name is Mr. 
Grubbs and the gentleman whose face appears above the 
name of Mr. Grubbs is Mr. Landsiedel, president of the 
company 

We regret the error, not because it will cause any embar- 
rassment or disappointment on the part of the victims, but 
because some member of the staff was asleep at the switch. 

Birney Dysart, treasurer of The Dalton Adding Machine 
Company, smooths our feelings, ruffled by the poor per- 
formance: “It will give several hundred of the Dalton boys 
a bit of harmless amusement,” said Mr. Dysart, “and 
besides as both Landsiedel and Grubbs are each so much 
better looking than the other, the honors are even.” We 
are grateful to Mr. Dysart and to the two victims, but we 
just know that we will never be able to square ourselves 
with Mrs. Landsiedel and Mrs. Grubbs. 











Gr 











Page 44 OFFICE APPLIANCES For April, 1926. 





Financial Report of the Royal Typewriter Company. 

The Wall Street Journal presents the following financial 
report of the Royal Typewriter Company for the year 
ended December 31. This report shows net income of 
$1,019,692 after interest, federal taxes, etc., equivalent after 
7 per cent preferred dividends to $5.62 a share earned on 
outstanding 134,309 shares of no par common stock. This 
$2.29 a share on 134,683 shares 


pee 


compares with $572,760 or 
outstanding in 1924. 
Consolidated income account for 1925 compares as follows: 





1925 1924 

Operating profit $1,290,764 $782,808 
Other income 29,893 26,422 

Total income ; eee re Tere $1,320,657 $809,230 
Interest, federal taxes, etc 300,965 236,470 

Net income . $1,019,692 $572,760 
Preferred dividends 263,882 263,882 
Common dividends 400,039 

Surplus $ 355,771 $308,878 


balance sheet of Royal Typewriter Co., Inc., as 
1925, follows 


Consolidated 
of December 31, 


Assets: Cash, $1,093,130; accounts receivable, $1,287,025; 
drafts, etc., receivable, $216,832; inventories, $1,660,549; invest- 
ments in foreign subsidiaries, $613,800; real estate, machinery 


and equipment, less depreciation, $1,754,917; prepaid items, $65,- 
724; patents, licenses and good will, $5,664,992; total, $12,356,969 


Liabilities: Accounts, commissions, etc., payable, $245,203; 
accrued wages and taxes, $62,784; accrued federal taxes, $164,- 
719; dividends payable, $265,990; debenture notes, $1,000,000; 


contingent reserve, $94,600; preferred stock, $3,769,750; common 
stock (represented by 134,309 no par shares, carried at $25 per 
share), $3,357,725: surplus, $3,396,198; total, $12,356,969 


Elliott-Fisher Announces Common Stock Dividend. 

The Wall Street Journal of March 10 presented the fol- 
lowing paragraph regarding the Elliott-Fisher Company's 
common stock: 

Elliott-Fisher Company declared a dividend of $1.50 on 
the common and Series B common, and the regular quar 
terly dividend of 144% on the preferred, payable April | 
to stock of March 15. the 
dividend on the common and common B 


In previous quarters 
been at 


record 
has the 
rate of $1 quarterly, $3 extra having been paid in the last 


previous quarter. 


Quarterly Stock Dividend of Rand Kardex Bureau. 
The Wall Street Journal of March 9 presented the fol- 
lowing paragraph with regard to the Rand Kardex Bureau: 
The quarterly stock dividend of 1.6% in stock 
on the stock of the Rand Kardex Inc., 
payable April 1 to stock of record March 20, may be sold 


common 
common Bureau, 
for cash at the rate of $42 a share for stock issued as divi 
dend, which is equivalent to 67.2 cents to each share held 


before the stock dividend 


Underwood Common on Four Dollar Basis. 

The New York Herald of February 26 published the fol 
lowing paragraph: 

Common stock of the Underwood Typewriter Company 
was yesterday placed on an annual dividend basis of $4 a 
share with the declaration by directors of a quarterly pay- 
ment of $1, payable April 1 to holders of record March 6. 
was 75 cents a share. An 


Previously the quarterly rate 


extra of $1 a share was paid last year. 


Annual Report of the Remington Typewriter Co. 
The New York Herald Tribune on March 17 published 
the following report of the Remington Typewriter Com- 
pany for 1925: 
The Remington Typewriter Company earned in the year 
ended December 31, 1925, a net income of $2,369,571 after 
depreciation, taxes and interest, according to the prelim- 


inary statement made public yesterday. After allowing 
for 7 per cent first preferred and 8 per cent second pre- 
ferred dividend requirements this leaves $16.19 a share on 
$9,995,000 common stock as compared with $1,698,674, or 
$9.34 a share, in the previous year. 


The comparative income account follows: 


1925 1924 
"Net increase ..... = $2,369,571 $1,698,674 
Ist preferred dividends 354,394 354,001 
2d preferred dividends. 399,520 399,192 
OS. ds haews weer $1,615,657 $ 945,482 
P. & L. surplus.... 6,700,553 5,882,952 


“After charges and taxes 


Smith-Corona Board Votes Dividends. 


11/6 per cent on preferred stock 1 50 


Dividends of and 
cents a share on common stock, payable April | 
thorized at a the board of 
L. C. Smith and Corona Typewriters, Inc., on 
All officers were re-elected 

The dividend declared on preferred stock is on a 
months’ interim basis as the company is changing quarterly 
quarters of the calendar year 
February 1, May l, 
April 1, 


were au 
directors of the 
Mar« h 18 


meeting of 


two 


payments to coincide with 
Instead of dividends being payable 
August 1 and November 1, payments will be made 
July 1, October 1 and January 1 

The preferred stock dividend is payable to stockholders 
of record March 25 and the common to common stockhold- 
ers of record March 20. It is the initial dividend on stock 
of the merged companies. 

Reports submitted to the directors indicated a satisfactory 
forecasting increasing prosperity 


business condition, 


throughout the year. 


Dictaphone’s Annual Report. 
The annual report of the Dictaphone Corporation as of 
December 31, 1925, 
figures. The 
amortization and taxes were $355,113.55. After the 
5 


gives some interesting and encouraging 


profits before deduction for 


tion of such items, the net profit was $258,585.85, a1 


increase of 69.4 per cent over the previous year 


sales for 1925 were $1,026,000 in excess of the total 


; 
to 
+. 


for 1922 and the increase in 1925 sales over tl 


was more than 22 per cent. Export business 


Great Britain increased 25 per cent 


Approximately $100,000 more was spent for advertising 
in 1925 than in 1924 and the entire amount, though cumu 
lative in value, had been deducted from the profits of the 


current year. The report notes that 50 per cent of machine 


sales were made to present users. The total sales of supply 
and service amounted to 32 per cent of the gross sales 

On account of the larger volume of business and 
creased efficiency in the operation of branches, the cost of 
distribution was lower than in previous years. Further 
more, substantial reductions were effected in the mam 
facturing cost of Dictaphone equipment. These economies 
resulted from new and improved tools and the savings 
consequent on larger volume. The trade mark “The Dict 
phone,” together with all patents and copyright; to whic 
valuable additions have been made, are carried the 
books of the company at a value of $1.00. Research and 
experimental costs resulting new inventions are charged 


as incurred. 

As of 1925, the 
current liabilities was 12.3 to 1. The net 
was $1,199,413.41, an increase of $187,695 over the amount 


at the end of the previous year. The company has neither 


December 31, ratio of current assets 


1 , 
WOrkKing Capita 


bank loans nor notes payable. 


The corporation paid the regular & per cent dividend on 
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preferred stock, amounting to $112,000 for the year, and 
the surplus as of December 31, 1925, was $200,554 

Many of the employees are preferred stockholders. Ap- 
proximately 92 per cent of the employees have served in 
Dictaphone manufacture one year or longer; 50 per cent 
have served five years or longer, and 28 per cent have 
served ten years or longer. 

This highly encouraging report was signed by C. k. 
Woodbridge, president of the corporation 

The foregoing is a resume of the president's introduction. 
Tabulated figures were given, presenting the foregoing 
information in greater detail. 

Comparative Figures on Sheaffer Business — 

The annual comparative statement of the business of the 
W. A. Sheaffer Pen Company for the fiscal year ending 
February 27, is given here, followed by the distribution of 
undivided profits and income for the year ending Febru- 


ary 27, 1926. \ statement of annual sales from 1913 is 
also given 
RESOURCES 1925 1926 
Cash hand and in banks : $ 83,144.87 $ 132,430.43 
Accounts and bills receivable . :; 776,538.02 1,079,376.53 
Complete merchandise and material 7 
inventory . $54,631.43 562,963.84 
Real estate and buildings ; 201,862.36 295 963.74 
Patents, leases and good will, less : . : a au 
appreciation 159,688.07 159,853.57 
Tools. machinery and equipment. 256,121.45 274,624.61 
Furniture and fixtures ; 2 ee 38,974.68 56.979.89 
Stationery, office and factory sup- 
supplies inv . ° se 65,627.96 69,668.36 
Life insurance surrender value of 
policy ... aa 5,300.00 5.875.00 
Salesmen’s advances mdse and 
samples 56,113.33 72,605.09 
$2,098,002.17 $2,639,641.06 
LIABILITIES hie 
Accounts payabl 30,886.01 $ 63,897.45 
Bills payable 90.000.00 None 
Reserve for depreciation 266,420.99 $14,594.92 
Reserve for federal taxes 133.000.00 
Postal insurance 1,240.05 599.13 
Cancellation fund 738.33 738 33 
Salesmen’'s salaries and commissions 8,089.14 22.627.36 
Capital stock—Common 993,800.00 986.700.00 
Capital stock—Preferred 388,190.00 383,800.00 
Surplus and undivided profits 318,637.65 733,683.87 
2,.098,002.17 $2.639.641.06 
DISTRIBUTION OF UNDIVIDED PROFITS AND INCOME 
YEAR ENDING FEBRUARY 27, 1926 a 
February 28, 1925—Surplus and undivided profits $318,637.65 
Les Common stock dividend $59,628.00 
Preferred stock dividend 30,785.60 
In tax paid for 1924 29,228.97 (1925) 119,642.57 
$198,995.08 
INCOME $667,688.79 
Less—Reserve for federal taxes.. 133,000.00 
NET INCOME 524.688.79 
FEBRUARY 27, 1926—SURPLUS AND UNDIVIDED 
PROFITS : $733,683.87 
OUR SALES SINCE 1913 ARE AS FOLLOWS 
19123 $ 100,926.82 1917 $ 880,470.88 1921 $1 873,460.86 
1914 209,280.14 1918 761,137.17 1922 2,003,861.66 
1915 222,950.24 1919 1,283,474.55 1923 2.501,286.86 
191¢ 259,474.70 1920 2.056,802.24 1924 },061,970.97 
1925 4,.665,449.90 
We have no contingent liabilities All doubtful and suspense 
t have ee! harged off 
P ‘ ° ” 
‘Built for Business. 
Che above is the sub-title of a four-page folder attrac 


tively printed by the Premier Metal Products Company of 


Mishawaka, Ind., of which company John W. Messimore, 
2808 | ogan boule ird, ( hicago, is sales director The 
products of the company are known under the name of 
“Premier Steel” and those described in the folder include 


1 useful line of steel filing cabinets and steel tables in a 


wide variety of designs, for typewriters, systems, telephone 


reterence books, adding and calculating machines, card 
index, et All of these tables have fabricoid covering on 
the tops, and they are shipped knocked down, being so 


constructed as to be easily set up by the customer 

[The Premier note book holder is a steel device con 
venient for stenographers. Then, too, there is the Premier 
line of steel costumers attractively designed for any office 
These are also shipped knocked down and come in all 
tandard 


standard finishes 


Filing Equipment Bureau Opens at Boston 

The Filing Equipment Bureau was organized at Boston 
by former executives of the Library Bureau. The new cor- 
poration has acquired the building, business and equipment 
of the Boston Index Card Company, 113-15 Purchase 
street, thus commencing operations with a modern plant 
already in production. The capacity of the factory is con- 
siderably in excess of its present requirements. The Bos- 
ton Index Card Company has been identified largely with 
the wholesale phase of filing equipment manufacture. 

The new company proposes the establishment of a 
business service. This includes the application of profes- 
sional skill in filing systems, combined with the production 
of the highest quality of filing equipment of every kind. 
This will enable the customers to realize maximum value 
and efficiency from the investment in filing systems and 
equipment. 

The president of the Filing Equipment Bureau is C. H. 
Cobb, who was connected with the former Library Bureau 
twenty-five years. He started as a salesman, and later had 
charge of service and production. In 1905 Mr. Cobb 
opened and equipped the London branch of the Library 
Bureau, serving as treasurer. In 1912 he became comp- 
troller of the home office, Boston, and later financial vice 
president of the corporation. This office he held until 
the time of his recent resignation. 

R. H. Charlton, the treasurer of the Filing Equipment 
Bureau, joined the Library Bureau organization in 1913, 
serving as purchasing executive until recently, when he 
resigned. For a number of years he was general pur- 
chasing agent for all departments and all branches con- 
trolled by the Library Bureau. 

W. R. Washburn, executive vice president of the Library 
Bureau until he resigned recently, is associated with the 
Doten-Dunton Desk Company. He will serve on the board 
of directors of the Filing Equipment Bureau, which also 
includes a number of well known New England business 
men, 

The Boston Index Card Company was established before 
the world war by the late Walter B. Peabody, himself an 
executive in the Library Bureau before the “Bicco” indus- 
try came into being. He had been with the American 
Business Systems Company as general manager, and when 
that business came under the control of the Library Bu- 
reau, Mr. Peabody was retained in his old position three 
years. The late G. H. Peabody, his brother, was associated 
with Walter B. Peabody in the “Bicco” business. 


The plant of the Boston Index Card Company is housed 
in a five-story building, completely equipped for the pro- 
duction of filing supplies. Modern machinery of all types, 
much of it designed especially for the business, is arranged 
scientifically to afford a convenient “flow” from raw ma- 


1 


terial to the shipping department. 


Remington Opens Typewriter Sub-Office in 
Brooklyn. 

The New York office of the Remington Typewriter 
Company now has a new sub-office in charge of T. J. 
Leonard, which is, we understand, the first regular type- 
writer office in Brooklyn giving complete service to be 
opened by any typewriter company. It is centrally located 
at 491 Fulton street, just opposite the Abraham & Straus 
department store and is well equipped in every respect. 


One of the attractive features of the Brooklyn sub-office 
is a fine electric sign, of which Mr. Leonard proudly re- 
marked: “It may not be quite as large as the Miami dis- 
play, but it does a lot of work and gets a whole lot of 


attention just the same.” 
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Heller to Direct Sundstrand European Sales. 


Walter A. Heller has been appointed European 
director for the Sundstrand Adding Machine Company and 
will establish his 


sales 


will leave soon for Switzerland, where he 
official headquarters. 


Mr. Heller has had an unusually broad experience 11 


foreign field development and organization work, esp 
cially throughout Europe and South America. From 1919 
to 1924, inclusive, he was general manager for the Inter 
national Corporation, with headquarters at Buenos Aires 





W. A. HELLER 


1924, to February, 1926, he 


sales division of the Bur 


Argentina. From November, 
was connected with the 


roughs Adding Machine Company at Detroit. 


foreign 


establishing foreign 


work 


In addition to his work abroad in 


sales and 


agencies and representations, promotion 
advertising, he has also had important and valuable experi 
ence in the diplomatic service and as foreign representative 
for the United States Government, his investigations and 
reports on foreign business conditions having been pub 
lished in the official bulletins of the Department of Com- 
merce. 

Mr. Heller is an accomplished linguist and on account of 
his specialized training and knowledge of foreign business 
has been asked while in the United States to address vari- 
ous business associations and export organizations on for 
eign business methods and the training of men for foreign 
field Mr. make him 
particularly fitted for the 


taken up with the Sundstrand Adding Machine Company. 


Heller's training and ability 
work which he has 


service 
important 


The Sundstrand Adding Machine Company during the 


past year showed an increase of over 86 per cent in their 


central European sales over the previous vear. They have 


enjoyed a substantial volume of business, especially in the 


northern countries. In the past year of 1925 in Sweden 


there were more Sundstrand machines sold than any other 


similar type or class of either American or European manu 


facture. Due to this fine showing, the company is planning 


an intensive foreign development program and there is 
every indication that 1926 will be a record year for the 


organization. 


Remington Takes New St. Louis Offices. 


Before September 1 of this year it is expected that the 
branch office of the Remington Typewriter Company, now 
at 821 Pine street, St. Mo., will move into new 
quarters in the Paul Brown building. now in the course of 
construction. Here Manager W. F. Held they 
will have perhaps the finest typewriter headquarters in the 


Louis, 


believes 


country. 


Parker Company Joins the State Street Pen Row. 


The Parker Pen Company is now established in its 
handsome Chicago branch on the second floor ot the Cer 
tury building, State and Adams streets. This is one ot the 
most commodious service stations of the fountain pen and 
mechanical pencil manufacturers in Chicago. The ilding 
elevators open directly into the Parker floor, and passing 
cars give the passengers opportunity to glimpse the mer 
chandise on display. A comfortable stairway leads from 
the street to the second Hloor—a highway whic! des 


tined to be busy in the rush of holiday selling 
before the counters for 


those wl 


\ generous space is provided 
provided for 
Che furnishings of the 


keeping with th 


facing the street are 


customers, and seating is 


service on their pens and pencils 


branch are dignified in character, and in 


merchandise handled. The windows 


lettered appropriately, with a Parker pen in color he 
advertising value of the location is capitalized in an effective 
manner, as the corner of State and Adams is a busy inter 


section 


Che service department occupies the West end r the 
floor, partitioned off from the customers’ space It is cor 
venient of access for clerks, and has the advantage ot 
light from the street Che surroundings are a great in 
provement over the service shop at the forme it 
on Monroe street, and the work of this department is 
speeded up because of superior facilities 

[The administrative offices of the Chicago division are 
at the East end of the floor Here W. L. Clarke e Chi 
cago division manager, has his private office, as well as the 
clerical staff which handles the records of the branch 

It is a long advance from the tiny quarters whi housed 


the Chicago branch of The Parker Pen Company but a few 


years ago to the handsome home now occupied Several 


times the available space in the Majestic building was out 
grown, and the present location was chosen because it re 


lieved the branch of its “growing pains.” Close at hand 


are the local offices of several other manufacturers in the 


pen and pencil line, making the corner of State and Adams 


a convenient location for stationers in Chicago to get per 


sonal contact with the manufacturers’ representatives 


Barron & Company Extend Their Field. 


\W. T. Barron & Company, Inc., manufacturing stat 
lithographers, printers and bookbinders Plume street 
Norfolk, Va., have recently leased ground floor s 


the building in which they are located with a view to get 


ting into the office equipment field on a considerable scal 


The company has been located at its present address fo 


the last twenty-five years, having been a purely manutai 


turing plant. The new ground floor store is well located 


directly opposite the largest department store n the ci 


ot Norfolk It has a roomy show window and it is 
most attractive store for the display of office machine 
ete 

Members of the trade and loose leaf men part lar] 
will be interested in noting that W. T. Barron & ¢ i 
Inc., is headed by L. R. Coppage as president M ( 
page, who secured control of the Barron business in the 
fall of 1924, was for several years with The Plew & Motte 
Company of Chicago. Later on he was in busine ( 
Fast. Since he took charge of his present company, its 
operations have been greatly extended, especially along 


system and modern accounting lines. Barron & | 


are said to be the outstanding manufacturing stationers 
Norfolk, and have always enjoved a very high reputat 
Mr. Coppage feels certain that his company can satisfac- 


torily represent manufacturers of office equipment 
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Remington Chosen Official Typewriter of Sesqui- 


Centennial. 

Che xecutive mniuttee of the Sesqui-Centennial Ex 
positiol has made i two-fold decision of interest to the 
omce apphance mdustry ne of these is the designation 
of the Remington as the official typewriter of the exposi 
tion [The other is the appointment of the Remington 
[Typewriter Company as the sole distributors of the 1} ted 
terature of the exposition in the United States 


Che use of the Remingtons for the clerical work of the 
exposition will be universal, and will include all of the 
machines of the Remington line—the Remingeton-Noiseless 
by the executive officials, the standard Remingtons for 
general office work, the Remington accounting machines 
for the various accounting tasks, and the Remington port 


able by the traveling representatives of the great exposi 


It iddition to all ot these reasons whic! have dete rm ed 
the choice of the Remington by the officials of the exposi 
tion, this selection has a historical fitness which will be 
evident at once to every one who is familiar with the origi 
will celebrate the one hundred and fiftieth anniversary of 
American indeperdence, and the occasion of this celebra 
tion makes us return in memory to that other great expos! 


1 


tion, the Centennial held in Philadelphia fifty years ag: 


It was at the older exposition of 1876 that the Model 

Remington, the first practical typewriter and the ancestor 
of all present-day writing machines, made its first publ. 
appearance It will also be recalled that the tele, hone 


made its first appearance at the Centennial, and the advent 


of these two remarkable infants at the same time and 
place is one of the most notable coincidences in the histor 
of invention. This close historical association of the typs 


writer and the telephone has another element of fitness 
i 


for though mechanically they have nothing in comn 


they are closely linked in their purpose as the joint 


querors of time and space This dual advent at the Cer 
tennial Exposition of fifty vears ago clearly marked the 
beginning of the modern business era, for certainly no two 


agencies have contributed more to the remarkable c 
mercial development of the past fifty years 

ne of the most notable exhibits in the historical 
lection at the Remington home office in New York is the 
identical Model 1 Remington exhibited at the Centennial 


machine with special mother-of-pearl finish, as_ betitted 


the importance of its first public presentation Chis ma 
chine, it will be remembered, has no shift-kev mechanism 
and writes capital letters only The nechanical develop 
ment of the writing machine during fifty vears ha ee! 
quite as remarkable as its progressive conquest of the bust 
ness world The tirst step in this development was tl 

advent in 1878 of the Model 2 Remington, the first shift 
key typewriter. Subsequent links in this chain of develoy 
ment include the automatic ribbon reverse, the deci 


tabulator, the visible typewriter, the adding typewriter, t 


omplete bookkeeping machine, the portable typewriter 


and the two ver latest developments, the standard k« 
board noiseless typewriter and the complete electrical 
machine It is anticipated in this connection that the Ren 
ngton-Noiseless typewriter and the Remington electrical 
machine will be the two outstanding features of the Rem- 
ngton exhibit at the Sesqui-Centennial 

\ comparison of these two great Philadelphia exhibitions 


the Centennial and the Sesqui, separated in time by half a 


century, suggests many contrasts. The business world then 
nd now furnishes the mightiest of all contrasts, and there 


can be no doubt that one of the most potent factors in this 


evolution has been the writing machine 


C. J. Nachtigal Leaves Globe-Wernicke Staff. 


C. J. Nachtigal resigned as Chicago manager for The 
Globe-Wernicke Company April 1. This terminated a con- 
nection of over ten years, in which Mr. Natchtigal was 
conspicuous for his successful merchandising policies. He 
is taking a tentative vacation, pending a decision on his 
future activities After April 1 Mr. Nachtigal’s address 
will be 9926 Bordeau, Detroit, Mich. 

Mr. Nachtigal’s career with The Globe-Wernicke Com- 
pany started in 1915, when he covered the Michigan terri- 





C. J. NACHTIGAL. 

tory Later Wisconsin was added to his travels, and he 
was instrumental in developing a goodly volume of busi- 
ness in the territory under his jurisdiction. During the 
war he was assigned to work in the East by the company. 
Subsequently Mr. Nachtigal did sales work in conjunction 
with the company’s New York organization for eighteen 
months and was one of six out of eighteen salesmen re- 
tained after the re-adjustments following the boom of those 
days 

After the ‘ew York connection Mr. Nachtigal was 
transferred to Dayton, Ohio, which was his headquarters 
in directing the sales work of the central Western states. 
In 1920 he was assigned to the task of establishing the 
company’s branch at Detroit, Mich., and he found a good 
opportunity to establish a dominating position for “G-W” 
merchandise llis interest in association work led him to 
membership in the Office Appliance Managers’ Association 
of Detroit, of which he became president. 

In 1924 Mr. Nachtigal assumed the direction of The 
Globe-Wernicke Company's Chicago branch, succeeding 
©. H. Bardwell 
contact with sales in the Detroit branch, until his successor 
was in a position to carry on the work unaided. Mr. Nach- 


, 


ne months he continued close 


tigal continued to administer the Chicago business until 
his resignatio1 


Association work has always interested C. H. Nachtigal, 


nding in it many opportunities to aid commercial furni- 
ture dealers in a better understanding of merchandising. 
He was a member of the executive committee, furniture 
livision, National Association of Stationers, Office Outfit- 
ters and Manufacturers for three years. In that activity 


e rendered much assistance to the association member- 
ship in better merchandising. He helped to put over the 
hows at the national conventions at Cincinnati and Grand 
apids. The session of the commercial furniture division 
| ] vention was typical of Mr. Nachtigal’s 
understanding of the problems of the retailer, and eloquent 
evidence of his ability as an organizer. The program was 
interesting and educational, and worked out on a schedule 
which kept the audience alert and receptive to the ideas 


nd plans advanced. Mr. Nachtigal has been a prolific 
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contributor to the press in educating retailers to better 


Seattle Stationers’ Association. 


















































methods and higher ideals. The officers of the Seattle Stationers’ Association for 
It is hoped that Mr. Nachtigal will continue in the office 1926 are as follows: President, W. A. Gillam, Gillam gird 
equipment field, where his abilities have been demonstrated, Company; vice-president, E. J. Cressey, Crescent Office 
although we understand that important interests in other Supply Company; secretary-treasurer, Edward N. Phelan, 
fields are seeking to acquire his experience and managerial Retail Trade Bureau of Seattle. The association is much 
ability. alive and is doing good work in its field 
GEORGE S. WALKER, H. E. RUSSELL, Cc. E. ANDERSON 
Western Typewriter Sales The Office Equipment Co., Anderson Typewriter C 
- kes Moines, lowa Pasadena, Calif 
Denver, Colorado, Secretary Vice—Presiden Wester! 
President 
Five of the 
~ . 
Seven Officers 
of the 
National 
Association 
of 
Typewriter 
Dealers 
Friends E. H. Quimby of 
Dover, N. H., vice-president 
of the Eastern Division, and 
J. C. Good of Tulsa, Okla., 
treasurer, had no photo- 
graphs available in time for 
this issue. 
J. E. WIKOFF, JAMES E. GAFFANEY 
Royal Typewriter Co., Office Specialty Co 
Oklahoma City, Okla. Fargo, Nort Dakota 
Vice-President, Southern Vice-President Norther 
Division Divisior 
The National Typewriter Dealers’ Association ts preparing to open a campaign for men 
bers. An executive meeting will be held m Chicago soon This is goina to ! mportar 
meeting which ought to engage the terest of every typewriter dealer in th 1 Stat 
Because the first members of the association are also Corona agents, there ts an tmp? 
sion that it is a Corona organization. Such, however, ts not the case. Th ficers and th 
initial members of the association are ayents for other typewriters as well. 
At the time the association was organised, they happened to be holding a meetin ’ 
Corona in Kansas City and there the tdea of a national association embracwu pewri 
dealers in the country took form. 
The National Association is destined to be a factor in the indust» ind Orrice App! 
ANCES urges dealers everywhere to join. The men whose names are mentioned above ar 
giving their time and efforts to the cause of better methods and better times in this field an 
great advancement is bound to come if the typewriter men of the Umited States will take h 
of the proposition and put tt over with vigor. 
Los Angeles Typewriter Dealers. chairman, three years; C. 5. Hefflon, t S 
A regular meeting of the Los Angeles Typewriter Deal- Hitchcock 
ers’ Association was held on Monday, March 1, at the Mary Following the precedent of retiring Pas 
Louise Tea Garden in Los Angeles. The following officers President C. J. Harris, on the evening ¢ 
were elected for the ensuing year: Clyde E. Gleason, presi- from office, announced that arrangements " i 
dent; A. A. Lamoureux, vice-president; R. C. Hutchinson, for a dinner and theater party on Saturday eve g M 
treasurer; James Agnew, secretary. 13, for all members and their wives About f 
The past president automatically becomes chairman of enjoyed this annual function, which ts always t 
the board of directors, who are as follows: C. J. Harris, ward to with pleasant anticipations 
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Orr Assistant Sales Manager of Sheaffer Pen 
Company. 
he W. A. Sheaffer Pen Company of Fort Madison, la., 
announces the promotion of J. G. Orr to the post of assist 
ant general sales manager. 

Mr. Orr was formerly Western sales supervisor for the 
company He joined the organization in 1912 as a sales 
representative in Eastern Kansas and Nebraska. Describ- 
ing his first week’s experience as a pen and pencil sales- 


; 


During my first week out I did not make a single sale 
except that on Saturday morning I unloaded a $25 order 
on a small stationer, but was advised later that the new 
customer had such poor credit and such poor credit rating, 
that the house could not ship him. 

“T began my second week’s work knowing that I either 
had to make good or lose my opportunity of securing a 
territory from Sheaffer, so that week I opened a new a 
count in every town I visited and returned to the Kansas 


Citv office on Saturday to receive congratulations from my 


supervisor [ was then awarded my territory, which was 
Oklahoma. Texas, Arkansas and Louisiana, and the first 
year ut I sold about $10,000 worth of merchandise, at 


that time considered a pretty fair volume 
Because of adverse conditions at home, I was forced 


resign and for eighteen months was completel 





t ‘ en and pen ts. J ed 
t I January, 1915, and was given a n 
gger territory, embracing Washington, Oregon, Id 
M North and South Dakota and Colorad 
{ Orr found the work anything but easy, but the 
ne increased and in 1917 he asked for a reduc 
tert lieving that with less area he could 
tter ncentrat his efforts and net a greater volume at 
ess expense t the company This is the onlv instance 
ve are cognizant of where a salesman has requested the 
reduction of his territory {r. Orr said that during the 
ears he has been selling these products, he has made it a 
ll the dealer only such merchandise as he would 
I self if |} were on the other side of the counter 
He has applied the Golden Rule in business. He takes the 
iew that when a man buys pens from him, he becomes a 
partner in the business and due to receive all the coopera 
tion and help possible to develop his pen department. In 
doing this, Mr. Orr keeps the dealer’s stock clear sees 
that every ite labeled and generally puts the goods in 
saleable shape He also makes a point to see that the 
dealer has a proper amount of window advertising and fol 
lows the practice of persuading his dealers to set up a num 








ber of good live pen windows during the year. He used to 
go into stores and teach the clerks the proper use of pens 
and how to sell them. He not only talked the policies of 
his company, but lived them in his every day relationships, 
with the result that he built in his territory a dealer or- 
ganization of which he expects always to be proud. 

Mr. Orr believes in the right kind of a home life in order 
to bring success. A salesman’s wife should be a companion 
and helpmate. 

For the last ten years Mr. Orr has lived in Denver, Colo., 
but his new duties will bring his headquarters to Chicago, 
and about July 1 he plans to locate permanently in Oak 
Park. 

It will be recalled that a few years ago H. E. Waldron, 
now vice-president and sales manager, received his appoint- 
ment to lead the sales staff after producing one of the most 
brilliant sales records ever made in the industry. 

Promotions such as the ones mentioned are strictly in 
line with the policies of the Sheaffer organization to choose 
good material at the beginning and gradually fit its men to 
accept more responsible positions in the organization from 
time to time. 

The unusual expansion plans that have been put into 
effect during the last ten years offer exceptional possibili- 
ties to present Sheaffer pen salesmen and it is expected that 
Mr. Sheaffer will announce additional promotions from 


time to time 


Ensign Company Moved Offices 

The Ensign Company, successors to the Ensign Manu- 
facturing Company, makers of the electric calculating ma- 
chane of that name, following a reorganization of the offi- 
cers and directors of the company, will remove its main 
fice from Boston to 385-387 Broadway, New York, N. Y., 
after April 1 

R. J. Ludlow Jr. has been elected president of the 
company, and L. E. Miville, vice-president and treasurer. 

Mr. Ludlow is well known as a man of ability in sales 
work in this field. He has been in the office appliance 
business for fourteen consecutive years except for an inter- 
val during 1917, 1918 and 1919, when he was a captain of 
infantry with the American Expeditionary Forces in France. 
business in 1913 as manager of the St. 
the A. B. Dick Company, remaining there 
he entered the army. After leaving the 
Mr. Ludlow conducted his own office ap- 
in the Texas and Louisiana territory, hand- 
meographs and supplies, Elliott address- 
ng machines and Mailometer machines exclusively in those 
states. For a short period after this, he helped his father 
with the Elliott Addressing Agency at Chicago. Since 





that, for the past three years or more, he has been manager 
f the Ensign’s New York territory. 


Mr. Miville has had years of executive experience with 
rgest mail order houses in America. He is 
thirty-five years of age and a thoroughly competent busi- 


The Ensign Company is on the lookout for distributors 
| achines in all of the large centers of popu- 


George Walsh Passes Away. 

ilsh, manager of the Chicago office of the 
Peerless Wire Goods Company, Lafayette, Indiana, died on 
Wednesday, March 24. The funeral was held the follow- 
ng Saturday. Mr. Walsh was a popular and successful 


nan, and had built up a fine business for his line in Chi- 
cago. His untimely death is deeply deplored. 


Information of the sad event came as Office Appliances 
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Meetings—Conventions— Dinners 





ANNUAL DINNER OF THE GUILD HELI 
BELLEVUE-STRATFORD 


The First Guild Convention. 


In the \larch issue there was a brief account otf the rst 
convention of the Guild, held in Philadelphia February 
and 23. Since that time the Guild has supphed us with a 
stenographic report of the proceedings, making a _ rathet 
formidable document of 159 pages 

The speeches were interesting, and while it 1s manitestl 


impossible to give them all, we touch on the highlights of 


' 
mes 


some of the principal 

A most interesting program was given during the two 
days of the convention. William Henry Brooks, of Phila 
delphia, introduced by Chairman A. Pomerantz, gave the 
iddress of welcome What Guild Is Doing for the St: 
tionery Industry” was discussed by Theodore A. Stein 
mueller of Baltimore, and “Guild Activities in New York 
were described by Wilham FE Ward ot New York City 
Mr. Pomerantz spoke on “The Progress of the Guild.” An 


excellent address on “Advertising” was given by J. FE 
Miackenzie of the advertising firm of Fox & Mackenzie, 
New York. 

Vhe first annual dinner was held on Monday evening, 
February 22, in the Stratford Room of the Bellevue-Strat- 
tord hotel 

Mr. Brooks in his welcoming address said that the meet 
ing in Chicago over twenty-one years ago, which marked 
the formation of the National Association, was the most im 
portant movement in the stationery business up to that 
time, making possible the broadening of the acquaintance of 
stationers and the forming of friendships so evident at this 
meeting. The Guild, he said, was one of the next most im 
portant steps 

tle mentioned the advertising campaign which Guild has 
been so anxious to put into operation. He urged all Guilds 
men to buy Guild goods as freely as they can in order to 
advance the day when this campaign can be started 

The speaker paid his compliments to Mr. Pomerantz. foun 
der of the Guild and to the manufacturers who had faith 





» ON MONDAY EVENING 


Mr. Pomerantz introduced Theodore \. St 


Merchandising is undergoing 


devices made it possible 


ness without selling books wh 


compe titive basis ir 


is evident,” said 


burden of establishing 


reward their effort. and the, 


concentrating 
manutacturers’ thus not only 


troubles, but also Carrving less 
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—_ nds, make possible a far greater stock tur had been told by on the manufacturers making Guild 
over goods from the beginning that he was the third largest pur- 
He t hed upon the ancient history of the Guild in Eng chaser of his line “My salesmen,” said Mr. Lockwood, 
land explained the subject of branded merchandise as and the girls. too, are thoroughly enthusiastic about Guild.” 
distinguished f1 the Guild movement which is quite a On some of the items he had been in the habit of giving a 
different proposit small bonus on sales ‘| notice that the switchboard girl 
e enoke encouragingely of the manner in which the takes every opportunity to push orders for Guild carbon 
y , anid that Golld ix irged with the Paper, for instance, and at the end of each month, gets a 
ecting e industrv fron P e Competitive nice little bonus \ny sales person can do the same thing.” 
caine s about the matte ene , (thers spoke briefly included Charles Brewer of the 
gs is intelligent competiti nig aR H. K. Brewer Company, New York; Mr. Krenz of the 
, , on inbwondiin i wn 4 Tisch-Hine Compat Grand Rapids; S. J. Thalheimer, 
:. Coon erchandising is Ee a ere Meyer & Thalheimer, Baltimore; Sam Iseman of the Vir- 
chai enc} the work of a grow merchants lik ginia Stationery Compat Richmond; S. A. Scott of the 
- 2 Woodrow Company, Cincinnati; C. R. Smith of the Office 
atk Atlee oe — ; Equipment Compart Louisville, Ky.; A. J. Walker, Farn- 
MP RE ig et alae | ham Printing & Stationery Company, Minneapolis; R. J. 
- * : SOE RE Or oa’ Hiughes, Globe Gazette Printing Company, Wahpeton, No. 

= | "He humorously ohaerved that the critics of Gaia Dak: aud J. Thomas Hillof Besar as 
 esuidieetaies Rite Me a last day was gi over to general discussions of 
TYE Rha neon » ocisinal stationer,  th€ Guild proposition, the speakers including William H. 
f ae pe 2 eee , Davis of Kingston, N. \ Uri Doolittle of W. H. H. Cham- 
ania meg :. re pei ms ine : elle He al erlain, Syracuse; George E. Damon of Boston, Mass.; L. 
; . d r? he clouds ae ee C. Geils ot Corhes icy & Company, New York; A. E. 
E ‘ “apap Johnson, Johnson Office Equipment Company, Jackson, 
an . ; erie a ; we : Mich.; C. J. Buntell, Dayton, O., and Furst of the United 

a : ans ‘‘ sath ~ Se ae ' . States Pencil Compar ho make Guild pencils. 
ma lati sake cnaieciialan a a \t the after sess several manufacturers spoke, in- 
: ; as ial be: luding Mr s of the Columbia Ribbon & Carbon 
; es oe . ie i - if pi af ie vg aia Company; Mr. Shee the subject of clips, pins, fasteners, 
; 4 .* : a te a et and othe: ncluding Mr. Hawkes of the C. Howard 
: é 2 Fag g i ae *.. Hunt Pen ¢ iny, Camden; Mr. Baumgarten; Mr. Busch 
HE rt " ne Pg te, veh pocscnggln e as ks ae — a of the Script Ink Company; Mr. Anderson of Anderson 
a tos ‘he Guild and ke r Cuil & Prigge; Mr. Cops d of the Boorum « Pease Company, 
= ; ind Mr. Little of the Wabash Cabinet Company. 
a erchandise up to the highest standard 


aye) ; The matt t 1 t e and place of the next meeting 
¢ Mr. Mackenzi f Philadelphia, an experienced an c , , ’ : “hai 
vas lett committee to be appointed by Chairman 


t vy mal gave some. pertinent suggestions iher . 
. ‘ Pomerant 
ol re three major things to study and analyze an advertising 
he Se ree Kiect the product: second. dealer distributio1 : 4 
wl | thied. ¢i ae ara ly Mackenzie dealt Pittsburgh Typewriter cnd Adding Machine Deal- 
i { t ( ~ ‘ «if tC} «al (4 i¢ ‘ ¢ (ica d 


nd a Pe ae ae - hle and forceful ers’ Association. 
ry manne! On Monday, March 15, the Typewriter and Adding Ma- 
Mackenzie is followed by Mr. Reese, head the chine Dealers of Pittsburgh held a most successful meet- 


ed Save-the-Surface paign of the paint dealers who 1 ing at the Hotel Henry, Pittsburgh, Penna. Thirteen mem- 


e | tereatine ress. showing how the ¢ indus bers were present. C. L. Springer of New Kensington 
le ead the dealer to the manufacturer had developed the cor was admitted to membership, giving the association a total 
nd ption of paint the United States bv an intellige nembershiy ty-one 

at mpaign to evervone owning propert urging them t It was de ( it this meeting that all guarantees on 
to save their house ehicles, etc.. by saving the surface wit! typewriters be limited to one year on machines selling from 
he t He tol « the Save-the-Surtace campaig! vas $25 up and under $25 either no guarantee or optional with 
es organized and its advertising is so planned as t irry the dealer to give six months’ guarantee, provided the 
Ir sill: aoie ‘tiers Oi line aid of all the elements nnectet customer returns the machine to the shop for repairs. 

ot ith the paint industry from the local dealer to the manu t was decided to apply the first rental payment only at 
r\ facturer, so that the amount spent it lvertising, althoug! the end of thirty days from the time of the rental and 
ry » ver ree sul wut a slight fraction of the gain whicl the minimum down payment on time payment sales was 
or has resulted from the campaign decided on, $10 being the minimum and $5 per month the 
al Mr. Pomerantz made a vigorous address the progress minimum installment payment Most of the members 
Id of the Guild whi he declared to be marvelous. He said were in favor of making the minimum monthly installments 
s ] ry 


ve do not want stationery put into our place at our expens¢ $7.50, but owing to outside competition of large rebuild- 

with our rent, with our resale and then after we ga es ing companies, it was decided to leave the amount at $5. 

iblished to see it go straight to the five and ten cent store lf, however, the large companies decide to raise their 

as to the department store, to the fre package, t he United monthly installments to $7.50 a month, the Pittsburgh 
ne Cigar Company t must not go in other places but into the dealers will immediately take like action. 

to stationer’s hand He told the plans that the Guild otfhicers There was considerable discussion in regard to terms on 

ct ire making for the advancement of the movement and the portable typewriters and it was the general opinion of 

extension of the Guild lines to improve the Guild package everyone that $15 down and $10 a month should be the 

to advance the idea while maintaining Guild merchandise lowest terms on which any portable is sold and that the 

it the highest possible point of quality price of a Remington or Corona on this basis should be $65. 

Millington Lockwood of Buffalo said that his personal The association is prevented from putting this into effect 


experience with Guild goods had been very satistactor He because the terms of the Remington Company are as fol- 
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lows: Selling price of $65, $10 down and $5 per month; 
$62.50, $12.50 down and $10 per month, and $60 cash. 

There is a department store in Pittsburgh who seem to 
make terms to suit themselves. In other words, if the 
customer account, he may practically pay for the machine 
any way he desires. 

The secretary of the Pittsburgh Association, Milton Wie- 
ner, says that they are rapidly beginning to feel in Pitts- 
burgh that the co-operation of a national organization is 
needed. He believes that such an association can get the 
leading typewriter companies to raise their rental rates, if 
the matter were put up to them in the right way. 

On motion, it was ordered that members having custom- 
ers who desire to rent machines out of town should refer 
such customers to the dealer belonging to the association in 
that town. 

J. P. Durkin was instructed to prepare designs for an 
insignia for the association. 

At a meeting held Monday, March 29, the subject of 
advertising was discussed and plans were laid to do some 
co-operative advertising after the manner of that done by 
florists who popularized the phrase “Say it with flowers.” 
The typewriter dealers will no doubt use the phrase “Rent 
a typewriter.” 

National Association of Office Appliance Manufac- 
turers Meets. 

A two-day session of the National Association of Office 
Appliance Manufacturers was held at the Roosevelt Hotel, 
New York, March 11 and 12 

The principal subject discussed was Sales Contests. Many 
members gave their experiences. The was led 
by J. W. Dozier, assistant sales manager of the National 
Cash Register Company, M. S. Eylar, vice-president, The 
Elliott-Fisher Company, and C. K. Woodbridge, president, 
The Dictaphone Corporation. It is stated that some rather 
with 


discussion 


connection sales 


startling facts were presented in 
contests and that much good was derived from the dis 
cussion. 


The subject of the house organ was also scheduled for 
discussion, led by Harry A. May, secretary of The Todd 
Company; W. H. Matthews, sales manager of the Kardex 
Rand Bureau, and A. M. Simpson, domestic sales manager 
of the L. C. Smith and Corona Typewriters, Inc. 

Several other topics were discussed, such as, What Is 
the Basis of Figuring Foreign Countries; How 
Best to Dispose of Used Products in the Interests of the 
Industry as a Whole; What Factors Should Be Considered 
in Setting Quotas; The Outstanding Qualities of a Success 
ful Salesman; Ways and Means of Getting Proper Co- 
operation from Salesmen on Collections. 


Prices in 


Cum- 


New 


The meeting was presided over by President W. R. 
mings of the Monroe Calculating Machine Company, 


York. 


All Set for the Regional Meeting at Philadelphia. 

Much emphasis is being laid upon the coming meeting 
of the third district of the National Association of Station- 
ers, Office Outfitters and Manufacturers, to be held at the 
Bellevue-Stratford Hotel in Philadelphia on Thursday, 
April 15. The conference, presided over by Woodson P. 
Waddy, governor of the third district, will be called to 
order promptly at 10 o'clock in the morning and will 
adjourn for luncheon at 12:30. 

The afternoon session will be called (o order at 2 and 
the banquet will take place in the evening at 6:30. Store 
management, sales problems, etc., will be discussed and 
the list of speakers will include some of the ablest and most 


prosperous stationers in the country. 


Boston Stationers’ Association Elects. 


The Boston Stationers’ Association held its annual ele« 
tion of officers at the regular monthly meeting on March 
15, at Cook’s restaurant, Boylston street, Boston, Mass 
Thirty-eight members and guests were present and the 
meeting was an emphatic success. Dinner was served at 
6:30 and at its conclusion President Groom called on the 
various committees for their annual reports. These were 


read and accepted. One of the most pleasing reports was 
that of Harry Bennett, the treasurer, who reported a bal 
ance of $1,000 in the treasury. 

The following gentlemen were admitted to membership 
Arthur L. King, 57 Franklin street, Boston; John T. Mc- 
Boston, and also Messrs. 


Cormick, 66 Franklin street, 


Sweet, Stahmer, Horie and Rogers. 

The following officers were elected for the ensuing year 
William H 
John Mc- 


President, Samuel Groom; vice-president, 


Greenleaf; treasurer, Harry Bennett; secretary, 
Cormick; auditor, Arthur King. 

Following the election of officers, the meeting was turned 
over to Walter Wyman of The Carter’s Ink Company, who 
introduced Henry Maguire of the S. S. Pierce Company, 
who gave a stirring talk on retail selling and pointed out 
that helped to put across that 
many t well be 


the brilliant sales 


counted. He 
applied in the stationery 


spots 
gave good points that mig! 
business. 


The meeting adjourned at 9:30 P. M 


District No. 4 I. S. M. A. 


A meeting of this district was held at Milwaukee, Marcl 
6, with a good attendance. Gov. C. H. Hanson was 
charge President Steiner of the International Stamp 
Manufacturers’ Association addressed the meeting and was 


followed by Field Secretary Corbett, who read a valuable 


paper. Reports were received from various group sessions 
chairmen, bringing out several good suggestions and 


nominating 


recom- 


mendations The committee for the 1926-27 


district officers recommended that the present staff be re 
tained Interesting talks on salesmanship were made by 
Messrs. Willard of Toledo, Fales of Omaha, Willard 


Chicago, and Reed, Pardi, Meyer and others of Chicago 


Springheld, Ill., was chosen as the next meeting 


the date to be announced later 
Montreal Stationers Make Progress. 
Word comes from the Montreal Stationers’ Associatio 
that that organization is solid as a body on the merits « 


price maintenance on proprietary or trade marked articles 


sold in counter quantities. The stationers of Canada have 


long since realized the futility of endlessly cutting prices 
and they believe that they are giving both the public and 
themselves a square deal by carrying on on sound busi 


It is noted that the Montreal and Toronto 


more closely 


ness principles. 
stationers are beginning to cooperate 
one another and it is said that it is only a questior 


when the combined trade in these two centers will regard 


with disfavor the product of any manufacturers of pric 
tary lines who fail to extend to the legitimate trade ade 
quate protection and cooperation. This, it is stated, does 
not indicate any notion of advancing prices, but does 
mean that the day of slaughtering reputable merchandis« 
for the sake of making what is called a leading lin¢ 
already ancient history insofar as Canadian concerns are 
concerned. 
Kansas City Stamp Men Dine. 

The members of the Kansas City, Mo., Stamp Club 

makers of rubber stamps, dies, etc., attended an enjoyable 


dinner on February 15. 
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A Common Sense Argument 


in regard to the proper use of 


Typewriter Ribbons 


T is conceded that a workman 

must have the best of tools in order 
to perform efficient work, and this is 
notably true in the use of Ribbons and 
Carbon Papers. We feel it an obliga- 
tion, therefore, as manufacturers of 
the highest grades of Ribbons and 
Carbons, to assist our users in obtain- 
ing the very best results, and, in doing 
so, we are assisting the dealer as well 
by increasing the demand for our 
goods. Of the highest importance in 
making carbon copies is the use of the 
proper Manifold Tissues. It seems al- 
most pitiful to take a high grade car- 
bon and use it in connection with the 
ordinary cheap yellow sheet, the use 
of which is so prevalent today. The 
entire result is spoiled, and by paying 
a little more for a light weight Bond 
sheet, it improves not only the char- 
acter of the copy, but is also an ad- 
vantage for filing purposes, and par- 
ticularly so in those cases where the 
copies are kept for a number of years. 


and Carbon Papers 


The Bond sheet has the strength of 
wear, where the cheap sheet easily be- 
comes detached and may be frequently 
lost, involving much inconvenience 
later on. The best Manifold Tissue 
for average use is the 11 lb. Bond and 
is suitable for making from six to eight 
copies. Where up to fifteen or twenty 
copies are required, a thinner sheet 
will be necessary, but these thinner 
sheets can also be procured in a good 
quality. The dealers handling our 
goods can greatly assist in this by 
illustrating to their customers the 
better results obtained from the use 
of the proper paper, and, naturally, 
it is to their advantage to sell the 
better grades. It will be our deter- 
mined effort, from now on, to assist 
our users in getting the very finest 
results from our goods, and which can 
be obtained from the simple process 
of using the proper material. In this 
connection we give a_ tabulation, 
which should prove of infinite interest 
to the users of Carbon Papers: 


Distribution of the cost of 


writing 1000 letters 

Dictation. ‘ ‘ $125.00 

q 9 Shorthand 80.00 
Overhead 32.53 

Stationery 26.80 

Mailing 24.50 

Filing , ‘ . ‘ 6.00 

CARBONS and RIBBONS. 1.80 

Total $296.63 


This means a cost of 6/1000 for the best Carbon Paper and Ribbons against 994/1000 as the 


remainder of the letter-writing expense. 


In another advertisement we will take up the matter of Typewriter Ribbons, in an endeavor 
to show the users how to secure the best results from these. 

Extraordinary qualities have been incorporated in our typewriter ribbons and carbon papers, 
representing characteristics which at once distinguish them from all others. In the dura. 
bility of our products and for their general excellence they invite the most critical comparisons, 


MITTAG & VOLGER, Inc. 


Principal Office and Factory, 


591 Mission Street 326 Erie Building 


PARK RIDGE, N. J., U.S.A. 


Branches: 
MINNEAPOLIS NEW YORK BOSTON LOS ANGELES 
1040 McKnight Building 261 Broadway 160 Congress Street Tajo Building 
SAN FRANCISCO CLEVELAND CHICAGO ST. LOUIS 


205 W. Monroe Street Merchants Laclede Bldg. 


SEATTLE, 1006 Terminal Sales Bldg. 
AGENCIES ALL OVER THE WORLD 
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Multigraph Zone Convention Series 


The first of a series of four zone conventions was held 
by The American Multigraph Sales Company at the St. 
Francis hotel, San Francisco, Calif., March 11-13. The 
San Francisco business show was then on. The sales 
offices participating were Los Angeles, San _ Francisco, 
Seattle, Portland, Salt Lake City and Denver. The home 


office at Cleveland was represented by W. C. Dunlap, vice 


president in charge of sales, Tim Thrift, advertising man- 


ager, and R. H. Jarrett, manager, rebuilt division. 


Vice-President Dunlap opened the sessions on Thurs 
day morning, March 11, and with the aid of charts and 
graphs, went thoroughly into the business of the Multi 
graph Company, and business in general. This was fol 
lowed by an open discussion on “Measuring a Salesman’s 
Activities.” In the afternoon the sales promotion plans 
were gone into. Speakers at this session were Division 


Managers Kippen, Fenstemaker and Selby of Seattle, San 


Francisco and Los Angeles, respectively, on topics of gen 


eral interest to the Multigraph field force. 


Advertising Manager Thrift opened the second day's ses 





MUL- 
Among 


AMERICAN 
FRANCISCO 
vice-president in charge 
: Davidson 
Division 


OF THE 


SAN 


ZONE CONVENTION GROUP 
TIGRAPH SALES COMPANY AT 
those in the group are W «. Duniap 
of sales; Tim Thrift, advertising manager; W Ww 
president of the Davidson Manufacturing Co.; and 


Managers Fenstemaker Harris, Selby, Leslic Sutton and 
Knippen 
sions with a talk on the company’s advertising plans \t 


of the novel features of the 
he 


fashion as 


the same time he presented one 
Multigraph 
the 


\merican 


convention, a questionnaire on 


Company, arranged in the same popular 


general knowledge Division Managers Leslie, 


Harris and Sutton, of Portland, Denver and Salt Lake City, 


quizzes 


in the order named, spoke to the convention on applications 
of the Multigraph to different lines of industry 

In the afternoon, Rebuilt Division Manager Jarrett talked 
on the used machine problem and its solution A discus- 
the Mr. Selby 
spoke on the application of the Keyboard Comotype, and 
E. W. 


session for the day with a paper on the use of direct mail 


sion on Kevboard Compotype followed. 


Blew, Spokane branch manager, closed the business 


and the Multigraph by churches 

That evening the convention, in company with the San 
Francisco personnel, dined informally at the St. Germaine 
restaurant. Mr. Dunlap and Mr. Thrift were the speakers 

Saturday, the last day, the convention adjourned to the 
business show, and in the company’s booth practical me 
chanical instructions were given. The afternoon was taken 
up with individual consultation with the Home office folk, 
and the convention closed informally in the evening. 


and 


\ similar meeting was held at Chicago March 26-27, 
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was participated in by these division offices: Ds Mi 


Garand Rapids, Kansas City, Milwaukee, i eapolis 


(Omaha, Peoria, St. Louis, Winnipeg and Chicag 
The New York City gathering follows Apr ind 
Albany, Baltimore, Boston, Brooklyn, Hartford, Montreal 


Richmond, S 


Newark, Philadelphia, Providence, 
Washington take part in it. 


The third meeting is scheduled for Memphis A 1-10 
and here Atlanta, Dallas Jacksonville, Lousy Nasi 
ville, New Orleans, Oklahoma City and San Ant vill 
gather 

The last meeting is at Cleveland April 16-1 | here 
Buftalo, Cincinnati, Columbus, Detroit, Indiana s, Fitts 


burgh, Rochester, Toledo and Toronto will « 

The American Multigraph Sales Company most 
ot these conventions along the same general lines the re 
cent one in San Francisco, having but two objects mind 

to make them instructive and inspirational he con 
pany inds the zone convention idea so good that this vear 
it will discontinue entirely the usual gathering 100 
per cent salesmen at Cleveland 

Chicago Typewriter Dealers Meet. 

Che regular monthly meeting of the Chicae 
Dealers’ Association was held on Tuesday evs ‘ Mat 
9, in the music room on the seventh floor of the Hamilt 
Club. President Shipman was in the chai: \fter the 
usual dinner the minutes of the previous meeting were rea 
and approved and the subject of license came up for dis 
cussion. The committee reported satisfactory progr 
that no action was necessary at this meeting 

The subject of joining the National Associatio: Py pe 
writer Dealers came up and it was agreed that ea mem 
ber should be notified by the secretary of the organizatio 
of the national association. On motion, the secretary was 
also instructed to write Secretary Russell of the national 
association and obtain details regarding the admissi 
local associations 

Followed then a discussion on whether or not é 
saler should sell goods at wholesale to typewriter saliesme! 
This provoked a lively bit of argument. The « sus 
opinion seemed to be that wholesalers should not try 
carry water on both shoulders. It was generally ede 
that the time has come when the typewriter dealer must 
carry other machines than typewriters to round out the 
time of the salesmen inside and outside the shop, giving 
greater volume of sales; hence more profit to 
salesmen 

Che secretary was directed to write to all members urs 
ing them to attend the next meeting, which will 
great importance to the trade 

Pacemakers Join National Apela Clubs. 

\t the last meeting of the Pacemakers’ Clul P 
lll., 1t was voted to accept the invitation of the N 
Association of Ape la clubs to join that organi 
the Pacemakers, theretore, will join as a body on April 

The Peoria Club consists of eighteen members, represent 
ing nationally known office applance manufactut All 
these members work together in close cooperation tor the 
good or everyone concerned The club meets 
urday noon for luncheon and at this time tert 
topics are discussed until one o'clock 

The present officers of the club are as follows: Presi 
of the body of governors, L. W. Schake, American M 
graph Company: senior governor, R. W. Morris I ! 


Protectograph Company; junior governor, J. L. Harrigar 
Tabulating Company; secretary-treasurer, Willis A. Calkins. 


Kardex Rand Sales Corporation. 
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“The Line that can’t be matched” 


A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN station 12) N. Y., U.S. A. 
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Announcement 


Our general sales headquar- 
ters are now located at 280 
Broadway, New York City— 
a change made necessary by 
the expansion of our busi- 
ness over the past two years. 


Salesmen 


Marchant today offers 
peculiarly attractive possi- 
bilities to certain men 
experienced in calculating, 
bookkeeping or adding ma- 
chine sales work who seek 
liberal working arrange- 
ments, broad territories and 
generous working policies. 


The combined earnings of 
two of our salesmen in 1925 | 
were over $30,000. 


Applications may be made | 
direct to our general sales 
headquarters in New York. 
Write fully of your experi- 
ence and where you prefer 
to work. 

Marchant business has increased 
44 times during the last three years 


because of a product that can do 
more work in less time. 


MARCHANT 


“MASTER OF MATHEMATICS © 


Marchant Calculating Machine Co. 
Oakland, California 

















Stationers’ Square Club Plans Active Season. 

The Stationers’ Square Club which meets at the Hofbrau 
hotel, Broadway at Thirtieth street, New York City, has 
adopted a schedule of much interest for coming entertain 
ments. The meeting of March 24 will be a card party 
at which attractive souvenirs will be given. In addition to 
the cards, there will be some interesting entertainment 
features. 

On April 3rd, a Saturday matinee stag theater party 
followed by a dinner and a visit to Republic Lodge is 
scheduled. J. Thomas Hill, president of the New York 
Stationers, and vice-president of the Stationers’ Square 
Club, is the master of Republic Lodge and this visit is a 
courtesy to him 

In May, an “Auction Night” for the sale of grab-bag 
packages is planned, in conjunction with a_ beefsteak 
dinner. Other entertainment features will also be in 
evidence. 

In July, a summer motor outing or picnic with the usual 


games, contests, etc., is announced. 


The full schedule for the fall meetings has not as yet 
been entirely decided upon, but one of the big events of 
the season will occur on November 24 and will take the 
form of “Amateur Night” with the intent of arousing a 
cordial club spirit through the medium of comedy and 


laughter. Good-natured joshing and good fellowship are 
planned rather than a serious attempt to display talent 


Also, in November, there will be a “Gala Night” held for 


the members and their ladies and guests This will be a 
dinner dance which will be held at one of the leading New 
York hotels. 

Plans are also under way for the formation of a club 
quartette, a club bowling tournament and he aniza 
tions to cover the various activities in which members art 
interested. 

A cordial invitation is extended to every Mason in the 
Metropolitan District engaged in the stationery or allied 


industries, to attend the meetings. 


New York Office Appliance Managers Active. 


The present membership of the New York Office Appli 


ance Managers’ Association includes representatives from 
fourteen of the leading office appliance organizations i 
the city of New York. It is hoped to increase this member 
ship to twenty during the present year. The association is 
one of the livest, most up-to-date organizations in New 
York, handling practical subjects in a practical way at 
every meeting. Previous issues have carried the substance: 
of matters discussed at recent meetings of this organization 


Cleveland Office Appliance Club. 

At the January meeting of this club the following offi 
were elected: 

President, J. S. Barrick, re-elected; vice-president, A. | 
Zimmer; secretary, M. F. Metzung; treasurer, A. J. Kruse 
re-elected. 

On Tuesday evening, March 30, the club held a but 


party at Reed’s Hall, Broadway and Harvard avenue 


San Francisco Stamp Club 

A meeting was held on March 10 following the usual 
custom of holding meetings on the second and last Wed 
nesday of the month. 

The present officers of the club are Jim Bostick of the 
Oakland Rubber Stamp Company and P. G. Classman of 
the Tully Rubber Stamp Works, secretary and treasurer 
The annual election of officers will take place the last Wed 


nesday in April 
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Remin¢gto 
of the 





Model 1 Remington 
The First Practical 
Typewriter 


Remingom. 


TYPEWRITERS 


OFFICE 





1876 





Fifty years ago at the Centennial Exposition at 
Philadelphia the Model 1 Remington, the first 
practical typewriter and the ancestor of all present- 
day writing machines, received its initial public 


exhibition. 


HE Centennial Exposition of 1876 cele- 
brated the One-Hundredth Anniversary of 
American Independence. This year another 
great exposition is to be held at Philadelphia, 
the Sesqui-Centennial, commemorating the 
One- Hundred and Fiftieth Anniversary of the 
Nation. The Executive Committee of the 
Sesqui-Centennial Exhibition Association has 
designated Remington The Official Typewriter 
of The Sesqui-Centennial Exposition. 
This means that Remingtons will be used 
exclusivel y for all the clerical work of the im- 


mense project, the Remington-Noiseless by __ 


the executives, the Remington Stand- 
ard Models and Accounting Machines 
by the various departments, and the 
Remington Portable by the traveling 
representati ves. 

The fifty years from the Centennial 


>. Remncroy % 
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N-The Official Typewriter 
esqui-Centennial Exposition 


Tifiy Years of 


YOLTeSS,.. 


1926 


Model 12 Remington 
The Standard Writing Machine of Today 


of 1876 to the Sesqui-Centennial of 1926 
cover the entire commercial history of the 
writing machine. The advent of the first type- 
writer, the Model 1 Remington, at the Centen- 
nial of fifty years ago marked the beginning 
of a new business era, and the designation of 
the Remington as the Official Typewriter of 
the Sesqui-Centennial is signal recognition 
of its commanding position today as founder 
and leader of the industry. 

The outstanding feature of Remington 
leadership in this Sesqui-Centennial year is the 
completeness of the Remington Line— which 

includes a machine for every purpose. 
And every one of these machines is 
the last word in typing efficiency. Let 
us study your problem and recom- 
mend the equipment that will serve 
» you best. 


REMINGTON TYPEWRITER COMPANY 


374 Broad way 


Branches Everywhere 


New York 


Remington Typ ewriter Company of Canada, Lrd., 68 King Street, West, Toronto 


Remington-made Paragon Ribbons and 
Red Seal Carbon Papers always make good impressions 
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PEERLESS 


RUBBER. TYPEWRITER KEYS 


f 

[ Make a —_ Wilt () 
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Mr. DEALER 
YOUR IMPRINT HERE 
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—the latest of the 
well-known PEERLESS 


dealer helps. 


This erasure shield 


We make: 
carries your own 
Typewriter ; . y 
Ribbons imprint, and we fur- 


Carbon Paper 


Rubber Twirler 
Rings, for all 
machines, in- 
cluding Port- 
able and Wood- 
stock variable Keys. 
line spacer 


nish a supply of them 
absolutely free with 
an order for Peerless 
Rubber Typewriter 


_— You'll be surprised — 
Rubber Twirler 

Rings for Bur- pleasantly — when 

roughsAdding = you see how the eras- 

Machines. 


Cushion Type. Ure shield will boost 


writer feet. your rubber key sales. 


Send in Attached Coupon 


PEERLESS KEY COMPANY, INC. 
176 Fulton St. New York City 


Boston Chicago Philadelphia Minneapolis 
Pittsburgh Los Angeles St.Louis London Berlin 


San Francisco Distributor: D. R. Pinney, 521 Market St. 
Wellington, N. Z.,P.0.Boz1454 Sydney, Australia, P.O. Boz 3003 


Peerless Key Co., Inc., 176 Fulton St., N. Y. City: 


Please send us without any obligation on our part, details 
of your special profit-making offer, together with sample 
of Peerless Key and erasure shields with our imprint (tele- 
phone number if desired). 


== sani 
ADDRESS — = 
Telephone No.__ a tae le 
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New York Stationers Meet. 


Che Stationers’ Association of New York met on Marc! 
15 at the Drug and Chemical Club, 100 William street 
\fter dinner, which was served at 6:30, Paul E. Phillips 
manager for the Adjustment Bureau of the Nat 1 Credit 


Men's Association, gave a talk on credit 
Little Rock Apelans Busy. 
A. Sarber, secretary of the Little Ro \ la Cl 
of Little Rock, Ark., and a member of 
Rogers, Barber & Henry of that city, states that son 


interesting meetings of the Little Rock Apela | b have 
been held during the last eight or ten weeks \t meet 
ing held on February 13, R. F Wait, secretary of the 


Arkansas Bankers’ Association, gave 
thought-provoking address. His subject was “Five Bus 
ness Slogans,” and he demonstrated the ev 


old business theory of “every man 


devil take the hindmost,” to the present day business 


methods ot “help the other fellow by helping rselt 
Che officers of the Little Rock \pela Club are | \. Weis 


R. G. Dun & Company, president; F. L. | 
public accountant, vice-president, and A. L. Bat 
tary-treasure! 

The club has twelve members whose names and bus 
ness connections are as follows F. A. Weise, R. G. Dur 
& Company; F. | Eaton, certified iblic a tal 
W. A Holwell, American Sales Book Con pa \\ 1) 
Gruenberg, rubber stamp manufacturer; Ed Hartma But 
roughs Adding Machine Company; L. D. Las! National 
Cash Register Company: Tom Sawyer, Monro ilculating 
Machine Company: R. R. Myers, The Safe-Cabinet Con 
pany; M. D. Miller, Rand Kardex Bureau; A. L. Barbs 
commercial law: R. \W Polk real estate | ( laude 


Thompson, lithographing 


Pittsburgh Typewriter and Adding Machine 


Dealers 

Che Pittsburgh Typewriter and Adding Machine Dealers 
\ssociation held an interesting meeting on Monday eve 
ning, March 8 in the Dutch room of the | rte 
This was an open meeting and all the dealers were invited 
to bring their salesmen and mechanics The regular bus 
ness meeting was dispensed with and the time was giver 
ver to an inspiring address by F. B. Willis, sales manager 

the Victor Adding Machine Company, whose remarks 
were not confined to the sales possibilities f the Victor 
adding machine, but were devoted largely t the alu yt 


the dealers’ association. 


¢ ¢ +} 


Twenty-six gentlemen were present a ‘ eeting 


Los Angeles Stamp Club. 


The Los Angeles Stamp Club, a branch of the Inter 
national Stamp Manufacturers’ Association, held a meeting 
on the evening of March 5 Items of minor importance 


were discussed at this time 

The club is one of the pioneers of the stamp industry 
and the major problems have, therefore, long been solved 
Meetings are held every two weeks, having the aspect of 
a social gathering of friends rather than of an organiza 
tion of competitors. New officers have not been elected 
for a number of years. They still have F. D. Chipron as 
president and A. K. Smith, Jr., as secretary Mr. Smith 
is manager of the Western Rubber Stamp Company, In¢ 
333 South Spring street, Los Angeles 


“Office Specialty” Has New Winnipeg Location. 


The Western Branch of the Office Specialty Manufac 
turing Company, Ltd., Winnipeg, Manitoba, moved March 
1 to fine new quarters in the Canada building Bill” Bor 
lase, manager of this branch, has the “Welcome” sign out 
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is all you 
have to say. 














ess resistance in selling 


Underwoods means quicker 
turnover and greater profits 





INCE the introduction of the visi- 
ble writing machine —more than 
a quarter of a century ago— Underwood Typewriters have been 
accepted as the standard of writing machines. 


Your customers, through years of experience know the value of using 
Underwoods. Lengthy sales arguments on your part are not necessary 
to convince them. 


Nearly 3,000,000 Underwood Typewriters are now in use—assuring a 
sufficient quantity of used machines at stabilized prices. ~-And more 
than 270 supply depots in the United States — one of them in your 
locality ——guarantees prompt delivery of machines needed for sales or 
rental purposes. 


For prices and details write 


Used Machine Department 


UNDERWOOD TYPEWRITER COMPANY, Inc. 
30 VESEY STREET < < ~ NEW YORK 


UNDERWOOD 


Ct Nearly 3,000,000 Now in Use $2 


Dethemnecnsmmninnncaccureniusiiiniiiiaidindeiaiiiasinibiaiiiaaaaiaaiiial STStit Selo le SS Sees 
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Salesman 






HOME PHONE 






S. T. Esterbrook, sme 
3609 Washington Ave., ~)4 

St. Louis. Mo. 

omen Cert. 


DATE 









Lawyer 














¢ Housewife 
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Tells What 


Saves Duplicate Files - 









N° need to have clerks 

running from one file to 
another. This “Record Card” 
Addressograph address plate 
combines all your files into 
one. Provides records that 
address themselves — all auto- 
matically! 


Home PHONE 
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Canadian Main Office: 
60 Front St., W., Toronto, 2 





903 W. Van Buren St. Chicago, U.S. A. 
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and When Your Customers Buy- 





“Individualizes” Your Selling- 








YOUR LETTERHEAD 


S. 7. Beterbrook, May 1, 1926 
+ —— 


The name, -aidrese 
b r 


from exact tyr 


Resides 

















Addresses Them Automatically - 
REMOVABLE metal tabs in certain positions 
of “Record Card” address plate classify names 
according to buying seasons, goods wanted, sex, 
etc. Tabs work with Automatic Selector Attach- 
ment of Addressograph which prints desired 
names and skips others - all AUTOMATICALLY! 


‘“Consolidates 3 Files Into 1’’ - 


“RECORD Card’ address plates enabled us to 
consolidate 3 files into 1 and save 2 clerks.” 
Blue Valley Creamery Co., Indianapolis, Ind. 


‘‘Saves 3 High-salaried Clerks’’ = 


- Clerks and ‘Record Card’ Addressograph 
System are doing work that formerly required 

5 high-salaried clerks.” 
Porte Publishing Co., Salt Lake City, Utah 


Cards for Your Special Needs - 


SPECIAL printed cards to fit your special needs. 
Both sides of card can be used. Special ad- 
dress plate frames for holding more than one card 
can be furnished. Frames never discarded - 4 
used over and over when changes occur. # 


4 
Try IT FREE- Pil 


Then Decide=- / WITH 

= YOUR LET- 

Simply Mail 7 TERHEAD TO 

C. to od Ps Addressograph Co., 
7 


993 W. Van Buren St., 
Chicago 


Factories: 4 Send FREE Sample “RECORD 
Chicago 7 CARD” Addressograph Plate. 


Brooklyn Send New 1926 3-Color Catalog 
London illustrated by actual photos. 

Send Express P. id FREE Trial Hand 

Machine. Will return Freight COLLECT un- 

Pd less we buy. 34-4-26 
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HOW IS YOUR 
STOCK OF 
CUSPIDORS? 


Now is the time to fill up your depleted 
stock; moving time, spring cleaning and 
overhauling of offices always involve new 
equipment; a window display of cuspi- 
dors showing several designs and fin 
ishes will net you a handsome income. 





Check up your stock now and send us 


the replacement order. We are pre- 
pared to make prompt shipments of all 
numbers. Illustrated circular on request. 


MATTHEWS MF6.CO 
DETROIT ~ 


1500 Beard Avenue 


SALES REPRESENTATIVES 
THE ASSOCIATED STATIONERS’ SUPPLY CO., Chicago, III. 
BRUSH BROS. . ‘ 258 Broadway, New York, N. Y. 
ERNEST WALLACE 444 Market St., San Francisco, Calif. 
PHIL. F.WEBSTER. - P.O. Box 873, San Antonio, Texas 
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Morning Meetings for Salesmen. 
In the March issue ef Office Appliances we gave some 


points which were scheduled to be brought out by the New 


York Office Appliance Managers’ Association when it dis 
cussed the special morning meetings to get salesme! 
and to urge or compel them to fulfill their contract obliga 
tions 

Che meeting at which this subye t was 
interesting affair in one of his letters 
meeting, which was held on February &, | Ree 
rrought out the arguments for the daily sal s 
He said that statistics compiled |} n ¢ 


proved that salesmen of the office specialty 
work more than three hours a day and 
every three salesmen employed fail, the 
ures representing a staggering amount 

Following the meeting, Mr. Reed wrote anot etter 
announcing that the subject would be contu 
ing February 23 and would be discussed by other embers 
of the group He pointed out that while the imanities 
of love, kindness and brotherhood play an important part 
in business, we should not omit discipline, wl be 
applied commercially as well as in a military 

It was brought out at the meeting that an a ite and 
dependable basis for appraising potential sales ssibili 
ties had been found Lines have been segregat roket 
down into state, counties and individual territort (Juotas 
are founded on facts and territories organized in equal 
ized basis. We know each territory and give a salesman a 
quota that represents less than one-tenth of one per cent 
of the potential business Advertising, sale romotion 


etc., are part of the whole scheme of marketing merchan 


dise. Our merchandise is more valuable, more flexible and 
more necessary than ever betore It should be easier to 
sell The entire industry functions more scientifically 
hence production and sales volume have reached thet 
highest peak Asa reflection of fiftv vears Kk perience 
we are operating each unit of our business rganized 
schedule. 

In spite of our efforts, our sales turnover is sistent 
with its opportunities. There is unanimity at gy members 


in the thought that the industry must have a lity of 
salesmen who can be capitalized in the fort imal 
enterprise. The industry requires the executiv: es typ 
Any salesman who cannot earn over $5,000 year 1s 
a liability and should be dropped. Ten years $5,000 
was a fair income, but, measured by the scale of today, it ts 
insufficient Our dollar today, compared wit 
1916, has a sixty cents value. It costs from fifty to seventy 
five per cent more to operate a business thar t did tet 
years ago and the selling cost of our merchandis« is not 
been increased to cover the increased operating cost. Scien 
tific methods, automatic machinery, mass produ ind 
modern appliances have helped to meet the changed condi 
tions. The sales problem is still unsolved. The business 
tide has a strong undercurrent. It behoove é 
to find game men with courage, faith and ability to buck 


the permanent forces 


Werber Goes to Atlanta. 


\. C. Werber, well known to the ade ( his 

ose leaf connections, has resigned from TI rving-Pitt 
Manufacturing Company, effective April 12 two days 
latter will take up new duties with the Wyle e Leat 
Company, Atlanta, Ga. Atlanta is Mr. Werber home 
While in the north he was connected with several loose 
leaf manufacturers and through his sales work became well 
acquainted with dealers. He now leaves the manufacturing 


end i the industry to become a dealer 
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MEET RYTO— 


A brand new Carter 
Product created to 
fill that insistent 
demand for a 100% 
ink for fountain pens 
and general use. 

















Ryto writes a vivid blue that’s easy to read, 
even under artificial light. 


Ryto stays clean in the bottle, inkwell, or 
fountain pen. 


Ryto dries a decided black. 


Ryto is a permanent iron gall ink suitable for 
all record purposes. 


Ryto—in short —is a new ink opportunity 
for you to feature. 


Meet Ryto when our representative calls 


THE CARTER’S INK COMPANY 


BOSTON MONTREAL 
NEW YORK CHICAGO 





> 


CAXBEDUNATION AND A TRADITION 


> : 
ODUCE 








ee 


64 OFFICE APPLIANCES April, 1926 


Quality Products 
Quality Alone m. —— 
Not Responsible : | ba 
For Canton Success 


Quality in steel furniture, 
and high quality at that, is 
the demand of discriminat 
ing prospective buyers. But 
quality alone is not re- 
sponsible for the status of 
Canton products among 
those fortunate enough to 
possess an agency. The 
arrangement between man 
ufacturer and dealer has 
played no small part. The 
agency proposition was de- 
signed with your interests 
foremost; it should be 
worth while for you to in- 
vestigate it. 


The 
Canton 

















Art Metal Co. 


CANTON 
OHIO 
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Walnut Manufacturers Elect Officers. 

The newly elected officers of this association are Charles 
H. Barnaby, Greencastle, Ind., president; Alex Schmidt of 
The Kosse, Shoe & Schleyer Company, Cincinnati, O., vice- 
president; Frank J. Purcell, Frank Purcell Walnut Com- 
pany, Kansas City, Mo., treasurer; George N. Lamb, 616 
South Michigan boulevard, Chicago, secretary 

[he advertising committee is busily at work on a new 
schedule for the coming year and it is anticipated that 
publicity on walnut will be continued Chere has been no 
break in this work since 1918 and the results have been so 
satisfactory that the members feel that it is largely respor 


sible tor the great increase in the use of wal 


nut in furni 
ture and interior woodwork 

February business was about the same as January with 
both new orders and shipments exceeding production and 
1 healthy reduction in stocks that accumulated gradually 
during 1925. At the present time FAS are being shipped 
practically green from the saw while there is no accumula 
tion whatever in Selects. The principal reduction in total 
stocks during the past few months has been in No. 1 and 
No. 2 Common and this is a particularly healthy condition 
since the excess st ks produced in 1925 were largely 
+h 


fined ft ese two grades 
iT 


[he export business has been greatly improved since the 


first of the year and it is anticipated that there will be a 
ormal demand during the next few months 
Royal Salesmen at Chicago Have Club. 

The Royal Typewriter Sales club is a Chicago orgat 
ization, composed members of the sales staff, Royal 
[ypewriter Company, In Meetings are held regularly 
it the office, and a variety of topics discussed Construc 


tive criticism of the speakers is a feature ot the meeting 
bringing manv minds to bear on the subject of the evening 
At the meeting of March 3 ( y Kingsbury, a new 
man in the Royal organization, spoke on school work H« 
is well versed in this activity, and in his day was a speed 
typist of high power 

The officers of the Royal Typewriter Sales club art 


B. P. Hamil, president, and chairman; E. H. Johns 
treasurer; L. E. Wilso1 secretary W. G. Brown is chat 
man of the committee which arranges the meetings 


Brass Engravers Organize. 


Last Fall the brass engravers met in New York City and 


rganized the Brass Engravers’ Club of New York At 
election of officers resulted as follows Philip Sheridar 
presidet t (,eorge } Becker. Se¢ retary ind treasurer 


The club meets the second Friday of each month 


Fort Worth and Dallas Apela Clubs. 
On March 10 the Fort Worth Apela Club was the 


of the Dallas Apela Club at Park Inn, with some fort 
members and visitors present. The evening was 
i good fellow ind hne enterta! { \ 
ided The chief feature of the menu was fried chicl 
which there was plenty Two members of the O 
ma City Club drove 267 miles to e present 
pressed themselves as well repaid f I ; 
Allen of Dallas presented the address of welcome Geor 
Randolph was toastmaster and C. A. Vert pres 
of the Dallas Club. presided. “Ion” Harrel. Fred Freel 
and I La did lively stunts by wa 
el 
The following are the newly elected officers of the Dal 
las Clu president, ( A. Vernoy, Jr., Monroe Calculating 
Machine ( mpany; vice-president, J. J Merritt, / ( 
Smith & Corona Typewriters, Inc.; secretary-treasuretr 


Herman Bearer, United Autographic Register Compan) 
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N buying desks choose a 

line that will move rapid- 
ly. It does not pay to tie 
up dollars in equipment that 
has only an occasional de- 
mand. The Englewood line 
makes for rapid turnover be- 
cause of the large group of 
business men to which it ap- 
peals. Quality, appearance, 
price, performance—all are 
attractive. With the rapid 
turnover of Englewood 
desks, your dollars can count 
twice as much in a year as 
they might on some other 





line. 


ENGLEWOOD DESK COMPANY 
58th and Lowe Avenue 
Chicago 
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FILE BOARDS 


MOUNTED WITH CLIPS 


standard note, letter 





and cap sizes— 


falcon 
star 
stay-open 





WITH ARCHES 


complete equipment 
boards, arches, 
indexes, covers, 
perforators, etc. 


RULERS 


For every purpose — school 
and commercial—all kinds of 
edges, brass, steel and celluloid. 
Flexible, single bevel and 


double bevel, all lengths 6 to 
24 inches— 








Packed in picture cartons for counter and 
window display 





aico 
Stationers Live 


American Mfg. Concern 


Falconer, N. Y. 
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A New Checkwriter 


The Rite-All checkwriter is the name of a new check 
writing and check protecting machine, made by the Rite 
All Checkwriter Corporation at 113 North Water street 


Rochester, N. ¥ 





THE RITE-ALL CHECKWRITER 


The machine is operated by two handles r the 
number font and the other for the word font A spe 
dating attachment is also provided 


The machine was invented by C. H. Samsor 


More Abcut the Pinzit Machine. 


Last summer Office Appliances had an annou: 


the Pinzit Sales Corporation of New York, ar i brief 
description of their device. We learn with interest that 
the company is now actively developing the sale and dist1 
bution of its product 

The Pinzit is a device that pins papers together mechan! 


cally, accomplishing the same results as_ thos btained 
by pushing a pin through the papers by hand. The advan 
tawes over the old method are speed and satety ; well as 


additional security to the papers. 


The Pinzit magazine holds seventy-five wedge pins tur- 
nished in units of twenty-five, held together with a light 
cellulose film. A downward stroke of the lever forces a 


brass wedge pin instantly into a file of papers or any 


other easily pierced material. When the machine is prop 


erly used, the point of the pin is automatically uried, 
eliminating the danger of scratched fingers By punctur 
ing papers three times, the pin fastens them more securely 
than by the customary methods used when pinning by hand, 
yet the wedge head provides a good grip so that the pir 
can be easily removed when desired It can then be used 
over again for any purpose requiring a wedge 

\ felt pad fastened to the base of the machine prevents 
it from marring the tops of desks and tables 

The Pinzit is being manufactured and sold by the Pinzit 
Sales Corporation, 101 Fifth Avenue, New York, throug! 


the leading dealers on an exclusive agency bas 


A Suggestion for Specialties Week. 


The Ireland & Matthews Manufacturing Con de 
troit, Mich., recently sent out a circular to the trade mak: 
ng a special offer of two different lots | 
containing three dozen with a suggestion to the dealer that 
this amount is suitable for window display during the 


week of April 26 to May 1, which has been decided upo1 
by the National Association of Stationers, Office Outfitters 
and Manufacturers as the time to display cuspidors, pen- 
cils, pens, etc. 

The Ireland & Matthews Manufacturing Company offers 


a special price on the three-dozen lot mentioned 
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(lain FACTS about SAFES @ 


by an Expert—to Business Men | 











a . 7 


[ MOSLER SAFES for STEEL FILES 
- . 


will interest you—because 
The name MOSLER is synonymous with highest 
grade design, construction and performance 
Underwriters’ The name MOSLER is known throughout the world 
Laboratories : 
CLASS “A” as the leader in the safe industry. 
LABEI : 


Their highest The name MOSLER is backed by experience cover- 


classification § for 
fire endurance, Ing one-half a century. 


drop and explo- 


sion tests Tk ' 
The name MOSLER stands for the greatest number of 
Underwriters’ : . : : ° 
Laboratories radical improvements in the art of safe construction 
CLASS T-20 


LABEL - — 
for resistance to | he name MOSLER assures the dealer sales WItn least 


burglarious at- 
tack, affording 
20% reduction in 
insurance. 


















resistance 


Sell MOSLER Safes and Make Money 


Responsible Dealers are invited to apply 
for exclusive territories in sectionsw here 
we are not already represented 





R eal 
mprove- 
mends 


“315 BROADWAY, NEW YORK,NY)” 


oo 7 TD 
Factories: Hamilton, Ohio Pras — 
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Golden Honeymoon in Auriferous Southland. 

Mr. and Mrs. Morris Biel, 1315 Granville avenue, Chi 

cago, Ill, celebrated their fiftieth wedding anniversary 

March 6. March 14 they embarked on a golden honey 

moon, spending three weeks in Florida. One of the seven 

children of the Biel family is Julius, of Stevens, Maloney & 

Company. The sturdy Biel family tree includes one daugh- 





ter, six sons, one granddaughter and six grandsons. The 
many friends of Julius Biel combined with their greetings 
on the golden wedding the wish that his parents may enjoy 





No. 327A their diamond anniversary with the family intact. 
Spokane Distribution for Lyon Products. : 
The Lyon Metallic Manufacturing Company, Aurora, IIL, 


has announced that the John W. Graham & Company, 











| 

OFFICE AND DIRECTORS TABLES Spokane, Wash., is to handle the “Lymetco” line in that : 
territory. : 

A thorough inspection of the Lyon line and close inspec- | 

tion of its sales possibilities was made by R. A. Waltz, ) 


W 7 . 
An Easy ay to Display R. V. Denney, W. C. Barnett and Mr. Snyder, of the John | 
| W. Graham Company. These gentlemen concluded that 
“Lymetco” cabinets, Lyon steel lockers and other Lyon 


Samson Tables | equipment will be big sellers in the territory covered by 


the Graham organization 





;, , ) 
Samson has developed a novel Chicago Stationer Deserts Demeter. 
method, designed chiefly for the Charles Seiler, of the Burr-Vack Company, Chicago, IIL, 
dealer who thinks there is no sale has disposed of his equipment and stock on a farm near 
for good office tables in his town | Grand Rapids, Mich., and is now giving his entire attention 
or that he has no room to dis- | to the stationery business. A tenant is occupying the farm 
play them. Mr. Seiler was gratified at the prices which his farm im 
- few aces it ds plements brought. His live stock earned a good figure 
— & in the auction sale. The volume of cash payments indi- 
one table will enable you to show ; +3 : 
cated a healthy financial condition of the farmers who 


the different grades in oak or 
mahogany by stacking one table 
on top another. A novel method 
of doing this is open to interested 


attended the auction. While a number of notes was 
accepted in payment of purchases, a healthy proportion of 
the sales was made for cash 


dealers. Monarch Stationery Company Forsakes the Loop. 

The plan gives you not only The Monarch Stationery Company, Chicago, II, will be 
the samples to show, but assists | located after April 15 at 1027 North State street. The 
you to make an IMpressive ap- building at 182 West Washington street, now occupied by 
pearance in your furniture de- the company, is to be wrecked to make way for a sky- 


partment. The argument should 
appeal with uncommon interest 
to dealers who would like to 
increase their sales volume in 
good office tables. A line on 
your letterhead brings complete 
information. 


scraper, and it was impossible to find a suitable location for 
the stationery store in the neighborhood. The district adja- 
cent to the new store at 1027 North State street is largely 
residential, although within a radius of half a mile there 
are numerous mercantile establishments, and several large 
buildings, including a number of modern residential hotels. 
The Monarch Stationery Company will add gift items to 
the commercial and social stationery lines which have 
been its staples while doing business in the Chicago loop 


Mutschler Brothers Co. 


Reliable Has Cook County for Add-Index. 


504 Madison Street Distribution in Cook county—which includes Chicago 
NAPPANEE, IND Ill—of the Add-Index Company's lines has been under 
taken by the Reliable Typewriter & Addmg Machine Cor 
poration. The established offices of the Add-Index Cor 
poration in the Postal Telegraph building will be occupied 
by a special sales staff which has been organized by the 
Reliable Typewriter & Adding Machine Corporat J. I 
Souther, who had been in charge of the Add-! 
ests at Chicago, etc.. is now | indling the state nois 
outside of Cook county, and adjacent territory. 
Che staff covering the Cook county territory of the Add 
Index sales agency consists of men seasoned in the adding 
machine world. L. C. Mellen is in charge I. J. Boyle 





handles the city hall and Board of Education; H. J. Diest, 
suburban territory, South and West: W. C. Wilkie, d 
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I Make the Best ot Spencerian Advertisements | 
) K 
S NEARLY 5,000,000 copies of seven leading national magazines y 
¥ read by approximately 25,000,000 per issue—and all carrying 7 
I Spencerian advertisements. The marked dates on the calendar y 
Y show when each advertisement is published. Spencerians are ad- 44 
I vertised the whole year round. Every few days your customers y 
¥ are told why Spencerians are the best. i / 
\ We urge you to use our free display material and to push N 
Y Spencerians. We'|l broadcast our message but you must complete 7 
\ the sale. To make it easier for you to complete it, we offer you N 
r window displays; counter displays; 3 different display sales-cases; f 
‘ sample pens— 3 in an envelope; folders for envelope stuffers; and N 
' electrotypes of pens. i, : 
\ Everyone uses pens. The sales of little articles lead to sales on t ) 
; large ones. fa 
fs |_.ook again at the dates marked and write regarding our free i ) 
v) display offers. Spencertan Pen Co., 349 Broadway, New York. i | 
‘ 
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se 5 SO One is a complete high grade line that enables him 

= to meet any possible demand for office equipment 
or supplies. The other is Allsteel advertising—national 
pages in color like that on the opposite page—and forceful, 
sales producing direct-by-mail literature, dealer helps and 


store display material. 


The Allsteel campaign is as complete as any ever offered 
a merchant. And it does the job. 








A line that’s nationally advertised 


HE Allsteel dealer has two very definite advantages. 


926 





d 
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—nationally in demand 


If the Allsteel line is not being sold in your city, wire or 
write for our dealer proposition. 


THE GENERAL FIREPROOFING CO., Youngstown, Ohio 


Export Department, 438 Broadway, New York City— Cable Address: ‘‘Genfire—New York’’ + Canadian Plant: Toronto, Ontarie 





The Complete Line of Office Equipment 
TS —O ES - 
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Removal 
Notice 


On or about April 1, 1926, we will be at 
462 Broadway, New York City, Corner 
of Grand Street and Broadway. 


Our new price-list is now ready. You 
cannot afford to buy elsewhere until 
you have our 


Rock Bottom 
Prices 


You know our ‘quality is always best— 
Our service reliable and unequalled. 
Come in and see us. Write for prices. 


Typewriters 


Wholesale Export 


General Typewriter Exchange 


INCORPORATED 
Broadway and Grand Street, New York City 
(Cable: Gentype, New York) 
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Regal Press Agent for American Typewriters. 

asual mention was made on page 152 of the March issue 
§ Office Appliances regarding the viewpoint of the Brit 
ish king on the use of American typewriters in the gover 


fices Newspapers far and wide commented 


the United States on this situation, and gave priceless pub 


icity en the merits of American typewriters. The afte: 
natl f this situation promises to do much for Britis] 
ndustry. Government officials promised to adopt Britis! 
typewriters when they were made to be genuine competitors 
of the American product. 

4 London daily newspaper has stepped into the field with 
1 constructive plan—and the money to back it \ dele 


gation of machinists—the wage earners—is to be sent t 
the United States so that they may discover for them 
selves the reasons for the superiority of American meth 
ods. The delegates chosen will be members of trade 
inions, and will visit manufacturing plants at New York 
Philadelphia, Chicago, Detroit, Cleveland, Schenectady, 
Pittsburgh and Buffalo Perhaps we have a bit of 
bias, but several other American cities could be included i1 
the route which would bring the Britons into contact with 
some very fine typewriter factories. 

[These delegates are going with the consent of their 
unions, and the reports made on their return will be sub 
mitted to their own unions. This is an amplification of 
the “exchange professorships” whereby European and 
American colleges send chosen educational leaders to give 
lectures and to study the methods of the countries visited 


British Mechanics Turn Backs on Soviet. 

Until recently the British trades unions have been send 
ing delegations to Russia to study methods. They have 
learned that Britain can acquire nothing in the way of 
social and manufacturing advancement from Russia, and 
now turn their attention to the United States for a liberal 
education in shop methods and management. They were 
advised in this direction by Stanley Baldwin, prime minis- 
ter. He suggested that American methods of production 
should be studied 

“We should find out why American workmen enjoy a 
higher standard of living than any workers in the world 
why they produce more, and have such high wages.” The 
admission from a high official is somewhat surprising 
Previous prime ministers have made the claim that Britair 
is still the “workshop of the world.” 

An incident was revealed after the first flurry of the 
king’s discovery of the American typewriter. The man 
ager of an American typewriter company stated that he 


had tried to have 50,000 typewriters built in England 


but that no British manufacturer would accept the order 


Some of the comment by American newspapers on the 
king’s demand for British typewriters for British officials 
follows. Readers of Office Appliances will recall illustra 


tions in this publicati showing American typewriter 


’ 


use by members of the royal family 


Spirit of the American Press. 


boston Transcript H majesty, King George V, is t 

» sympathy 

The ther day the Prince of Wales made a speech before 
visitors t the Brit Industries Expositior He t of |} 
travels bout the ‘ ind the great demand } had r 
British goods 

The world mar t ungered for then und it was 
creasing unger H bservations caused the prince t ex 
press faith in the future of English industry 

It was a fine speecl Then the king s father. went to 
show, and. while examining an exhibit of English-made type 
writers, was told t t the machines used in the government 
ffices of Great Britain were of American maks 

Newspaper dispat es indicate his majesty spoke with what 
may be describe as considerable heat about the matter. There 
was xhibition of royal wrath 

Who shall blame hin It is hard on a conscientious and 
1instaking king whose son has just made a record as a royal 
ommer il traveler t find such glaring evidence of ack of 
Support f home industries 

The burst of royal indignation has been followed by 

ft planat t said that Americar tvpewrit 


Are You Overlooking 
Extra Profits? 





UR new dealers’ proposition is the most 
liberal we have ever made. It offers you 
a chance to add hundreds of dollars to your 
monthly sales. It offers you a chance to build 
a big money-making, repeat business. It offers 
you extra profits with but little extra effort. 
Get the facts about this offer now. 
Every time you sell a Rotospeed you make 
a substantial profit. And that’s not all. The 
Rotospeed automatically builds up a profitable 
business in Rotospeed supplies. You make 
money on every machine you sell and every 
machine keeps on making money for you! 


Wherever Goods Are Sold— 
Wherever Printed Forms Are Used— 
There Is Need for the Rotospeed 


All over the country, druggists, grocers, general 
stores, teachers, ministers, manufacturers, clubs and 
organizations are cutting costs and getting results 
with the Rotospeed Stencil Duplicator. The field is 
almost unlimited. And Rotospeed advertising is con-- 
stantly acquainting your prospects with what the 
Rotospeed will do for them. 


ROIS AER 


The Rotospeed is a stencil duplicating machine that 
reproduces perfect, clean-cut copies of anything that 
can be handwritten, typewritten, drawn or ruled. It 
prints on any kind of paper and on any size form 
from a 3x5 inch card to an 8%4x16 inch sheet. 





And it requires neither type nor cuts. It prints as 
many as a thousand or more copies from one stencil. 
[t saves time, work and money and sells at a low price. 


Get Full Details of Our 
Agency Offer Now 


Let us tell you how we help you develop a big- 
paying Rotospeed business in your territory—how 
we get inquiries for you. Let us give you complete 
information about our new Agency offer. Mail the 
oupon new. 


THE ROTOSPEED COMPANY 
487 Fifth Street Dayton, Ohio 





The Rotospeed Company, 
447 Fifth Street, Dayten, Ohio 
Send me fu f your 


details 


Rotospeed Agency Offer. 


Varmne eee eee ee rere 
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ENUS 


STENOGRAPHERS 
PENCIL 


HIS is the famous VENUS 
Pencil adapted for stenogra- 
phers’ use in a special number: 


VENUS No. 3822 


Contains the same quality lead that 
has made VENUS the largest selling 
quality pencil in the world. It has a 
large and profitable market which it 
will pay you to exploit. 


Satisfy the 


STENOGRAPHER 


with the VENUS No. 3822 


The remarkable smoothness and 
long lasting quality of the lead, 
combined with the wonderful 
convenience of the two pointed 
ends, permits quicker and bet- 
ter stenography—hence the 
VENUS is most economical for 
office use. Identified by the dis- 
tinctive VENUS green water- 
mark finish. 















No.3822 


round, soft 
grade only— 
pointed both 
ends, with 
protector, 


Feature VENUS No. 3822 
with stenographers’ note books 
and similar supplies. 


METAL POINT 
PROTECTOR 


No more loss of time andinconvenience due 
to dull points or broken leads—the VENUS 
metal protector gives the stenographer the 
service of two pencils at the price of one. 
Sample No. 3822 VENUS Pencil sent on request. 


AMERICAN LEAD PENCIL CO. 


220 Fifth Avenue New York City 
and London, Eng. 
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were bought in great numbers during the war and are still 
good shape, which incidentally, is a valuable advertiseme: 
ws American product. 
may even be read in those countries through which the 

mx. traveled on his recent expedition 

There is further intimation that the time they were made the 
American machines were of better quality than any machines 
manufactured in England, which sounds like a still better ad 
vertisement 





Reading these explanations the king may be still further 
exasperated. 
The royal anger goes to show however, that, contrary to 


popular idea, the king of England is more than a figurehead 

Those American typewriters have been bound to English desks 
by coils of red tape. They might have stayed there for a long 
time to come had the king not gone to the expositior But a 
word from him is sufficient. 

It is intimated that there will soon be a change The fficial 
shears are cutting the tape The king reigns and royal com 
mands are still obeyed 

But what of the operators of the government machines? Ds 
they chew American gum? In that case, will royal displeasure 
set the jaws of the typists moving rhythmically 
musically, in battling with the gum of Old England” 


an pe hance 


Primary Economics. 


Chicago Daily News Editorial] King George has been shocked 
by the discovery that all the departments of his own British 
government use American typewriters He describes the situa 
tion as “scandalous.’’ Other governments, he says, use Britis! 
typewriters, yet, while a million and a half British workers are 
idle and receiving doles or insurance advances from the state 
supposedly patriotic Englishmen, including cabinet minist 
discriminate against British typewriters! The matter to re 
ceive the attention of the king’s most trustworthy investigators 

But what is there to investigate? American mac! es are 
preferred because they are more efficient and more durable 
Great Britain cannot afford to waste taxpayers’ mone n buy 
ing inferior typewriters for patriotic reasons 

As to unemployment and doles, King George must have for 


ers 


gotten his course in political economy at Oxford If Grea 
Britain imports American typewriters, it exports some other 
commodity to the United States in exchange On the whol 
international trade is an exchange of goods and services Gold 
is shipped only to pay small balances A free-trade country 
cannot consistently complain of the policy of buying the best 
article wherever it is found and selling goods in foreign cour 
tries on their merits 

Great Britain’s serious unemployment problen cannot be 
solved by arbitrary .and uneconomic discriminations against 
superior foreign articles Land reform, immigratior levelop 
ment of water power and increased efficiency in production are 
the remedies for Great Britain’s unemployment and low tand 
ards of living 

Lowell (Mass.) Leader] There must be some very eg i and 
sufficient reason why British government department have 
been using all American typewriters, a discovery that has nearly) 
given the king a hemorrhage And there must have arise! 


some sudden wave of British conscience over there to have 
caused an apoplectic outburst over typewriters on the part of 
his majesty who probably has a couple of American flivvers it 


his royal stable The good king makes us laugh His ttle 
flare isn’t so much different from those utterances pringing 
from an outraged civic virtue which some of our t coun 
cillors pretend to discover from time to time for p ilar ed 


ification 

Perhaps it irked the king to learn that American typewriter: 
manufacturers intended charging his people their own pr f 
the rubber on the machines Anything so savoring f 


tion would quite naturally offend the royal palat« It is a 
matter of great surprise to discover a king whose chief ul 

tions and responsibilities are supposed to be marrying ff his 
offspring and grieving over his elder son's discomfitur n the 
chase taking so active a part in government as monks ng wit! 
the stationery office But indeed he has, and they say that his 


tirade on the point has had far greater an effect 
debate in the two houses of Parliament 

But as I said before, there must be some good reas for 
British preference for American typewriters The typewrite 
a complex of American patents, to circumvent whi tl Br 
ish manufacturers have been rather up against it The An 
ican typewriter is the goods, and the British know set 
the king go too far with his typewriter embarg r we ght 
impose a retaliatory beef embargo and leave his 1 t to 
diet of mutton. We might suggest that his majest re 
whole way and apply his rule of home patronage t 
riage market, the automobile market. beef, horses 
to say nothing of tobacco and chewing gum. 


Quality and Aggressive Salesmanship Win 

Boston Traveler Editorial] America looked over 
of King George, yesterday, and smiled The king w 
ing the British industries fair at Shepherd's Bush, wl 
tention was called to the fact that British gover: 
ire using only typewriters of foreign make Ever e type 
writers in use at the fair itself—the object f w ts 
encourage British industry—were Americar The king ight 
this scandalous! 

Scandalous it may be from the 
monarch But no doubt there's a reason Possibly a 
two reasons: The excellence of the American product 1 the 
aggressiveness of American salesmanship 

A British firm, the king learned, has been build 
writers for a quarter of a century Did any one in the 
States ever think of buying a British typewriter? W 
comes to a highly efficient office appliance America 
world If King George devotes himself to studying 
brands of typewriters, he is likely to discover thi 

Yet British patriots may be equal to putting British ma 
chines into government departments and even to keeping them 
there But for every American machine taken out, we venture 
to say two new ones will be sold to English customers 


Utica (N. Y.) Press] King George of Great Britain thinks it 
is scandalous that American typewriters have preference n 
government offices in his realm His outburst prompted a little 
investigation by labor unions on the use of typewriters by the 


standpoint tl B 
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Selling More Safes is Easy 
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Finding the Prospect We have now ready for 
mailing an attractive direct-by-mail circular in 
r color, on which we will place your own im- 
er print. This circular will create a user demand 
and secure inquiries for you. 


nO i nn cine hand nh 














Determining the Customer’s Need —“SECURITY” 
advertising matter instructs the salesman in 
making a survey of the prospective customer’s 
business to determine the best protection 
against fire for every business record. 


in VE, The Value of Protection —“ Proofs that Con- 
~ vince” is an eight page testimonial booklet 
that depicts the dangers of fire and proves the 
; value of protection. 





























is Clinching the Sale—We have on hand ready 
for immediate shipment a quantity of stand- 
ard “Security” Office Safes that are priced 
right consistent with real protection value. 














Write today for the “Security” Steel 
Safe Sales Campaign. 
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Makers of the full line of Security Steel Office Furniture 
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FREE---A niente Display Unit 
To Tie-Up With This Advertisement in 


The Saturday Evening Post, April 24th 


NATIONAL 








Natic mal Ring Book 4981, Flexible black Cow- 
} cover. Ball-bearing mechanism operated 


ster levers. Stee! m 100 or 200 sheet 
capacity )sizes. Nationa! Ring Books in 
: size, for every purpose, complete with 






r and Leather index, from $2.35 up. 


every 
A fille 2 . 
Picture shows rings open for rer al of any) 


BOOKS 


with ball bearings 


rings together, and they 
snap shut. And how 
they stay shut. A bull- 
dog’s teeth could hardly 
grip tighter. 

The _ booster levers, 
as they are called, work 








te 








ASY to insert sheets 
4or remove them 
from this book. Its 
wide-opening rings 
work on ball bearings. 
At top and bottom of 
the book in the picture 
are small levers. Press on ball bearings, which 
these with your thumbs make the action of the 


—and the rings snap —“@se-up showing National = mechanism quick, 
Ball-bearing mechanism. 





open wide—so wide that smooth, positive and 
you can slip in or take out 50 or 100 ~~ easy. This ball-bearing mechanism 
sheets at one motion. is found onlyin National Ring Books 


Then press the two sectionsofthe and Ring Binders. 


Tell Your Stationer ‘‘Only a National will do’’ 





Get This Free Display Unit Now 


Write at once for Display Unit No. 4A, and Ring Up More Ring Book Dollars. 


NATIONAL BLANK BOOK COMPANY 


Loose Leaf and Bound!Books 
112 Riverside, Holyoke,' Mass. 


56 Duane Street 161 Devonshire Street 626 W. Jackson Blvd. 1001 Market Street 
New York, N.Y. Boston, Mass. Chicago, IIl. Philadelphia, Pa. 
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Prince of Wales and it was found that during his tour of India 
and Japan in 1922 the prince’s baggage included two portable 
typewriter of American make and so satisfactory were they 
that he sent a letter of commendation to the manufacturers. 


One English paper quoted a letter which an American 


typewriter manufacturer received from Sir Lionel Halsey, 


controller to the Prince of Wales in 1922, thanking it for 
the loan of the two portable typewriters which were used 
during the prince’s tour through India and Japan, saying 
that they “behaved splendidly,” and that the name of the 
makers would be entered for consideration on the next list 
of applicants for royal warrants. A footnote to the letter 
| 


stated “Since the above was written his royal highness 


has purchased four machines.” 


Reed Manages Burroughs at Wilmingtcn. 
Effective February 1, E. F. Reed was appointed agency 
manager at Wilmington, N. C., by the Burroughs Adding 
Machine Company His advent into the Burroughs or 
ganization was at Pittsburgh, where 
he started as a junior. This was in 
November, 1915. <A year later he 
advanced to senior status, and in 
1918 became a member of the Bur- 
roughs All Star club, participating 
in the convention of that year 
Since November, 1921, Mr. Reed 
has been an All Star salesman with 
the Burroughs agency at Lynch- 
burg, Va. At that point he made 
in enviable record. It was the good 





showing made at Lynchburg which 


E. F. REED 


won for Mr. Reed the managership 
of the Burroughs Adding Machine Company agency at 
Wilmington 


Lessons of Recent New York Fire. 


Within recent weeks two fires have occurred in New 
York buildings of modern construction which have empha 
sized the lessons taught by previous fires in modern build 
ings in various parts of the country. The New York fires 
were in the Equitable building and the Park Row building 
[he damages in the latter structure were studied by Wil 
liam B. White, superintendent of the New Board of Fir 


Underwriters 
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To Meet Your 
Every Requirement 


ARBON PAPERS for Pen, 

Pencil, Typewriters, Billing 
Machines and every other school 
and commercial use. 


IBBONS for all makes of 
Typewriters, Multigraphs and 
other mechanical writing or repro- 


ducing machines. 
Let us know your wants. We 
carry every known require- 
ment. Our organization ts at 
your service. 


Samples and prices on request 
Columbia Ribbon & Carbon Mfg. Co., Inc. 


69-71 WOOSTER ST. NEW YORK, N. Y. 
Branches Throughout United States and Abroad 





for Continental 


RS Ie ee ie ee 


The Park Row fire occurred at 10:40 a. m., February 27 
It was confined t 1 section of the fifth floor, and one 
office on the sixth floor The assumption ts that the fire 
vas caused by a match or cigarette dropped into a waste 
baske Superintendent White reviewed the conditions 
the fire, the methods used in fighting it, and the damage 
resulting He then showed the conclusions based on the 
effects of the fire 

It emphasizes the fact that security om fire loss lies 
not alone in the construction of the building but also in the 
elimination of the combustible contents such a buildi 
That 1 y of the tenants sustaining loss were not lea 
teas a false sense security on account of their occu 
pancy in a so termed fireproof building It demonstrates 
that offices can contain sufficient flammablk aterial te 
ause a very hot fire, sufficient in proport s to entire 
destroy or badly damage their furnishings and tents 

‘It shows that the meaning of the word reproo 
very generally misconstrued. There is no such thing as a 
hreproof building A building mav be able to resist fire 
to itsell ut when it contains combustible tents the 
damage is likelv to be severe. 


“Single walled metal 
bustible papers afforded 


The cabi: 
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substantially 
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filing cabinets 
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filled 
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protec tion to their 


fo 
GREAT BRITAIN 


Our new London 
factories are now 
thoroughly 
equipped to han- 
die all carbon 
and ribbon busl- 
ness direct. 


Address 
COLUMBIA 
Ribbon & Carbon 
Mfg. Co., Ltd. 


22 Bush Lane 
London E. 














EUROPE 
The service ob- 
taimable at this 
branch is in it- 
self a com 
unit. Put 
a test 
lines in 
grade. 

Address 

COLUMBIA 

Ribbon & Carbon 


Mfg. Co., Inc. 


Via Denatello 198 
Milan 382 
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Ave you overlookin 


PROFITABLE 
¥-", BUSINESS.. ? 






-In the very offices where 
your men are calling....! 


HERE are profitable sales to your regular 
customers waiting for you. Your men call 
regularly in the factories, office buildings, and 
hotels, picking up orders for filing supplies, pen- 


cils, etc. On the same call they can sell a drum 
of Liqua-San and make many times more profit. 


Build Volume Quickly 


It takes many little sales of office supplies to 
equal a single order of Liqua-San and your mar- 
gin is three to four times as great on Liqua-San. 
If you don’t take those orders some one else gets 
them. Write us today about our selling plan. 
You'll be surprised how easy it is to sell—as easy as 
ink or carbon paper but so much more profitable. 


LIQUA SAN 


Gyhe Liquid Soap- 


Liquasan Tfor toilet . Giquasan C concentrated 
liquasan /T for mechanics 











cuseanrico @? 
aneOROur Soar 


x 4 
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HUNTINGTON ,LABORATORIES 
Huntington Induarea 
Gentlemen: iti ea ee rie 


Please send us samples of Liqua-San and your plan 
of distributing it through office supply dealers 


Bi aticttilicsteercstesesssainenenmnticnes , ae iitialaiiaieiaedied 
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from the heat. If fire did not communicate direct 
conducted heat was sufficient to substantially destroy 
contents. That the contents of the small safe were 


badly damaged indicates that safes, unless substantial 


constructed, offer little more resistance to the destru 
of their contents by a hot fire than ordinary metal 
cabinets.” 


Chair Maker Visits Florida Firm. 


P. F. Taylor, president of The Taylor Chair Comp 


Bedford, Ohio, made a visit to the Office Economy Ind 
Company at Tampa. Mr. Taylor is wintering in Florid 


and looked in on his distributor at Tampa. 

The Office Economy Index Company carries a 
stock of office furniture, having several out-of-town o 
The branches and local managers are: 
H. S. Grey; Bradenton, A. P. Ross; St. Petersburg, R. 
Orr. R. A. Thorne is president of the parent company 
Tampa; Willis L. Smith is the safe specialist. 





PELE ATR. eae RRR arta 


Winter Haver 
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OFFICIALS OF THE WAHL COMPANY.—Left to right: 
C. J. Frechette and A. G. Frost, Elected to the Board , 
Directors at the Annual Meeting Mr. Frechette Continues as 
Secretary-treasurer, and Mr. Frost as Sales Manager 
Frechette has been with “‘Eversharp’’ Since 1917; Mr 
Since 1921. 








Mysterious Disappearance of R. A. Notman. 


R. A. Notman, sales representative of the National Blank 
Book Company, disappeared February 12, and no word has 


been received from him since. The last trace is that 
was seen at breakfast at the Alpha Delta Phi club, 
York, N. Y. The officials of the National Blank 
Company will be especially grateful if friends and 
tomers will help in the search to locate Mr. Notman. 
following description will aid in his identification 


27 years; height, five feet, ten inches; weight, 155 pounds 
light complexion with light brown wavy hair and light blu 


eyes; Mr. Notman is clean cut and neat in appearance 


Mr. Notman is a young man of excellent habits, ple: 


personality, upright and of sterling character. He has 


contact with stationers over a large part of the count: 
since joining the National Blank Book Company four years 
ago. Last year he represented the company in the Midd! 


West. Since the first of this year he had been 
special sales work for the New York City branch. He 
a graduate of Union College. 


Information regarding the whereabouts of Mr. Not 
should be forwarded to the National Blank Book Company 
Holyoke, Mass., or to his brother, Bruce Notman, 651 West 
190th street, New York, N. Y. 
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Thanks, Mr. Perdue 


you who read this may also be interested in Cordley- 

ware. Besides baskets this line includes umbrella 
stands and waste paper cup containers, vases, spittoons, 
| pails, etc. Write for full particulars to Cordley & Hayes, 
world’s largest makers of sanitary drinking devices, 12 
Leonard Street, New York City, U. S. A. 


~ Crdleyware 
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THE LYMETCO LINE | 


OF STEEL CABINETS AND TABLES 





Li-flat 


Millions in Drawings Safely Stored 


N engineers’ and architects’ offices, in advertising depart- 
ments, in art stores and in real estate offices— wherever 
large papers should be stored so they can’t curl, so that they 
are flat, safe from dust and other damage—there you will find 
Li-flat sales possibilities. Millions of dollars worth of draw- 
ings are now filed in Li-flats and the market hasn’t been touched. 


There are five sizes. The largest will take a 5033” x 3814” 
drawing. Hinged weights hold the contents flat. The 
Lyon patented drawer prevents pulling drawers out acci- 
dentally. Closed or sanitary base. Lymetco Green finish. 











Every piece in the Lymetco Line is of the above high 
quality. Write for complete information on this rapidly 
growing line. There’s a successful sales plan, too, available 
to every Lymetco representative. 


LYON METALLIC MFG. COMPANY 


AURORA, ILLINOIS 5 


\ 
— ' 
APN | 
WY. ak ucrs / 









































1. Won-dorfor wardrobe or office supples 3. Steel Tables for office or workroom 


2. Tu-dor for wardrobe or office supplies. 4. Desk-hi—supplements every desk 
The new combination Tu-Dor, same 
outwardly as Tudor, combines in one 
cabinet wardrobe and supply storage 6. Counter-hi for every store 


5. Li-flat—read this page 





























a ee ee 


ieee Se) SPRAINS. PY NT i A OR - RNRRRNEP 


ee pe che 


April, 1926 OFFICE 


Salmagundi 


Fifteen Years Ago. 


Newsy Gleanings from the Pages of Office 
Appliances When the Sap Was Running— 
April, 1911. 

The portrait of the ite W. H. Re ddingto1 . then pre sident 
and treasurer of the Sanford Manufacturing Company, 
graced the frontispiece 

Stock catalogues for stationers were advocated by a 
writer. He called for that type of catalogue which is now 
available to the stationer, listing staples which are in every 
stock. These catalogues enable the stationer to have rep 
resentation in the catalogue files of customers, with assur 
ance that he can supply the items called for 

[he Union Ribbon & Carbon Company, Philadelphia, 
Penna., had moved to its new building at Front and Laurel 
streets 

Special interest attaches to an illustrated article on thi 
plant of the Folding | ypewriter ( ompany at Groton, N. ¥ 
The successor, Corona Typewriter Company, Inc., has 
merged in recent months with the L. ( Smith & Bros 
[ypewriter Inc. That 1911 plant looks tiny compared to 
the buildings now required to produce the Corona type- 
writer. 

“Printype” had been introduced by The Oliver Type 
writer Company as a very legible character It is still 
n use by preachers and writers, who find a monotone letter 
less legible in poor illumination and in cases where it is 
necessary to read rapidly, as with copy for the type con 
posing machine 

A business show had been conducted at Indianapolis 
by the W. K. Stewart Company 

The Underwood Typewriter Company had moved 
its new eighteen-story building at Vesey an 
streets, a short distance from Broadway. 

R. C. Bushnell, now star salesman at Chicago for tl 
Remington Typewriter Company, was then manager at 
Denver. 


The Dorsey ( ompal t} 


succeeding to the Dorsey Print 


ing Company, Dallas, Tex., was planning the erection of 


arge plar r its facturing departments 

\ business show was projected at Amsterdam. Holla: 
to be ope! through May into June 

F. W. Wentworth and Harry F. Boyce had formed a 


partnership at San Francisco to distribute the product 
of the Library Bureau 

[he Trussell Manufacturing Company was operating 
plant at Philadelphia, Penna. 

H. S. Gilbert, now manager at Chicago for the L. | 


Smith & Corona Typewriters Inc., was then manager of 
the | ( Smith & Bros. Typewriter Company at St 
Louis, Me 


System vs. System. 


Che hildren have made a mess of n sewing ro¢ 
said the wite Needles. reels of cottor scissors eve 
thing has been hidden awav in the most unexpected pla 

Why, I did that,” said the husband, laying dow1 
paper You tidied up my desk so beautifully the ot 
day, and I just returned the compliment.”—Tit-Bits 








ANNA LYNE BLOO 

says they got a new rebuilt at her office, re-cnameled. ri 
nickled and re-transferred. but they couldn’t find new parts 
r that old model and Anna thinks she won't last long taking 


dictation 
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A Penny Saved 
May Be 
A Dollar Lost 


Extravagance is a poor foup 
for a succe , 


remem 
eo will 
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"en show you Sikes Office Easy 
Chairs in your choice of woods— mahogany, 
birch, walnut or oak—and ata wide range 


of prices 
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Nature 
Showered Gifts 
on the Codfish 


HE codfish is one of the wonders of the animal 

kingdom, because this one fish supplies man 
with so many valuable things. Its delicious flesh 
toeat. Its oil for nourishment And its skin for 
making glue. 

Among all the fishes of the deep, codfish skin stands 
highest in glue making properties. Gorton's Liquid 
Glue is a glue made from codfish skins, by the big- 
gest users of codfish in the world. It is pure, clean 
and free from waste matter. That's why it spreads 
so easily and smoothly and sticks with such endur- 
ing strength. 

Gorton’s Glue is a mighty profitable item for the 
stationer to carry, because it may be soid at a lower 
price with a better rate of profit. Comes in full one 
ounce bottles and tubes, half gill, gill, half pint, 
pint, quart and gallon cans. if your jobber is not 
yet supplied, write us 


GORTON PEW FISHERIES COMPANY, Ltd. 


Gloucester, Mass 





The PureCodfish Skin Glue 


ttl ll lin lll tll alle 





APPLIANCES April, 1926 


” 


Bustin’ “Quota Busters’” Hearts. 

Printers’ Ink.] The Schoolmaster was talking with a 
city salesman for an office equipment house. 

“Well, I broke my quota last month,” said the salesman 
“Jumped it more than twenty percent. And it pretty nearly 
ruined me.” 

“Ruined you?” asked the Schoolmaster, as it was the first 
time he had ever come across a salesman who was dow! 
cast because he had managed to get a nice increase in sales. 

“Yes, ruined me,” he salesman replied. “Our sales mat 
ager looked over our records and when he came to mine 
called me into the office. 

‘Fine work, Smith,’ he said. “The company is certainly 
proud of you.’ 

“And the company was so proud of me that he cut several 
blocks off my territory and jumped my quota ten per cent 
He figured that such a fine, aggressive salesman as I am 
could just go out with a smaller territory and larger quota 
and break a lot of records. Yes, I’m going to break the 


records, but I’m going to break them for some other sales 
manager who won't be quite so proud of me.” 

The Schoolmaster presents the case without further con 
ment as a fine example of the kind of high pressure sales 
management that quickly breaks down a salesman’s rale 


Telephoto Served Stock Customer gna 


Most newspaper readers are familiar with the news pic- 


tures which have been transmitted by wire through the 
mechanism devised by the American Telephone & Tele 


The American Bank Note Company 


graph Company 


found this method of communication very useful in serving 
a customer on the Pacific coast. A large issue of stock cet 
tificates was required, with unusually short delivery Che 
time allowed was very scant, as the work included cor- 
rected proofs, preparing the engraved plates, printing the 
ertificates and making delivery In the emergency the 


steel plate house decided to utilize the telephotograph proc- 
ess \ specimen was transmitted by wire. The next day 
the customer approved the sample by telegraph, and work 
on the engravings was started immediately. The prints 
delivered by wire to the customer in California were mailed 
back to New York, and were very clear. The completion 
of the order was facilitated, and delivery made within the 


limits set bv the client 


Columnist Waxes Playful Over Typewtiters. 

In the average daily newspaper office are to be found— 
among typewriters of more recent vintage—some 
which belong in the museums of the manufacturers. Ed- 
ward Hope, who conducts “The Lantern” for the New 
York Herald-Tribune, paid his respects to the venerate 
typewriters of the editorial rooms in a recent issu¢ 


[Copyright 1926, New York Tribune, Inc Courtesy of New 
York Herald Tribune ] 
For some reason the management has not seen fit to 


make the announcement, but we cannot resist the tempta 
tion. The Herald Tribune Exposition of Antique Ty 
writers is on, and a striking and instructive affair it i 

On the ownerless desk beside the one dedicated to this 
department there are four ancient writing machines, ma 
chines that have made journalistic history, machines that, 

they could slap themselves on the keys, could tell tales 
to make the thickest and hottest blood run thin and 
Yet no one comes to pause and look and drean 

* * * 

At the extreme left is the prize of the collection, the 
writer on which the flying fingers of Horace Greeley firs 
“First to Last—The Truth: News 
Advertisements,” that gray afternoo: 


banged out the slogan, 
Editorials 
late winter of 1841: the same machine on which Greek 
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No. 618 Green No-Mar Base w No 
57 Inkstand 

No. 616 is the same, but the Ba is 
Brown. 

Nos. 619 and 617 are corresponding sets 
for Double Desks 
56 Inkstand also f Bases 





No. 614 Green No-Mar Base 






No. 52 nkstands 
No. 612 is the same, but the 
Brown 
Nos 3 and 615 are 
ponding sets for 





Desks 


Green No-Ma Base, 
No. 55 Inkstands No. 51 Inkstand 
4 is the same t the No. 624 is the same, 
Bas is Brown Base is Brown 
Nos and 605 a spond- Also supplied with 
ts f Dot Desks Inkstand 


bi 


it 


No. 


No. 626 Green No-Mar Base wit 
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HEN a customer is considering 

the amount of practical service 
he can get from an inkstand base in 
proportion to its first cost,— 


THERE is your chance to put for- 
ward the No-Mar Line. 


Without exception, this line offers 
the utmost in 


Serviceability 
Long life 
Good looks 


Because of its material—a semi-hard 
rubber—it will not mar the desk top. 
It is not harmed by ink spots and is 
easily cleaned with soap and water, 
without damage. 


Noiselessness is another attractive 


feature of the No-Mar. 


Its color—Olive Green or Maroon 
Brown—harmonizes with desks of 
any finish, and its contours are at 
once practical and beautiful. 


Never miss an opportunity to call all 
these virtues of No-Mar Bases to the 
attention of a customer in whose mind 
work and wear count more than 
showiness. 


























Seil-Closing 
Inkstand Co | 








415 V, " Sieecks Building , Milwaukee , Wis. 





(8397) 
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and Subtractor 


























EN who can organize territories 
and direct salesmen-—-or estab- 
lished distributing organizations 
selling office appliances—are invited 
to communicate with the ADDAC 
Company. Territory in the Middle 


West is now being opened. Give com- 
plete details of experience or organiza- 
ADDAC will retail at $24.50 


tion. 
Adds —subtracts-—-weighs only 
6 pounds—takes little more space 


than a telephone. Fully Guaranteed. 


ADDAC COMPANY, Manufacturers, 333 Houseman Bldg., Grand Rapids, Mich., U.S.A. 
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in a jovial mood, several months later first composed the 





line which was to bring the Tribune building over almost 
to Eighth avenue: “Go West, Young Man!” 
[Throughout his long and active life Greeley was never 


vithout this machine He took it everywhere with him 


| 
| 
|) 
j 
| 
# 





even to the opera in the Aquarium and to the formal horst 


whippings of rival editors, which were almost daily fea 
tures of metropolitan life of his time—for he knew th 
world was going to have its stories of his indecipherable 


penmanship and he was determined that some of his stuff 


should go down ungarbled to posterity. 
Next to the Greeley typewriter is another famous old 
machine, the one on which P. T. Barnum composed the 


now famous line about the Mammoth Egress, the one 








which later served Benjamin Harrison, Chester A. Arthur 


ind James Whitcomb Riley. On this machine is_ the on 


asterisk key used i more recent reporter of the Her 


ald Tribune in giving the Rhinelander case to an ¢ 


¢ ls 
lhe third typewriter, reading from left to right, isa 
more mysterious record of service. For seventy-two years 
it has stood in the editorial rooms and nobody has know: 
| 14 i 


vhy. It is thought to have been purchased in the Br 
Reduced Prices 


TYPEWRITERS 











brac period of American art, when every mantelpiece had 

its plaster bust, every parlor its what-not or its whicl 
o t 

} 


niche, and every clock its glass cover to allow the scien 


tically minded an opportunity for study in spare time 
[his typewriter is perhaps two feet high and eightee: 
inches in breadth, with a system of alignment that has evi 
dently been influenced by the late Egyptian wave-scroll 
school of design. The machine is thought formerly to have 


had a music box attachment, but this is a matter of conje: 


ture. Being struck today, it gives forth a hoarse moan of 
agony, it makes 1 mark on the paper under the 
roller 


After sixty-seven years ot prosaic existence, under the 
merciful forefingers of assorted reporters, it was suddenl) R h ky d d R b ilt 
drafted int service tft erpetuate the writings of Edward oug 9 ixe up an e u 


Hope 


Furniture Production of Ohio. 


According to the United States census bureau, Ohio's a i 
nual production of furniture, both office and household, is 
valued at $41,000,000. Of this total office furniture is rep 
resented | $16,000,000 Office chairs are valued at $2,410 
OOO. against 7 output of $6.000.000 wort! of household 
chairs 

House Organ Philosophy. 
Enj our youth while you have it—but remembet 


hat you will not always have it—The Coach (published c 


> 


peratively by the Boorum & Pease Company, C. Howard 


Hunt Pen Company and Sanford Manufacturing Con 
= aa NORTA-SUPPLIES 
f é ling, think only the weaknesses 
tes; if you would be great, look for a PARTS 
ais - * . *,@ M hi 
ee ee ee American Writing Machine Co. 
1 keeping them nises to others—promises to your 449-455 Central Ave., Newark, N. de 
Tips (The Miller-Bryant-Pierce Compa = = 
. caer And 20 Principal Cities 
\ ness is like a bicycle or a wheelbarrow—if Established 1880 
e it fast enough it won't turn over he Office ¢ 
The F mond & Backus Company 
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TO YOUR CUSTOMERS 


Visible 


rofits 


TO YOU 
WHEN YOU SELL THE 


AMERICAN VISIBLE 


NUMBERING MACHINES 


Standard Models 41 
and 21 contain 6 
wheels and one style 
of figure. Eliminating 
the necessity of stock- 
ing many styles and 
sizes of figures in 4, 
5 and 6 wheels. 













VISIBLE 
NUMBERS 


ells 
a wt ol 
print ~ 





New list price 
Model 41 — 3- 
movement $12 
New list price 
Model 21 — 9- 
movement $15 






654321 
Impression of Figures 


Attractive Trade Discounts 


WRITE FOR A SUPPLY OF OUR NEW NOVEL 
LEAFLETS THEY BRING ORDERS 


. . o 
American Numbering Machine Co. 
SHEPHERD AND ATLANTIC AVENUES 
BROOKLYN, NEW YORK 
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Most people are willing to sacrifice a few necessities 
order that they may enjoy a few luxuries.—Office Topics 
(Baker Printing Company). 


* * * 


Keeping your goggles in the case will protect the 
not your eyes.—The Lyon Standard.(Lyon Metallic Mar 


ufacturing Company). 


* * 

Making the best of what you have is the first rule 
getting ahead —N. C. R. News (The National Cash Reg 
ister Company). 

os a2 @ 


There is a wide difference between manners 
nerisms.—Faultless Bulletin (The Stationers Loose Leat 
Company). 





* * « 
You will not be down and out so long as you are up a1 
doing.—Security Salesman (Steel Equipment Corporatior 
* * * 
A customer in the store is worth a dozen on the side 
walk outside the store —Quality (Clarke & Courts 
* x *. 
Cut prices are the short road to cut profits The Wel 
ster Way (F. S. Webster Company, Inc.) 
e ¢ * 
You can’t do the right thing the wrong way Alc 


Booster (Ivan Allen-Marshall Company) 


* * *x 
Horse sense will eliminate horseplay.—Art Metal Welder 
(Art Metal Construction Company). 
- . * 
Che most inspiring sport is fighting for the right Che 
Shield (Levey Printing Company) 
-_ * x 
Look for romance in your business.—The Chair Man 


(Murphy Chair Company). 
“Snaps” usually snap.—Leopold News (Leopold Desk 
Company). 


Kellner Affiliates with Burroughs Cuban Staff. 

Albert Kellner, who has been special traveling repre- 
sentative of the Burroughs Adding Machine Company since 
July, 1925, has been released by the company to the Bur- 
roughs organization in Cuba. He 
had operated in Central America 
and the West Indies since July, 
1925, and decided he would prefer 
membership in the sales staff at 
Havana, Cuba. 

Mr. Kellner joined the Burroughs 
company at Detroit in 1923. The 
following year he was sent to New 
York for additional training. Three 
months later he was transferred to 
Porto Rico for active sales work in 
the field. 

In the spring of 1925 Mr. Kellner AUBERT KELLNER 
returned to Detroit to take part in the Burroughs sales 





school then in session. Upon completing the course he was 
appointed special traveling representative 


Thompson Pens Distributed by Graver. 


The Graver Stationery Company, 529 South Frankli: 
street, Chicago, IIl., is now distributor for the Thompsor 
Bros. steel pens. In the past this distribution has 
the hands of Shea Smith & Company, Chicag: Since the 
latter corporation has gone out of the stationery industry 
the Graver Stationery Company was selected to be the out- 


let to the trade. 








926 April, 192 OFFICE.APPLIANCES 87 














a aigibO 
Why ho t se eg 












fire protection, 
too? 


HEN you sell steel files, why not self 
files that protect, 


Steel in itself conducts heat. Asbestos 
resists it. ‘‘Y and E”’ Fire-Wall Steel Files 
are built with two walls of steel, insulated 
by two layers of pure asbestos. 




















These files halt fire. They mean twice the 
fire-protection of ordinary single-wall steel 
files.‘‘Y and E’’ Safety Latches keep drawers 
tightly closed in case of fire or when moving. 





oS Se —— ‘*Y and E”’ Fire Wall Steel Files are made in - 
ion : regular and counter-height models—in sizes . 
for correspondence, invoices, legal-size 
ee papers, documents, checks, card records 
Sees and storage. Write for] complete catalog. 
Yawman & Erbe Mfg. Co., 455 Jay Street, 
Rochester, N. Y. 
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SPECIAL LINE 
With Embossed Monogram in Two Colors 


Student Note Books 


“The Student Body” of every College or High School takes a personal pride in their school colors and monogram. 





The gaz2}fPam Student Note Book with a monogram in the school colors creates the same pride with the student as a 
touch down in a tie game, and is just as welcome. 

Bound in black imitation leather—a serviceable, practical and durable student cover, with a two color monogram 
set in an attractive embossed design, in the upper left hand corner. The cost is nominal. 


@ 


Séuden 


sma 





9000 and 8000 Line 9300 Line 9200 Line 


So well known and liked by educa The binding is of flexible black imitation leather. The Covers are attractively bound in 
tors, students and the trade that it is cover is all one piece, double finish levant grain, with re . i : Shee 
skiver lining finish, and can be rolled to carry in the pocket. binder cloth, with an embossed grai 


giving an appearance of imitation 


unnecessary to go into detail concern 
leather Well made, durable, low in 


ing their construction. In appearance, 


durability and utility they are unsur price and neat in appearance. Ex 


passed. tensively used in grade schools 


SHEETS EASILY REPLACED 


Sheets may be taken out and re 


COVER LIES FLAT 
The e=}Pam Note Book lies abso- 
lutely flat on the desk, and affords a 
perfect writing surface 


E very inch of every page is available 
for writing as the cover does not curve 
at the binding point, and the back acts 
as a convenient base for writing 


IRVING-PITT MANUFACTURING COMPANY 


Chicago Kansas City New York 


placed in the shortest possible time 
without injuring them in any manner 

a feature that is of great importance 
as it is customary for teachers to re 


move sheets for correctior 
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Must Have Been “Trying It on the Dog.” 


Sales Management, Chicago, published “Why Salesmer 


SOE 


Muff So Many Inquiries The topic was the inability of 


= * 
many salesmen to turn 1 quiries into sales. ln most cases ? t evi -es 
the lesman of little experience assumes that the customer 


SdaiCs! 


TR aati Lat 


is all set to buy, and the salesman has but to populate the ‘ 
‘dotted line.” The article cited an instance which may 
interest managers of typewriter sales offices 
“During the time this sales manager was investigating 
: the manner of handling inquiries, he decided to buy a‘ porta 
ble typewriter. His old typewriter had been perfectly sat 


I 


isfactory and he was inclined to trade it in for a new model 











; of the same make. But friends had advised him to try | 

i another make. He answered an advertisement and asked 1 
for information about the machine, which was new to hin ty 

“In a few days a salesman appeared with a typewriter 1 | 

in a little black cass Placing the case on the sales man . } 

: ager’s desk the salesman said, ‘I understand you want t 

‘ uv a “Ribbonslitter” typewriter.’ H 

N \W hy, no, | don't want to buy one oft those ypewriters ( 

} answered the sales manager Now of course, no buyer is 

; going to come right out and admit that he is just straining No. 912 
at the traces to buy anything [It isn’t human nature t 
give the seller that mucl f an upper hand in any trans For Sortin or Classif : ; 
action. 4 ying 


When the salesman heard the sales manager didn’t want Letters Bills of Lading 
to buy a machine he looked nonplused and chagrined Invoices Stock Sheets 
‘Oh, I guess I was mistaken—I thought you wanted Beck Orders Stock Certificates 





one,’ replied the salesman. Then he said a few words about E 
l Order te. 

his machine, allowed as how it was the very latest thing Follow Ups 3, 

in writing devices, that it was worth the money, and that Assures speed and security in handling all 

it was a big seller. Before the sales manager had time to sorts of business papers; a month’s use 


1 


ask any questions or gent 


admit that he might be induced pays for it in time and space saved. 
to buy a machine the salesman went away without ever 
opening up the case and showing the typewrite 

‘Of course, that typewriter man wasn’t a salesman at 
all,’ the sales manager said. ‘He didn’t even know the first 
principles of selling. Think of what he did. He got in to 
see a man who had asked for information about a machin« 
but left the office without even showing the machine itself 
But I found his lack of initiative more or less typical of 
several salesmen who called in answer to inquiries All 
f them had the same general idea—that a man who 
quires or asks for information is ready to buy—that it is1 


necessary to sell him.’ 














This sales manager’s experience with the typewriter 
is more or less typical of the manner in which mar 
salesmen follow up inquiries They assume too much 
that the prospect is waiting to stick his name on an order 
blank 
The article went about the way other ine 
including automobiles nd farm implements, were 
sented in response to inquiries sent to manufacturers | 
dently there is room fot improvement in the manner « For the Auditing Dept. No. 462 
handling inquiries—the st money to get, and must be 
uitivetad i. Stee eet Olan Sataneb eaeetendl 
emma et careful , ; salle en ae Made to accommodate any size sheet and 
e form of advertising indexed in any manner to fit the needs of 
a business 
‘ ; Catalog of complete line upon request. 
Officers of Dixon Club for 1926. | 
Dixon club, functioning for the personn f t . ey 
a iad, lie Come Mee to No] Dealers write for Discounts. 
elected the follow! necer or the present i! lat 
S. Law, president: H. D. Erickson, vice-president; Edwit 
kG connie aiecneee- Or Ouaiian Mama ae THE KOHLHAAS COMPANY 
etary; Harry W. Wilkins, treasurer; Robert Rickert, set Manufacturers _ 
Salient. aie Soe TE Sabelt ete dherted tension tos Instant Reference Files 


years, and Howard Mayer clected to &il the unexpired par! 183 N. Dearborn St. CHICAGO, ILL. 


Tohn H. Dechert, resigned 


4 
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We Have a Few Choice Territories Still Open 


If you have sold fireproof safes, if you yourself are sold on their 
value and can sell others, your services are of exceptional value 
to us and we have a straight commission proposition with which 
you can make more money than with any line of safes ever 
offered you. We will submit our proposition in detail if your 
territory is still open. 

The Schwab line of safes is complete. It includes protection 
against fire and burglary for business and home valuables, for 
business records of any kind or quantity, for stocks of furriers, 
silk merchants and jewelers, and post office chests and vault 


doors. The line has been tested and labeled by the underwriters’ 


laboratories, but more than that, Schwab safes have been in 
service up to 54 years and their record of burglar and heat re- 
sistance established. 

Not only is Schwab a line of unexcelled merit but Schwab has 
a definite, comprehensive selling plan, showing how the line fits 
your prospect’s need and why it should be his choice. The 
Schwab plan insures high remuneration for the live ones and 
eliminates the comatose by adhering to a straight commission 
basis. As Schwab service for the business public cannot be sold 
at long distance, we need high grade field men and if you can 
qualify as such, we need you. ' 


Write us at length. Tell us about your experience and present 
connection, and send photograph. We shall keep all information 
in strict confidence and we believe we can fit vou into an im- 
portant and highly profitable position 


C, E. MANN, Gen. Sales M¢r. 


The Schwab Safe Co., LaFayette, Indiana 


Or eC NRE 
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H. E. Waldron Returns from Cuba. 

H. E. Waldron, vice president and general sales man 
ager of the W. A. Sheaffer Pen Company, spent several 
wesks in Cuba, returning to Chicago in March. Mrs 
Waldron accompanied him, and both enjoyed the comforts 
of the sub-tropical climate [he return was made through 
Florida, visiting at Miami, Palm Beach and Jacksonville 
The business of the W. A. Sheaffer Pen Company in 
Florida has attained a large volume. 

While in Cuba Mr. Sheaffer opened several new accounts 


lose M. Esten was appointed representative on the island 








MODERN BANKING SERVICE INCLUDES ADDING MA- 
CHINES FOR DEPOSITORS The Exchange National Bank 
Tulsa, Okla Provides Adding Machines in the Lobby for the 
Convenience of Depositors 
This is —< y an Additional 
Step in Faciliating the Busi- 
ness of the Modern Bank 
The Effort is Made to Aid in 
Making Out Wills, Expert 
Advice on the Purchase of 
Real Estate and Securities 
as well as Minor Details 
Helpfulness to Depositors 


<a 


Finding that Depositors 
were Delayed by the Slow 
Processes of Mental Calcu- 


jation in Making Out Com 
plicated Deposit Slips, the 
Exchange National B = k In- 


stalled Burroughs dding 
flachines for the Use ~ Le 
positors The Patrons were 


Quick to Take Advantage of 
the New Appliances. Rushes 
During the Peak of Banking 
Hours Were Relieved, and 





Mistakes Eliminated The 
Depositors were Able to 
Grasp the Simple Operation 
of the Machine Without Ir 
struction, Officials said. T) 
Cashiers ar no Longer Ir 
rrupted in Their Work 
Clients whe Formerly Re 
juested the Use of the Bank's Machine Behind the Counters 
4 Number of Other Bank Throughout the Country Have 
Shown this Same Tendency Toward Additional Service to the 
epositors Installing Adding Machines on the Desks in the 
Lobbies 








American Nationals Abroad Relieved from Tax. 


\1n important change in the income tax law of 1926 is 
the relief of American business men stationed abroad fron 
the Federal income tax The United States has been cor 
spicuous among nations ing export and import trading 

its taxation of nati ils abroad. Other countries have 

required tnis, ind w nost cases our business 

foreigi intries have not sustained a heavy tax, the 
e€vy was irritating and often prevented the best type of 
Amer siness men from entering the foreign field 
is legislation has bee irged several vears | various 
dies, including the United States Chamber of Commer 

e A Ma ( Export Ass it e N 

1 I irade ( | ( 

| ‘ othe < do ot ( ix 

gs nd S« 213-B-14 now ices Ame 
toreign traders o1 par with their competitors abroad 

> It ss ‘ Ame il tf s eved ( 

r p< ters Ss es ers 

he business force general] yf American firms situated 
reign field, Amer employed in banking, insurance 
accounting, freight forwarding, branch manufacturing and 
ssembling gineer exchange and s tec! 
I al w - ess Ss h is la ers coctors 
entists, ¢ r shipping comp: s, reta ind 

vholesale ts, « s and other sin t issif 

ns 

The te the £ ph provide ior cliet 
Americans ire de non-residents during six 


months or more of the taxable vear upon income earned 











his NATURAL SYSTEM 
pes ve is omnern to 
iness on the 


yf Your Men’ 





W (H Natural System you can 
meet every need of business. 
Natural System for card indexing 
permits unlimited expansion without 
ever throwing away a single guide. 
Natural System for letter filing is 
equally adaptable. 


Best of all, the Natural System 
sample case gives your salesmen a 
complete demonstrating outfit that 
enables them to get the sales right 
on the spot. They are equipped for 
business. Ask us about it. 


TheWabash Cabinet Co. 
Wahash Indiana. 


~~ sin these‘Booklets 


an em a"g See awe Se Fe a a a Zee aoe 
Wabash Cabinet Co. pestens ones 19.. 
Wabash, Indiana 
Send us ir i klets on Natural System 
f orres} lence and for card filing and 
‘ s more sbout the Natural System 
e O 





Cc State. ...cee- 
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Wide carriage or narrow carriage work, 
stencil address card work, protected 
cheque writing, index card work, 


heaviest manifolding, stencil cut- 
ting and different styles of type 
may all be combined in one 
Demountable Typewriter. No 
other typewriter affords so many 
facilities covering such a wide 
variety of work. The Demountable 
truly meets the expanding require- 
ments of a growing business. 


DISTRIBUTORS WANTED 


some excellent territory still available 


D. M. ALKIRE, 
Director American Sales: 
Fond du Lac, Wis., U. S. A. 


PIERO CASTELLI della VINCA, 
European Director of Sales: 
Via Principe Umberto 19, MILAN, Italy. 


PARKER DRAKE, LIMITED, 
Exclusive Representatives for Great Britain and Ireland: 
36 & 37, Upper Thames Street, LONDON, E. C. 4, England 


DEMOUNTABLE TYPEWRITER CO. 


Manufacturers: 
Fond du Lac, Wis., U.S. A. 











Bureau of Standards Tests Erasers. 


Followmg 1s a summary of tests made by the United States 
Burcau of Standards at the request of the office supplies com- 
mittee of the Federal Specifications Board. The findings were 
sent to the board as a guide in drawing up specifications on 
erasers for Governmental office use. 

Stationers may find that study of the summary will give 
them ideas im selling erasers. The dealer who sells the right 
eraser for the job will impress the customer as the stationer 
who can give equal service when heavier purchases are made. 


The Bureau of Standards was recently called upon to 
conduct tests to determine the comparative erasing prop 
erties of different types of pencil and ink erasers, with a 
view to devising if possible, simple and accurate tests for 
measuring these properties. While the experiments did not 
result in the development of any mechanical device which 
it was thought would prove entirely suitable for testing 
erasers, some very interesting and practical observations 
were made in regard to the action of erasers. 

Tests were made using three types of paper—a high 
grade ledger paper; and two poorer grades of paper such 
as are often used for pencil papers—one a soft absorbent 
paper and the other a hard paper with a glazed surface 

In making actual erasing tests it was obvious that all 
the papers did not behave in the same manner toward the 
action of the eraser, and also that the best eraser for one 
paper was not necessarily the best for another type of 
paper. 

In erasing, a person naturally governs the pressure ex- 
erted on the eraser and the speed with which the eraser is 
moved over the paper by the results obtained, so that almost 
any eraser can be used. It was obvious that for the poorer 
grades of paper the soft type of eraser is far superior to 
the hard one. On a high grade firm paper the hard eraser 
is to be preferred, as it works faster and can be held to a 
sharper bevel than a soft one. 

Of the several types of erasers made by most manufac- 
turers, it is thought that the superiority of one type over 
another for different types of work is not generally under 
stood. 


Arthur Brewster Joins Beta Gamma Sigma. 

Membership in Beta Gamma Sigma, honorary business 
fraternity, has been conferred on Arthur Brewster, Syra- 
cuse, N. Y. Mr. Brewster conducts an advertising busi- 
ness at Syracuse, and is an instructor in advertising at 
Syracuse university. Election to this fraternity is consid- 
ered a signal honor. Its enrollment comprises business 
students of highest scholarship, and corresponds to Phi 
Beta Kappa. 

He is one of two members of the college of business 
administration at the university who have served continu 
ously as instructors since its founding. Mr. Brewster was 
advertising manager thirteen years for the L. C. Smith 
& Bros. Typewriter Company. About three months ago 
he resigned to organize his present business 


Mann Co.’s Veterans Total 250 Years of Service. 


‘ 


An unusual record of mercantile and manufacturing 


ice was unearthed by the Philadelphia Public Ledg Long 
evity of service with the William Mann Company, 529 
Market street, Philadelphia, was told in a_ half-column 
article, with a picture layout showing the five vete: 

“Five employes whose terms of service total 250 years 
are connected with the William Mann Company of 529 
Market street. Joseph S. Wilds of Oakmont, the company’s 
secretary, and Frank J. Parkes of 6238 Dicks avenue are 
still active with the firm, but the other thr 


pensione d 


‘ 
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Exclusive . BAL BED 
with > 
Esterbrook 
patented 


SN 


BALL BEARING CLIP 


are I1me-savers! 


How you save with LMOST no friction! Friction is what 
Esterbrook clips 


makes clips hard to open—stiff, stub- 
born. And friction doesn’t help hold the 
papers at all. It’s the spring that holds. 


Esterbrook clips cut down friction—a 
girl can open them easily with one hand. 
Yet they have a powerful spring, a 
giant’s grip. 

Ball bearings! That’s the secret. If you 
are careful about detail, you’ll insist on 
the economy of ball-bearing clips. You 





A girl has a hard time, even 


with both hands, to open the cannot afford to waste time and temper 
ordinary big paper clip. It ‘ : , 
takes a second girl to insert on inferior clips. 


the paper. 


The only ball-bearing clips are 
Esterbrooks. Send for samples! 






ESTERBROOK STEEL PEN MFG. CO. 
Camden, New Jersey 
Canadian Agents: The Brown Bros., Ltd., Toronto 


As 


An Esterbrook clip opens 
easily with one hand, leaving 
the other free to insert papers. 
Precious minutes saved, many 
times a day. 


BALL BEARING CLIPS 


ee 
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LS An example of ‘‘the cheapest that's good’ —a LINCOLN 
DESK—thoroughly good in material and craftsmanship 
rect in detail and proportion—the best desk at the price. 


LINCOLN 
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to BOTTOM 


The most complete line of desks manufactured 








COMMERCIAL FURNITURE COMPANY 


2739 West CHicaco AvEeNueE, CHICcAaGco 
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It’s “Every Inch Convenience’ 


In the Steelcase Safe 


Every inch convenience—that’s a big contract. But when you 
are selling a Steelcase Safe you can fulfill your agreement one 
hundred percent. 

Not that any element of safety has been sacrificed or neglected 
to afford this extreme interior convenience. Instead it is an added 
feature—another selling argument that carries a lot of weight with 
the exacting buyer. 

Steelcase Safes are built in two grades—‘‘Commercial”’ and ‘‘Un- 
derwriters’ ‘B’ Label.’”’ The former meets all average office require- 
ments. The latter affords an unusual margin of safety. Both types 
may be fitted with shelf and file units to meet individual needs. 
Write us for our complete catalog, prices and discounts. 


METAL OFFICE FURNITURE Co. 


GRAND RAPIDS, MICHIGAN 


Manufacturers of 











—found where business succeeds 
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\l W \ ‘ . Cy 
 ¢ 1 P 
work wit ompa i erk He was ‘ ‘ 
‘ lly . \f . } ¥ . el, 
direction ¢ ian la who founded ¢ ompat 
feowme — . 1 
ghty year= —-. A fte several promotions ‘ vas aj 
yinted to his resent position as secretary 
“Mr. Parkes was only twelve years of age when he begat 
learn the trade as a ruler on December 27, 1872, and 


hy 
é 


several years later was promoted to the foremanship of t 
ruling department. Four years ago, at the completion of 
fifty years’ service, he was put in charge of the company’s 
paper stock department. Mr. Parkes has not missed a day 
many years, according to William Mann Prizer, vice 


lop? , firm 





Former Treasurer Has Retired. a 
Mn 


“Tohn B. Buzzby of Moorestown, N. J., former treasurer 


of the company, retired from active business several years 9s 
‘ai nd 

azo. He began worki & for the Mann company when he Built ] TUe- - ( lear ] hru 

was twenty-five vears old, on January 15, 1872, and in 1888 


he was promoted to treasurer, which position he held until 
pe retired A 4-Word Slogan 


“The tormer general superintendent of the factory, - 
George S. Peters of 5107 Greene street, Germantown, also | S ells Profit for You 
started with the company as a boy of twelve. That was 


on May 1, 1872. His first job was that of errand boy. but ; =e - 
“Built True—Clear Thru,” a 4-word 


position of foreman of the bindery and then to general slogan is indicative of the quality 
superintendent He was pensioned in 1922 embodied in the product SO trade- 
Heeadess 3 Balle of Brockton, tésitee eeneeiir of ty marked. It is the manufacturer's 
pitty word for honest, full measure value. 

It denotes a policy with respect to 

Hoosier Desks that works to your 


he soon learned the bookbinding trade and rose to the 


New York office and sales manager, was twenty-three years 


iid when he joined the company, on June 1, 1873, as a 


salesman in this city. Soon afterward he was transferred 

to the New York office. He retired in 1923 after an even advantage. 

half century of service Every desk sold under the Hoosier 
‘The Mann organization totals 372 employes. Of that trademark is the result of perfect 

number, 102 are in the Philadelphia offices and retail sales co-ordination of raw material, mod- 

departments. Ten employes comprise the New York office ern machinery and equipment and 

force and 260 are employed in the factory experienced craftsmen in the pro- 
“More than 200 of the firm’s employes have been wit! duction of good office furniture on 

it more than five years, and more than fifty have been with an extensive scale. 


the company thirty years or more. One hundred oth F , ; , ; 
a If the Hoosier line is not being sold 


in your city, write us at once for 
dealer’s proposition. You will find 
Fried a Specialist on Burroughs Staff. it exceedingly interesting. 


have rounded out twenty-five years’ service 


E. R. Fried has received a promotion in the organization - 
of the Burroughs Adding Machine Company He is a Hoosier Desk Company 


member of the sales promotion staff at Detroit, specializing JASPER, IND. 
on railroad and public utility ac- 
ounting methods 

Mr. Fried, a mechanical engineer, 
oined the standards « m 
the Burroughs factory in May, 1922 


He desired to attain a thorough me- 





chanical knowledge of Burroughs 


machines before embarking into 


MM [] 


sales work 





In August, 1924, Mr. Fried was 
transferred ‘ +he sales de ‘ . t 
There he devoted his efforts to for 
eigt . [This 


Gillites Insured Under Group Plan. 


( I ( ompatr Port nod dr 
blipla Js i 
are now ¢ ne insurar protection provided by tl 
1 . 
nave ike ( 9 ‘ 
‘ 
t Metr surance ( 
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ATypewriter Ribbon 
Of Unusual Merit 


The Bucki Supreme Typewriter 
Ribbon deserves your careful 
investigation. Highest quality 
inks combined with imported 
fabrics of finest grade and pro- 
duced by unsurpassed manu- 
facturing processes make for 
ribbons of utmost durability. 
Special grades for special pur- 
poses. 

Supporting Bucki Ribbons, 
dealers find Bucki Carbon 
Papers a valuable addition. 
Satisfactory repeat sales result 
from the pleasing service this 
paper gives. 

Full cooperation assists in 
building a profitable ribbon and 
carbon department. 


THE 


BUCKEYE 
RIBBON & CARBON CO. 


Factory and Executive Offices 


CLEVELAND OHIO 
ESTABLISHED 1896 
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Burglary Council of Underwriters Meets. 

An important meeting of the burglary council of the 
Underwriters Laboratories was held at New York in March 
A tentative minimum standard was adopted for burglary 
resistive safes. It recommended that the laboratories ac- 
cept applications for the investigation of appliances, in 
volving the use of gas, for protection against burglary and 
hold-up. A standard was adopted on the installation of 
bandit-resisting enclosures for banks and similar institu- 
tions. The council discussed the question of investigating 
vault doors and vault wall reinforcement, but no action was 
taken at this time. 


T. M. Sheppard Company Takes More Space. 

The T. M. Sheppard Company, Chicago, Ill., has taken 
Suite 505-06, 542 South Dearborn street. This is across 
the street from the former office, 537 South Dearborn 
street. The telephone number is unchanged. The company 
has added 600 square feet to its offices and store room in 
the change, and now occupies 18,000 square feet. The 
location on the second floor makes it possible to obtain 
considerable advertising value from the windows, which 
are lettered attractively. 

A large staff of city salesmen is maintained by The T. M 
Sheppard Company, each having a varied line of office spe 


t 


cialties to sell to consumers. 


Government Insurance Renewals Increasing. 
The campaign for the reinstatement and conversion of 
Government insurance is about two months old, yet indica 
tions are that the volume of applications will increase pro 


portionately as the final date draws nearer. The United 
t} 


States Veterans’ Bureau has made preparations fi le re 
ceipt and handling of a veritable avalanche of pooh ations 

Practically the only difficulty experienced at present in 
handling the applications originates in the neglect of many 
applicants to give sufficient details to identify their claims 
promptly. It is not unusual to receive applications giving 
merely the initials and surname of the applicant, instead of 
the full name, serial number, rank, organization and other 
details necessary for prompt identification. Al] ex-service 
men are urged to be specific about these items. Then the 
bureau’s return service to them will not be retarded for lack 
of essential information. 

Approximately 240 applications, averaging 
re being approved daily by the bureau 


000 each 


tf 
on 


Adding- Calculating Machine Allowance Table. 

The Reliable Typewriter & Adding Machi Corpora 
tion, 172 West Washington street, Chicago, 2 has issued 
a basic allowance schedule on adding and calculating ma 
chines. This shows standard allowances on various makes 
of adding and calculating machines, and gives the minimum 
prices allowed to dealers. Periodically a “premium 
issued, supplemental to the basic list. This sl 
premiums the company is prepared to pay on machines fc 
which there is a good market, or which are necessary 
balance the Reliable Company’s comprehensive stocks. As 
an instance, the basic additional allowance on a Monroe 
electric, “K” model is $20.00. The March “premium list 
shows a premium of $60.00 additional 

The basic price list tells of the company’s facilities f¢ 
disposing of adding -.and calculating machines, and shows 
its standing in the business world. This basic schedule 
has been requested in quantity by many of the leading 
adding and calculating machine manufacturers for distribu 
tion to their salesman throughout the country, for use when 
figuring allowances on trade ins. A copy of the allowance 
schedule will be sent any dealer on request. 
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Letter Trays for Orderly Desks 


Even this inexpensive Letter Tray, just one of hundreds of Weis-made necessities 
for the office, reflects, by its own trim proportions, lustrous finish and careful 
vorkmanship, the high standards to which Weis products are manufactured. It 
is a tray of many unique constructional features, of beauty and worth designed for 
indefinite usage. Our catalog, sent free. describes it fully, as well as other helpful 
items sold under the Weis label 
THE WEIS MANUFACTURING COMPANY 
Monroe, Michigan 








Manufacturers of Sectional Bookcases, Filing Equipment and Filing Supplies 
New York Representative A. H. Denny. Inc.. 356 Broadway ey 
Chicago Representative Horder's Inc., Nine Stores in the Loor 


Promoting Our Mutual Interests 


In these days of amalgamations, mergers, factory-owned branches, and 
direct-to-the-consumer distribution, it behooves the independent office 
supply dealer and stationer to concentrate his efforts on well-advertised 
lines of merchandise about which there is no question. Weis products 
are sold through independent dealers only. What we do in a national 
advertising way is done primarily to help the dealer. This advertise- 
ment, which features desk letter trays, appears in The Saturday Er- 
ening Post, April 24th, 


The i Ain Manufacturing Co. 162 Union St. Monroe, Michigan 


New York Representative A. H. Denny, In $86 Broadwa 
Chicago Representative Associated Stationers Supply Co., Franklin St 
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These Facts Explain Why 
Weis Trays Outsell! 


Weis Desk Letter Trays lead all others in point of sales. They have 
won a place on orderly desks the world over. The reasons for this 
universal preference are numerous. 


First Weis Desk Letter Trays are made of selected woods, with dove 
tailed and glued corners and three-ply veneer flush bottoms, nailed and 
glued to the sides. They are warp-proof and split-proof—stand up under 
the roughest usage. 


Second They embody our new sectional building posts, by far the 
most efficient yet devised. Build tray on tray to any height; these new 
posts make the stack sturdy and rigid and preclude all possibility of 
the trays pulling out. Packed four to a carton. 












































Third— Executives like Weis Trays because they do not scratch and 
mar. The bottom of each tray is covered with heavy green felt that 
protects polished surfaces. Here’s a real selling point. 


Fourth The trays may be had in either letter or cap size and are 
regulation depth. Natural oak, walnut and mahogany finishes give 
the buyer a choice to harmonize with other office furniture and 
equipment. 


Fifth You can meet strongest competition with the line. And you 
AY can sell Weis trays at an attractive profit. Wide distribution through 
more than 5,000 dealers gives us enormous production and makes for 
lower costs which are reflected in our prices to the trade. 


If you want to do a bigger, more profitable business in trays, inves- 
tigate the Weis line at once. A post card will bring you full details, 
together with information about other quick-selling office necessities 


i Se : 


bearing the Weis label. 


The He Manufacturing Co. 162 Union St, Monroe, Mich. 


NEW YORK A. H. Denny. In CHICAGO. — Associated Stationers Supply Co 


$6 Bro Franklin Street 
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More Than 5000 Dealers 
Endorse Weis Sales Policy! 


Since man first ceased to be a nomad and took up his 
abode in a community, the retailer has been an important 
factor in the distribution of merchandise. 





He has served the consumer by bringing together in a 
close-at-hand location the things that were essential to 
the consumer’s well-being. 


VME 
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He has furthered the needs of the manufacturer by pro- 
viding a place where the manufacturer’s products might 
be inspected and selected with utmost convenivence. 
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Whatever profit he has made has been a deserving profit, 
because he has rendered an important and helpful service. 


The Weis Manufacturing Company respects and appre- 
ciates the retailer’s place in business. It believes that the 
retailer’s store is the logical outlet for manufactured 
products. 


This belief is deeply rooted in the Weis Sales Policy. The 
Weis Manufacturing Company does not maintain, own, 
or control any retail outlets. It does not sell to the con- 
sumer direct. The entire production of the Weis factory 
at Monroe finds its way to the offices and homes of the 
land by way of the legitimate retailer. 















That this straightforward policy is in keeping with the 
ideas of office supply and stationery dealers everywhere 
is being evidenced every day. The list of Weis retail 
dealers now includes the names of more than 5,000 respon- 
sible retailers, and the number is being added to constantly. 
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If a manufacturing connection for some 1500 items of 
office equipment and office supplies with a policy of this 
kind appeals to your good judgment, write for our catalog 
and details of our proposition. 


CELE, 


The #2 Manufacturing Co., 162 Union St. Monroe, Mich. 





New York:-A. H. Denny, Inc.., Chicago:— Associated Stationers Supply Cc. 
386 Broadway Franklin Street 
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SALES INCREASED 300% IN 1925 


The Reeson— 


QUALITY—PRUS “A COOPERADEVE 
PLAN OF ADVERTISING! 
We help you gef the Business and 

the sheer-therit of Semi-Hex Pencils 

keeps it—Are you going to get yours 


This Year? 













GENERAL PENCIL COMPANY 





at @ 
Jersey City \./ NewJersey 
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EVER 


HERE 


DESKS OF STEEL 


<a | HERE is a great demand 
4 for steel desks, and of 
GLI the several grades avail- 
able, that with most attractive 
appearance at minimum cost 
gives the retailer best aid in 
cultivating the demand. 





Macey makes steel desks with 
many unusual and improved 
features. In design simple yet 
dignified, these desks are suit- 
able alike for the executive’s 
private quarters or the junior 
clerk’s equipment in the general 
office. 


All outside edges are rounded, 
doing away with disagreeable 
knee bumping. The tapered legs 
terminate in convex domes which 
prevent marring of floors and 
allow the desk to be moved easily. 


The usual brass or bronze strips 
used in binding tops of steel 
desks are replaced in MACEY 
steel desks by a wood rim, elim- 
inating the usual disagreeable 
sensation experienced when the 
arms or hands come in contact 
with a cold, unfriendly metal 
edging. 


The desk tops are of high-grade 
linoleum cemented to a base of 
sheet steel which makes warp- 
ing impossible. The linoleum 
offers a perfect writing surface 
and is easy on the eyes. 


A request will bring you a cata- 
log of Macey steel desks and 
tables and, if you wish, other 
catalogs showing the complete 
Macey line. 


THE MACEY COMPANY 


GRAND RAPIDS, MICHIGAN 
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Parlette-Doyle Co. Buy Out Oklahoma City 
Concerns. 

The Parlette-Doyle Company, 128 West Main street, 
Oklahoma City, Okla., recently purchased the office sup- 
plies stock of the Wigger Book Company at the above ad- 
dress, and bought outright the assets of the Venables, Inc., 
of Oklahoma City. 

S. Parlette, senior member of the Parlette-Doyle Com- 
pany, is president of the Oklahoma Book Company, of 
which the retail store will be a part. 

“Bill” Doyle has been in the stationery business for ten 
years. He worked for seven years in the former Parlette 


wigger store, to which location he now returns as a partner 


in a promising enterprise. For the last three years he has 
been business at Ardmore, Okla., where he operated a 
store Mr. Doyle will continue his store at Ardmore 


which will be under the management of Ray Scrugham. 
The Oklahoma City store will be in charge of Mr. Doyle 
who has many friends among the manufacturers and their 
representatives 

The Parlette-Doyle Company calls itself “The Gift House 
of Oklahoma.” It is exclusive agent for the Browne-Morse 
Company and various lines of machines and supplies, ana 
features books and stationery, as well as other goods. Mr 
Doyle invites the manufacturers and jobbers to send cata- 


lagues and house organs 


Wingate Buys Out R. F. Lee at Bakersfield. 
J. T. Wingate, Bakersfield, Calif., has purchased the R. F 
Lee Typewriter Exchange and will operate a first-class 
typewriter and adding machine business in the city of 
Bakersfield. R. F. Lee, who has been in Bakersfield for 
some time, will return to his old territory in the Piedmont 
district of South Carolina to represent the L. C. Smith an: 
Corona Typewriters, In 

Mr. Wingate has retained the agencies for the Wood 
stock Typewriter Company and Sundstrand Adding Ma 
hine Company, and has employed Henry Saline of Los 


Angeles, Calif., to supervise the mechanical end of the 


Mr. Wingate has represented the Woodstock Company 
Bakersfield for two years and has placed a number of 
nes in that territory for them. 
The Morgan Co. Moves to Larger Quarters in 
Columbus. 


The Col us (O Dispatch of March 2 carried a 

ll page ertisemé f the Harry L. Morgan Con 
pany, specialists in office furniture, announcing their re 
moval to new and more commodious quarters at 65-69 
East Gay street, Columbus, O. The formal opening of the 
new store was held on Wednesday, March and many 
friends of the company availed themselves of the invitati 

call t e store 

[The Morgan Company carries Globe-Wernicke filing 
cabinets in wood and steel and other Globe-Wernicke lines 
Lincoln desks, Franklin desks and tables and Eas-E Seat 
L, 


Detroit Concern Buys Plant. 


Detroit Self-Printing Register Company, 1340 7 
‘ rst street, Detroit, Mich., formerly known as the Print 
ng Register Company, have bought a plant at 1332 Horati 
S Ds thus rging their facilities t meet 
sing demand for their product 
factory is modern and fireproof and has 
ice as the premises heretofor« 
oct < [ Sales agencies have 
ished in 1 4 f the important cities of this 
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More national advertising 
backing up your sales 


NEW Rand M¢Nally campaign has 
A just been opened with a series of 
full page advertisements in a big list of 
widely read magazines—more space than 
ever! 

Every month a leading Rand M¢Nally 
product sold by your store will be brought 
to the attention of the most promising 
buying class in your community. 

You have seen the striking advertise- 
ments in the January and February is- 
sues. The others will be just as graphic 
and arresting. They will further stress 
the necessity for using Rand MNally 
maps, globes and atlases for business, 
travel, education and diversion. 

Are you taking advantage of this big- 
ger selling opportunity? Dealers whe 
have definitely linked their local sales and 
advertising effort with past campaigns 
know that this is a sure method of get- 
ting results. 

To help you make more sales, new dis- 
play material has been prepared. Here 
is a particularly attractive proposition. 


Write for full information 


v 
RAND MSNALLY & GOMPANY 
Map Headquarters 
Dept. D204 
536 S. Clark Street 270 Madison Avenue 
Chicago New York 


Washington San Francisco Los Angeles 
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Free Book 


Whether you do a business 
of one hundred dollars a 
day or one million dollars 
a year, you should get this 
book without fail. It bold- 
ly sets forth a new and far- 
reaching point of view on 
the office equipment busi- 
ness. It contains facts and 
exhibits that point the 
way definitely to increased 
dollars for office equip- 
ment merchants. Send for 
your copy now 
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EFORE you read this 
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Victor Adding Machine. 
you, is more, 
of merchandise. 
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Why Sell Only By-Products? 


Why should he 


manufacturers <« 
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It is this The 





ulpment Merchant: 
Designed for Dealer Distribution 


its relation to The Victor Adding Mac 
office equipment mer: 
made, standard Piece 


hine was designed with the 
hant in mind. It is a finely- 


of office machinery made to 

sell at a low Price. The $100 Standard \ ‘ctor is the 

new channel of backbone of * Profitable office machine department! 
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Selling the Victor is, 
Matter of making sales 
ing « ustomers 


f Not the only » 
The Victor b 


at started with a single 
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not merely a 
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equally a business of 
Victor dealers know this 
buy the Victor hay 


e developed tme 
Steady Purchasers of 


other items 
ay in which 


V ‘ctor makes 
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One large 
Victor now 
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moment think there is business can you enjoy on the 
any at ts partly up to you But here 
; reason why these conditions should exist. Office 18 figures on what others have 
; achinery, pro rly standardized and simplified, - 4) Dubuque, lowa, has sold 136 
' Y» Prope P 
i , wn of 39,000. There are more Victors 
} n and should be sold through the Office €quipment than all other adding machines com. 
' chant. This is true for various reasons. € Cody put them there! 
t Register Ex< hange, Los Angeles, California, 
: equipment merch td more than 1,000 Victors. Rhodes of Se. 
; t fitted to know the requireme ans, Wesr Virginia, Population 2,825, sold 
; We d ' Victor Adding Machines Clarence Smith, President 
——— ra “* - of the Office Equipment Co., Louisville, Kentucky, 
ey Goss = F Sat who sells everything in the Office ©quipment line and 
Qoer’y_ standaraucu a, amplifies occupies three floors, says the Victor is the finest line 
sold through the office “quipment he handles He has sold upwards Of 500 Victors. 
we for various reasons. ‘ 4 
We could 8° on almost without end giving €xamples 
This Valuable equipment merchant is of this sort. But SuPPose we reduce it to the simplest 
: T Book the requirements of his Possible terms: The Victor, selling at $100 requires 
; New “meat” Fiore, should value the nO more detail of handling than a $1 sale of pencil, 
is cr mmed with — is merchant offers hen he Yet the Profit is 100 times as great! 
tall s , 
and ‘‘good reading : >r- nery such as the Victor There is food for serious thought on every page of 
; . rife il to look at , inte h this book. Read it carefully When you realize 
beau to study: alive wit! momical to distritut. exactly what the Victor represents in Opportunity to 
; esting = 1inute intorma- panels than to maintain you, we believe you will want to join with the 2,279 
: up-to-Cne- shown the ms. This pring iple is office equipment merchants who made money with 
ij tion Ab pate The full poise Victor in 1925 
ing page 
¢ opening | = 1926 dealer 
t rory I \ x P ~ 
OI vith scores ol! Soh 
ae s contained wit : 
_ rs. Write today, 
: er a tor ‘The Victor 
; askir B Plan for 1926 
or a iding Machine 
Vic 39012 No Rockwell 
( 912 
S Chicago, Ill R 
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Now, more valuable 
than ever before, the 


Meilink Built Safe 


dealer franchise 
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The Meilink Steel Safe Co. 
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Meilink Built Safes 
are now nationally ad- 
vertised. The Saturday 
Evening Post, Nation’s 
Business and Safety En- 
gineering are being used 
regularly to spread the 
story of “better protec- 
tion.” 


Therecordinactual fires 
proves that Meilink Built 
Safes afford better protec- 
tion. It’s built into them. 
Structural strengti to 
stand extreme strain. 
Thermo-cel Insulation to 
resist fire. Exclusvie con- 
struction to defy bur- 
glary. 

Unit equipment—fits any 
business. “‘A’’ and “‘B”’ label 
—Class T-20 Burglary. Write 


for the graphic story of a 
Record of Better Protection. 


Toledo, Ohio 


Better Protection 


EILIN 
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Office Equipment Dealer Aids Job Hunters. 

A little bulletin board in front of the home of the 
Bomar Office Supply Company, Spartanburg, S. C., is 
proving one ot the most efficient business-getters and good 
will builders the company has ever devised. 

On this bulletin board are listed the names and addresses 
of stenographers and other office workers who are avail- 
able for employment. Business men throughout the city 
have become accustomed to consuming this little bulletin 
board when exigencies arise which render it necessary for 
them to secure additional office help. Located in the heart 
of the business section of the town, the Bomar company’s 
store is so situated that dozens of business men pass the 
building every day. Enroute to lunch or to the postoffice, 
business men often halt and consult the bulletin board, and 
the number of office workers who have secured lucrative 
employment through this medium is large 

No charge is made to office workers whose names and 
addresses are listed on the bulletin board. The office sup 
ply company has found that this service pays big dividends 
in the form of good will, and maintenance of this feature 
costs practically nothing except a few minutes’ work each 
day in keeping the ulletin board uptodate. W. M 
Bomar, head of the company, started this service merely 
with a view to aiding any unemployed office workers who 
were in need of positions. The bulletin board proved suc! 
an effective “employment agency” that he decided to mai 
tain it indefinitely. 

Suddenly it was discovered that the bulletin board was 
bringing in new customers. Many sales were traceable 
directly to this tiny blackboard which is secured to the 
front of the Bomar company’s store. 

For instance, an office worker whose name is listed o1 
the blackboard succeeds in finding employment as a direct 
result of the Bomar Company’s assistance, which costs 
nothing. After going to his new position, the office worker 
finds that new office supplies are needed and he is dele- 
gated to make the necessary purchases. It is only natural 
that the office worker, possessing a very kindly feeling 
toward the firm that aided him in securing employment, 
should purchase the supplies from the Bomar Company 
Dozens of sales of desks, typewriters, adding machines, 


ing cabinets, etc., are directly attributable to good will 


engendered by the little bulletin board 3usiness men 
who have secured efficient employes through the medium 
of the little bulletin board frequently suggest to employes 
that they patronize the Bomar Company when office sup- 
lies are t purchase 
Chere is fraternal feeling among office workers that 
nakes this bulletin board reach out over an astonishingly 
irge area and bring in business. Stenographers, book 
eepers and others who may be profitably employed at 
moment realize that they may suddenly be forced 
*k for new connections, and they appreciate the fact 
it the Bomar Company’s little bulletin board may som«¢ 
law nrove material assistance to them. Realizing thi 
ire inclined to help the firm that as manifested a 
genuine desire t hely fice workers Many sales 
Mr.. Bomar considers this little bulletin board one of 
d i off ¢ , | he 
g ment, his na d addre 
re | d « letin board. Frequently « 
d v hours. The office work 
er Ss endered by t fi suppl 
I 
Bus S e B ir ( I 1 is 
vie es etent workers ted 
f ‘ Being nstant tot t se wv 
é é d with those w eed « 
S g ern is log pos 
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BERKSHIRE TYPEWRITER 
PAPER TABLETS 
Containing 100 sheets, 8%x11, 8%4x 

13 or 84x13 Ruled. 


Each tablet made up with cross 
fabric, and soft gum so that sheets 
can be easily removed without tab- 
let breaking to pieces and with clean, 
straight edge. No gum adhering to 
clog the machine. 

Customer never receives rolled, 
broken, cracked or soiled sheets. 

Always accurate count. 

No broken boxes of typewriter 
paper on the shelves. 

Each tablet contains sorted stock 
the same as used in regular boxed 
typewriter paper. 

These tablets retail from 35¢ up 
to 80c according to grade and size. 

Are you, Mr. Dealer, stocking the 
line? 


May we suggest an assortment? 





Berkshi tof 
agpev pers 








Eaton, Crane & Pike Co. 
1 Park Avenue, New York 
Pittsfield, Mass. 


Sponsors for Correctness 
in Correspondence 


BRANCHES: 


BOSTON, MASS., 70 Franklin St. 
CHICAGO, ILL., 363-371 W. Erie St. 
PHILADELPHIA, PA., 1024 Filbert St. 
SAN FRANCISCO, CAL., 770 Mission St. 
TORONTO, CANADA 


SERVICE STATIONS: 


MINNEAPOLIS CLEVELAND 
KANSAS CITY 
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The Royal Typewriter— 


A Business Asset 


‘THE WORLD moves on. 
Methods change with 
the times. Office equip- 
ment must be more mod- 
ern and more efficient to 
keep pace. Today no busi- 
ness can do justice to it- 
self without typewriter 
equipment which is eco- 
nomical in upkeep and 
efficient in production. 


The Easy Writing Royal 
Typewriter is offered with 
every confidence in its ex- 
cellent performance. To 
the user it means conven- 
ience, first-class work, and 
a sound investment. 


‘“‘Compare the Work”’ 


UY, 





TRADE MARE 


ROYAL TYPEWRITER CO., Inc., 


316 BROADWAY - NEW YORK 


Branches and Agencies the World Over 
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tion to secure many orders for office supplies which might 
never be secured otherwise. 

It pays to build up good will, and few methods could be 
devised which would prove as effective as this little bulle- 
tin board maintained by the Bomar Office Supply Com- 
pany. Certainly nothing more inexpensive could be con 
ceived.—A. G. K. 

Clarence Page Draws Big Job. 


Clarence E. Page, since 1920 district manager of The 


Safe-Cabinet Company at Oklahoma City, Okla., has beer 
made district manager of the new Rand-Kardex Bureau 
Inc. The Globe-Wernicke Company division will be 

as a wholesale section for dealers, and all other offices have 


been consolidated in new quarters at 224 West First street 
The business will maintain a staff of experts to give free 
service in surveying office equipment needs of every kind 

L. A. Carson, Enid manager for The Sate-Cabinet C 
pany; A. F. Neely, Kansas City; a new manager for the 
Index Visible department, and a business survey expert 


from Chicago, are among the new men who will be brought 
to Oklahoma City as a result of the consolidati 
Rand Kardex Bureau, Library Bureau, The Safe-( 
Company, The Globe-Wernicke Company, Index Visible 


and Watters filing system. 


Frank M. Sherman Heads Lanston Publicity Work. 
The Lanston Monotype Machine Company, manufac 
turers of the Barrett adding and listing machine, announce 


that on March lst Frank M. Sherman became its director 


oherman 


of advertising and publicity. On that date Mr 
closed his office in Chicago, where he has been operating 
an advertising agency under his own name, and removed 
to Philadelphia to devote himself exclusively to his work 
with the Monotype Company. 

Mr. Sherman brings to his new work a wide experience 
in the printing, newspaper and advertising fields He 
will, in his work for the Monotype Company, handle all 
advertising and publicity, including that calculated 
crease the sale of the Barrett portable 


Hibbs Takes Woodstock at Parsons. 

Paul J. Hibbs, 1507 Washington street, Parsons, Kas., 
has taken over the distribution of Woodstock typewriters 
for several of the Southeastern Kansas counties. He will 
actively represent this typewriter and will sell other ofhce 
equipment as well. 

Mr. Hibbs is a young man of considerable experience 
in this field and is a real hustler. He was with the But 
roughs Adding Machine Company until he entered siness 


on his own account. 


Second Annual Dalton Speed Contest. 


April will mark the second Dalton Adding Machine Cor 
pany speed contest. This event will occur on the tent 
of the month and is known as the Dalton touch method 
sweepstake. Every Dalton sales agent, salesman, insp¢ 


and office clerk is eligible. The prize is the president’s cup 
now held by E. O. Detscher of Indianapolis, wor ] 
a year ago 


Mr. Bunting Leaves for South America. 


\ssistant Foreign Sales Manager E. J. Bunting ( 


Smith & Corona Typewriters, Inc., sailed February 27 
aboard the S.S. “Pan-American” for South America. He 
will visit all South American countries and some of those 


out 


in Central America, returning to the United States 


six months. 
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: The Only Machine on the Market 
he that Actually Pins Papers Together 
rt 
ht | An ingenious NON-COMPETITIVE appliance commanding tremendous sales. 
he 
. To the Consumer | reTar, 12 the Leading 
is offered:— PRICE Dealer in Each 
‘ | 00 Pine City is Offered: 
c- Speed $8.50 : 
Economy East of the Exclusive Agency 
nf | Efficiency Mississippi = of a non-com- 
. 7 Simplicity | Cut shows petitive article. 
“d ‘ ~ . about half ; 
k | | Security actualsize J iberal Discounts 
_F No punctured Profitable Repeat- 
-— fingers from Din Besei 
°F foe in business. 
n pin one | << 
No mutilation of e. ™ Quick turnover 
ih potas > Prompt shipments 
80% saving in time 7 
and labor. Strong guaran tee 
. . A YEAR’S | 100°, Co-operation 
—_ GUARANTEE : 


INZIT, by a simple downward stroke of the lever, instantly 
s inserts a bank pin in papers, burying the point and eliminating 
. the danger of scratching the fingers 





[he large, flat head enables the pin to be removed even more 
, readily than an ordinary pin, yet takes up less space in files. Pinzit 
n magazine holds 75 pins furnished in convenient units of 25. After { 
1 zt 


being used in Pinzit, pins can be used indefinitely for any other 
purpose requiring a regular bank pin 
RESPONSIBLE DISTRIBUTORS are invited 


to write for further particulars regarding | 
exclusive territories not already represented. 


PINZIT SALES CORPORATION 


101 Fifth Avenue New York City 




















112 


OFFICE APPLIANCES April, 1926 











With Card Drawer 
Inserts, Check and 
Document Drawers 





























Comes in Four 
Drawer and 
Counterheights 








It Sells Big Because It Serves Well 


---and the Price is Right 


HIS “Best Seller” has made history—sales history. And it should. You 
just cannot offer your trade a better buy. The beauty, finish, strong 
reinforced case displays attractively, sells well and stays sold. The wide 
variety of card drawer inserts in both four drawer height and counterheight 
gives the Econofile a place in any and every salesroom. It is just the line to 
carry with higher priced lines. The market is there, the price is right and 


the profit is good. 


details today. 





You will want it when you know it better. Write for 


The 1926 INVINCIBLE Catalog Is Now 
Ready. Write for Your Copy Today. 


You should have this comprehensive catalog whether or 
not you have ever carried the Invincible Line. The large 
illustrations and convenient reference of every item en- 
able you to use it intelligently. Know more about the 
Econofile, the Invincible 900 File Line, the big selling 
“Add-To” Sectional Line and other profitable Invincible 
items. Order your 1926 Invincible catalog without delay. 


INVINCIBLE METAL FURNITURE CO. 


Manitowoc, Wisconsin 
New York City R. Orthwine, 330 Fest 


Chicago Office 
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Atlanta Store Adds to Space. = lll 
The John H. Harland Printing and Stationery Company 
of 24 Luckie street, Atlanta, Ga., has just secured a lease 
on the shop formerly occupied by the Gilham-Schoen Elec 
tric Company, at 22 Luckie street next door, and will 
shortly tear down the intervening wall, doubling the present 
floor space of 1,400 square feet and giving the company on 
of the largest and finest stationery stores in the city, it is 


announced 


New fixtures and furnishings will be installed throughout 
the enlarged store, and a much wider range of stock will be 
carried, including a line of office furniture, which will be 


handled for the first time by the Harland Company 


[he addition to the stationery store was made necessary 


the rapidly increasi yusiness which the firm has 





encountered since its establishment in July, 1923 New 
, 5469 W—ofr a 


space Was ll perative tor the storage and dis] lay the imes four-piece suite 
eing carried and added to the stock from time to time 
In addition t the stationet store, the c mpany operates 
a modern ci mercial printing and l:thographing plant 
, I lore A 1¢ 
| H rt Ss t and treasure é 
pal I I s Brow vice-president Jimn f | 
Hatte is s ind Gus A. Stroecker is mat er of the 
nery department of the company. It is one of the 
es iss y stores  F 








The Posture Chair 


r and Evening 


AALS OROIMARY Wa 









qm RAD 
RE-VIG~ This does not suggest that one should push his Derby 
stomp ie fice chair 1 to the dinner table or take it with 
him to the Club. Or insist that theatre owners should 
with posture—laudabl svement that this would be. 


suggest that evenings are more pleasant if one 
spent the working day in a Derby posture chair. For 

he has been comfortable all day, he has tired less, his 

nerves and whole pl il being are in better condition. 

He goes with zest and appetite to his evening meal—an- 
pates a few hours at the club or theatre. 


In talking about comfort people are apt to say many 
ngs. We feel certain in our statements for four out of 
POOTH F REMINGTON TYPEWRITER COMPANY AT five men, on the average, discard perfectly good and service- 
HE SIXTEENTH ANNUAL ORANGE SHOW, SAN BER = Cy ; 

ARDINO, CALIF.—This show was held from February 18 to able office chairs for the sake of having the comfort of 





Ts Ily no a P ende ) — * - ‘ . 7 
Sin oe aio ae aie over the ‘country. "wike paar the Derby posture chair, once this comfort has been dem- 
han 2 persons attended the show As an annex to mnstrated to them 
ing w there S ! ndustrial section where among 
er things t new Retr gton electric typewriter was showr we ‘ . r 
the first time west of ¢ 1Zo It created mucl nterest S makes al! nteresting proposition for dealers. We 
y , ¥ nie eve fror 1S nreles and other is ’ ‘ ‘ ‘ ; . ° 
points see I hake A ‘lin a ad be glad to send catalogs and answer inquiries. 
rss alse played During the orange show, t 
i typing contest which was won on a Remingtor 
Dean W dridg f the San Bernardino high scl 
evel ‘ is per minute for fifteen minutes without any 
it The fact that he had no error won the contest 
< ‘ other operators wrote more gros yords per 








P. DERBY Co. INC./j/ 


Barrett Man Makes Tri Chairmakers for80 years f 


p Through West. 
, - +} PR 





H. G. Wells, assistant general manager e Barr 

division, Lanston Monotype Company, Philadelphia, is GARDNER, MASS. 
aking an extended trip through the West, calling on old 
ne dealers and appointing new ones 


~ 


a\ 213 West 35th Street, New York 
Company for a number of years and having been with th 199 Friend Street, Boston 


Mr. Wells is well known in the adding machine 


1e Wales Adding Machine 


} -" ociated with tl 


Barrett Adding Machine Company in Boston as district 
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Clobe Wernicke 


CA larger, better 
line than ever 


















New two-door steel storage cabi- 
net Indispensable to any office. 





Write for this 
Steel Catalog. 
Useful and in- 
structive. Just off 
the press. 








S 5 

= Ss SS A 

" asnes ememenennn: - " - Jf 
TATE TEE SSS WKS x rs 




















April, 1926 OFF = APPLIANCES 115 


| Steel Products 


Greater co-operation 
than ever before 
given dealers 


7 
> 1 } | 1 < = —— — 
N ER has the Globe-Wernicke Cor! 
s , —— . + 4 , 
| mv ‘ I ‘ ( alert 


offer its rents and de 








ik 





lete a line of steel products And never 
} as it 4 ’ _ co favorable position to v1) 
igencies the utmost in selling « peratio1 
ew steel catalog No. 825, G e-We 
g March on steel shelving, the 
let **( utting Storage Costs” thec ure just ' 


the ¢ tructive helps that will make 


for you to sell Globe-Wernicke equipment 





w and it the vears to vn s for aln 
1 centur Globe-Wernicke dealers cat 
the fullest co-operation ot Phe Glo 
\\ ke ( " 
Dealers in | lities where we are not now e» 
1 | rite fe . 


Write toda for the new Steel Catalog No. &25 


dhe SlobeWernicke Co. 


Dept. O. A.-4 Cincinnati, Ohio 
































A MALE CENTURY OF SERVICE 


NG NUMBER FEBRUARY MARCH, 18926 
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OY ntroducing “s 


@ he eC olonial OSsuite be 





© 5he e€olonial CSuite 


Flat Top Desks Tables Typewriter Desk 
Telephone Stand 
Basket Costumer Chairs 


Leopold Desk Co. 


Burlington, Iowa 
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New Agents Appointed by G. F. Company. 

H. H. Boyd, formerly president and general manager of 
the H. H. Boyd Company, Monroe, La., has purchased the 
two stationery stores of the Chambers Office Supply Com 
pany, Jackson, Miss., and will act as exclusive agent for 
GF “Allsteel” in Mississippi. 

The Koke-Tiffany Company, Allsteel agents at Eugene, 
Ore., has been changed to the Koke-Chapman Company, 
Mr. Chapman having acquired the interests of A. R 
Tiffany. The policy and management of the company will 
be continued along the lines established and maintained 
for the past twenty years 

W. O. Smith Printing Company, Klamath Falls, Ore., 
have been appointed GF Allsteel agents. 

R. D. McAllister, Fremont, Ohio, has taken on the 
GF Allsteel Line as exclusive agent. 

Three Rivers Publishing Company, Three Rivers, Mich., 
were recently appointed agents for The General Fire 
proofing Company. 

Brink’s Book Store, Holland, Mich., has been given the 
GF Allsteel franchise. 

Bode Bros., Kenosha, Wis., have been added to the list 
of Allsteel distributors 

Christensen & Dempster, Sioux Falls, S. D., are now 
representing Che General ireproofing Company line 


Conklin Pen Moves Chicago Branch. 


The Chicago branch of The Conklin Pen Manufacturing 


Companv has been moved to Suite 410, 36 South State 


street, in the North American building. The change in 


y 


volves a new telephone number, and M. A. Fountain, the 


manager, was able to get a Crescent filler that is easy t 


tune in on the memory—Randolph 0250. The branch had 


xccupied offices on the eleventh floor of the Lytton build 


ing, 14 East Jackson boulevard, several years 


The new suite is but four stories from State street, and 


located close to five other local headquarters of pen anc 


j 


1 


pencil manufacturers As customers enter the new ofhces 


they face an array of Conklin pens and mechanical pencil 


1 
} 


housed in handsome show cases. Within easy reach for 


the counter attendants are the stockroom and the repair 
men. Much walking in the handling of repair orders is 
spared through an opening in the partition 

Mr. Fountain has already educated the tenants of the 
building to come in at any time for free ink for their 
fountain pens, and t iccept such neighborly service as 

‘ ne 
Daus Duplicator Company Moves. 

lhe Daus Duplicator Company has moved its offices to 
401 | y, New Yor N. Y., where they have larger 

1arters hey have 1 ed their factory to 69 West 

usto! street, where 1 re floor space 1S a ailable and 
where they have much improved manufacturing facilities 
T} { reports that the sale of their new machine 
Daus Dupligrand, is very encouraging here are still 
some territories open for listributors 

Ticonderoga in New Dress. 

losepl n Crucible Company, makers of t Tic 
lerog nd other pet have added tv ellow 

gs to the metal fert that holds the rubber ti These 

gs are stinctive a1 irmonious and serve a di é 
purpos« ¢ sdentify +i pencil and to beautit t at 
a a 

The ompanv has st announced a new mammoth Ti 

nderoga zen box, | ng imprinted upon it an impres 
sive g | te to the name pe 




















No. 8500 “PosturChair”’ 


Keeping Fit 


The kind of equipment used in office 
work has a whole lot to do with keep- 
ing fit. A few years ago not much 
thought was given this; today busi- 
ness men realize there is a direct con- 
nection between office equipment and 
office efficiency. 


The popularity of the “Uhl Steel 
Postur” chair is due to this. It pro- 
motes fitness because it encourages a 
correct sitting position—erect with 
spine straight, shoulders back and 
head up. The special seat modeling 
and low back support accomplish this. 


The Uhl line of steel furniture includes 
many other items, all designed to help 
office workers do a better day’s work. 
For this reason, dealers handling it 
enjoy steady turnover and a good, 
regular margin of profit. 


If you are not already receiving the 
benefits of Uhl steel furniture, better 
write us today. 


THE TOLEDO 
METAL FURNITURE CO. 


1356 Hastings Street, 
TOLEDO, OHIO 


Manufacturers of Uhl Steel Furniture, Typewriter Chairs, **Postur 
Chairs,” Tables, Stand Vault Trucks and Factory Equipment. 


Re UHL 
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PH IX 


Original! 













Patent 
Applied 
for 


Efficient! 


A Steel, Dustproof, 
Fire-Resisting Case 


Green enameled, fitted with high grade 
nickeled key lock and title holder in 
combination with a removable 10x12 
expanding file indexed A to Z. When 
open the expanding file is at full limit 
of capacity and accessibility—closing 
to five and one-half inches. 


A PERSONAL FILE 


Executives Professions 
Home 


Wherever the safe filing of papers is 
an essential. 


The Cooke & Cobb Co. 


Manufacturers of Stationers Specialties 
for the trade 


211-213-215-217 Steuben Street 
Brooklyn, New York 











Stockton Safe-Cabinet Office Now Rand Kardex 
Sales Division. 

The Safe-Cabinet office at Stockton, Calif., will now 
known as the Kardex-Rand Sales Corporation sales division 
of the San Joaquin Valley. This was brought about the 
recent merger of The Safe-Cabinet Company of Marietta, 
Q., the Kardex and Rand Manufacturing Companies ar 
the Library Bureau and The Globe-Wernicke Com, 
manufacturers of office furniture, office supplies, et 

The Stockton office of The Safe-Cabinet Company has 
been moved to 334 East Channel street. It has beet 
pletely overhauled and remodeled and W. S. Kendall 
merly agency manager of The Safe-Cabinet Company, has 
been appointed district manager of the merged businesses 
and the Stockton branch will now be know: 
Kardex-Rand Sales Corporation. 


Stockton will soon be one of the greatest inland ports 
of the West and Mr. Kendall feels certain that this, along 
with the new and greater possibilities of the merged lines 
offers some wonderful opportunities for men wh esirt 
first-class, permanent connections in sales work. Capable 
men in the East, South or Midwest who desire to get 
the fastest growing section in California, should 
touch with the Kardex-Rand Sales Corporation for sales 
positions. There are several very attractive ope 


high-grade men 


Minneapolis Has a Pioneer Envelope House. 


The Security Envelope Company of Minneapolis, M 
is said to be one of the oldest and largest specialt 
lope manufacturing concerns in the United St 
company maintains branch offices in New York, ¢ 
Cleveland and Detroit. The factory produces 
envelopes of many types and a large variety 
maintains an extensive service department in the | 
experienced persons who are prepared to solve all 
of mailing and filing problems. The New Yorl 
under the management of J. H. Thamer, is especial! 
equipped to give the quick service required in tl 
Carrying a complete stock of standard goods and ng 
upon the same floor a large printing plant capabl 
ing out printed envelopes speedily in any 


demanded 


Porter Heads Williams Stationery Company 
W. H. Porter, for a number of years connected wit 

New York office of the Brooks Company of Clevel O 

has severed his connections with that company 

with the Williams Stationery Company, Ini 

street, New York, N. Y., assuming the active 


president and general manager 


Owing to the expansion and increase 
business, this company has been compelled t 
quarters at the above address, where they 
for the past hitteen years Che enlarged ta 
ible then take care of the needs of the 


better way than ever before. 


Toledo Concern Takes Important Typewriter 
Agency. 
|. B. Watkins, president of The Typewrit 


Company 501 Madison ivenue, Toled ) 
closed a deal with the L. C. Smith and Corona 1 
Inc.. whereby his company has full charge 
service of both machines in Toledo and Fort Way: 
The local L. C. Smith offices 1 oledo and |! 


have been closed. 


The Typewriter Inspection Company is able to g 


exceptional service to customers in both cities 
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Over-size 
Duofold 
Pencil 


$4 


Duofold Jr. 


Pencil 


$3.50 













Parker 

Duofold Jr. fF 
j Pencil 
$3.50 








Parker Duofold Pencils are 





Reviving the Pencil Business 


just as Parker Duofold Pens revived the 


Pen Business . . . Here are the reasons 


IRST, the Over-size Pencil Grip 

fits the hand instead of making the 
hand cramp to fit the pencil—the rest- 
iul thing for writing as proved by the 
Parker Duofold Pen. 

Second, the Non-Clog Propeller 
turns the lead both OUT for writing 
and IN for carrying— hence the lead 
never falls out, clogs or jams. 

Third, because of the Non-Clog Pro- 
peller feature the pencil can be refilled 
without taking the “insides” out. 


COMPANY 
CHICAGO 


PEN 


tHE PARKER 
FFICES AND S NEW YORK 


BSIDIARIES 


ATLANTA 


Fourth, jeweler standards in beauty, 
workmanship and finish. 

Fifth, National Advertising of sufh- 
cient volume to focus public attention 
and create real demand. 

This is why Parker Duofold Pen- 
cils are reviving the Pencil Business 
—why the sales have reached the 
magnitude predicted by Parker two 
years ago. 

Write at once for Parker Pencil dis- 
counts and rebate proposition. 
WISCONSIN 


LONDON, ENGLAND 


JANESVILLE 


SAN FRANCISCO TORONTO, CANADA 
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They all sit UP 
nd take 
arectrrrt se leas a 
ar = Ce the 


Now Parker Pencils are 


THE 


OFFICES AND SUBSIDIARIES: 


“On Their Own”’ 


with a 2-color campaign in The Saturday Evening Post 
Are your Stocks in shape to handle the calls? 


ARKER dealers are cap- 
turing the Pencil business 
exactly as they won the pen 
business, backed by the same 
enterprising methods from the 
Parker Pen Company, and 
Parker Duofold Pencils to 
match Parker Duofold Pens. 
On April 10th, 12,600,000 
readers of The Saturday Even- 
ing Post will see the second 
Parker Duofold Pencil adver- 
tisement of the 1926 series — 
a spectacular 2-color page, 
which follows by only two 
weeks the impressive 2-color 
page on Parker Duofold Pencils 
which appeared in the March 
27th issue of the Post. 
Three weeks later—on May 
Ist —another 2-color Pencil 
page will appear. Then another 


PEN 
NEW YORK 


PARKER 


COMPANY 
CHICAGO 


on May 29th—and more to 
follow. 

These are all in addition to 
the color pages on Parker Duo- 
fold Pens which occupy the 
front seat in The Saturday 
Evening Post every fourth 
week, and other publications 
from month to month such as 
American Magazine, Liberty, 
Literary Digest, Red Book, 
Life, Youth’s Companion, 
National Geographic, etc. 

Parker Pencils are giving new 
impetus to the whole pencil trade. 
For the millions of people who own 
Parker Duofold Pens, and as many 
more who will buy them, are want- 
ing to match this Super Pen with an 
equally fine pencil. 

Join in! Write us at once for 
Parker Pencil discounts and for 
Parker Dealer Resale Aids — FREE 
to all Parker Dealers. 


ATLANTA 


Ea all 





for Parker Pen and Pencil 





April Calendar 


Advertising 


Date of 
Appearance 


April 1 


‘Publication 


American 
Mercury 


Youth’s 
Companion 
Saturday 
Evening Post 
Liberty 
Saturday 
Evening Post 
April 22 Life 

April 24 


April 1 
April 10 


April 17 
April 17 


Literary Digest 


A:so 98 College Papers 
and 200 Newspapers 








PAN EBSEVi“a iz. Ws 


SAN FRANCISCO 


Ges tiie ac Rit IER 


SCONS | N 


TORONTO, CANADA LONDON, ENGLAN 
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Boyd Company Takes GF Agency at Jackson, Miss. 


The Boyd Company, successors to the Chambers Ofhce 


Supply Company, Jackson, Miss., have been appointed 
agents for The General Fireproofing Company of Youngs- 
town, O. The Boyd Company will put in a complete line 
of stee ood office furniture, filing cabinets, safes, etc. 
They ( i very large stationery and office supply 
< < 


W. N. Shields, who for the last twenty years has been 


manag he Southern Stamp & Stationery Company o 
Richt Va., recently became associated with the Boyd 
Co Jackson, Miss. Mr. Shields is a sales pro 
duce 1 valuable citizen, and the Boyd people feel that 
his é distinct acquisition their staff 
Mr. Shi is well known to the trade, particularly in t 
Sou s abil e highly regarded 


Best Business Asset Is a Smile. 


s man’s greatest asset.” 


[This dictum 1s giver L. H. Buisch, retailing expert of 
e Me ts’ S Bureau of The National Cas! 
Register | any is one of the most widely know: 
lecturers business topics in the country Mr. | 
inal " this way: 
train his salespeople that they 
greet evel! ustomer with a genuine, friendly smile, tl 
1 the success of his busines 
¢ a> 
| ne 1 st { ta link 
il é i1is ft dc I ia? il] expe 
i d i t € manu u ] +e, 
and g will spent for na It is the 
sales ho n ustomers, 1 S 
Se Q ds, r money, \ ks 
S efile | that attra mers, 
m Vv n and i le \y od Me ri 
g Af te ind not some ition 
S r ‘Di to | va 
‘ : 
¢ ] 1 1” Ss { 
I ii€ azy | 
le mile exe x 
i \ Seve 
Some Interesting Bates Advertising. 
of March 13 iota 
e 4) Rat 
Ove ent 
dur at 
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th Ba 
ad 
| 
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Here’s a carbon 
they ask for 
by name! 


Wherever Grand Prize Superdur- 
able Carbon Paper has been 
introduced stores report that 
stenographers and office man- 
agers soon begin to ask for it 
by name and refuse to buy 
any other brand. 


A sheet of Grand Prize Carbon 
will actually give 100 clear and 
indelible copies—all sharp and 
legible. It will not “tree” or 
curl. It is as clean to handle 
as white paper Copies will 
not rub or smut. 


Although designed primarily for 
duplicate and triplicate work, 
this carbon will make six per- 
fect copies on suitable paper. 


A plan to in- 
crease sales 


Send the coupon 
below for a proven 
tested plan that we 
have originated for 
increasing your 
sales of carbon 
paper. This plan 
will be sent free of 
charge and without 


' 


obligation. 





Superdurable 


Embodies Excessive 
Durability, Extreme 
Sharp Writing Qualities 
and is Guaranteed to be 
NON-CURLING 


Manufacturers of carbon paper since 1902 





ee NS — —_ 


Pacific Carbon & Ribbon Mfg. Co. 


1451 Harrison Street 
San Francisco 


Please send details 


ir Carbon Paper Sales Plan. 


Name 


Address 
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‘‘PREFERRED 
STOCK”? 


with American Stationers 


6 POINTS ABOVE PAR 


DEALER IMPRINT 

CONSUMER ADVERTISING 
QUALITY OF STOCK 

THE PERFECT INSERTIBLE (Pat.) 
SLANT TABS (See Below) 

SERVICE New Machinery and De- 
partment now assures quick shipment 
of orders. Try us. 





Pat. Pending 


All celluloid guides slanted as shown. 
They sell better because they are better. 


Send for Salesman’s Sample Outfit. 





‘THE LINE OF LEAST RESISTANCE” 
Grand Rapids, Michigan 











Bledsoe Takes Dalton Office in Birmingham. 

George Z. Bledsoe, for the last four years representing 
the Dalton Adding Machine Company at Baltimore, Md., 
has been transferred to Birmingham, Ala., taking over the 
agency there for the first of February. His first month's 
sales record swept him into the Hundred Point Clu 

Mr. Bledsoe became a salesman with the Dalton agency 
at Baltimore in October, 1920. In 1922 he became a partner 
in the agency with D. H. Barron, who remains in charge 





G. Z. BLEDSOE 


of the Baltimore office. Mr. Bledsoe has been a 
of the Hundred Point Club every year since he joined the 
company. 
H. S. Hutchinson Buys Important Corner. 
Friends of Henry S. Hutchinson of Hutchinson's Rook 





store, New Bedford, Mass., will be interested to learn that 
he has acquired the lot east of the Bookstore build 
which stands the fine granite building formerly 

occupied by the First National Bank of New Be 
The bank has erected a modern building on the oj 


{ 
1 
i 


corner, up to the building height, and will use the 
part for banking quarters. 
It is Mr. Hutchinson’s intention, we understand, t ld 


the Bookstore building to the corner, after the rem: 


the old bank building, which will not quite double the size 
of the Bookstore building, but nearly so, and 
building when completed will occupy about half 
on the south side of Union street. 
The addition to the old building will have 
basement salesroom on the lower level, which it 
the intention of Hutchinson’s Bookstore to occupy t 


will not only be very valuable for rental purposes 


bookstore quarters are ample for the needs of t 


ness, being one of the largest stores of its | 
or southeastern Massachusetts. 

Mr. Hutchinson is to be congratulated upor 
quired this piece of property, which will so well 
with his present building, in that the elevators 
osthiit. 


DULGINE 


and other conveniences in the present 


ample to answer the requirements of the enlarged | 
} oom Whe 


Until building operations begin, which will be 


Hutchinson has on hand a perfectly good bank 


for which he would be pleased to receive offers 
negotiations are on foot for its removal to a pt 
from the city of New Bedford If these plans 
that unusual happening will come to pass whereit 


building in one city will be moved—and the greate: 


+h 


of the way by water—to a remote point and en set 
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9 Columns 
Fully Equipped 
Every Modern Feature 


THAT Dependable ADD-INDEX 


Has Standard Keyboard, triple visibility, light, 
smooth, swift action: light touch, fine construction —_ 


throughout; durability that provides years of money 


from DISTRIBUTORS 


The Add-Index sales policy is a 
simple plan based on the sale of 

















saving service. Light weight, easily carried 


desk to desk, vet with all these advantages IT SELLS 


FOR LESS than the public has been educated to ex @ thoroughly éspeniatis ma- 
; ; k chine sturdily built, reasonably 

pect Built by a strong corporation in a modern priced and soundly financed; 
: - . , sold through the medium of 

plant. by experts using advanced methods. DEALERS, JOBBERS and DIS- 


TRIBUTORS, enabling them to 
deal fairly with their trade, pay 


It isa BETTER ADDING MACHINE that embodies the highest rate of commission 
: ; A‘ to their salesmen and still have 
every modern feature and rehnement. a fair return in profit for their 


investment and service. 













ITS BEAUTIFUL CRYSTAL FINISH THROUGH DEALERS. Wa 
DOES NOT MIRROR LIGHT RAYS— LEADS AND INQUIRIES SENT 
NEAREST DEALER. 


7 >C = _— CD ve , > cy 
M \KES I AS] Ol ER YT ION KAS \ TIME PAYMENTS. Ask us 
Dr “ATTC “VC as . where you can finance , 
| R EK \ EN | S EY E a | R AIN sales to customers on time a 
ments. 
Several Models $75.00 and up. Write for complete details 


53 complete service stations con- 
veniently located throughout 
the country. 


6 Ky 
a) 
Add-Index Corporation , 
General Offices and Factory 

Grand Rapids Michigan 

rs os <)" g 

~ gee a 
. ° - x Ss O.A. 4-26 
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APPLIANCES April, 1926 





OFFICE 











Style 4152 Flat Top 
Double Pedestal 







The Line-Up | of the New Line of Van Dorn Steel Desks 


Style No. Description Dimensions Style No. Description Dimensions 
4150 Roll Top.. ae .60" x 34” 4158 Drophead, Single pedestal, mene 45" x 34 
4152 Flat Top, Double pedestal...... 60” x 34” 4159 Typewriter Stand p2° x27 
4154 Flat Top, Double faced ee .60” x 48” 4160 Standing ee 72” x 34” 
4155 Flat Top, Single pedestal ...45" x 34° 4163 Table...... Sree tayes 60” x 34 
4156 Typewriter in Pedestal. 60” x 34” 4164 Table...... EN ee of 
4157 Drophead, Double pedestal, Typewriter 60’ x 34” fo icouvcodee Boe 


A REMINDER: Don’t forget to recommend Van Dorn METALUSTER Steel Furniture Polish to 
your trade. If you are unfamiliar with this new Van Dorn product, write us for complete details. 


Style 4160 Standing 


Bookkeepers Style 4156 


Typewriter-in-pedestal 
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MASTERCRAFTSMANSHIP 
IN STEEL 


ANNOUNCES THE GREATEST STEEL 
DESK VALUES ON THE MARKET! 





BRAND new line of Van Dorn they have plenty of merits that can’t 
Commercial Grade Steel Desks is fail to win instant approval. 

now ready for Business and Bus- Good judgment suggests that you 

iness is ready for them. If these efficient, investigate this new line. To make it easy 

snappy-looking desks could talk and walk, to act on your good judgment, a cou- 

they could sell themselves. But lacking pon was placed below for your conven- 

the power of speech and motion, they in- ience. Return this coupon to us and 

vite you to sell the business world— more information including prices will 


YOUR TRADE—on their merits. And be forwarded to you. 


THE VAN DORN IRON WORKS COMPANY 
Main Office and Factory — Cleveland, Ohio 
Branches: New York — Chicago — Pittsburgh — Washington — Cleveland 
Agencies in All Principal Cities 











Style 4157 Drop Head 
Double Pedestal Typewriter 






Style 4150 Roll Top 





Style 4163 Table 


Please send complete information on the 


new Van Dorn line of Commercial Grade 


- bis 
® a Steel Desks and Tables. 
Name sconemoceveinesnaninnh a ee 


Address . scccceccesoceseseseesesnes 





City ~- ccccccece coceccce oe - MMB cocccocecesssess 
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ELLIOTT 


ADDRESSING 
MACHINES 


have always been sold exclusively by the Elliott 
Addressing Machine Company's own salesmen:— 
but we now have a special selling proposition to 
offer the Office Equipment and Stationery Trade 
in the smaller cities. 


If you think you can sell Addressing Machines, 
write at once to H. P. Elliott, 143 Albany St., 


Cambridge, Mass., for this new proposition. 





The only Mechanical Name Writing System in the World that prints 
IN SIGHT from INDEX CARDS instead of Type. 
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Storage Charges Proposed on Unclaimed Express 
Shipments. 


Owing to the increasing amount of refused and un- 
claimed goods left on their hands, the express companies 
propose to institute a system of rules and charges for 
storage, whenever a shipment tendered for delivery is re- 
fused by the consignee 

As a first step in this direction, the American Railway 
Express and the Southeastern Express Companies have 
ssued a docket outlining the proposed plan, which they 
intend filing with the Interstate Commerce Commission 
and incorporating in the Express Classification. 

Briefly the plan requires that shipments destined to all 
points in the United States where the express companies 
maintain delivery service be subject to the proposed rules 
and charges. Three days “free time” will be allowed, after 
which the storage charge will be ten cents for the first day, 
five cents for each of the next eight days with a maximum 
of fifty cents per month for shipments weighing 100 
pounds or less. 

After the first month, a flat charge of fifty cents per 
month or any fraction thereof will be assessed on ship 
ments of this weight, which an express company is forced 
ore after having made a proper tender of delivers 
On shipments over 100 pounds, the rates will be prop 


tionately higher. 


Under the rules, however, it is required that consignees 
be given notice in writing or otherwise, yy of which 
the carrier retains [The charges will not be assessed 
the express agent has failed to give or send such notice 
ind shipments addressed or consigned to persons beyond 


the established fre delivery limits will also be exempt 


The labor and expens¢ incident to the storage of und 


livered express shipments is a burden on the entire ex 
press service, which, the express companies contend 
should be assumed by the owners of the goods stored and 
not by express patrons generally. The charges proposed, 


it is believed, will help correct the situation and reduce thé 
quantity of goods left on the carrier’s hands until calle 
It is expected that the new system will become effe 


tive on or about May 1 


A Remarkable Desk Catalogue. 


[he Imperial Desk Company of Evansville, Ind., has 
just issued a new catalogue enclosed in brown and gold 
vers The catalogue is beautifully made and printed 
It describes fully the Imperial lines of desks, chairs, type 
vriter desks, office tables and special features Chese 
nclude the Imperial Inlay-Noleum tops, etc. The construc 
tive features of the various desks are fully illustrates and 
explained Everything is shown taken apart and all the 
ifferent features are exhibited This is valuable 
he salesman who wants to know all about 
{ Ay interesting line of costumers waste I isket 
( Keepers, ete is a ¢ 
The ok closes on page sixty-four with a half 
of the company’s extensive factories 
1e is one of the best things we |] 
lications and should be in the hands 
' 
ri le 


Office Appliance Show in Portland, Ore. 


) g é eek April 5 to 12 
S vw eld in Portla © Chis 
ses ‘ é show held thus i 
Abe t VI nes ¢ 
? aioe sce. The s 
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THE PETERS 





Operated by the Right Hand Exclusively---full 
Visibility further increases Speed and Accuracy 





THE ADDING MACHINE 


MADE TO 
MEET THE DEMANDS OF 
BIG BUSINESS 





USERS LIKE THESE REQUIRE 
THE BEST OF EQUIPMENT 


General Electric Co. Johns-Manville, Inc. 
York 


Union Trust Co., Cleveland The New 
Atchison, Topeka & Santa Fe Ry. + mar — yy . 
United Gas Improvement Co. H. L. -—: ty & Co. 


Budd Wheel Company 
Penn Mutual Life Ins. Co. 


Publie Ledger Co. Federal Reserve Bank 
Mellon National Bank Cheney Bros. 
Prudential Insurance Co. Radice Corporation of 
Interborough Rapid Transit Co. America 


HUNDREDS OF LIKE CALIBRE 


ARE PETERS owners 











ADDING MACH INE 


PETERS- MORSE MFG. CORP. 


ITHACA, N.Y. U. S.A. 
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Help Sell — 
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(0); FIND that our Art 


Metal Catalogs constitute a sales force 
of themselves”, says the head of a prom- 
inent mid-west office equipment house. 
“They are thoroughly representative of 
the finest steel equipment made”’, says 
another Art Metal Agent. 

These two expressions are typical of 
hundreds in our files. They are concise 
summaries of a definite aim in sales co- 
operation. 

This array of sales-making literature 
is just one item in the Art Metal plan 
for turning prospects into customers and 
customers into continual buyers. Art 
Metal Agents everywhere find it possi- 
ble to enthusiastically co-operate and to 

realize on the benefits of this plan. 









? 








AIOE BOS 

















\rt (\\eta 


Steel Office Equipment, Safes G Files 


ART METAL CONSTRUCTION CO., JAMESTOWN, N. ¥. 
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Quality is not 
enough these days 
Other factors are required 


to insure the Ribbon and 
Carbon Dealer's Success 


Incorporated 
189] 





A & W. Service is dependable. Nothing 
* less than quick action when crders 
and inquiries are received. 


HE A. & W. Line is complete in every 
detail—Inked Ribbons of every de- 
scription—Carbon Paper for every pur- 
pose. 
A & W. Co-operation means additional 
* business. We work closely with the 
dealer on large business, where help is 
required. 


HE Appearance of A. & W. Products 
is good. Favorable first impression is 
strengthened by the quality delivered. 


4 ese Sterling Quality of A. & W. Rib- 
bons and Carbons is recognized by 
consumers and dealers alike. These 
goods are salable against any competition. 


& W. Policy—we do not compete 

* directly against the dealer, nor do 
we expect the dealer to order more goods 
than he can sell. Frequent shipments 
keep a stock in prime condition and we 
both benefit thereby. 

HE A. & W. Line of Ribbons and 

Carbons is essentially a dealer's line— 
developed entirely to meet the dealer’s 
requirements. 
= Salesmen are calling on the trade 

regularly—order through the one who 
calls on you, or by mail. 


C Cte AULT &?| 
WIBORG Compay 


CINCINNATI, OHIO 
U.S.A. 
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A Couple of Remington Promotions. 

W. T. Combs, who for the past five years has had charge 
of the Akron, Ohio, sub-office of the Remington Typewriter 
Company, has been appointed assistant manager at Cleve- 
land. He began his typewriter career in 1918 by covering 
a country territory out of the Dallas office. Mr. Combs 
paid a visit to the home office and the factories in Jan- 
uary, just prior to taking over his new duties in Cleveland 





Ww. T. COMBS J. M. DRAB 


J. M. Drab, who has been covering the Zanesville terri- 
tory for the past two years, has been promoted to the 
Akron, Ohio, sub-office under Cleveland, succeeding Mr 
Combs. Mr. Drab began his typewriter career in 1920 
when he entered the Remington service department in 
Cleveland. During his two years of selling experience Mr 
Drab has given a good account of himself and his success 
gained his promotion to the Akron sub-office. 


General Fireproofing Makes Change in District 
Managers. 

Announcement is made from the home office of The 
General Fireproofing Company that T. C. Joyes, district 
manager for Kentucky, Indiana and Illinois, has been trans- 
ferred to the Michigan and Wisconsin territory. 

Mr. Joyes is succeeded by Erik Eckdahl who, while new 
in the G-F organization, has had years of experience in 
the industry. 





Hoagland Leaves for Europe. 
Foreign Sales Manager W. L. Hoagland, of the L. C 
Smith & Corona Typewriters, Inc., accompanied by Mrs 
Hoagland, sailed on February 27 aboard the S.S. “Volen 
dam” for England. After spending a short time in London 
they will visit nearly all the continental countries of Eu 
rope. It is expected that the Hoaglands will be away fron 
the United States about six months 

Fresno Typewriter House Enlarges Staff. 

The General Typewriter Service Company, 2136 Tulare 
street, Fresno, Calif., have added two salesmen to their 
selling organization and are going after sales with a vim 
This company represents the Woodstock Typewriter Cor 
pany in the San Joaquin Valley. 

Steel Furniture Manufacturers Association Moves. 

The National Association of Steel Furniture Manufac 
turers, J. D. M. Phillips, secretary, announces the removal of 
its executive offices from the Engineers building to 1670 


Union Trust building, Cleveland, O. 





Conklin’s New Chicago Office. 

The Conklin Pen Manufacturing Company has remove 
its Chicago sales rooms and offices to Room 410, No 
South State street. Complete service facilities and ample 
stocks of all Conklin products exist in the new Conkli 
store which is more centrally situated and more convenient 


ly arranged than the old location. 

















April, 192¢ 


You Can Now Standardize for Typi 
Under One Famous Name 









FP 












STAN DARD 
TYPEWRITER 


PORTABLE 
TYPEWRITER 


OFFICE APPLIANCES 131 










NOISELESS 
TYPEWRITER 


ACCOUNTING 
MACHINES 


























EMINGTON, and only Remington, 

today meets every office problem 
with a writing machine for every pur- 
pose. For executive offices and under 
every condition where quiet is desir- 
able, for the general office where cor- 
respondence machines must with- 
stand severe service,forstencil cutting 


and tabulating, for the personal use of 


executives and salesmen, for book- 
keeping, cost accounting, payroll 
work—for each service there is ex- 
actly the right Remington 

Consider the great advantages of 
standardizing on Remington ma- 
chines. One great organization back 





Br 


A Remington for Every Purpose 


REMINGTON TYPEWRITER COMPANY 


inches Everywhere 
Remington Typewriter Company of Canada, Limited, 68 King Street West, Toronto 





of your entire office equipment, one 
service, one responsibility for your 
office machine efficiency. Remington 
alone can offer this coverage of all 
your office needs. 

Whatever your requirements may 
be, whether they include the com- 
plete Remington line or only certain 
of its units, we are in exceptional 
position to solve your problems. 
We offer you Remington service 
with all the attendant advantages of 
standardization under the one 
famous name. Branches in all prin- 
cipal cities of the world are ready to 
assist you. 

























374 BROADWAY, NEW YORK 
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5 We wish to announce that as a result of 
enlarged productio acilities we are 
ie | ged production facilities we are now 
points of profit: | opening up new territory and offering the 
| exclusive and valuable Shaw-Walker selling 
Strong dealer F j : _ ; os 
ise E franchise to established office equipment 
Lx mail advertising. SS men. 


Exclusive selling 
2 rights means that 

all Shaw-Walker 
business comes direct 
to your store. 


Fall line of 2700 
3 iterns—safes, files, 

indexing, etc. — 
meets every office 
need. 


New Executive 
Safe—backed by 
free $1000 Fire In- 


surance Policy — is 
fastest selling safe on 
market. 


An experienced 

sales representa- 

tive helps you get 
more business and 
make more money. 


























You may be the very man we want to 
take care of the Shaw-Walker business in 
your locality. Only a very conservative 
amount of capital is essential. You have the 
solid support of a forceful national newspaper 
advertising and merchandising program. 


Don't delay, or someone else may get the 
Shaw-Walker sales and profits that might as 
well be yours. Write or wire us today for 
full information about the exclusive Shaw- 
Walker franchise and its money making pos- 
sibilities in your locality. Address Factories 
and General Offices: Muskegon, Michigan. 


HAW-WALKE 


Label Safes, Executive Safes, Files, 
Indexing, Cards, Folders, Guides 





April, 


1926 




















Ap 
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Valuable Booklet on Filing. i” 
The Shaw-Walker Company of Muskegon, Mich., has ’ 


> ¢¢ e 1 
gotten out a useful booklet, beautifully printed and illus 





trated, entitled “How to File Letters and Cards.” Che 
different filing supplies are first described, including fold 
ers, guides, method of attaching tabs, various types ol 


guides and folders and a characteristic index 













The Shaw-Walker Super-Ideal index is teatured, being 


The Model il- 





, , , i } aner | lustrated shows 
illustrated and described on seven pages. The S iper Ideal the New Inking 
new adanptati § filing ideas. The first illustration in Attachment. 
is lew adaptation OI I g 10cas. l 
a I ( ‘ . ‘ Amophmens. 
the Super-Ideal series shows the main guides and mis ed to model § ; 
- 44 oe — End of ort nderwoo i 
cellaneous folders Tur g a page we nd e corner Dapticasey a 
ut out, leaving expose d the main guide s, but presenting a a slight cost. 4 
series of individual folders which take care of active firms | 4 
and persons They are tabbed in alternating positions at H 
the right tur! re page we find st great i 
applic it ( e same eq ment There are i e folders 
special folders and guides for extra active a unts, et ; 
7 
Bi-monthly folders are als shown Once more we ae 
he page al i discover that the file has been transtorme‘ ; 
to something else again without interfering with its orig 
11 features. We have in the last illustratio vanter 
and “out” guides. It often happens that one wants a cer 
ain letter called to his attention a certain lengt! f time 
atter rect ng it In the Super Ideal system all the file 
lerk has to do is to make out a No. 35N-617 card, put it 
the metal clip in the 8989 folder, put the letter in tl 
folder and file alphabetically The card tab projecting @ 
hove the folder acts a8 a signal and on the date indicated 1 Kaine Office Dollars 
the file clerk will call attention to that letter. If the letter 
ippens ft e out of the file on some one else’s desk whet 
| | ld led rd . Sy r ; 
< wanted. there should be out guides provided. A card HE Underwood Revolving Duplicator 
slipped in where the folder was taken out bears the infor holds down office overhead. 
ation as t who took out the file. This Super [deal sys 
tem 1 highl -oncentrated b ficient and serviceal ; ; 
gala apt: eS oS It reproduces in quantity all kinds of written 
1 17 . . j 1 7 tad ; ‘ } F ’ 
flair ane \ ear considerabDie more study e |! é . : 
ener pt , , work. It takes care of those last minute Bul- 
een able to give the subject here. 
ie tenets nti oe = desctintion of alphabet letins that have to be rushed out to the sales 
[The booklet continues w ‘ scripti of alphi 


urd f uide Ss, Spt ial divis ns tor filing cards, blank « irds force, new price lists and nearly every kind 
Expandex rd filing drawers of steel shown with their of office form. It turns them out in a few 


ippropriate rds and guides; bank form cards; ledget minutes—at a fraction of the cost of print- 
cards, in fact, a full li rt fling equipment with notes as ing or multigraphing. 
their | er uses 
The booklet contains thirty-two pages. It 1 nearly . | } - 
; It is so simple that anyone can operate 
irge in are is Office Appliances and bears on its fre ; — a 
— ; fcieiie ees it. An easy turn of the handle—and from 
utah Shea VA Ler files ming up in the enter. showing 40 to OU neat, legible copies a minute are 


he ; nstructed ke a skyscraper duplicated. 


Williams Returns from Trip. Any Underwood office can give complete 
1] manager of the Western office of information on the Underwood Revolving 


scan caccoaeag ig Ste ee ee ee Duplicator. Write or telephone for these 
he ; ‘ : Cy} 1 ‘wn ntl utter : weekKs trip defies seas sin 
S the » He extende S irmne + 


niin deasadiitiian ih UNDERWOOD TYPEWRITER CO. INc. 
LET SE UNDERWOOD BUILDING NEW YORK CITY 


Cuba [The houses art terprising an 
ire enjoying a good trad His impressio1 f business 


the Soutnert states vas also good 


Recent Visitors at Demountable Factory. 


rT 


s | 
| Harris. brother of the late B. E. Harris, both typ« 
J <3 ee ce ee Revolving 


Fond du | Wis. D. C. Harris was ass ted with his | 
brother in tl designing f the Harris tvpewriter | } | ay 
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Service to the 


Typewriter 


Trade in all 
the World's 
Markets 


HEREVER the typewriter serves in- 
Waustry, there is close at hand, AMES 

service for the typewriter—extensive, 
prompt and continually improved. AMES 
supplies, parts and tools are the very best 
for the purpose and they compose the most 
nearly complete stock of any in the world. 
AMES platens are ground accurately on our 
own patent machines, and shipped back to 
you within 24 hours of time received. 


The recent consolidation of the THORP & 
MARTIN typewriter parts and accessories 
business, places the AMES line in a position 
of unquestioned leadership and _ unfailing 
service. Thousands of items for every type- 
writer now made and many, the manufac- 
ture of which is discontinued, are instantly 
available. 


Remember AMES SERVICE means 
that AMES is at your service. The AMES 
catalog lists and illustrates the entire line; 
it is a most valuable book for typewriter 
dealers and every one should have a copy. 


Ames Supply Company 
564-572 West Randolph Street 
CHICAGO, ILL. 


New Depot Branch Office 
79-80 Queen Street, 507 Mission Street 
London, E. C. 4 England San Francisco 


Branch Office and Export Department 
50 Lispenard Street, 
New York, N. Y 


SERVICE STATIONS 
1538 California St., Denver, Colorado. 
611 Fannin Street, Houston, Texas. 
1 A. de Capuchinas 32, Mexico, D. F. 
135 Victoria St., Toronto, Canada 
60 O'Reilly St., Havana, Cuba 
305 George Street, Sydney, Australia 





, 
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Thaddeus Davids Ink Co. Purchased by Mr. Healy. 
At a receiver's sale held on March 1, the Thaddeus Davids 
Ink Company, 95 Vandam street, New York, N. Y., was 
purchased by Henry W. Healy, former president of the 
company. Mr. Healy continues as president and the mar 
agement of the company remains the same as heretofore 
At the auction at which the property of the company 
95 Vandam street, its good will and fixtures were sold 
Mr. Healy made the purchase for $163,000. 
The Thaddeus Davids Ink Company has been in es 


istence for more than one hundred years. 


Young Woman Becomes Secretary and Office 
Manager for Stationer. 

The G. A. Cadwell Company of New Britain, Conn., have 

recently appointed Miss Myrtle K. Beyer to the positio: 

of secretary and office manager for the company. Miss 





MYRTLE K. BEYER 


Beyer has had general office experience in a large 


company where she received business training which e1 


nently fits her for the new position. 


American Arbitration Association a New 
Organization. 

On February 1 the Arbitration Society of America, 
Arbitration, Inc., and The Arbitration Conference, were all 
taken over by the American Arbitration Association whic! 
was created on January 29 by an order of consolidat 
signed by Justice of the Supreme Court of New Yor 
The new association has established offices at 342 Madis« 
avenue, New York City. 

The consolidation order designated Lucius R. Eastma: 
Henry Ives Cobb, Anson W. Burchard, James H. Post 
Frank H. Sommer, John F. Fowler and Felix M. Warburg 
as the directors to serve until the first annual meeting 
April 30. At that time a full board of directors will 
elected and the officers chosen for the ensuing year Al 
directors of the three consolidating organizations are se! 
ing on the Council of the association which has taken over 
all the memberships, correspondence and other assets 
activities of the older groups. 

A program is now being perfected to maintain 
formation and consultative service to trade associations 
interested in creating or developing their own arbitral 
chinery and in promoting the general use of arbitr 
among their members in business disputes. A featur: 
this service will be the preparation and distribution 
formation bulletins on various phases of the practical fur 
tioning of commercial arbitration. Joseph Mayper is 


secretary of this Trades Division 
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\g \< Every Business Man is 
Proud of His Office System ‘& & 


Rand Visible Card Records make a wonderful 
point of contact between the stationer and his busi- 
ness customers. 


When Rand Sectional Cabinets are on display in 
your store every business man that sees them will 
be attracted by their method of record keeping. 


You can show how records for purchasing, sales, 
credit and collections and all other departments be- 
7 ae 
come more valuable when made visible by the 
Rand method. You can show your business cus- 
tomer how his present record cards can be adapted 
or transferred directly to the Rand Cabinets. When 
you have done this you have made a sale. In the 
majority of cases your business customers will in- 
vite you to sell them. The market is unlimited. 





Rand Visible 
Card Records in 
Sectional Cabinet 


The sectional feature of these cabinets makes it 
possible to meet exactly the card capacity your cus- 
tomer requires. The record grows or the user sees 
the advantage of Rand equipment for other records. 
Then future sales will come without expense. 


RAND COMPANY DIVISION-- 
RAND KARDEX BUREAU, Inc. 


840 Kardex Park Tonawanda, N. Y. 











Inc. 
ND COMPANY DIVIS 
Ot eden Park, Tonawanda, N. Y. 
Gentlemen 
Send me prices and discounts on 


1ON—Rangd Kardex Bureau, 
iy 


Rand Time Severs. 





B U S I N E Ss S Name...-+-+++**" 
TIME SAVERS staal 
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Acme Models Handle 
All Stapling Needs 


The Acme line of Staplers covers all 
requirements of any office, large or 
small. There is a correct model to meet 
every need. One number will take care 
of the work in many offices; in others, 
more than one, or all, may be desirable 
to handle the work efficiently and 
economically. 


Acme Staple Company 
1643 Haddon Avenue 
CAMDEN, N. J. 


Established 1894 





| The Acme Family 


The Acme No. l—a heavy duty machine. 
A powerful toggle forces the heavy staple 
through thick documents, carpet samples, 
roofing, etc. Hold 100 staples (X or XX). 
The Acme No. 2—a utility machine for 
general purpose. It drives a broad, flat | 
staple through thick, tough stock, yet 
holds thin paper equally well, without 
danger of mutilating. Holds 50 staples 
(No. 18). 
The Simplex—a handy desk machine. 
| Neat, strong and efficient. The sort of 
stapler for personal use. Holds 100 
staples (A or B). 
The Sure Shot—an old favorite. It 
stands a world of abuse and is suitable 
for a wide range of uses. Holds 100 
staples (X or XX). 
The Midget—for medium heavy and light 
work. Especially useful for fastening | 
papers and light fabrics. A popular 
number for lawyers, insurance offices, 
telephone exchanges, etc. Good for 
stapling samples of braid, lace, clothing , 
and the like. Holds 100 tinned steel wire 
staples (A or B), and is automatic in 
action. 
Acme Staplers thus afford a profitable 
line both for new and repeat business, 
plus the sale of supplies. A post card 
request will bring complete information. 
Ask for it today. 














New Model 
Midget Binder 
equipped with 
lift spring in 
base (see illus- 
tration), sloping 
anvil and = rub- 
ber feet. 
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Pencil Assortment Number 1776. 

In view of the Sesqui-Centennial Anniversary of the 
“Signing of the Declaration of Independence,” the Ameri- 
can Lead Pencil Company have prepared a very unusual 
pencil assortment which should be widely displayed, as it 
has considerable attention-getting value, due to its histori- 
cal significance. 

The No. 1776 assortment box is attractively designed i: 
the national colors, showing a picture of the “Signing of 
the Declaration of Independence.” It is furnished 
half gross best quality pencils, finished in solid colors 




















NEW COUNTER DISPLAY PENCIL PACKAGE PICTURES 
SIGNING OF DECLARATION OF INDEPENDENCE.—Centen- 
nial Exposition soon to be held in Philadelphia. 
red, white and blue—also other fancy colors, with gold tip 
and red rubber. 

It is especially priced at a very low figure. The Ameri 
can Lead Pencil Company, 220 Fifth avenue, New York 
City, will supply information concerning prices and further 


particulars. 


General Fireproofing Starts Steel Desk Drive. 
The General Fireproofing Company’s page in colors 
the March 27th issue of Literary Digest is, in the words of 

the company’s advertising manager, “the opening gui 
an advertising campaign on Allsteel desks that will make 
an impression on business men throughout the country.” 

The company is providing its distributors with broad 
sides, window displays and material for local newspaper 
ads. which will tie up with the campaign conducted by them 
through the Digest and a list of business and trade jour- 
nals. 

Dealers who hold that The General Fireproofing Con 
pany franchise are enthusiastic over the company’s forward 
step in the way of national advertising and have assured 
the company of their whole-hearted support and co-opera 
tion. 


Beautiful Brochure Forms Tribute to James L. 


Dalton. 
The Dalton Adding Machine Company has sent out a 
fine brochure, printed on heavy paper and bound in black 
cloth with a black silk cord at the back. It contains a 


photograph of the late James L. Dalton, president 
company, and a biographical sketch and tribute to the char 


acter of this remarkable man. 
But the best tribute to the memory of Mr. Dalton is the 


expressed resolution of his associates to carry on as he 
would have them do and consecrate their lives to the pur- 


pose of perpetuating the business which he loved and « 


making it a fitting monument to his memory 























-FURNITURE- 


AND SUPPLIES 


"Y, 
Sh, or 
& Sa 
Con, wi’ 





) “A YEAR-AND -A-HALF AHEAD” 











No, 6048 














oO 
Aside from the flat top 
desk shown above. the 
Browne-Morse line includes 
No. 6034—60 x 34 
No. 6048—60 x 48 
No. 6634—66 x 3 
No. 5534—55 x 34 
No. 4234—42 x 34 
Q 


Strength 








No. 6034 

















Durabil- 
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No. 4134 





Stenographer desks, both 
side pedestal and drop head, 
ire important in equipping a 

I iplete office: 

No. 6134—60 x 34 (double 
pedestal). 

No. 6234—60 x 34 (double 
pedestal drop head). 

No. 4134—42 x 34 (single 
pedestal drop head). 














Nos. 5000-5002 


Efficiency 











Proved Strength 


Try These Tests 





Because of the unusually heavy and You cannot get Browne-Morse drawers 
rigid reinforcement, legs cannot be bent out of shape. Our improved drawer con 
when pushed over floor cracks or sub struction will not let you 


jected to any other strain 





Pound as hard as you dare and notice These steel channels give Browne-Morse 
how Browne-Morse has reduced vibration tops a firmness never attained before 
to a minimum steel desk construction 
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Albert A. Guardia. 

\ibert A. Guardia, for more than twenty years with the 
Pelouze Manufacturing Company of Chicago, died sud- 
denly on Monday, March 15, after an illness of only two 
davs. His death resulted from a heart attack. 

He was born in New Orleans and before entering the 
employ of the Pelouze Manufacturing Company he had 
been a salesman for the Dayton Computing Scale Company 
of Dayton, O. He was a general salesman for the Pelouze 
Manufacturing Company and covered the Central Western 
states. 

He was a most courteous and agreeable gentleman and 
his loss is deeply mourned by his friends and associates 
within and outside the company with which he was con- 
nected. 


a 
Thomas J. Merriell. 


Thomas J. Merriell, vice president of the Commercial 
Stationery & Loose Leaf Company, Chicago, IIL, su 
cumbed to a short illness. He was fifty-seven years old 
and left no issue. His wife passed away several years 


o Mr. Merriell’s demise. His mother, several 


previous t 
brothers and a sister survive. 
Mr. Merriel! had been active in the Chicago stationery 


f a century. He was one of th 


field for over a quarter 
founders of the Commercial Stationery & Loose Leaf 
Company fifteen years ago. An unusually large following 
was his lot 


+ + 
Charles R. Urquhart. 


Charles R. Urquhart, a veteran of the office machine field, 
passed away at New Orleans, La., in his sixty-fifth year 
He had been identified recently with the Sundstrand in 
terests in New Orleans. For many years he was manager 
at New Orleans for the Remington Typewriter Company. 
More recently Mr. Urquhart was with the Underwood 
[vpewriter Company 


+ + 
Mrs. Emma J. Schermerhorn. 


Mrs. Emma J. Schermerhorn passed away at Ridgewood, 


N. J. She was the mother of Julian H. Schermerhorn, vice 


president of the Joseph Dixon Crucible Company. His 
many friends throughout the country sympathize with Mr 
Schermerhorn in his bereavement. 
- + + 
John A. Ruffin. 

John A. Ruffin, who has been associated with The 
Noiseless Typewriter Company many years, passed away 
March 6, aged fifty-nin« He advanced through the or 
ganization to the post of general manager 

- + + 
Harry Abram. 

Harry Abram, a director of the Biddle Purchasing Co1 
pany of New York City, and manager since 1919 of t 
ompany’s stationery department, passed f this ‘ 

Wednesday, February 17 atter a briet attack ot pneu 

onia Mr. Abram was about forty-five years old and 
vas born in Rocky Mount, North Carolina. As soon as he 

hool he ecame interested in the station 














Can Be Made An Asset 
in Your Business 


Methods of stocking and selling are grad- 
ually changing. Stores that should do a 
large business in office furniture, often avoid 
the issue because of lack of large warehous- 
ing facilities. 

St. Johns Table Company offers an ex- 
ceptional service in prompt deliveries, ob- 
viating the problem of space and stock in- 
vestment. 

Special construction features make St. 
Johns Business Tables staunch and sturdy. 
New finishes make them more attractive 
than ever. Moderate prices make them 
quick and profitable sellers. 


Points in St. Johns 
Construction: 


Made in Oak, quartered or plain; first qual- 
ity Gum, Mahogany finish; or Northern 
Gray Elm. 

Very strong under top-construction, 
and mitre-joint plank edge. Dove-tailed 
drawers with 3-ply bottoms, finished inside. 


Shipped K. D. with bolt construction. 


Write us for special 
Business Table catalog 


St. Johns Table Company 
Cadillac Michigan 
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So Easy to Sell 


by Comparison 


MYRTLE Mahogany 
costs less to stock, 
costs less to sell because 
it sells easier by compari- 
son with higher priced 


merchandise. 


Big volume alone maintains 
Myrtle prices at the present 
low level. In no other way 
could we give such rigid con- 
struction—a finish so lasting 
and hardware of such excellent 


value. 


Remember, in spite of higher 
lumber costs, Myrtle prices 
have not advanced yet. Let’s 
work together and hold them 
down. Ask for catalog and 


price list. 





MYRTLE DESK CO. 


HIGH POINT, N. C. 


New York Warehouse 
in charge of 


J. WALLACE 
Pier 21, East River 
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ery business and remained in the line until the time of his 
death. 

Mr. Abram was made a director of the Biddle Pur / 
chasing Company last October and the scope of his activ 
ties was enlarged to include the management of anot! 
department in addition to the one he aiready had H« 
was a man of rare capacity. He combined with integr 
and loyalty a thorough knowledge of the business, excellent 
judgment and a quality of aggressiveness that easily s 


mounted obstacles that would have made a lesser 1 





hesitate. His loss is keenly felt, not only by his associates Ee 





but by friends and acquaintances throughout the trad 
tt - +F 
Miss Claire A. Morse. 


Friends of F. H. Morse, manager of the branch dep 
ment, Woodstock Typewriter Company, were distress: 
March 17 to learn of the passing of his daughter, Miss 
Claire A. Morse. She was budding into young womanh: 
with promise of a happy career, when stricken. Mr 
Mrs. Morse have the sympathy of a host of friends 


whom this untimely loss comes as a personal bereavem¢ 





Crane’s Making New Banknote Stock for U. S. 
The Crane Company has been given an order for 10,00 
G00 sheets of a new paper stock for government 
notes. The United States Bureau of Standards has d 
oped a new type of paper for our currency It is clan 
that notes printed on this stock will give twice th: 
of service of those printed on the grade at present us 


Bill Empowers President to Reorganize Govern- 
ment Business. 


The Hon. Martin L. Davey, member of the fourte: 
Ohio Congressional district, has introduced into Congres 
a bill to give the president blanket power for two ye 
to reorganize the business structure of the governme 
Mr. Davey has observed the departments and bureaus 


close range for seven years and expresses himself as 


appalled at the conditions which obtain. There are t! rc 
sands of unnecessary employes, he says, and endless dup! g 
cations of effort. The bill is known as H. R. 4798. I: Ké 
speech on the introduction of the bill, Mr. Davey qu - 
former Senator Aldrich who, before the Senate on Fel C 


21, 1910, said that if he were a business man and could 
permitted to do it, he would undertake to run the gover: 
ment for $300,000,000 a year less than it was then run f 
The statement was made more than fifteen years ag 
when the dollar would buy nearly twice as much as 
will buy today and when there were approximately 140,00 


fewer civilian employes of the government than now 


S aA “(i+ y) ndOY XU 


Senator Aldrich was right in his statement in 1910 
should be possible, said Mr. Davey, to save three times 
much today. In 1910 the annual appropriation was $7 


294,797, whereas appropriations for the fiscal year 1925 


not including appropriations for principal and interest 


the war bonds, amounted to $2,615,871,791.55. Mr. Dave 
believes that if the president can be given the power 
reorganize, consolidate, eliminate and systematize, he « 
rid the government of 100,000 unnecessary employes at 
make an annual saving that will be an outstanding achiev: 
ment in peace time history. While there are many tl] 
sand unnecessary employes, there are several hundred th« 
sand who are industrious and faithful and many of wl 
are underpaid. In the government service there is litt! 
chance for advancement on merit and almost no chance 
receive salary increases. The bill authorizes the president 
to use ten per cent of the annual savings under its p: 
sions to increase the salary of those remaining employes 
who are efficient and underpaid. The bill deserves the seri 


QO? Be / Fn TAMA PR-DS) 


ous consideration of the Congress 
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Pen and policy unite to make whine du 


A world-wide popularity, and an instant recognition 
of their usefulness and beauty, are creating, unprece- 
dented demands for these fine writin}, instruments. 
The Sheaffer *Lifetime desk set has proven itself a 
record-makin?, income producer for dealers every- 
where. The taperin3, pen, made of the now famous 





Radite, with a beautiful holdin} stand, has estab- Bees 

lished new records in sales. They are sold only R=) 

under the Sheaffer established policies, through Gi 

repular dealers and at insured profits. And the Life- Wipes 

; ‘po: Yao} 

: time pen is guaranteed for a lifetime. The Sheaffer Je) 

‘hi line is accepted today as the standard line in pen-dom. bs: 


Prices, includini, lon& pens, from $10 to $30 







At better dealers everywhere 


SHEAFFER'S 


PENS-PENCILS*+ SKR 
W.A SHEAFFER PEN COMPANY 











xo FORT MADISON, IOWA 2 
A *Reg. U.S. Pat. Off. _ EG 
QJ , under the name Lifetime ~— » +k 
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This file is so good you forget to talk price 


a 
WELOED CORMERS Agave, we 2 AvdlS 


yet it is the lowest priced ““ 
Berloy File ever made 3 , 








THE NEW 


BERLOY 
UTILIFILE wa 











“500” Series 
Roller Channel 
Vertical 


Fairly crammed with big 
profit possibilities. : 


Seldom do we shout with enthusiasm. After twenty years 
of experience in building steel filing cases, we have learned 
to be conservative. But we can’t be conservative about this 
new file. 











It is new in conception. The drawer glides in and out at 


a touch—smoothl) as a breeze, quietly as a whisper—yet LIKE THIS— 
there are no extension arms. 
The outside appearance and finish are identical with the Carry the stock for you. They are 
famous Berloy “600” files, yet the price is a great deal less. located at: 
The biggest sales resistance, price, is virtually removed . 
from this file,"yet the dealer can be proud to sell it to his Boston Chicago 
best friend, and stand behind it, for it’s built to last. New York Minneapolis 
And the thirteen Berloy branches will solve the dealers’ Philadelphia St. Louis 
stock problem on » new file as the ave > rest of : 
a on the new file as they have on the rest of the Resachke Kansas City 
: - ma Jacksonville San Francisco 
Order a sample. Write for information. There’s real 
profit here! Dallas Los Angeles 


Canton, Ohio 


THE BERGER MANUFACTURING CO. 
CANTON, OHIO 


BERLOY STEEL FILING CASES 
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(The Leipzig Spring Fair of 1926). 
(Continued from page 42) 
rarely purchased and demands are filled to the detriment 
of the industry by purchases at auctions. Business in type- 


writer ribbons and utensils can not be considered satis 


factory, as the reductions made in offices of many concerns 
reduce consumption correspondingly and weaken the mar- y 
ket. Only foreign countries showed an increased interest vai - ; 
in these articles. This year’s office appliances fair can con gauss = 8 it 

e> ce >> 


sequently not be considered one which gave the industry 


ee 
fresh impulse On the contrary, it has proved its stagna 


and yup 


Fulfills every 
usual 
numbering 
machine 
requirement 


. a j : 
tion as could not be expected otherwise, moreover that an 
improvement can only be expected gradually, as the in 
dustry 1s only touched by the waves of the tide of the 


market in the second or third line 


If conidence has not entirely vanished and it is still en 
deavored with all energy to get over the difficulties wrought 
by prevailing conditions as well as possible, this has to be 
considered as proof of the sound spirit prevailing in the 


a 
industry, which will certainly help to surmount all difficul 


ties with which our industry is at present confronted 
+t - +& i in 
Ot the novelties exhibited at the Spring Fair, the follow 


ng may perhaps be of interest 


A superb model, 
priced so low 


that rapid turnover 
is a sure thing. A 
general utility 


Che firm Frister & Rossmann, A. G. of Berlin, S. O. 26 
Skalitzerstrasse 134/135 has placed a new model of their 
Senta”-typewriter with single change upon the market, it 


which the simple, reliable type-mechanism consisting of 





type bar, key-lever and connecting-rod has been retained machine, for office, 
ut in a considerably improved manner. Folding parts, such shop and factory. 
aS Carriage lever basket or key board. have heer entirelv : 
" vandoned 7 tne new n odel No IV. but in spite of it it Materials the same 
has been possible to place forty-four type-bars and_ the as in highest priced 
Key levers ind connections upon it, so that the mac hine machines, giving 
excels b its surprising capat ¢ halite is a ‘ “4° 
aaa pica Rape siape, and durability in spite o unusual durability 
its smal size and weight n consequence of the gradually : 
sniniahion, very tind -ediaaiiaae aaa ea ans and consistent serv- 
: nowrae . Ong ension-sp £ oO 1e¢ key-lever, the . ° ° 
stroke of the keys is ext iordinarily easy and elastic, and ice, —— giving the 
the return of the leve rs very rapid, whereby the speed be handsome appear- 
comes unlimited he type bars are easily exchat geable In ance so influential 
onsequence of their clastic coupling. in turning prospects 
The keyboard contains 44 character-keys, one chang into customers. 
key each right and left ar the lock for the hange on the + 7 
left hand besides is Ww l as back spacing key The tabu Also; —The Big Six 
lator ke REWISe | d in the keyboard, also margin Assortment 
“8 oH i 7 7 —- mrengrnes for ng sme and which, in conjunction 
CUr-OU ‘ I »OT [Or VaxX-sStenc oO ne ribbor > 
aS Eee agen oe en te anes with the Model 95, 
bar. TI Oe ne ee provides a complete 
e paper-guid ; been materially improved: evet ; : 
layers of paper are safe! sage Rbcaiae numbering machine 
i ek ae a. oe hae cee ae ee stock for all usual 
oe ee es needs. Affords quan- 
The folding marnia-ctee and tebeiehd bes ccd sae be tity discounts on only 
ements, a ill adjustments can be mad small capital invest- 
m % g the 1 ne or the body of the operator ment. Moreover, you 
T are ' . 4 . P e e 
_— s been 1 mger and 85 iracters cat can select, yourself, 
weitte n one Bex Nites, tl’ tien men Wik te Five-Action the numbers which in 
ftected lly by the line-spacing-lever on the left Dial Set your own experience 
The ribbon-spools are retained elasticall have proven to be the 


rk with absolute rel; Machine quickest sellers. 
ted buttor Purchase Your Model 


at this low 95's in Conjunction 


with Machines of the © 











Spagetti oni post Pring biig ins figure! “Big Six” Assortment! 
hed h makes all narts , a ; Write immediately for 
eA TM eP ‘See full information. 
be locked by a lever THE ROBERTS NUMBERING MACHINE co. 
— 694-710 Jamaica Avenue Brooklyn, N. Y. 


Western Distributors: The Superior Type Company, 
3940 Ravenswood Avenue, Chicago, Illinois 
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Let SYSTEM 


be Your Salesman in 


GREAT 
BRITAIN 


Every concern that sells a 
product or service for busi- 
ness men can cover the Busi- 
ness Field of Great Britain 
through SYSTEM—the Brit- 
ish Magazine of Business. 


Statistics show that more 
than 6,000,000 workers are em- 
ployed in Industry by the 
Business Men of Great Brit- 
ain. To employ these profit- 
ably, Business Men must buy 
millions of tons of raw ma- 
terials, employ every modern 
method of transport and use 
immeasurable quantities of 
machinery and equipment. 


In addition to this substan- 
tial home market, Great Brit- 
ain does an enormous over- 
seas trade in the Eastern 
Hemisphere through her high- 
ly developed export organi- 
zation. 


Thus by covering Great 
Britain, you reach at _ the 
same time these rich over- 
seas markets. 


If you have anything to sell 
to the Business Buyers of 
Great Britain, whether it be 
works or office equipment, 
transport facilities or a busi- 
ness service, you can cover 
the entire market by adver- 
tising in SYSTEM—the Brit- 
ish Magazine of Business. 


To American Manufactur- 
ers interested in the British 
Market, the SYSTEM Serv- 
ice Department offers infor- 
mation and advice free of 
charge and will report on 
local conditions entirely 
without charge or obligation. 


SYSTEM 


The Magazine of Business 


43-44 SHOE LANE, 
LONDON, E. C. 4 








DRAGON DODO DOGO OOS GER. 
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lating-machine for the first time. This machine does 
calculations automatically. 

Its advantages are: most simple construction and oper 
ating. Multiplication and dividing are done automati 


Transport key, multiplying and dividing key, as well as 


cancelling keys are arranged so as to be easily visible 

the counter-mechanism is automatically displaceable Che 
machine can be operated without any special connect 
and without current. 

The same concern exhibited their new “Duo-Typewrite: 
provided with two kinds of characters, i. e., German a1 
Russian can be written with a single change, also Gern 
and Turkish. Ail machines of the concern are fitted 
novel improvements, whereby reliable working and highest 
speed are guaranteed. 

Further novelties were exhibited by the firm of Seideman: 
Rodertalwerk of Liegau-Augustusbad near Dreseden, a 
new rapid type-printer. 

A new model of the Saxonia calculating-machine by the 
Glashutter Rechenmachinenfabrik and several others, whi 
may perhaps later be referred to 

Of foreign machines there were for the first time « 
hibited the “Royal” typewriter on the stand of the 
Bruno Hahn & Co., Ltd., of Leipzig; the L. C. Smith & 
Brothers typewriter on the stand of L. Osterwald 
Dresden, and the listing standard adding and calculating 
machine “Barrett” distributed by the Todd Schriftschutz 
Maschinen, Ltd., of Berlin, W. 9. 


“Estema” Account-Sheet-Guide for Calculating 
Platen-Typewriters. 


By Our Special Berlin Correspondent. 


An invention made by Messrs. Mueller & Nemecek 
Frankfort, o. M., will make it possible to use calculating 
platen-typewriters as special bookkeeping machines in 
way which has heretofore never been expected 

Hitherto it has been almost impossible to insert one 
more strong account-sheets together with the leaf of th 
account-book faultlessly and feed each sheet independently 

The “Estema” account-sheet-guide, which has already 
been approved in practice, is first of all based upon foidn 
over the part of the segment which obstructs insertion 
the sheets. In the calculating Smith Premier, the whol 
segment is pressed down. Account sheets can in this 
be passed under the platen almost horizontally, but 
over, an ingenious paper-guide produces an opening 
about 1 cm. width for receiving account-sheets and fort 
A slight stroke suffices to bring the whole segment ba: 
into its normal position, so that the account-sheet 
pressed with sufficient firmness against the platen 

A broad scale, firmly attached to the segment 
possible the easy and reliable adjustment to the writ 
line. It is furthermore possible to displace the sheets 
pendently, at will, horizontally and vertically and place th 
same by means of ingeniously constructed stop-marks 
proper position for writing. 

The finished sheet represents a clean, legible pictur 
the account. As difficult as the problem seemed at first 
it has been solved in possibly the simplest and most pt 
tical manner. 

Application for letters patent has been made by the firms 
of Mueller & Nemecek of Frankfort, o. M., and Adolf 
Steinhagen of Mannheim not only in Germany, but also 
the U. S. A. and Smith Premier typewriters are s 


exclusively fitted with the invention 
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A NEW 




















COINED WORD. 


Clemcoglide is a word coined to express a new 


standard in typewriter desk construction. 


lo the dealer it means a typewriter desk with 
unusual sales possibilities—a desk remarkable 
for its appearance, construction and _ per- 


formance. 


To the user it means a typewriter desk pos- 
sessed with a high degree of good looks but 
more particularly one that will surpass in life 
and efficiency anything ever offered previously. 
The 7-point illustration emphasizes the supe- 
riority of the Clemcoglide. A trial order will 
prove beyond any doubt that our claims are 
modest. 


THE CLEMETSEN CO. 


3403 West Division Street 
CHICAGO, ILL. 





he typewriter or plat- 
ength lifting only the | 
ter to working po- 


frame square and 

of mechanism. 
closed position (a 
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Catalog No. 11 demonstrates in a comprehen- 
sive and intelligent manner the completeness of 
the LEATHEROID line of stationery specialties 
for mailing and filing, flat and expanding wal- 





INCREASED FACILITIES 
ENABLE BETTER SERVICE 


Beginning early in March, all your supplies 
of mailing and filing envelopes ordered from 
Quality Park will be shipped from this 
new daylight building. From the receiving 
platform, raw materials follow an unbroken 
line through stock and work rooms to the 
shipping department. This new factory 
affords a new standard of efficiency and 
economy in envelope production. The ad- 
vantages in service and cost thus accru- 
ing, are shared with the stationery retailers. 


We cordially invite all members of the 
trade to visit our new home when they are 


in the vicinity. It will be a pleasure to 
show you the new plant and explain our 
improved service. 


QUALITY PARK ENVELOPE CO. 


QUALITY PARK (MIDWAY) ST. PAUL, MINN. 


Sales Offices and Stocks at 
CHICAGO LOS ANGELES NEW YORK 


Cathewoid 


lets, flat and expanding envelopes, label holder 


and partition wallets, express type mailing 
envelopes, vertical file folders and pockets, ex- 
panding files, legal, crushed, tie, reversible and 
adjustable envelopes; photo-mailers. 
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(San Francisco Business Show.) 
(Continued from page 31.) 

KARDEX-RAND SALES CORPORATION, Tonawanda, N. Y., 
and San Francisco, Calif., showed Kardex visible record cab- 
inets: Index Visible frames and indexing devices; bank forms 
and systems W. F. Block was in charge. 

LINE-A-TIME MANUFACTURING COMPANY, Rochester, 
N. Y and San Francisco, Calif., exhibited the Line-a-Time 
copyholder in newest models with new crystalline finish, for 
mica clutches, self-oiling feature, etc., as well as the law-book 
model; luminous lens model, fan-fold model et Cc. W. Hunt, 
Jr., was in charge 

LUDLOW TYPOGRAPH COMPANY, San Francisco, Calif., 
displayed the Ludlow system of producing superior typography 
with mechanical efficiency; setting forms for advertising and 
commercial and specialty printing H. G. B. Buckner was in 
charge. 

MALM & COMPANY, C. A San Francisco, Calif., exhibited 
brief cases, sample cases and trunks William P. Delbert was 
in chargé Arthur H. Malm, president, and William S. Maim, 
vice-president, were in charge. 

MANI-FOLD COMPANY, THE, Cleveland, O., and San Fran- 
cisco, Calif showed continuous lithographed forms, continu- 
ous offset forms and conti is printed forms N. M. Harper 


was in charge 


MARCHANT CALCULATING MACHINE COMPANY, Oak- 


land, and San Francisco, Calif., demonstrated a full line of 
Marchant calculating machines including automatik electri 
hand driven and lever set-up machines J. H. Goodwin and 
H. F. C. Hoffmann were n charge Also in attendance were 
President Joseph H. King, Secretary W. IL. Koch and Assistant 
Secretary P. R. Samwel 


MACHINE AGENCY San Franciscs 


MARSH STENCIL 


Ca . showed stencil machines and accessories, including four 
tain stencil brushes J. MacDougal was in charges 

McDONALD LEDGER COMPANY, Chicago See Westerr 
Loose Leaf Company 


McMILLAN BOOK COMPANY (See A. Carlisle & Company.) 
MONRO! CALCULATING MACHINE COMPANY INC 


Orange N. J and San Francisco, Calif., exhibited a complete 


line of adding calculating achines in forty-two different 
models, sh nz for the first time on the Pacific Coast the re- 
cently added features Cc. A. McCready, district manager, was 
in charge A. H. Ridgk Pacific Coast division manager; L 
D. Taggart ssistant treasurer, and P. R. Wilson, Los An- 
gele distr manager, were also in attendance 

MORTON & COMPANY San Francisco, Calif fficial pho 
tographers for the show, displayed photographs f advertis 
ing, sales pr n al ical purposes. Laurence B. Mor- 
ton was in charg: TI isiness show picture were made by 
this ¢ I 

MOTOGRAPH COMPANY THE, San Francis Calif had 
on display recording nstruments for transportation control 
plant and machinery control Frank T. Schmidt was in charg 

MULTICOLOR SALES COMPANY (See Gimme Bros. & 
Glendinr ) 


MULTIPLEX DISPLAY FIXTURE COMPANY St Louis 


M ind S$ } ncis ‘ showed displa ind efficiency 
equipment nd sales hely This exhibit was made teresting 
by showing on the fixtures many varied lines of merchandise 
for whic Multiplex fixture ire adapted. Pacif Coast Mar 
iger M. | ‘ g 
NATIO BUNDLE YER AGENCY, Blissfic Mik ar 
San Frat Calif., shows package and bundle tyers as we 
as vegetable tvers VW ( Hunt had charg: 
NEAL, S t-ATFORD & KERR, San Fran Calif., repre 
sented the line of the K mazoo Loose Leaf Binder Con 
evices and ac nting systen 
gus nd price |! I nders, and pub re rd binder 
I I I Richard Rees, |} c utility ex 
pe ror ‘ Kalamazoo, was i 
NEOSTY SALES COMPANY (See Schwabacher-Frey Sta 
t r 
PACIFI¢ CARBON & IBBON MANUFACTURING COM 
PANY (See Grand Prize Carbon Paper Co.) 
PACIFI MANIFOLDIN(‘ BOOK COMPANY Er 
Calif ind San Frar Calif., had on displa continuo. 
f l I gisters, sales i th 
manifolding rms E. R. Wilcox, advertising manager, and W 
K. Harnden, San Frar sales agent, were in charge. J 
R. Dicksor iles manag f the American Sale Book C 
pa w p 
POLK COMPANY Detroit, M Sa I 
cis ‘ < \ S I > 2 Ca | 
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New! 
AFICO Steel Files 













: eT bearing 
. Improv , 
heavy duty slides, 

3. 100 in. capacity. 

4. Solid Brass trim, 

5. Duco Finish. 

6. Look like more ex- 
pensive files. 






No. 40L 
Upright Letter Size 
To sell at $27.00 to 
$34.00 with good profit, 
depending upon terrt- 
tory located. 
Patented 
Lift-Out Trays 





Carry your Lift-Out Card 
and Check Trays sep- 
arately and with a com- 
paratively small stock 
of Afico cabinets, with 
tray drawers, give your 
customer almost any ar- 
rangement he needs. No 
dead stock for you. 


Outstanding Values in this 
complete low-priced line 


FICO Wood-Steel filing cabinets have been on 
the market for more than fifteen years and are 
today one of the most popular lower priced 
lines. Afico equipment in full steel is a further de- 
velopment and from its beginning, about a year ago, 
has made rapid progress among dealers wanting a 
good and complete low priced Steel line. 
But now they come to you—stronger, easier operating 
and better looking with other improved features that 
we bel re not duplicated in any other line near 
the low prices of Afico 
Why not let us send y a sample Afico assortment 
l vrite for details and new Catalog 26A. 


The Automatic File &@ Index Co. 


General Offices and Factory, W. lith St., Green Bay, Wis. 
‘ ‘ r Dis : io S. Wells St., Chicago. 
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Uprights— 


Counter High 
26 in. deep, 38% in. high. 
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‘LOW PRICES ON 
QUANTITY ORDERS 


When Railroads, Government Officials 
or others ask for figures on large lots of 
Binders we can put you in a position to 
secure the business. Our net prices on 
binders in quantity are figured down to 
rock bottom and we have the knack of 
quoting surprisingly low rates. No mat- 
ter what line you may be handling, re- 
member you can get the lowest figure and 
just as good quality in the Cesco line. 


Get the New Catalog 


The new CESCO Catalog is bigger, 
better and more elaborate than any we’ve 
put out. It should be in every Loose Leaf 
Department. A request will bring a copy 
with dealers’ discounts. 


LOOSE 


Ghe CE.SHEPPARD CO. 


LEAF SYSTEMS 


Van Alst 614.2 St. Island City 
New York Ci 
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Alaska and Hawaiian Islands. Frank 


Also present was A. R. Moulton, manager. 
POSTAGE METER COMPANY, Stamford, 


Francisco, Calif., demonstrated Postage 


mit printer and Mailometer and stamp 


Local Managers DeBernieux and Dixon 
Greenwood, sales manager, home office, 

POWERS ACCOUNTING MACHINE 
York, N. Y and San Francisco, Calif 


machines including alphabetical tabulators, 
typewriter key punch and standard equipment 


was in charge Also present were F. L 


sentative of the general sales office, and 


maintenance 


PRESTOCOPY COMPANY, San Francisco, 
strated the Prestocopy stencil duplicator 


charge. 
PROUDFIT LOOSE LEAF COMPANY 
(See A. Carlisle & Company.) 


PURCHASING AGENTS’ ASSOCIATION 
CALIFORNIA, San Francisco, Calif., representing 


ing Agents Association and Purchasing 
association information; explained the 
form-A-Show W. A. Knapp was 


ance were Harry F. Kolb, president; Howat 
tary Robert M. Peck, chairman of program 


RAND KARDEX BUREAU, INC 


Stationery Co.) 


RAPID ADDRESSING MACHINE COMPANY 
= o and San Francisco, Calif., showed :; 
dressing machines, automatic analyzing 
publishers machines Cc. F. Connell was 

REMINGTON TYPEWRITER COMPANY, 


and San Francisco, Calif., had on dis} 
electric typewriter; Remington portable 


standard typewriter; Remington Noiseless 


ton billing machines; Remington bookkeeping 


Remington accounting machines ce Be 


in charge J. L. Sweeney, assistant domestic 

and H. J. Stewart, Western manager, bookkeeping 

partment, New York, were also in attendance 
SAFE-CABINET COMPANY DIVISION OF THE KARDEX 


RAND COMPANY, Marietta, O., and 


exhibited the Safe-Cabinet with disappearing 


ing Safe-Cabinet; Safe-File, a safe in file 


heat resistance; standard Safe-Cabinet 


exhibit was in charge of J. E. Townsend, 


Bishop, Oakland; King Cooper of San Jo 


was B. H. Witherspoon, Western divisio 


were the various managers of agencies 


SCHWABACHER-FREY STATIONERY 


Francisco, Calif., devoted their exhibit 


visible records; Bell & Howell moving picture machines 


bacher-Frey lithography, Hooven aut 
tary Neostyle duplicator; Columbia c: 
writer ribbons; Irving-Pitt loose leaf 


Filmo moving pictures attracted an unusual 


Breckenfeld and H. E. Ingram were in 


L. C. SMITH AND CORONA TYPEWRITERS, 


cuse, N. Y., and San Francisco, Cal 
writers, Corona typewriters and Coron: 
chines EK. E. Hunter and H. P. Fowler 
SOISTER, E. L. San Francisco, Calif 
visible record equipment E. L. Soister 


SPENCER LENS COMPANY, San Franci 


automatic projection apparatus (Deli: 


business (visual advertising). a. 2. € 
STANDARD MAILING MACHINES 

Mass and San Francisco, Calif display 

permit printer and sealer; Standard 


dard stamp affixers; Beck duplicator 
and supplies Frank E, Wilber was 
was General Manager F. W. Storck 
erett, Mass 

SUNDSTRAND ADDING MACHINE 


Rockford, I and San Francisco, Calif 


keeping machines, calculating an: bt 


E. B. Jessup was in charge H. E. W 


visor Los Angeles. was also in attendance 
SUNSET FANFOLD COMPANY San 


of fanfold, tiefold ans 
R. Barber was in charge Also in att 
Abbott, president, and C. F. Mielenz 


showed their line 


TABULATING MACHINES COMPANY 


(See International Business Machines C« 
TODD COMPANY, THE, Rochester, 


cisco, Calif., displayed Protectograpl 





CORPORATION 





if., showed L 
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ANNOUNCING 


the formation in BOSTON 





of the Filing Equipment Bureau 


Tue new corporation has taken over the entire 
business and corporate assets of the Boston 
INDEX CarRD Company, and will carry on the 
business, broadening its scope and its capacity 
to serve its customers. 

@.The President and Treasurer of the FiLinc 
EQUIPMENT BuREAU, INc., Messrs. C. H. Cobb 
and R. H. Charlton, were connected for many 
years with the Liprary BureEAu, and will bring 
to the new corporation a degree of experience 


and capacity of great value to its customers. 


Filing Equipment Bureau 


113-115 PURCHASE STREET 


BOSTON, MASS. 


Cc. H. COBB, ‘President R. H. CHARLTON, Greasurer 


with Liprary BurReat 13 years with Liprary BuUREAt 
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HE Index to loose leaf forms which balance sheet you want. We do not carry 
was printed serially in Office Appli- it but I can have it here in a hurry.’”’ He 
ances a few months ago in effect took the order. 
makes a loose leaf expert of every station- The index is working similarly for other 
ery or bookkeeping machine salesman who dentore 
uses it. It contains more information , 
about loose leaf than the greatest expert What Users Say 
can carry in his mind and it has that in- A Chicago stationer had a call for loose 
formation instantly available. Because of leaf a bit out of the ordinary. He hada 
the demand for extra copies of Office Ap- copy of the Loose Leaf Form Index and 
pliances containing the index we have re- secured the information immediately. 
printed it in pamphlet form. It tabulates Later he told us that without the index he 
the forms of nineteen manufacturers. would have spent forty-five minutes look- 
ing up the material in various catalogs. 
How It Works ™ oth 
A pioneer loose leaf manufacturer said: 
An auditor went to a stationery store to “The loose leaf index is one of the greatest 
buy a loose leaf general edger : He was benefits the industry ever received.” 
shown the regular size 9}x11l{ inches, 
; Other comments from dealers are as fol- 
regular double entry ruling. The book and Sains 
the price were right but he wanted some soy ‘ bs Shales shy at cette bei 
journal and trial balance sheets combined ae ee 
with the ledger. After ese gpm ping “This index will solve our loose leaf problems.” 
some column sheets were oun and ac- “It is alrnost impossible to be thoroughly informed 
cepted for journal use, but no trial balance on every kind of loose leaf stock carried by the 
sheets. Catalogs and sample books were manufacturer, but with this index the information 
searched but to no avail. The manager can be readily supplied.” 
was called and tried to sell a separate Put the Index to Work 
trial balance outfit of another size. The Just give the Loose Leaf Form Index a chance and 
customer, however, was firm. He wanted it will prove to be a valuable assistant. It gives 
a sheet he could insert in the back of his the salesman immediate information and enables 
ledger outfit him to make sales which without it would be lost. 
& : It enlarges the salesman’s capacity by reducing 
. the time necessary for individual customers. It 
He went to another stationery store where will pay for itself the first day it is used. 
a suitable ledger outfit and journal form 
were quickly produced. When the trial One For Every Salesman 
balance form was mentioned the salesman For pe wt mp ali cg ey amg eget 
or out snou ave access to e index. e out- 
produced a copy of the Loose Leaf Form side man should carry it in his portfolio, and one or 
Index, turned to trial balance and said more copies should be available for instant refer- 
quickly: “Yes, I can give you the trial ence in the store. 
N How many do you require? 
. 
a PRICE $1.00 
IN 
_ > THE OFFICE APPLIANCE CO. 
¥, 
, ne) ” 417 South Dearborn Street 
ae) 
te hy Yuta CHICAGO 
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& Bt, WS uy» 
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TERRITORIAL DISTRIBUTORS 
WANTED 


FOR 


F & E LIGHTNING COIN CHANGER 


OR eleven years we have successfully manufac- 
tured and sold our F & E Check Writer through 


exclusive Distributors throughout the country. 


We are now ready to market another high grade 
device of our manufacture and a proven good seller, 
the F & E Lightning Coin Changer. We shall 
market this through a separate sales organization, 
and wish to negotiate immediately with high orade 
Sales Executives experienced in selling coin chang- 
ing devices, cash registers, adding machines or spe- 
cialties of a similar nature. 


If you feel qualified for an opening like this, write 
us, giving full details about yourself and proof you 
have the “ability to both create and finance a sales 
organization, and stating your territorial preference. 
Each Distributor we choose must expect to conclude 
arrangements in person at our home office as below. 


HEDMAN MANUFACTURING COMPANY 
1158 CENTER STREE1 
CHICAGO, ILL. 
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EBERHARD FABER 


- nat? 






SOFT INK 


6500 large size Op. 


6505 small size 


6580 circular, typewriter 
6587 circular, with brush 














| Likihiene fe Slay 
| “Yhe Oldest Pencil Factory in pom a 
NEW <> york 





EBERHARD FABER ERASERS’ “erase without atrace™ 
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k check statione! business forms and Star adding ma- 
hines M ger F. A. Carter was in chargé 
rRINER SALES AGENCY San Francisc« Calif den 
ed pal 1 post, laundry ratio, net and tare and mailing 
lougal was n charge 
UNDERWOOD TYPEWRITER COMPANY, New York, N. ¥ 
nd San Francisco, Calif., exhibited typewriters, portable type 
1. billing hines, bookkeeping machines, du] 
v cs. P. R ! San Francisco ma ger, was 
irge \ t ttend ce were Albert Tangora World's 
making speed demonstrat 
issisted 1} reorge H d, former world’s 
UNIT STATES OS OFFICE DEPARTMENT S 
Frat f T ‘ i general exl 


on air mail 


were Josep! d 
. x or Als 
I Assista Pos \ 
’ WeSt sunerint 9 
| t nt f ( 
Ss t is 
VAN RN IRON YORKS COMPANY iE 
\ & « 
VES tN LOOSE LEAF COMPANY, Sar 
I Ledger Compal 
ruled and } l 
manufacture t ] g N 
x t kkee} 
LZ £ rs t ] x I 
A na 
VES’ N UNION ELEGRAPH COMPANY Ss 
‘ \ ’ ' ‘ g ipl off wit “I x 
ation i ? 
rra cable ser g 
T x irge of tl \ 
} \ Gilra and J. ¢ I n 
WOODSTOCK TYPEWRITER COMPANY ( cag 
Pal Ir Cal t et nstrated ty pe write! 1 the ] 
ird H ,. Sperb was ir 
OFFI APPLIANCI COMPANY The Ct} g 
e ADI nee the news and t! ‘ nal nd 


H. Ramsay was 


Schwartz Takes Boomerang Chair Pad. 


Schwartz East Fourth street, New York ( 


ene y i d ( 
i te ik 
Ine maw mave ahniet its 
{ 
g released 
at 
é wi 


Cleveland House Doubles Space in Branch Store. 
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WHICH 
LINE 
SHALL 
I CARRY? 


is the question which 
thoughtful dealers ask. 


COLUMBIA 


QUALITY 
FILING 
CABINETS 


is the answer of pro- 





oressive dealers. 

The wide variety and the 
completeness of the 
line plus COLUMBIA 


service daSSsures 





“Customer Satisfaction”’ 


Write for deta ind information on 
ling Cabinets 
Manufactured by 


COLUMBIA STEEL EQUIPMENT CO. 


Office and Showroom 


1735 CHESTNUT STREET 
PHILADELPHIA, PA. 


P. O. BOX 2130 
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ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIO 


—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 
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Rand-Kardex and Associates Under One Roof. 

Word comes from Cleveland, Ohio, to the effect that the 
Library Bureau, formerly in the Hanna building, has 
moved to the new home of the Kardex-Rand Sales Com- 
pany at 2044 Euclid avenue. This is the former Globe- 
Wernicke building, and all divisions are now housed under 
one roof. These include the Rand-Kardex division, Safe- 
Cabinet division, Globe-Wernicke division and Library 
Bureau division. 

S. S. Shane is manager and W. A. Helms is assistant 
manager of the consolidated divisions. The Globe-Wernicke, 
or furniture division, is in charge of Claude Allen, and the 
Safe-Cabinet division is in charge of Walter Ayers. 

The main floor is given over to a unified exhibit of the 
different products composing the output of the several 
concerns in the merger. The goods are most attractively 
arranged. The second floor is being fitted up for general 
offices.—A. E. D. 


Handsome Acco Catalogue. 

The American Clip Company of Long Island City, New 
York, have issued a loose leaf catalogue bound in brown 
and gold and printed on buff paper. This catalogue contains 
thirty-six pages. The cover demonstrates effectively the 
adaptability of one of the Acco products. The contents are 
firmly bound in place by an Acco fastener which hugs the 
paper with little or no bulk at the binding edge. These 
fasteners are particularly recommended for loose leaf cata 
logue use. 

The catalogue describes and illustrates the Acco tast 
eners with prong lock compressor shown in full detail and 
giving a complete price list. This takes four pages 

The Acco binder folder is described with the Acco folding 
devices and Acco fastener, style AF. Several pages are als 
devoted to this folder which is expandible. Style AT is 
also presented and styles AH, KH, EF and BH. All oi 
these styles have certain differences which make then 
available for different styles of binding. Then there are 
metal tab guide cards and the Acco metal tabber for a 


the 
‘ 


re 


taching metal index tabs. The Acco tabs themselves a 
ingeniously devised. The metal holders are for holding 
cards and labels, some of them being set up and some 
them at an angle. Acco pockets are illustrated and describs 
in different styles and there is an interesting Acco cutte! 
designed to slit and properly gauge loose papers for uss 
with the Acco fastener where an Acco punch is not avail 
able. The Acco special punch is a single hole hand pu: 
by means of which a quarter-inch hole can be punched 
through a half inch of papers. This permits of the punching 
of any shape or size of hole up to a half inch in diametet 
Several styles of the Acco clamp are shown, also the A¢ 
Perfect clip and the various paper clips made by the com 
pany, including the Ezeon, Gem, Niagara, Wing, Tw 
Opto, Little Gem and Fay clips. Various types of th 
Acco mail file are shown, and the Acco clip file and 
magazine and catalogue binder, a most useful affair. | 
ally we have the steno book holders as a ftinis to a 
useful catlogue. The complete table of contents appear 


on the last page “his catalogue is known as No. 126 


Shay Takes Selling Job with Underwood. 

W. R. Shay, formerly auditor of the local branch 
Underwood Typewriter Company at Cleveland, Ohi : 
now on the selling force covering Cleveland territory 

Under the able management of H. L. Bridges, recent! 
appointed to the Cleveland office, business has been making 
rapid progress. For the first two months of the year it 
is stated that the volume of business exceeded that 


corresponding two months of any previous year 

















Introducing 








A New Line Under an Old Name— 
GILMAN 


“Nationally Known for Quality” 


Created, Manufactured and Distributed by 


The A. S. Gilman Company 
Cleveland, Ohio 








ILMAN LINE 





GILMAN 


Visualizer 


BINDER 
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Gilman Visualizer Binder + P: 





THE GILMAN Live “Glorifying the 








Gilman Visualizer Binder — Closed 1% jon in its I 


Tuis New Binder comprises all the good qualities now in active use 

and in addition many notable improvements which will assist in creat- 

ing more efficient and expeditious compilation of all records and assure 
greater accuracy in bookkeeping departments. 








Gilman Visualizer Binder 


Its outstanding added feature, the Push Button Keyless Operation, 

affords immediate and free access to leaves for either release or replace- 

ment, saving time and effort and adding to the life of sheet punching. 
Supplied with a key for permanent locking. 











—— 
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Perfection In Its Field 





Gilman Visualizer Binder 


Its patented Easy Sheet Slide Arches permit the Binder to lie ab- 
solutely flat, thereby eliminating the objectionable curved or bulging 
leaf in Loose Leaf Construction. 





Gilman Visualizer 


Its many patented attachments permit its use for Flatbed Posting 
Machines and to instantly adjusting, if desired, for Rack or Tray Posting. 
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Loose Leaf Binder” nircran 
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Gilman Visualizer Memo Book Binder 


THE GILMAN LINE 





Visualizer Memo Book Binder 
THIS unusual Binder is specially adapted for many purposes, Schools, Music, 


Catalogs, Records, etc. Priced very reasonably. Request copies of the two Gilman 
booklets mentioned below on attached coupon. 


Gilman Visualizer “All-In-Sight’ Binders 





Visualizer “All-In-Sight” Binders — G 


LL-IN-SIGHT, a new patented Gilman development in Visible Equipment 


is specially adapted for the requirements of the professional man and busi 





The A. S. Gilman Company 
Cleveland, Ohio 


Please forward, without obligation to me, 
Copies (1) —“‘Reconstruction NOW.” 
Copies ( ) —‘Visualizer Sales Manual’”’ 


for our Sales Force. 


Name 


Address 


 'ae __. State 
(Please print the above information 


ness executive. Also furnished in strips to enable the consumer to make up his own 
“All-In-Sight’’ Equipment for use in Desk Blotter Pads, any type Ring Binder or 
Desk Drawer. Slips are large enough to permit being printed on Addressograph 
for Credit List or Customers List for either Sales or Advertising Departments 
Write for a copy of ‘‘Reconstruction NOW” and the number of copies needed for your 
sales force of “‘Visualizer Sales Manual.’’ Thoroughly covers the problem of Retail 
Salesmanship Fill in and mail the attached coupon for your supply TODAY 


Ll 











Read our May ad for New Gilman Items 
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UNLIKE ANYTHING ELSE 
-- IT [IS DUCO, THE BEAUTIFUL, ENDURING FINISH 








Reception Room in the Studio of 
Harris & Ewing, Washington, D. C. 


Bentley & Gerwig Furniture 
Du Pont DUCO finish 
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REG. U.S. PAT.OFF- 


Among the 
finer appointments 
. .- DUCO finish 


Studio furnishings reflect the character of 
the artist. Tasteful decorations, fine furni- 
ture, correct fittings, immaculateness — 
pronounce the discriminating from the 
indiscriminate. 


Those studio- and office- buying agents 
who thoughtfully select DUCO-finished 
furniture use good judgment. This finish 
more easily withstands the abuse of office 
use, retaining its beautiful appearance 
indefinitely. 


Harris & Ewing, photographers to the 
elite of Washington, have equipped their 
beautiful reception hall— pictured above 
—with DUcoO-finished desks by Bentley. & 
Gerwig, Parkersburg, W. Va. 


ssnseesenenesnsteeemennsinetsasaeniaiacaaiiiiliiidiaiaiidieei 
There is only ONE Duco - - DU PONT Duco 
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DUCO is being used by the following manufacturers of office GS 


equipment: 

Art Metal Construction Co., Jamestown, N. Y. :: Automatic File & 
Index Co., Green Bay, Wis. :: Bentley & Gerwig Furniture Co., 
Parkersburg. W. Va. :: Doten- Dunton Desk Co., Cambridge, Mass. 
:: Englewood Desk Co., 5840 Lowe Ave., Chicago. :: Shaw-Walker 
Co.; Muskegon, Mich. :: Wagemaker Co., Grand Rapids. :: Globe- 
Wernicke, Cincinnati, Ohio. :: Macey & Co., 1516 Divisior St., d 
Rapids, Mich. 


For complete details write to E. 1. du Pont de Nemours & Co., Inc., 
Chemical Products Division, Parlin, N. J., Chicago, Ill., Sam Francisco, 
Cal., or Everett, Mass.; Flint Paint and Varnish Limited, Toronto, 


Canada. 
POND 
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IMPERIAL DESK COMPANY 


EVANSVILUE, INDIANA 
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EAUTIFUL turned leg 
desks at prices that make 
them available ‘for every 

office use.” 


You know the universal appeal of 
matched suites and period designs 
You know how they have been grow- 
ing more popular all the time. No 
doubt you have often longed for them 
at a price that would meet the uni- 
versal demand. 

Here they are—brought out especially 
meet that ever growing desire for offic 
furniture of less severe lines, of more artistic 
design, of greater individuality—at a price 
that is not prohibitive 

The new Imperial 600 Grade is priced within 
the reach of all. Large corporations welcom« 
it for their general offices. Smaller firms will 
use it in their private offices. It expresses in 
dividuality as only turned leg furniture can 


Be the first in your locality to sell these at 
tractive, low priced, turned leg desks with 
moulded tops and moulded drawer fronts 
You will have something different to offer 
You will be able to make a worth while profit 
because the sales value is far in excess of the 
factory list 


Send for special folder illustrating the entir 

600 line It also tells about the famous | m- 
perial construction features that are embodied 
inthe se desks The lou pr ces will surprise vou 
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Wedding Bells 


: 
+ exon was married at Philadelphia in Febru 


Iwing to the ill 





lanned was 


ang te church weddne Simmel wn teateass, ool | nie 
the ceremony was solemnized at Mr. Strong's bed 


g's edside 
< dauaohter lr a Mere We < : ' +4 ‘ ' 
‘ Aug : ind Mrs. J SINeXx Harold Lloyd works ist a simple sentence 
Philadelp! t 2 anager at Philadelphia for vet it secured your attention and attention 
| S] Com is one of the most 


mportant points about 
any advert 


; ’ sement Why did it get atten- 
- tion? Because it concerns a character well 
Birth Days known to everyone, thereb 


. . | 
creating interest, | 
the second important point about an adver- 
, ; tisement. In the article of which this ex- 
Master Robert Lynn Fairbank Arrives pression is the heading it stated that above 
\ seven-pound ass'stant arrived at the home of Ernest G all he endeavors to be human. There you 
iit k surer of the Eureka Blotter Bath Compar have it, human intet 
Chicag ebruary 14, 1926 The young man has re 
ce ed the name of Robert Lynn Fairbank S oped hat 


isiness life he will follow 


his future usinss fe he wil low in the footsteps o HAROLD LLOYD 





| 
erests everyone and there are happenings 
; in your locality that interest your friends 
Joan Eleanor Schwartz. ind customers and these can be interwoven 
On i loan Eleanor Schwartz cam , vour daily advertisements in this style as 
Ml : oat ; H es aa turnished M. F. Devaney, Geneva, N. Y.., 
' S i wa Z er tather 1s we kno to one in each city Previous announce- 
the } a is president of the Stationers ments appeared in January and February is- | 
Square ( lt He repr ents at present the Rone indext ues, S¢ ilso page 168 March issue. Better } 
diarie : nile still, let’s put you on the mailing list (we 
use them every day) then you can get a | 
err i oe | 
¢ ‘ | \ i 
New E. Faber Pencil Specials 

e | rd Faber N 6649 Weatherproof s 

egarae tand | 
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WEATHERPROOF 
LEAD PENCILS = 


The Bump 
Paper Fastener 


' | —eliminates thi 























use of un No. 2 
FOR \ 4 sightly and innoying pins 
WEATHERPROOF | | clips of staples. it utilizes & 
MARKING } part of the papers to be fast 
a eaae et i ened and binds them neatly 
———— = and securely [Iwo styles; 
[  eBERHARO FABER. New <> YOR" price information on request. 
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Atlanta Stationers Entertain President Sell. 

Fifty members of the Atlanta Stationers’ Club and their 
friends honored Edwin H. Sell, president of the National 
Association of Stationers, Office Outfitters and Manufac- 
turers, with a dinner at the Capital City Club, on Thursday 
evening, March 11. 

Walter O. Foote, president of the Foote and Davies 
Company, acted as toastmaster, and first called upon every- 
one around the long table to rise and introduce the person 
on his or her left, thereby “breaking the ice” for the meet- 
ing. Following this, he sprang a surprise on the gathering 
by asking the ladies present to speak instead of the gentle- 
men. Among those called upon were Mrs. Jernigan of the 
Lester Book and Stationery Company; Mrs. “Jim” Miller 
of Millers’ Book Store; Mrs. Reed of the Atlanta Table 
Company; Mrs. Stroecker of the John H. Harland Com- 
pany; Mrs. “Jimmie” Wells of the Sloan Paper Company; 
Mrs. Allen of the Ivan Allen-Marshall Company; Mrs. 
Saltzman of the Hirshberg Company, and Mrs. Cooper of 
the Foote and Davies Company. 

Needless to say, the ladies gave just as good a line of 
impromptu speeches as their husbands could have done. 

Mr. Sell and his wife and daughters were then presented 
with Stone Mountain Confederate Memorial half-dollars by 
Ivan Allen, as tokens of their visits to Atlanta, which were 
accepted by Mr. Sell with the statement that he had long 
been an interested student of the Civil War, and would 
treasure them highly. 

Finally, Mr. Sell was introduced as the speaker of the 
evening. After a few well-chosen words expressing his 
pleasure at being in Atlanta, Mr. Sell made an earnest 
appeal to members of the club to attend the convention of 
the National Association in Washington this coming Sep- 
tember. Not only had the leading city in the country, 
from the point of general interest, been selected, Mr. Sell 
pointed out, but the Mayflower hotel—the newest and larg- 
est of Washington's hotels—had been chosen as convention 
headquarters. Among the special attractions, he listed a 
trip to Mount Vernon, the home of Washington; a trip 
through the Capitol, national museum and other public 
buildings; a trip to Arlington Cemetery and a trip through 
the famous Bureau of Engraving 

“The chief value of our organization,” said Mr. Sell, in 
conclusion, “lies in its spirit of frankness, friendliness and 
Nowhere is this spirit better shown than in 


Stationers here believe in each other and as 


cooperation 
Atlanta. 
a result they have a real organization.” 

Among the firms represented at the dinner were the Ivan 


Allen-Marshall Company; the Atlanta Table Company 
the Bayliss Office Equipment Company; the Foote and 
Davies Company; the Dennison Manufacturing Company 
the John H. Harland Company; the Hirshberg Company; 
the Lester Book and Stationery Company; Miller’s Book 
Store; the S. P. Richards Paper Company; the Scripto 
Manufacturing Company; the Sloan Paper Company; th 
Southern Book Concern, the Tidwell Company and _ the 
Whitaker Paper Company. It is significant that every 
stationery store in the city was represented at the dinner 
by at least one member of the firm. 
Mr. Sell, who is making the annual “president's tour” 
of the United States, arrived in Atlanta Thursday mor 
ing, and spent the day conferring with different leaders 
the stationery industry. On Friday morning he was taken 
to Stone Mountain to view the Confederate Memorial and 
shown points of interest around the city, leaving Friday 
evening for other stationery centers in the South.—J. H. R. 


Convention Merchandise Exhibits. 

There is to be an important manufacturers’ exhibit of 
merchandise at the annual meeting of The National Ass« 
ciation of Stationers, Office Outfitters and Manufacturers 
to be held at the Mayflower hotel, Washington, D. C., fron 
September 20 to 23, 1926, inclusive. 

No definite details can be given at the present time, 
though a limited amount of advance information is avail 
able. The exhibits will be held in the Palm Court, a ver 
beautiful room at the right of the Promenade, which extends 
the entire length of the hotel from Connecticut avenue to 
Seventeenth street. The Palm Court is between the mai: 
office lobby and the banquet room, in which all the larg 
assemblages will be held. 

In addition to the Palm Court, a large part of the mez 
zanine floor will be available for exhibits, easily and cor 
veniently reached and seen from the main office lobby 

In view of the location, the exhibit will be open to every 
body attending the convention; also to all guests of th 
hotel or anybody in Washington who may be interested 

C. C, Cobb, P. O. Box 901, Toledo, Ohio, chairman 
the program committee, will be in charge of the merchan 
dise exhibits. Mr. Cobb states the manufacturing members 
may expect to hear definitely from him about April Ist 
concerning the cost of booths and the necessary arrange 
ments and details that will govern their occupancy and 


} 


use during convention week. In the meantime, he will be 


pleased to receive expressions from any manufacturers wl 


contemplate exhibiting. 
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WHAT IS A KEY? 


In itself a key is merely a means to an end. 
It serves no good purpose until it is put into 
service. Then it becomes either an opener to 
something valued, or a safeguard. In an exact 
sense the Mimeograph is a key that opens many 

doors to business and educational opportunities. 
And it is ever a safeguard to economy. As the 
world’s standard duplicator of all kinds of let- 
ters, bulletins, forms, diagrams, etc., it has proven 
itself a necessary part of the equipment of efh- 
ciency. Its hourly grist is thousands of well printed 
copies, done at almost negligible cost, without 
highly trained skill, and privately. Let us show 
you how the Mimeograph will open the way to 
new and better conditions for you. A request to the 

A. B. Dick Company, Chicago, for booklet “O-4” 


will bring complete information, without obligation. 


MIMEOGRAPH 


NINESGRAPH 
ae 
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Why Do People in Your City 
Order UNDERWOODS Direct From Us 




















for the 
Typewriter Dealer 
A New Department— 


Do you have any problems in connection 
with rebuilding Underwoods which you have 
been unable to solve? Write us. Our experi- 
ence is at your service. 


Are you unable to obtain certain parts used 
in rebuilding? We can be of assistance. 


We can furnish two-color scales, key rings, 
key glasses, thumb knobs, space bars, etc., 
in any quantity, at prices less than you can 
obtain them for elsewhere. 


We can refinish paper tables, front plates 
and small parts, at a minimum cost. 


Rebuilding— 


We rebuild the Underwood Typewriters for 
dealers. Send for our special dealer rebuild- 
ing price and full particulars. Every ma- 
chine fully rebuilt in our own factory, the 
largest typewriter rebuilding plant in the 
world, We rebuild Underwoods only. Get 
the full facts now, or call on us when in 
Chicago and see for yourself. 


ee 


By Mail?— 


We'll Tell You Why — 


It’s simply because people who want Shipman- 
Ward rebuilt Underwoods do not know where the 
dealer who sells them is located. 


People Always Prefer to Buy From Their 
Local Dealers 


We want dealers in every city to get this Shipman- 
Ward Underwood business. Our proposition for 
taking orders under the installment plan appeals 
to office equipment and stationery dealers as well 
as typewriter dealers. 


You are not going to turn your back on profitable 
typewriter orders if we can show you how to get 
them. We are fully prepared to show you how you 
can get the Shipman- Ward Underwood business with- 
out the investment of a single dollar on your part. 


There is no excuse for dodging such an obviously good 
proposition. Shipman-Ward Underwoods are being sold 
in your city, and we are ready and willing to show you 
how to get these orders and add this profit to your busi- 

ess. All without a single cent investment or any addi- 
tional capital. 


Send for our wonderful installment proposition on Ship- 
man-Ward Underwood Typewriters and learn how you 
can take orders for these machines on deferred payment. 


Remember— 


—We ship direct to the customer. 
—We do the collecting. 
_—We do the national advertising. 
—We furnish selling helps—signs, window cards, 
newspaper advertisements, etc. 


You— 


—Don’t invest a cent. 

—Merely send us the orders. 

—Get full commissions. 

—ASK NOW for full details of our Dealer Sales Plan. 























SHIPMAN-WARD MFG. CO. 


Established ee ° . 99 The Rebuilders 
18982 Typewriter Emporium Unat et od 


1773 Shipman Building 
Montrose and Ravenswood Aves. Chicago 














April, 1926 


OFFICE 


167 


APPLIANCES 





(New Machines and Devices.) 
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The Phoenix File. 
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New Duplicator Works by Offset Process from 


Metal Sheet. 


il easily operated 
been introduced on the 


Inc., of Weehaw ket N J Phe 


he “Rotaprint 
electrically driven, is based 
ts or duplicates from a patentec 





Barbee Wire & lron Works 


440 Conway Building 
CHICAGO 











A POPULAR SELLER 


AT A POPULAR PRICE 1926 


1830 





2340-6W 


K. PIERCE & SON CO. 
GARDNER, MASSACHUSETTS 

srerooms: 115-] RTH AVENUE, BRooKLyn 
Boston Warerooms: 96-102 Cross STREET 
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WATER 
COOLERS 


NOW IS THE TIME TO 
ORDER WATER COOLERS 


Coolers shipped now, billed 
as of May 25th. 


Complete descriptive litera- 


ture mailed on request 


Automatic Machinery Company 
Distributors 


Terre Haute Indiana 














Simple 
Conservative 
Styles in Mahogany 


Genuine mahogany always has been 
popular but price, until recently, has been 
a powertul argument, in many cases, 
against it. Orpin, however, has produced 
a line of genuine mahogany desks, in 
simple, conservative styles, at prices rival- 
ing combination woods. The idea origi- 
nally considered impossible, is now a fact. 
In the 600 line you'll find range enough to 
satisfy nearly every admirer of mahog- 
any furniture. 


Full information with prices furnished 
promptly on request. 


Orpin Desk Company 


121 Medford St. Charlestown, Mass. 
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claimed, 6,000 excellent duplicates or prints an hour, dry 
ready for mailing and on any kind of paper 

The metal sheet, inked, transfers the impression to a 
rubber roller, which, like an offset roller in an offset print 
ing press, transfers the image or writing in turn to the 
paper. 

After use, the metal sheet, like a letter, can be filed away 
and referred to at convenience. These are in general the 
outstanding features of the latest duplicating and printing 
machine, Rotaprint 

The Hanna Roll Recorder. 

The Hanna Register Company, Inc., of Indianapolis 
Ind., is putting upon the market what they call the Hanna 
Recorder, a simple device selling for $10 and consisting 
of two rolls of paper or forms duly printed according t 
specification, providing the customer with the original bil! 
showing the items purchased and rewinding on a rear roll 
a carbon copy to be checked against the day’s cash or 
posted in the ledger. 

The Recorder consists of one roll on which the tickets 
and blank paper are wound. There are approximately thre: 





THE HANNA RECORDER 


hundred printed tickets to the roll and an equivalent amount 
of plain paper when wound in duplicate. If the custome: 
desires to make three copies, all three lengths are wound 
on the roll, the third copy rewinding in the Recorder for 
future reference The operation is simple both in the 
installation of the rolls and the issuing of the sales ticket 
After the ticket is written, the turning of the rear handl 
rewinds the lower or permanent copy on the rear roll at 

with the same operation causes the upper or printed orig 


inal copy to come out into position to be torn oft and 





HANNA AUTOGRAPHIC REGISTER FOR MERCHANTS 
given to the customer. All charges can be posted ea: 
day from the record roll by cranking the register in revers 
as each charge is posted a check can be made on the c 
and a complete, accurate record of the sales can be n 
with little effort, expense or loss. When record 
removed from the Recorder, it can be dated and number: 
and filed away. 

Sales tickets are printed to the customer's ordet 
twenty-pound bond paper which permits the ink to show 
sharply and presents an appearance of distinctive qualit 


> i) 


Each ticket is 554 inches long and 315/32 inches wid 
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The New 
Personal 
Protectograph 
i Re 


Slightly higher 
outeide U. 














How we Help Stationers Sell the 
PERSONAL PROTECTOGRAPH 


The mere display and demonstration of a Per- 
sonal Protectograph gets buyers. It 1s hard for the 
prospect to resist this attractive little machine and 


the marvelous protection it gives every check. 


However, when you take on the sale of Personal 
that 


Protectographs you get support trom us 


brings buyers into your store. 

First, there is our great national advertising cam- 
paign—pages in two colors in the Saturday Evening 
Post, and black and white adaptations in the Liter- 
ary Digest Millions of bank depositors are in- 


fluenced every month by these impressive messages. 


Second, there is our plan for selling Personal Pro- 
tectographs—a plan especially made for stationers. 
Keports from stationers everywhere show that 
it works. 


Third, there is the constant assistance rendered 
by the Todd expert in your vicinity. He knows 
Studies your customers. Keeps in 

Supplies you with fresh display 
A real helper! 


your problems 
touch with you 
material and counter literature. 


This threefold support will automatically come to 
you when you stock the Personal Protectograph. 
Send for a Todd expert today—we have a sales and 
service office in every principal city in the United 


states. 








The Personal Protectograph 


\duct—Todd in invention, qual- 


is a Todd pri 


ity, manufacture and guarantee. Easy and 
Shreds the amount into 


Writes in large, 


quick to 


operate 





of the paper 


the very fibre 


clear figures with indelible ink. Protects 
changes.” En- 


1 by bankers evervwhere. And the 


against erasures and “pen 


dorsec 








THE TODD COMPANY 


Protectograph Division 





1129 University Avenue 
ROCHESTER, N. Y. 








price, $18.00, gives you ubstantial profit. 




















170 OFFICE APPLIANCES April, 1926 


LTT LT LT LT LTT eT ye eee ee ee ee ee eel eel el el) 

































































This new type of Prong Lock Compressor 
will increase the popularity of the already uni- 
versally adopted Acco Fastener—it simplifies 
locking of the prongs and requires no explanation 
or demonstration of its operation. 


It is one of the three new Acco Compressors 
described on pages 5, 6 and 7 of our new catalog. 
Sample and circular will be sent upon request. 





ACCO PUNCHES 


are now made for all standard centers. There is 
also an inexpensive adjustable punch—see pages 
20, 21 and 22 of new catalog No. 126. 











American Clip Company 
Long Island City, N. Y. 


ACCO PRODUCTS 


FOR SMOOTHER OFFICE OPERATION 
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A New Line of Imperial Desks 
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‘supply cost. “Do you understand adding machines? 


Nie enocintek GinD chak Gaui Os Do you understand salesmen? 
Mw on al unprinted carbor ed paper 
| zed a ‘ 
lf vou can say “ye s’ to these questions 
ipe y installed then you will be interested in our prop- 


gold ane lack, air dried lacquer and the osition Ve need an assistant manager 


The construction of steel, br for our Adding Machine Sales Depart- 
usetul service ment. The man we want must be a suc- 
emo register is similar to the foregoing, but cessful salesman who can think construc- 
i slightly less price. It is built with two rolls tively and then put his selling ideas in 


uous st! of paper over the writing tables letters whicl vill stimulate other sales- 
and fills the five-inch space, he merely turns men. Field experience is a valuable asset 
ther inch or two and has more writing space in this regard. You will be located in our 
tion O1 emos made previous! the cra home othce and expected to “Fit in” a 
her w d previous memos appear \ ereat organization and cooperate with 

t t S Sala to start depends upon 

thy rrespondence. our experience and qualifications. As 
uu demonstrate ability we will recognize 
it in a substantial manner. We want a 


Bae eae man who will develop fast and build 
estbre inutacturing Cor Hart i. 


for Numbering Parts or Metal Plates. 
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Rochester, N. Y. 
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| | Crescent Doesn’t 
| Pin You Down 








because Crescent Pins are guaranteed superior quality, 
high in every respect. Stationers who sell them assure 
the quality of their service in this line. Crescent Pins 
are the product of automatic machines kept perfect 
mechanically by a force of veteran pin makers. 


Although Crescent Pins are of superior quality, they cost 
no more than others Made in nine standard sizes and 
packed in roll cushion, pyramid, and in boxes from % 
to 6-pound sizes. 


We shall be glad to supply samples, 
prices and discounts. 


Crescent Brass & Pin Co. 


5760-5800 Trumbull Avenue 
Detroit, Michigan 


A lL. Jones, Inc., 55 New 
Montgomery St., San Francisco, 
Calif., Pacific Coast Representa- 
tive 

Phil F. Webster, P. O. Box 873, 
San Antonio, Texas, Southern 
Representative. 

Chas. 8S. Jacobsen, 851 West 
End Ave., New York, N Y.. 
New York Representative 


New Lymetco Tu-Dor Cabinet 


The illustration here presented pictures the combinatior 
Tu-Dor cabinet with doors partly closed, showing the at 


+} 


Lyon Metallic Manufacturing Company of Aurora, IIl 


| 





COMBINATION TU-DOR CAB- 
INET SHOWING ATTRAC- 
TIVE VAULT TYPE HAN 

DLES ON DOORS 


equally versatile in use as a part of home equipment 








things ordinarily stored in a pantry, cupboard or kitcher 








ARB N PAPERS The Wahl Company, 1800 Roscoe street, Chicago, III 
has added two new “Eversharps” to its line. Based on th 


Typewriter Ribbons 


-Vacuo Static Carbon Co. 





SMEARLESS 





Equal to any 
Superior to most 


WEAREBES| 


Super- Quality 
Unsurpassed Service 


Manufactured by 


ROCHESTER, N. Y. 


Write for Samples and Price List 


cabinet. The shelves are deep and commodious and wil 
accommodate a great amount of material. This cabinet 
of high-grade steel well made and beautifully finished 


Wahl Introduces Additional “Eversharps.” 


popularity of the oversize, hard rubber barrel pencil, 
new numbers are bound to meet with a large demand. The 
are oversize, with gold filled barrels in the Grecian 
design. One pencil is for the standard thin lead, and 
other has a larger tip for thick leads. 
These new pencils are exactly like the regular “! 
sharp,” except for the size of the barrel, which is similar 
I All parts are st 


the oversize hard rubber barrel pencil 
ard, and all the exclusive Wahl features are retained 


cluding the automatic release, side opening magazine, tis 
rifled tip and interchangeable parts. The usual pr 
vails, $5.00. 

The large barrel is becoming more and more popular 
is also the thick lead It was to satisfy the growing 


mand for both features that the new pencils were ad 


to the “Eversharp” line 


Luther People Add Sealing Wax. 


[The Luther Ink and Stamp Pad Company, East | 
and Mulberry streets, Newark, N. |].. manufacturers 
Victory brand of stamp pads, rubber stamp inks, et: 
recently added another branch to their business—the 1 
facture of sealing wax, which they make not onl 


their own name, but under special imprints when s 





H. L. Luther is president of the company. 








tractive vault type of handles. This cabinet is made by the 


The cabinet accommodates many things, such as hats and 


clething, departmental supplies, etc., in the office, and is 


may be even used to advantage in the kitchen, taking many 
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When you buy filing supplies 
WHAT DO YOU GET IN ADDITION? 


Do you get merely merchandise and an invoice? 


Consider these conditions as being written in, when you order Oxford 
Filing Supplies: 


1. The Oxford sales policy is one of dealer distribution exclusive! 

2. All goods guaranteed perfect, without quibbling reservations. 

3. Not only prompt, but intelligent, service—for filing supplies are semi- 
tec] cal 

+. The right to expect to be taken care of satisfactorily on ALL your filing 
supply requirements. (There are over 700 items in Oxford Filing Supplies. ) 


5. Quality of all supplies to be up to or above the accepted standards ; prices 


to be fully competitive and in many cases lower—in other words, the ad- 
vantages of specialization on filing supplies exclusivelv are to be reflected. 
> I 


6. Real merchandising service to be available at all times 


If these are the conditions under which you would like to buy, send for representa- 
tive samples and further information today. 
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RD FILING SUPPLY CO ‘au | 


Brook lyn, New 
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Filing Supplies 
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The Rubber Key 
of Quality 


One 





result from selling popular merchandise. 

Among typists and office managers, 
Munson International Rubber Typewriter Ke 
Keys are outstanding in popularity because y 
they improve work and increase production, 
at the same time decreasing effort and lower- Only — 
ing nervous strain. 


(rent froma sales and assured profits Grade 


Selling plans and sample sent upon request. 
Ask for them-—it means dollars to you. The 


Munson Supply Company Best 


The Largest Rubber Key Factory 
in the World 


23 City Hall Place Dept. D New York 











NEW LINE OF 


HIGH GRADE EXCLUSIVE PERIOD DESK PADS 


To meet the recent demand for a 
high grade desk pad to harmonize 
with the many Period Suite desks of 
today we are manufacturing four 
different styles (two styles being 
illustrated herewith). 

The writing surfaces are of our reg 
ular Genuine Battleship Linoleum 
(no blotters required), shaped side 
panels of different colors of genuine 
cowhide and morocco leathers. 
Certainly handsome merchandise 
and we can surely sell them is what 
all dealers tell us on sight. 

Many repeat orders received al- 
ready from the few dealers with 
whom we have introduced them. A 
most popular item for high-class of- 
fice furniture dealers who carry 
period suite furniture. 





No. 261 


Retail price, $9.00 each, subject to 
our regular dealer’s discount. 





me, We Send us a sample order for one each 
Several other new items in the Polar Line. Write for com- of the four styles; we know you will 
plete catalogue and price list be well pleased. 


POLAR MFG. CO., 119-125 N. 4th Street, Philadelphia, Pa. 
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“Berloy” Introduces “Utilifiles.” 
The Berger Manufacturing Company, Canton, Ohio, has 
troduced its new “500” line of commercial grade vertical 
les with roller channel suspensions. These a | is 
tifiles,” outwa ppearance are identical with 
the “600 lit The latter series was pioneered ten vears 


MACHINED 
ROLLER 





BERLOY LINE FILE 
9 ’ il contribution to the better cl 
‘ il ¢ P es 
Ins ( Iding entirely new cas¢ 
str Berge ufacturing Company) 
popular i) line case and file drawers \ roller 
nnel has been substituted for the extension suspensio1 
sed the AN line s The “Utilifile” 1s made in tw 
izes nd cay dth, with or without automati 
olee 
Loose Leaf Index Now Ready 
Real re ess e acct ite 2 
n i¢ r l rT i K 
ns us rers in mind a 
yuire ¢ \’ i s while i CUSTE Ss Wad 4 
The O e Ay ce ( " with the assistance W 
Lee Ferg Che M jackson ( any ( ig 
blishe | i ele s¢ leat t i 
() e Apt ‘ x mi s of 1925 r 
the Vas Ca that we have had = - 
etely s da e to ofter it in handy torn 
imme ere combines the 
teen manutacturers and s vs at a glance ev 
iade for any particular loose leaf purpose 


U. S. Lace Paper Works Announce Names of Rep- 
resentatives. 


The U. S. Lace Paper Works, Union avenue, Brookly1 
\ \ iré ¢ ¢ Zwi k & Fleis« hl 
East; ( ] ( ldwel Western States at 
Pac ( Ha H Schierlol » 
err \ 
Che prit il prod s company é i 
field is the ( fied bra idding mac 








NEW 


Notice to the Trade 


Pelouze Scales are now equipped with parcel post 
rates by zones, an improvement which has neces- 
sitated the addition of wider dials in the various 
models of this line. The new line is finished in 
gray enamel or gold bronze both of which are 
very attractive for office use. 


**"NATIONAL” 


Your trade will be pleased with the convenience of 
the new Pelouze Scales. Write for our booklet 
describing in detail the new line and its advan- 
tages. There willbe NO ADVANCE IN THE 
PRICES OF PELOUZE SCALES in spite of the 
many improvements which have been incorporated 
in the line. Write today. 


Pelouze Manufacturing Co. 


232-242 East Ohio Street, Chicago, II. 











are Exclusive 


572 Dealers Agents for the 


BARRETT 
PORTABLE 


Lowest Priced Standard 
Adding and Listing 
Machine in the World 


‘88 


F. O. B., Phila. 


BUILT FOR HEAVY SERVICE 


By the Makers of the Marvelous Monotype 


Some big users are, U. S. Government (512), Metropolitan 
Life Insurance Co., (347), Standard Oil Co., 
American Express Co. 








A Beautifully Finished Machine, Smooth, Quiet and Easy 
Operating, Portable, Convenient Size, and Full Nine 
Column Keyboard, Printing and Totals. 


Lanston Monotype Machine Co. 


Philadelphia, Pa., U. S. A. 
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“PEERLESS PRODUCTS PLEASE 


Letter trays and waste parer baskets, all sizes, 

mail and tape baskets, space baskets, build up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards. office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


PEERLESS 
Siege? WIRE 


6 N. Michigan Ave. 
Chicago, Ill. 


FACTORY 
LaFayette, Indiana 


ie a 














The Superior 


MULTIPOST 


STAMP AFFIXER and RECORDER 
SAVES STAMPS, TIME and MONEY 


Applies modern effi- 
ciency and economy to 
the handling of stamps. 
Needed wherever 
stamps are used. Many 
thousands proving their 
value in business today. 


DEALERS 


This is a nationally 
advertised product 
backed by fifteen years’ 
successful marketing. It 
is offered to you'on a 
unique sales plan which 
requires no investment 
in stock and no servic- 
ing of machines. We 
do the selling. You 
profit in proportion to 
the co-operation you 
give us. 

Write for complete de- 


tails of our interesting 
proposition. 


The Multipost Company 


Rochester, —_ 

















































| 











F. J. Yawman Completes Western Circuit. 

Francis J. Yawman and wife returned to Rochester 
N. Y., late in March after a tour which took them to the 
Pacific coast, covering the range from Southern Cali 
fornia to Vancouver. Mr. Yawman took opportunity 
visit many of the agents who were accessible to his rout: 
Conditions on the West coast are improving, and 
Pacific Northwest has especially good prospects 
Yawman had visited California previously, but it was 
first opportunity to take in Washington and Oregon 
was much impressed with the vigor of the lumber indust: 
and the tremendous interchange of natural and manut 
tured products which it stimulates. Many old friends were 
met on this trip, and a host of new friends added to Mr 


Yawman’s circle 


Office Printing Outfit in Substantial Box. 
The Superior Type Company, 3948 Ravenswood 
Chicago, Ill, has developed an unusually strong packag: 
for its “Redtop” Superior rubber type printing outfits 


This office utility is generally packed in a light cardboar 


container, which is rarely permanent. The new Superior 
package is of wood, with metal hinges and clasps, a1 
covered with fabric. The rubber type is held in wood 


grooves, and a compartment provided for the typeholde: 


stamp pad and tweezers. The “Redtop” box assures better 





“REDTOP” RUBBER PRINTING OUTFIT 


care of the rubber type and its accessories, becaus¢ 
affords ease in setting and “distributing” the type. 

Fourteen different outfits are included in the “Redtoy 
line, affording a general selection of type faces and schemes 
Each outfit contains two typeholders—a single line holder 
and a multiple holder of either two or three line capac 
depending on the size of the font. Each box bears a label 
showing the item number, price, and the scheme of pa 
ing “SA, 6A,” etc., following the practice of the metal 
type founders. 

The plan of including two type holders in each packag 
makes it possible to adapt the holder to its contents 
When a single line is set in a two line holder, it is some 


times difficult to place the impression accurately 


the single line holder is used, and can be positioned re 
Often the multiple line stamp is in use, and _ ther 


additional stamp can be set in the single line holder 
Office printing outfits of this sort are often life savers 

many lines of business Frequently rush changes 

required in price lists or specifications. There is not 


tin 


to have the list reprinted—and not even sufficient 
have a special rubber stamp made up. The “Redtop” « 
meets this emergency. The office boy can set the 

needed, have them proofread, and then a short session 


the stamp pad revises the printed matter—and “makes 


mail.” 
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A Demand is being Created by 
Advertising in these Magazines 





for (Nation’s Business ) 





( Office Manager ) 





FiberstoK 
RED ( 


System 








( Business 


) 


) 





IN YOUY StOYTE (Gearing Howse) 











Consistent advertising in these leading national ( Kiwanis 

business men’s publications is broadcasting the Rotarian 

FIBERSTOK story every month to millions of otaria 
+ IpERCT , ; _ 

potential FIBERSTOK customers. These well 

placed advertisements tell your customers about Forbes 





the merits of FIBERSTOK products and that 
they are sold only through retail dealers. One 
FIBERSTOK sale means another and so on until 
you soon have a new and profitable line in your 


business. 


Are you tying up with this national advertising by 
displaying the attractive new FIBERSTOR inside 
sign and window display cards? The combined cir- 
culations of the magazines used by FIBERSTOK 
reach an imposing number but in addition, there is 
an immense “sidewalk circulation” passing your store 
every day. By displaying the FIBERSTOK window 
cards in your window you can reach this multitude 


and turn them into your store as profitable customers. 


We will gladly send you the FIBERSTOK 


window card upon request 


National Fiberstok Envelope Company 


\ANUFACTURERS OF ENVELOPES AND FILING DE\ 
429 MOYER ST., PHILADELPHIA, PA. 


) 
) 
) 
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In this union 


there 








In their own fields, L C Smith and 
CORONA have always been out- 
standing SUCCESSES, profitable for the 
public to buy and profitable for the 
dealer to sell. 


is strength 





By the amalgamation of the two com- 
panies, neither machine will lose its 
identity. 

The position of each will be greatly 
strengthened. 


And from greater strength will come 
still oreater success. 


L.C Smith & Corona Typewriters Inc 


Factories at Syracuse, Groton and Cortland, N.Y 














ul, 1926 
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“Aulta” Consolidates Philadelphia Branch. 


The Ault & Wiborg Company has consolidated its var 
us interests in Philade Iphia at 710 South Washi gt< 
square Here the ribbons and carbons, writing f 
adhesives and printing inks are brought together under one 

The office supply department is under the directio1 


f E 


arl Herstam, who has been associated with the Ph 
delphia branch the pas vears. In addition to distrib 
uting the mpany’s | silk typewriter ribbons, 
Philadelphia branch pplies ribbons of conventi« 
fabric for pewriters, adding and bookkeep machine 
office duplicators, et« Besides the carbon pay ppli 
to office users, The Ault & Wiborg Company also mar 
factures tr ng or em! transfer carbor dl 


workKker®rs. 


“Plateless” Engraving Case Arbitrated. 


Crade Con Mice 


e Plate i gy pany, st ] outs, Me is ‘ copies. Just apply 
din . ipula The action was based on what with dauber and 
T mi ns eceptive nomenclature. Throu the type is cleaned 
name of the Ginieirahe Gadi in Dies Oe ee instantly. Does 

o the « as dismissed not evaporate. 

Che « perate e familiar process of simulating 

taglio g by applying a powdered chemical to the Individual bottles to retail at 50c and 75c. 
wet typographic printed sheets and swelling Also pints, quarts and gallons. _ Liberal 
This has Apt die-stamped w , discounts to dealers. 
appli atin teri i\ ne’ to the r S 

o nae ge Rd: shape ASK US FOR SALES PRODUCERS 

iat i the mer S | 

vg aes The Clarotype Company, Inc. 


New York Stationery Trade Gains in Jan 


Che review yf credit conditions ed 
| ederal R rv¢ Agent New York she Vs 1 impro 
ment in January sal 1926 over 1925 In the latter 
vear the percentage was 1.8.6; the 1926 figures for January 
( 10.1 Collect January, 1926, wer 10.4; 
counts receivable, +12 The Fastest 
The s view he status of th x 
—* hoe Reeres snow tem Selling Hand 
I Jar i 926 oO t | nuary. 1925 Net 
stocks ¢ d Jar 1, +10.8. Ti S 
: | ea ime Stamp 
Phese PI state of New York 
| | on the Market 
Harrisburg Company Organizes Phone Bureau. 
The Office Equipment Company, Harrisburg, Penna., | 
rganized a teleph vice, through which customers " - 
9a . mada MRED SS Price $17.50 List 
will be called on the telephone, and given a ,f z a 
the, enleute 1 to them the need for new thing Fine Discounts 
c supplies and equi Tt 
nder the direction of E. B. Heckmar 
ig e supply department. C. H. Brubake 
rg e furniture; B. G. McKeever of macl HANDLE 
k devices, and sl g 
| JosLiN'’s ECLIPSE me 
Hammond Concentrates Field Control STAMP 
' nond. Typewriter | \ oo ra “THE CLOCK WITH A MEMORY” 
thik { Fa estab s 2 ( 
a ger —— PIN TO YOUR LETTERHEAD AND MAIL 
e ] st Chicago, is W a = aw ae a es oe ee ee eee ew ew awa ew ase 
— | ra A. D. JOSLIN MFG. CO. 
aa : | "Philadel : Manistee, Mich. 
( Q ¢ re niladely 
, , Send details of your dealer proposition 
; - ere at no obligation to us. 
i ivy € t ¢ S 


uary. 
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of all dealers sell 


cLAR-U-TYPr 





: THE WONDER TYPE CLEANER 
because the demand is created by 
consistent advertising. 













It assures neat, 
clean correspon- 
dence and car 








16-D Hudson Street New York 
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Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 








A SIZE FOR EVERY NEED 


No. 1. 6% inch blade. No. 4 12% inch blade. 

No. 2. 8% inch blade. No. 5. 15 inch blade. 

No. 3. 10% inch blade. No. 5% 18 inch blade. 
No. 6. 24 inch blade. 





Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
3700-3702 Wentworth Avenue 
Chicago, Illinois 








STANDARD 
| MAILING MACHINES 


create good-will for the dealer 


their durable construction and simple 
operation appeal to the user and make the 
dealer's selling easy. 

Standard Envelope Sealers are the most 
widely distributed sealing machines in the 
world. Seal up to 20,000 envelopes an 
hour at a cost of less than one cent 
a thousand. Now equipped with 
new Standard vacuum suc- 
tion-feed moistener,  elimi- 
nating the use of 
wicks or rollers and 
requiring no clean- 
ing or adjustments. 
Hand and motor 
driven models to meet the requirements of every 
mailer 













ae 


| Standard Stamp Affixers are the 
. simplest, the lightest and the speed- 
iest on the market. Stamp more 
securely, more neatly and five times 
as fast as hand stamping. Save time, 
labor, and postage. 

We now offer a Cooperative Selling 
Franchise to Dealers for the sale of 
Standard Mailing Machines without 
any investment by the dealer. Write 
for a copy of this Franchise for 
your consideration. 


Standard Mailing Machines Co. 


) Manufacturers of Mailing Equipment for 16 years 
Revere Blvd. Everett, Mass. 


—EE 
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What I Would Do if I Were a Purchasor 


The Viewpoint of M. E. Roberts, Manager at 
Chicago for the Remington Typewriter Com- 
pany, Printed in The Chicago Purchasor. 


A man is either an outstanding success in his avocation 
or he is just one of the common herd. This article is 
written, not in the spirit of broadcasting the faults of the 
latter class, rather to emphasize those virtues that have 
come within my knowledge of the former. 

But listen, old man, let’s forget for a few moments that 
this article is written for general publication; let me jump 
right out of this cold, black ink, pull up a chair alongside 
you, and we'll make it just a plain, old fashioned, friendly 
chat. There are just you and I in this picture, and should 
I drop a few ashes on your rug, you'll forgive me. 

Let me say that I was never a purchasing agent, but 
presume that your editor selected this subject that I might 
say something about the observations of the man on the 
other side of the footlights. 

To answer a question that might naturally arise in your 
mind, my yardstick of measuring a purchasing agent is 
not the requisition which I have received, for I have in 
mind successful purchasing agents who have never pur 
chased the product | represent. However, there remains 
another chapter or two to that story before we say finis 


Duties of the Purchasing Agent. 


To get down to cases, we will enumerate, as you call 
them off, your duties as a purchasing agent—you say 

First—To purchase merchandise. 

Second—To purchase economically, yet wisely. 

Third—To directly and indirectly purchase service 

These are your three major responsibilities, all others 
being incident thereto. 

The first is somewhat paradoxical, for, how often have 
you found it to be a better part of wisdom to refrain from 
making a purchase. Right here is where the purchasing 
agent finds himself in the keystone position of the com 
pany he represents. He must not only know the met 
chandise he purchases, but he must also know the uses 
for which it is purchased, and whether the circumstances 
justify the expenditure of his company’s money. I am 
speaking here, of course, about merchandise for utility, 
rather than for re-sale, for the purchasing of merchandise 
for re-sale involves factors somewhat unlike purchasing 
merchandise for utility. But, in any event, the successfu 
purchasing agent must possess a general knowledge ot 
each phase of his company’s business, the equipment neces 
sary to record the facts and figures connected with the 
business, and how to determine which manufacturer's 
product will best serve the purpose. 





The second major responsibility—‘“To purchase eco 
nomically, yet wisely”—I term that a real science rhe 
successful purchasing agent of today does not purchase or 
price alone. He is too wise—too farsighted. He pu 


chases merchandise which will give his company the great 
est return for each dollar spent. His thought is, not how 
much shall we spent, but how much do we get for what 
we spend? What creates economy in purchasing? Yes 
competition, that’s my answer, too; but the experienced 
purchasing agent knows too well that he who is guilty 
of over playing this protector of business, in the end pays 
the penalty, for “dog eat dog” competition creates a situa 
tion where no one profits 


Competition Invites Aggression. 

When a purchasing agent invited competition, he places 
himself in an enviable position, the salesman necessarily 
being the aggressor. The majority of salesmen, and espe 
cially the trained salesmen, as a rule, work on a commis 
sion arrangement, and their time is capitalized only insofat 
as they produce business. The spirit of competition has 
quickened sales management to the point where the eft 
cient sales manager most carefully selects his men, then 
trains and develops them to sell his merchandise Chi 
knowledge of the trained salesman enables him to present 
the merits of his product with precision and logic, thereby 
enabling the purchasing agent to arrive at definite and 
rect conclusions, all of which contribute to economk 
wise expenditures. 

The third major respensibility—“To directly and 
rectly purchase service.” Here is a problem which re 
quires an almost intuitive sense on the part of the purchas 
ing agent. The determining factors in purchasing service are 
First, the amount of service promised; second, the physica 
ability of the seller to live up to the promises; third, the 
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YOUR Customer 


who buys 


doesn’t want 


] AVE vou ever stopped to think that 
the man who buys envelopes from you 
doesn’t wat envelopes at all ? 

What he really Wants Is safe transporta 
tion and delivery of Ins catalog. booklet, 
small merchandise parcel—or whatever he 
expects to maul in those envelopes. 

Whether he ll get what he wants depends 
on the sort of envelopes vou sell him. If thes 
are too haht, or too frail to carry his mail 
ing safely—if he loses hundreds, or thousands 
of dollars’ worth of orders because the mail- 
ing never arrives— whom do vou suppose he 
will blame? Whom except the man who sold 
him those not vood-enough envelopes? 

The customer who asks for “cheap envel- 
opes will change his order to ** vod envel- 
opes,"" if you remind him that envelopes not 
yood enough for their work are just as costly 


as an Incompetent snlesman, or bookkeeper, 


TTS HERI re so tnany potnts hell like 
about these envelopes, 

The Stock: tous not-easy-to-tear: good print 
ing and writing surface the licht buff just-off 
white tint oes well wit ‘ te. or any-colored 
conte 

The Cuttrne precise wenn t ' th each 
mact er 

The Seams: senied evel ad tightly 

The Clasp inchored tir loesn't “swivel 
iro dl =e ae usps tl ire merely eveletted 

tor ae } ongs ‘ iws. grip the paper 
Ne rittle tongues to t ih Ninde of malleable 
xtec the tongue is fle ‘ 1 enay be vorked 
bit t 

Weis these advantages against the possible 

wot ‘ t diflere ‘ mt. and — most 
mporta i the «afety of the matter mailed 
Ther isk yourself: Who ts yng to be satisfied 








enve Opes 


ENVELOPES 


The way to dismiss doubts, and avoid come- 
backs is to sell him Improved Columbian 
Clasp Envelopes. Whether his mailing ts to 
he a vest pocket edition, a catalog of standard 
size, a long, narrow booklet, or a printed 
piece of either odd or orthodox measure- 
ments, you can sell him a stock-size Improved 
Columbian Clasp Envelope that will fit it 


almost as if it were made to order. 
Improved Columbian Clasp Envelopes 


come in $1 useful and convenient sizes. 


‘The smallest isn*t much bigger than your 


business card. The largest measures ll 
x 14%" and will carry safely a catalog of 


11 x 14 page size. You can get these en- 
velopes from your regular paper merchant 
—or, write the United States Envelope 
Company, at Springfield, Mass., and you 


will be put into touch with a nearby dis- 


tributor. 


United States Envelope Company 
The World’s Largest Manufacturers of Envelopes 
Springfield, Mass. 


With eleven divisions covering the country 


Division 
Worcester, Mase. Logan, Swift & Brigham Envelope Co. 


Rockville, C« White, Corbin & Co. 


Hartf or: 


Springfield, Mass 


Spring Ma P. P. Kellogg & Co. 
Worcester, Mas Whitcomb Envelope Co. 
WW Mas W. H. Hill Enveiope Co, 
I am I Central States Envelope Co. 
San Fra sco, Ca Pacific Coast Envelope Co. 
Philade Pa Monarch Envelope Ce. 
2 


Plimpton Manufacturing Co. 
Morgan Envelope Co. 
Waukegan, I National Envelope Co. 
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Show and Sell the Complete Line 
STandard 


wy Loose Leaf 





School Note Book Covers 


Nearly a century's experience, the finest possible man- 
ufacturing { facilities and the widest knowledge of the 
consumer's needs have gone into the developing of this 
Comple te Line, which includes all the wanted sty les in 
the popular price range. our orders should be in now 
The three numbers shown below will give you an idea 
of the wonderful value—but by all means write for /u/l 
information. 


The, 
Collegiate" 


1 inch Capacity 


Bound to be a leader because it is right in style, quality 
and price. Covers are stiff back bound in black baby- 
walrus grain fabrihide. Very handsome in appearance. 
Has two high grade metal rings, and i is made to stand the 
rough wear ‘that a book of this sort is subject to. Stocked 
in seven sizes, from 514” by 81%” to 11” by 8%”. High 
quality fillers for all sizes and in all popular rulings at the 
uniform retail price of 10 cents. 


Th Retails for 60 and 75 cts. 


‘Kingston 


Another winner. Stiff boards bound in full b lack L evant 
grain Holland and with two high grade metal rings. The 
very best buy for those who desire a real ring book at a 
nominal price—one that is correctly and strongly made, 
that looks right and is right. Made in six sizes ranging 

from 51% " by 814" to 10%” by 8”. High qu: lity cbder 
all popular rulings at the uniform retail price of 10 cents. 


Retails for 40 cts. 
‘The 
Banner Including filler 


A book that can be sold at the very lowest price that a 
substantial ring book can be made for. Each one will give 

rood service and is sold complete with filler. Stiff boards 
eet 4 in full green cloth covers and equipped with two 


standard rings, made in twelve sizes, from 414” wy 7’ to 
10%” by 8”. Retails for 30 cts. 


BOORUM & PEASE COMPANY 


Post Office Box 272, City Hall Station 


NEW YORK GENERAL OFFICES 
NEW YORK 84 Hudson Avenue 
349 Broadway Brooklyn 
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Seek Out the Trained Salesmen. 
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This Chair ts 
No. 
§X YPI 


LAN ( 


ES 


ARS - OF MANUFACTURING - 
7 * 


a ™ 





A-1445- 
styles 


No Weak Points in 
H.-W Office Chairs 


building has taught 


us the little and big details of chair 
mak how to uild business chairs 
grace strength and comfort. Wher 


ou sell wood-Wakefield Office 
Chairs there’s no need to gloss over weak 
l lefect of manutacture 











Los Angeles, California 
New York, N. Y. 
Philadelphia, Pa. 


Baltimore, Maryland 

Boston 45, Mass 

Buffalo, New York 

Chicago, Ulinois Portiand Oregon 

Kansas City, Missouri St. Louis, Missouri 
San Francisco. California 


> One of 
many 
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CORONA 
Portable Adding Machine 


CORONA 


@@<««<-s5 2 
@@°«««@ 
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22288 
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Manufactured by Corona Typewriter Co 


Dealers, this is your opportunity! 

Corona Adding Machine's popularity is 
increasing tremendously 

Dealers 
about it 

Have you our agency in your city? If 
not write us for particulars. 


everywhere are enthusiastic 


Portable Adding Machine Sales Co. 
343 S. Dearborn St., Chicago 


i 
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More Profits for 1926 


SELL D & T QUALITY PRODUCTS 





CHANGEABLE LETTER DESK NAME PLATE 


Lists at $4.25 Complete, with Attractive Discount for 
the Dealer 


Return the coupon below and we will send, all charges pre- 
paid, one of these new—fast-selling—changeable letter desk 
name plate. 

It’s a real beauty, in Oak or Mahogany, and the pure 
white celluloid letters on the jet black background are all 
e e. 

Easy to read—easy to change—excellence in appearance— 
and economy to your customer—gives you four strong sell- 
ing points that make profitable sales come casy. 

Return the coupon now—and we wil] send the plate, c on 

d, at once. We will bill at -25 less our attractive 

Iscount. If you decide to return it—do so at our expense. 


Davenport-Taylor Mfg. Co. 
412 Orleans St., Chicago, Ill. 


You may send the sample name plate for our inspection. 
We will either keep it a pay your charge net, or return it 
te you at your expense within 10 days. 


Firm 
Street 


Town.. . : State.. 



























UJ | 
FOR EVERY BUSINESS 


We 


“Guth Tables’’ cover the entire field for 

use in Offices, Directors’ Rooms, Public 

Buildings, Schools, Libraries, Etc. 

A most comprehensive line; sizes 2x3 ft. to 

5x18 ft., tops 7/8” to 1-3/4" 5-ply. Three 

distinct grades, in Oak, Mahogany, Walnut. 
Catalog upon request 


Inquiries for Special Designing and Building 
in Table Equipment are Invited 


HENRY L. GUTH ASSOCIATES 


Executive Office—ALLENTOWN, PA. 
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tell you that whatever success he may achieve can be 
directly attributed to the friendships he has made and held 
A wise man chooses his friends carefully, and a purchasing 
agent can build up a “cabinet” of trained counsellors from 
among the trained salesmen calling on him. 

A purchasing agent’s job is now recognized as one o 
the most important in an institution, because through his 
decision his company either makes or loses money. H 
can be a money maker for his firm, and incidental to his 
activities, he can have going throughout the highways and 
byways of the business world the finest kind of walking 
advertisements for his firm—for himself—for again the 
trained salesman, just as he knows how to sell—knows 
how to advertise—his friends. 


Astronomers See Stars in Burroughs Sky. 

Plans for the Burroughs All Star convention are unde: 
way at the headquarters of the Burroughs Adding Machine 
Company, Detroit, Mich. The 1926 convention will be held 
exclusively for members of the Burroughs All Star club the 
week of July 26. This is a departure from last year’s plan 
when agency Managers were pre sent also (ne reason tor 
the decision to have the All Star convention exclusive is 
the large number of All Stars expected to qualify this year 
as a result of present business conditions 

“Never before has the Burroughs sales organization ap 
proached a year that looked so encouraging as 1926,” said 
the Burroughs Bulletin, house organ of the company. “This 
should make possible the most successful convention in the 
company’s history. 

“The plans now being made provide a program of special 
instruction, selling suggestions and entertainment sufficient 
to absorb the entire time of All Star salesmen.” 

The plan of presenting the company’s sales ideas in play 
let form will continue at this year’s convention These 
playlets are usually the high spots of the convention. They 
afford both entertainment and instruction to the li Stars 


Maloney-Gilmore Company Adds to Its Space. 
The Maloney-Gilmore Company, 440 South Dearbor: 


street, Chicago, Ill., has moved from Suite 710 to Suite 


720-30 adjacent. The display room and executive office 
occupy the same space as _ heretofore The rebuilding 
service and repair department has more room, and _ the 
work benches are flooded with natural illumination Fr 
creased Space 15S provided tor the storage ot machine & of 


supplies 


Lowman & Hanford Will Handle Lyon Line. 
The Loman & Hanford Company, Seattle, Wash., has 
concluded an agreement with the Lyon Metallic Manufac 
turing Company, Aurora, IIL, for the sale of Lyon products 
in the Seattle territory. The sales force of the Lowman & 
Hanford Company is able to offer the highest type of serv 
ice in connection with requirements for Lyon steel lockers 


shelving, cabinets, boxes and other shop equipment 


Dallas Concern Takes Increased Space. 

Che Dallas Office Supply Company, H. S. Owens, pr: 
prietor, has moved to 724 Santa Fe building, Dallas, Texas 
The business had been located in Room 1020 in the same 
building. Its growth necessitated additional space, whi 
was secured in the removal. The company does a genera 
commercial stationery and office supply business, spe 


ing on loose leaf devices, embossing and engraving 


Industrial Exhibition at Washington. 

Phe second annual industrial exhibition sponsored 
Chamber of Commerce was held at Washington, D. ¢ 
early in March. Industrial and business exhibits were 


»+ 


shown, including typewriters, office furniture, « 
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Largest 
Wholesale 
Distributors 
in the 
World 








OFFICE APPLIANCES 








SERVICE 


Ample warehouse facilities permit this organization to execute 
the instructions of “Ship at once”’ in its broadest interpretation. 
Realizing the fact that prompt delivery is often of prime im- 
portance our shipping department utilizes such time and labor 
saving equipment as eliminate unriecessary routine and conse- 
quently speed shipment. Careful, courteous attention to all 
orders, large and small, has assisted us to the position of the 
largest wholesale distributor of typewriters in the world. That 
this position offers a distinct advantage to you is evidenced in 


“WHOLESALE TYPEWRITER, 












our price list. Ask for it today. 


THE WHOLESALE TYPEWRITER Co. 


428-430 BROADWAY 


| All Makes and Descriptions 


NEW YORK, N. Y. 
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Every 


Business House 


in town 


is a prospect for 


Goes 
Art Advertising 
Blotters 


Write for Samples 


¢ Ce. 


| 
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The Goes Bordered Blanks 
Are Real ‘Printers Helps— 





because they help printers to produce high grade 
printed products quickly, easily, and economically. 
They facilitate the production and enhance the appear- 
ance and value of Membership Certificates, Licenses, 
Permits, Guarantees, Warranties, Charters, Lodge 
Passes, Commissions, Coupons of all descriptions and 
thousands of other varieties of printed matter. 


The Goes Bordered Blanks will help Printers to 
open new business channels and to secure better prices 
and longer profits for their work. 


The Goes Bordered Blanks have been especially de- 
signed for type overprinting. They are lithographed in 
rich appropriate colors. The assortment includes 100 
styles ranging in size from 2% by 6% ins. to 17 by 22 ins. 
— something for practically every conceivable purpose. 


Samples and prices will gladly be furnished upon request. 


GOES LITHOGRAPHING COMPANY, 49 W. 61st St., CHICAGO 
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The 
Industrial 
Package 
Sealer 


A sales opportunity for office 
equipment dealers— retails at 


25% 


The commercial stationer and office equipment cal device. Made of solid brass, the machine is 
dealer, heretofore deprived of the benefits of sell proof against exposure to moisture of any kind 
ing Automatic gummed tape machines, have a real 
profit-maker in the Industrial Package Sealer A generous dealer’s discount, added to an exist 
This machine, equalling and excelling in perform- ing demand, makes the Industrial Package Sealer 
ance and durability the outfits sold by specialty an exceptional proposition. Full details are yours 
salesmen, is guaranteed fully—a perfect mechani- for the asking 


J.F. RYAN & CO. 


222 East 42nd Street New York, N. Y. 








““U-NEED-ME”’ 


(REGISTERED) 


OFFICE SPECIALTIES FOR THE DESK AND CHAIR 





Flexible Desk Pad No. 4431 






«J 


Work Distributor No. 297 
Linoleum Desk Tops and = 
No. 9 Chair Pad—Three Colors Linoleum Desk Pads Chair Cushion No. 992 


GEO. E. FOX & COMPANY 325 W. Ohio Street CHICAGO 
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8. 
STATIONERY 


ae The Best of 


dD the d fro j °6 to May 1 the Nationa isso 

















ciat of 8S tioners Office Outfitters and Ma fact ers has 
equested the trade te ake special sales efforts Co odit ype esu ts 
Classiicat Nos and { These embody stationers 
jware a assware paper clips, pape fasteners 
ers and wi sticks. post es, cash, bond and office boxes. anc ‘ 
aneous goods ry} ht expended in al g suitable Buy ty pe write! ribbons tor your 
s that arious ite es of SN } Z 


standin é provnew sd steve te fasinates tha Gealiel trade just as you would buy them 
ih for your typewriter. Then you can 
Alexandria, La.— 1 es Frinting & Stationery Con talk with ; hority and demon- 
m ' vie rporator ‘ate with enthusiasm. 

Chattanooga Tenn i Itor Printing Corupany 


vet egos, Dn partment Jobbing office sup SILK-Y-FIBRE RIBBONS 


Chicago, Ill ¥ t tore ¢ ] , ™M 24 MM 


of service for the 


heiten = ° : - jot sharp, fine impres- 
. u + - « r and permanence ; 
au competitive test. 
Chicane, | 7 p, typewriter supplhes 
ris nay 2 ferred with Geot A. Wals me. More than ever, 
a , dealers a nding profit in this line. 
Chicage, I1-—Philip my eae, nformation to reputable 
Chines mee at Oh & MC Vereen Ok Sekt. Mate ptly on request. 
lding ffice 1 ge ind will call on tl trade Id on through the dealer, 
Chicago, !!!.—Howard Kelsey, of the American Manufacturing ; 
Concert xpected | t the local branct ! t Apr 
He has been working the covrioany deeds Wiis thabery ok 908 Cooper Carbon Coated Paper Co. 


N. Y., to ¢ igo, since t first of the year Manufacturers 
Chicago, IIl.—The S & Schmidt Stationery Com] 2756-8 South Trumbull Ave., Chicago, Il 


s opened at 172 Nor Franklin street. A. Schiller and A. } 
Cooper Products Make Good Impressions 





teniAt ws established 1 business had been with Ed 
Chicago, til.—The R Index Corporation, 4348 Broadwa 
} | i cture and d 


tatior inital st | | RE 


Charles AW It must serve until 1931 


I enus een placed in the | truste¢ The VUL-COT waste basket you buy today must 

e 1 a r tl fit the creditors give you unfailing service for five full years... It is 

ister Frank M. Mek 1029 First Natio Bat lilding so guaranteed by usin writing. (See the printed 

vl stat t the tie ire about 31 The set guarentee pasted on the bottom of every genuine 
‘ — detert ( Vul-Cot 














Psccascincnig a oe saith a bs peda “Ad eae watt a VUL-COT will not dent, rust or splinter. It is fire 
eee a= resistant to an exceptional degree. And its solid 

- ee ais lle —— construction keeps ashes, burnt matches and small 

, r ‘ inlaid a scraps of paper where they belong — inside the 


f , , ; basket and off the floor. 
' or vit . ve nee nee and spe¢ VUL-COT is made of National Vulcanized Fibre. Its beaut 


as . me : : 7 =" appeals to the eye in the home or office. While its long life 
Chicago, Ili rhe D ly stationery Compal 2 First N makes it the preferred waste basket of business men, every- 
r Bar ding, e1 d an opportunity which does not where, who buy equipment solely on the basis of service 


me to mal stationer An addition to the building d VUL-COT ! . At all stationers and office supply stores 


tl t! and suites in the old structure. This involved <> 
the ete ad mart ea VUL-COT 
pany got good share of this imprinting busin¢ 4 é Lei , - the standard waste basket 
Chicago, Ill.—The Succes Line, 547 West L street r< % ” 











il g f bigger nd better business on 1927 calendar “A 
This busines vill contir under the management of Mr -* 
Staley, w s carrying it the plans and policis f her lat 

isband Mrs. Stale repudiates all rumors t t er industri 


, aes , cal le lemfer nad hous hn, National Vulcanized 
ce noma ie pe Sane Fibre Co. 


Si s that the trade can rel n securing the ia ines of ! : 
endar ] which ar t e with the Success corporatior Wilmington, Del., 
Dallas, Texas.—The D is Office Supply Compar 1 rece = U.S.A. 
beers 1) retail cit s making rapid increase n bus r We operate six great 
ness. Harold E. Autry} is taken a position as city salesma! plants and maintain sales 


in tenth fee Werte vith the Kubil-Howéll Company, F and service offices at New 
‘ a ecte York, Chicago, Boston, 
land. O Same ss pe eos 
» olo Tk) Ww H Kistler Stat ner Compan’ } levela 5 ilwaukee, 
Denver, Co , Rieger! ogy ey: Los Angeles, San Fran- 
iken the ager o ane & ade cisco, Detroit, Rochester, 
ne the states of ¢ t Wyoming and New Mexico. Ex Birmingham, Denver, 
The Eaton. Crane & Pike Cor Seattle, Toronto, Green- 

ville, St. Louis, Baltimore 


' ’ doned s Denver warehouses New Haven. 
Gastonia, N. C.—The Walters Stationery Compar beer 24 1570 
are nital at ($8,000 paid in); ineorporator VUL-COT advertising as it will 


appear in System for April, 1926 
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Hotchkiss 
No. I 





PIONEERS SINCE ’94—AND 
STILL THE LEADERS! 


ge 4 years of practise—inventing, 
developing, perfecting — have given 
Hotchkiss Automatic Paper Fasteners 
and Staples undisputed leadership. 






Perfect stapling 
is impossible with- 
out the improved 
Hotchkiss staple guide 
or “ladder’”’(C above). 


























Your customers know this—and sales of 
Hotchkiss machines are therefore doubly 
easy and profitable. Only Hotchkiss has 
all the latest improvements—only Hotch- 
















Hotchkiss Machines 


se cannot clog—only Hotchkiss gives 

lifelong satisfaction. Sell Hotchkiss are equipped 
ways with this 
THE HOTCHKISS SALES CoO. device. 


NORWALK 


HOTCHKISS 


PAPER. FASTENING MACHINES ond STAPLES 
ee 


CONN. 








E 









The ‘‘Madas’”’ 


Calculating Machine 


For Multiplication, Automatic Division, Addition 
Subtraction 
A aneen machine manufactured at the same factory at Zurich, Switser- 
, 68 the well known *' Millionaire” Calculating Machine. 
AUTOMATIC DIVISION 

Set the Divisor and Dividend in the machine and 
then turn crank until desired number of digits have 
been obtained in Quotient. On electric model just 
press button. 

No mental work required. 

No shifting of carriage by hand. 

No stopping of the crank. 

In other words, you merely turn the crank and 
carriage shifts at proper time Automatically. 

Keyboard or Slideboard models in both Crank 
Operated or Electric Drive. 

Send for circulars. 


W. A. MORSCHHAUSER 
1 Madison Ave. New York City 
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W. L. Walters and A. B. Wilson, Gastonia, and C. G. Wilson 
Bessemer City. 

Houston, Texas.—The Wilson Stationery & Printing Compan 
has installed a Miller high speed press in its print shop 

Kansas City, Mo.—The Samuel Dodsworth Stationery Con 
pany, 1121 Holmes street, has purchased the building at 412-14 
West Tenth street, formerly occupied by the Missouri Inter 
state Paper Company. This is a four story structure, erected 
at a cost of $50,000. The recent purchase will not be occupie 
by the stationery company for the present It was bought 
provide for future expansion. 

Lomita, Calif.—E. M. Mosher, who had been with the Bro» 
ton Publishing Company, Monrovia, Calif., has joined 
‘“‘Lomita Progress’ here. 

Los Angeles, Calif.—The Huling Company, formerly at ¢f 
South Flower street, is now located at 904 South Olive stree 
Los Angeles, Calif.—G. A. MacNaulty made his first trip 
this city some weeks ago with the lines of the A. L. Jone 
Company. His visits to the trade included showings for th: 
Sengbusch Self-Closing Inkstand Company, The Hotchkiss Sak 
Company, Crescent Brass & Pin Company, Binney & Smit 

and the Seneca Falls Rule & Block Company. 

New York, N. Y.—The stationary stocks of G. Mitchel, 14 
Amsterdam avenue, were damaged by fire. 

New York, N. Y.—Fred S. Ditmars of the Whiting Pap« 
Company has been elected Master of Long Island Lodge N: 
382, F. & A. M. 

New York, N. Y.—Alfred Binder, 1057 Gerard avenue, ha 
made a voluntary assignment; Harry Sammet, receiver; assets 
$4,500; liabilities, $19,570. 

New York, N. Y.—Novik Bros., 494 Sixth avenue, have opened 
a branch at 104 West Thirty-seventh street, in the garment 
center. It is in charge of Mac Silverman. A complete stock 
of commercial stationery is carried. 

New York, N. Y.—Henry W. Nealy, president and receiver of 
the Thaddeus Davids Ink Company, was the successful bidder 
for the property when auctioned off March 1. His bid of 
$165,500 included the plant, good will, raw materials, stock or: 
hand and formulae. 

New Orleans, La.—The Commercial Stationery Company wil 
expand into the building at 809 Poydras street, to provide space 
for expansion which is not available at the present location 

Oklahoma City, Okla.—The Oklahoma Office Supply Compan) 
has moved to larger and improved quarters at 312 Nort 
Robinson street. W. E. Fightmaster has sold his interest i 
this business, and has entered the grocery trade. His holding 
has been purchased by A. E. Bentley, formerly connected wit) 
banking interests. The officers of the company under the re 
organization are: A. E. Bentley, president; W. C, Luckenbil 
vice president; D. F. Griffith, secretary-treasurer. 

Philadeiphia, Penn.—This is the 106th anniversary of fth« 
business of the Wm. F. Murphy's Sons Company 

Portland, Ore.—A. W. Schmale has gotten well located in h 
new quarters. Owing to slow recovery from recent illness, } 
is but gradually getting all the arrangements perfected that 
desires. 

Portland, Ore.—-Early in March the Irwin-Hodson Compa 
opened the new retail store at Tenth and Morrison streets 
the line of the new business growth of the city. The ne 
store is beautifully arranged, both for display and convenience 
and the construction is such that at night not only the window 
but a good share of the store are on display. 

Ridgewood, N. J.—Frank Manks has filed a petition in bar 
ruptcy; assets, $5,005; HMabilities, $10,813 

San Francisco, Calif.—The Pacific Stationery & Specia! 
Company is well installed in new quarters at the corner of Se 
ond and Mission streets. A large ground floor space with 
splendid range of window display occupied. 

San Francisco, Calif.—Earnest Wallace, representing the Je 
sey City Printing Company, has been doing some fine wor 
with his “Standard” calenders, especially the ‘‘Forget-Me-Not 
series. 

San Francisco, Calif.—Mae Pardy Pitts, better known a 
“That Man Pitts” reports that the new location in one of the 
most elegant stores on Market street is paying so big that 
shows that there is a big year on hand in which all the statior 
ers are destined to prosper. 

San Francisco, Calif.—William G. Whittemore, assistant g¢ 
eral manager of the American News Company, is in the cit) 
attend a western conference in which the question of stan 
ardization is being taken up. He came by way of Los Angele 
and intends to return by way of Portland. Seattle t 
Northwest. 

San Francisco, Calif.—The local trade has enjoyed visits 
a number of outside stationers, who have been attracted 
during the business show at the Civic Auditorium, and al 


(Continued on Page 192.) 
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SUCCESS TO THE FURNITURE DEALER 
IN JASPER NOVELTY WORKS QUALITY 


DESKS 





and tables for 


the office 


Teachers’ Desks 
Students’ Desks 


Juvenile Desks 


Customers 


No. 1258 Oak Double Flat Top Desk 





[he prosperity of your furniture department is in direct relation to the lines you 
handle. Jasper Novelty Works offers you an unusual proposition in the quality 
\ mark of approval is to be observed in the continual re- 


and service of the line. 
orders from office furniture dealers throughout the U. S. 


load discount ; send for our catalog and price-list. 


JASPER NOVELTY WORKS itis! 


SPECIALISTS 


Ask us about our car- 


JASPER, INDIANA 

















Premier Steel Filing Cabinets 





Premier Steel Filing Cabinets 


are good enough for use in any office, since 
they are constructed the same as higher 
priced cabinets and we offer them at a price 
that is even lower than wooden cabinets, 
with much better protection. These cab- 
inets are fire-resisling and practically inde 
structible 
Finish—Beautiful 

Premier Cabinets are beautifully finished in 
Olive Green, Mahogany or Walnut grained 
enamel which is oven baked assuring a per- 
manent finish, with label holders and drawer 
pulls in satin brass finish. 


Locks—Automatic 


Premier Cabinets can be 


‘Built for Business’ 





Constructed for Unlimited Service 
The Premier File is rigid in construction, all 
drawers and the cases are electrically and 
acetylene welded, nothing to become loos- 
ened, warp or split as so often happens with 
wooden cabinets. Steel does not deteriorate 
with age 


Perfect in Operation 
The drawers operate smoothly and noiseless ly 
on perfectly adjusted roller bearings regard- 
less of the weight that is placed in them 
and are very easily removed from the cabinet 
or replaced 


Prices are F. O. B. Mishawaka, Indiane 














PRICE 

Stock — wa 
equipped with an automatic No DESCRIPTION ve | Mahe & | @ 
locking device secured and Green | Walnut | "M4 

(Sete andl oetesteeneeennetllieeememeenendll 
operated by a paracentrickey 94 | 4 Drawer Letter File | $33.00 |$39.00 | 135 
lock controlling all drawers. $04-L| 4 Drawer Letter File-Lock | 39.00 45.08 135 
7 » 25 Ali , e 506 4 Drawer Legal File 39. \o 
Capacity 25 filing inches per S08 || 4 Drawer Lesal File-Lock | 45.00] 51-60) 148 
drawer 304 | 3 Drawer Letter File | 29.00] 35.00 | 115 

304-L| 3 Drawer Letter File-Lock | 35. 41. @| 115 

Costumers, Tables, 306 | 3 Drawer Legal File 35.00| 41.00 | 125 
306-L| 3 Drawer Legal File-Lock | 41.00! 47.00 | 125 


Typewriter Stands 











The Usual Discounts Extended to the Trade 


Address All Communications to 


The Premier Metal Products Company 


JOHN W. MESSIMORE, SALES DIRECTOR 


2808 Logan Boulevard 


Chicago, Illinois 


We have some open territory for MANUFACTURERS AGENTS 














— eee 
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References Perfectly 
Protected, Yet Kept 
in Sight 








Under the smooth, clear 
glass of Ravenswood and 
Rosco desk pads, refer- 
ences, tabulations, charts, 
4 etc., are perfectly pro 
q tected, yet kept in sight, 

convenient to constant ref- 
erence. The finger hole, an ex 
clusive feature, facilitates the 
changes of references, an ad 
vantage which appeals to ever 
desk pad user. 


Not being seasonal, desk pads 
are continually in demand 
Ravenswood and Rosco pads 
will enjoy a preference in the 
demand, if you stock them 
in od Complete information on re- 
oe quest. 


Ravenswood Office Specialties Co. 


1800 Newport Avenue 
CHICAGO 


———o 























RIBBONS 


CARBON PAPER 


CARBON PAPER 


Nothing ever has been produced 
to equal the new and unusual 


carbon paper— 


TRIPLEKOTE 


It is unusual because of the abuse 





it stands and still continues to 
deliver good, clear copies. Prove 
it by actual test on samples 
which will be sent for the asking. 


OLD TOWN RIBBON & CARBON CO. 


INCORPORATED 
157-201 Center St., New York, N. Y. 
London Office: 17-21 Emerald St., W. C. I. 


Boston: 142 Federal St. Chicago: 32 S. Clinton St. 


RIBBONS 
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PENS AND PENCILS 






































ipril 19 : s to be the season of writing iy ple enta in the 
store, according to the ales drive arranged ? the N ationc 
issociation of Stationers Onice Outfitters and M facturers 
These are grouped under Cr modity Classification No. 4. whic 
nceludes pens and pen : ayons, fountain pens echanica 
pencils, bbe bands ay erasers This is an excellent oppo 
to USE public nterest through suitable displays War 
farturera have arranged + dow cards. cut outs and othe 
dow t aterial to ake the drive higi effective 
| 
Chicago, IH. R. Van Dorn, of the House of Eberha SMALL DESKS 
I er, spent er da t the Chicago brat Mare} I S 
Chicage, WW.—The Graver Stationery Comp y Sout FOR CROWDED OFFICES | 
Franklin treét has indertaken distributior rhompsor 
Bros. steel per MALL de sa ist t ne for | 
Chicago, III L. G. Deel s assisting Chark Mueller ; 
i pren i! ‘ is high ren | 
f the pen partment J eph Dixon Cru e ( par ! Many rms have educed verhea 
handling the cal tert . ‘ a ' ‘ 
Chicago, I!!|.—H. E. Waldron, vice president and general ale ‘ whe ss 
manager of the W \ Sheaffer Pen Comp | 
. 2 = ] Ss 7 : 
March fron 1 trip t (Cuba Several account were pened Ke . Ns 
. t¢ t sales | 
da representative appointed 
a . . wil st s j 
Chicago, Ill. The Securit Pen Corporatio: f ntain ype F " ¥ sma | 
110 West Jackson boulevard, suffered a fire loss w | 
sks a lura z x are | 
everal tenants at that address ¢ shed i 
Chicago, Ill Howard Barringer. director of educ “ | 
g 
the House of Eberhard Faber, spent several da) n Chicag Catalog No t . é it this 
ist montl He went on further West before returning to head lesk and tl mar ot s 
juarters at New York mplete ne It ‘ th 
. . ' — asking 
Chicago, !Il_—E. A. Meyer, manager here for Eberhard Faber . 
expressed himself as well pleased with the volume f busine 
his territory has developed thus far in 1926. The pencil bu TE] | ( I | y DE SK CO 
P ness looks very good from his viewpoint ° 


Chicago, !l.—The William A. Welty Company, 36 South Staté TELL CITY, IND. 


street, is organized to handle the repair work on all make 





intain pe This service Ss appreciated by mar dealer amen: 
who can send their repairs to one address, witl ngle postage 
ind instirance, and simplify record keeping 

Chicago, til_—The Conklin Pen Manufacturing Company has 
moved from 14 West Jackson boulevard to the North American 
building, 26 South State street. The display cases, offices and oncentrate 
repair department are arranged with greater convenience thal 





at the prev is locatior 4 new telephone nur i beer 


assigned the Conklin line Randolph 0250 


. Push Office Accessories. Astonish- 
Fort Madison, ltowa.—Mr. and Mrs. W A. Sheaffe are ex : 
pected home from their winter visit at Beverly Hills, Calif ing Are the Profits. Here Is 
Lbout the first of May a Good Number. 


Jersey City, N. J.—The pencil sales department f ti 


Joseph D n Crucible Company has enrolled three new jur 
esmel! R. D. Pearce, Louisville, Ky.; R. W Allen, Col 
bus, Ohi Rupert B. Roge Jr Boston, Mass 
Los Angeles, Calif.—The new fountain pen filler package 
Sanford Manufacturing Company was shown tl local trade 
Harry K. Freeman, the ompany’s traveler 
Los Angeles, Calif. Art r J. Wilson, represent 
America Lead Pen Company, returned 1 
e in Mar fter a triy iking in the Western territory) 
New York, N. Y.— irles P. Kirschbaun , joined 
l per ‘ staff he Joseph Dixon Cr eC 
id bee: th the Fult Specialty Comp 
New York, N. Y l ear’s Master of ¢ n La 
{ A. M H. Engelberg 
I I atior < 
a d Frida 
I M l Tw 





North Bergen, N. J Specialt ( 





eitadatetiea. Giana RA eee t ik, N yany and W: can be used 
ngs. Have you our 
accessories? 


ae 


complete 


The Quigley Furniture Co. 
gether wit Whitesboro, N. Y. 


> Fr i are now * é Suburb of Utica 


San Frincisco, Calif ent George ‘ ~ 

















1200 West Monroe St. 
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The PM. loose Loup Line— 
ORDER BLANKS 


BEARING YOUR IMPRINT 
BRING REPEAT BUSINESS 
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You can buy them here, in small or large 
quantities, at less than you usually pay 
for ordinary forms. 


Samples and prices on request 


WORKMAN 


_ MANUFACTURING COMPANY 
CHICAGO, ILLINOIS 

















Used Like a Pencil 


Just a Stroke and the letter 
or figure is erased. For quick, 
clean, invisibie erasing, it is 
incomparable. 
RUSH-FRASER 
is an ideal Ink and Typewriter 
Eraser; it does important work in 
the office and does it better than 
Te 





ssible with the ordinary eraser 

y means of the flexible diamond 
brush, blots or errors are quickly 
and thoroughly removed. It is 
used by the U. S. in engineering 
and governmental departments. 
It is made in 14K gold finish and 
packed by the dozen in handsome 
gold and silver display cartons. 





Sold through the Stationery trade, 
and liberal terms are offered deal- 
ers. Prove its quality for yourself; 
send us 50 cents for a sample. 


Rush Eraser Company 


500 S. Clinton St. Syracuse, N. Y. 


Representatives for Holland and Dutch East Indies: 
BLIKMAN & SARTORIUS, Amsterdam and Sourabaia, Java 











| 
LOOSE LEAF 














———— 


Chicago, til.—The W. G. Lloyd Company has filed with the 
secretary of state a certificate on the consolidation of the Ac 
counting Devices Company with the W. G. Lloyd Company) 
taking the latter name. 

Chicago, !Ill.—The Accounting Devices Company, 626 Sout! 
Clark street, has been chartered to manufacture and dea! in 
loose leaf and accounting devices of all kinds; capital stock 
$1,000; incorporators, Arthur J. Lloyd, W. G. Lloyd and Lester 
T. Lloyd. 

Chicago, l!|.—The T. M. Sheppard Company, formerly at 
South Dearborn street, now occupies increased space at Suite 
505-06, 542 South Dearborn street This is across the street 
from the former location. The telephone number has not beer 
changed. 

Chicago, lll.—R. G. Marsland has joined the Chicago Binder 
& File Company as superintendent of the bindery and ruling 
department. He has been connected with the industry man 
years; previous connections include twelve years with the 
Irving-Pitt Manufacturing Company and three years with the 
Wilson-Jones Loose Leaf Company. 

Chicago, Iil.—A private exchange has been installed at the 
local branch of the National Blank Book Company, to facili 
tate the handling of telephone traffic The branch offices have 
been rearranged Through the shifting of partitions a large 
room has been provided for general clerical work. The privat: 
office of F. L. Coggin, manager, is adjacent, as are the displa 
room and the desks of the branch salesmen. 

Cedar Rapids, lowa.—The LeFebure Ledger Company is plar 
ning additions to its mechanical plant 

Dallas, Texas.—-The Dallas Office Supply Company has moved 
from 1020 Santa Fe building to 724 Santa Fe building The 
zrowth of the business has made it necessary to secure add 
tional space 

Los Angeles, Calif.—The Weber-McRae Company has m 
into the City Towel building, Sixth and San Pedro streets 

New York, N. Y.—W. H. Porter, formerly with the New Yor! 
office of The Brooks Company, has been elected president and 
general manager of the Williams Stationery Company, Im 
Beckman street. 

Philadelphia, Penna.—A. Disston Turner has been app: 
sales manager by Lefax, Inc 


(Pens and Pencils—Continued from Page 191.) 

San Francisco, Calif.—George A. Wagner, in charge 
San Francisco office of the Joseph Dixon Crucible Company 
has just returned from the South, and reports a very success 
ful trip, and business in that end of the state looking great 

San Francisco, Calif.—Angy B. Thomas, representing the 
Eberhard Faber, reports that for the season of the year they 
havé found the volume of business exceptionally good The 
staff had made the South part of the territory, and will soor 
make also the Northern part 

San Francisco, Calif.—The Parker en Company has move 


the San Francisco office from the Wells Fargo building to N 
230 Phelan building. The new office gives opportunity for a 


business sign that is conspicuous from a considerable distance 

The Company also has the advantage of an interior wind 

display in a very busy building. E. W. Davis is in charge 
San Francisco, Calif.—E. V. Gwinn, manager of the Sa 

Francisco office of The Wahl Company, has returned 

a conference of all the salesmen for California, which was hel 


at Fresno by reason of convenience He reports a promising 
outlook for all sections, with San Francisco as dragging bel 

in volume, but has hastened to explain that owing to clos 
ness to ready stocks, the merchants of San Francisco buy 


very small quantities, thus carrying a large variety of sto« 
with rapid turnover. Thus this business is exceptionally safe 
and the percentage of bankruptcies is exceptionally low. making 


this trade very desirable, 


(Stationery—Continued from Page 18s.) 
attend the Pacific Coast regional convention held at the St 


Francis hotel Wednesday, March 10. Among others are Charles 
l.. Mitchell, past president of the National Association of Sta 
tioners and Manufacturers, and member of the executive com 
mittee; and Fletcher B. Gibbs, general manager. Among others 
also were John W. Graham, Spokane; W. J. Ortell of the 


Shore-Baden Company, Spokane; Rowland Watts, of the Johr 
(Continued on Page 204.) 
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te MOST POPULAR I 
ime Saving Device | 


/ 

















O. K. 


PaperFasteners 


Washburne's New 
Improved 2 in | Paper 
Fasteners are the most 
convenient. fast holding 
and neatest on the mar- 
ket 

This popular time sav- 
ing device is recognized 
as standard office equip- 
ment in many of the 
largest and most modern 
offices in the country. J no 

For permanent use, heres 
merely turn the point 
with a paper knife. This 
locks the papers between 
the two fastener mem- 
bers. May we send you 
our Catalog and pricelist? 
We also manufacture the 
Ries O. K. Letter Opener 
and the O.K.. Sanitary 

eraser. Write for 

rices 



















Order more 
and keep 
the sales 


going strong 
Good 


Keep up 


your 
stock 















Seen 





Our sales are rapidly 
increasing. O.K. Paper 
Fasteners are being na- 
tionally advertised inthe 
leading magazines and 
by street car cards. Why 
not tie up with this ad- 
vertising with a display 
carton on your counter? 


YY OK. MANUFACTURING CO. 
Oswego . NY.,U.SA. 
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ROCKBARNES 


rar ecererererererer arene niveiie 


TYPEWRITER PAPERS 
§ and MANUSCRIPT COVERS 


GRADES AND WEIGHTS FOR ALL PURPOSES. 


UNIFORM QUALITY. 


HANDSOMELY BOXED IN GRAY LITHOGRAPHED 
BOXES—-MAKING ATTRACTIVE DISPLAY MATERIAL. 
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{| pen, | Write for NEW CATALOG No. 1025, 
>_> ie AND EXCLUSIVE DEALER PROPOSITION. 


7 a 


OCKWELL-BARNES COMPANY 


815-823 SOUTH WABASH AVE CHICAGO, ILLINOIS 
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STEEL EQUIPMENT FOR SPECIAL SERVICE 


A good source of business is 










that of steel equipment for special 
purposes. Unlike most avenues 
JL of profit, this one does not call 
for an initial outiay for stock— 
just your services. 

In supplying special equipment, 
we work with you. Specializing 
in the built to order field has 
resulted in production costs which 
rival stock lines. 

Wide awake dealers with 
an eye to building plans for 
public institutions are reap- 
ing the harvest. If you 
haven’t been cultivating this 
field, let us cooperate with 
you. Why not start now by 
writing for particulars. 


IMPERIAL 
STEEL CABINET CO. 


2130 Fulton Steet 
CHICAGO 























GUNN [INO DESKS 


TRADE MARK REGISTERED 


With Inlaid LinoTops {tented and | All Styles:All Finishes 







Eliminate Glare—Relieve Eyestrain 


The soft dull shade of Lino is rest- “ItIsn’ta 
ful to the eyes because irritating j LL. Toy 
light reflections are absorbed. Lino Unless It’s a 
wears like iron. Gunn” 


Gunn Lino Tables are popular for 

Libraries and Cafeterias 
Lino saves breakage 
of Tops and Dishes. 





Catalog and Sample of Top 
Mailed Without Charge 


THE GUNN 
FURNITURE 
COMPANY 


GRAND RAPIDS, MICH. 


New York Salesrooms: 11 East 36%" St. 
Los Angeles, 312 West Tenth Street 
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Allentown, Penna.—T! Allen Business Equipment, In« I 


been chartered to deal in office ecessities; capita t ., § 
000; incorporator, H. L. Guth 

Atlanta, Ga.—J. Grove Cohen, formerly with the Kardex 
Rand Sale Corporatior it Washington DC has been trar 
ferred to t city, 420 Wynne building 


Aurora, Ill G. N. Davidson, of the Lyon Meta Manuf 


turing Company returned in March from an extensive trij 
calling n agents, jobbers and dealers Among his calls wer: 
Spokane, W h., Seattle, Wash., Portland, Ore San Frar 
Calif ind Salt Lake City) Utah. 

Boston, Mass.—George E. Waring has received the diamor 
fob award f the 10 Per Cent Plus club of the Yawman 
Erbe Manufacturing Compar 

Burlington, lowa.—Carlton P. Swiler has been appointed 
representative by the Leopold Desk Compar vering Nort 
ind Sout Dakota Nebr i Kansas, Missour Illinois, W 
consin, lowa and Minnesota 

Chicago, Itll.—R. G. Bullock, superintendent of works Art 
Metal Construction Com] was in Chicage everal days dur 


ng Mars 

Chicago, Il!l.—J. A. Wheeler, treasurer of Mead & Wheel 
eft in March on a tour of Europe He and Mrs. Wheeler 
pect to return to Chicago about the middle of May 

Chicago, ttl—The General Fireproofing Company's downtowr 
flice now cupies the entire fourth floor at 10 North Clark 
street About 4,000 square feet are devoted to a comprehensive 
display of G-! office 
Chicago, I!l.—Mead & Wheeler, formerly at 35 South Wabasli 

us ire now located at 1022 South Wabash avenue The 


equipment, and the sales offices 


iver 
new store and display ar near the loop business district In 
1ddition to securing increased space and better facilities, the 
new location affords improved daylight illumination 

Chicago, !i!.—The physical amalgamation of local interest 
the Kardex Rand Sales Corporation was accomplished here 


Marcl Kardex-Rand, Globe-Wernicke Library Bureau nd 
Safe-Cabinet are housed in the Library Bure building j 
West Monroe street The Globe-Wernicke furniture divis 
will operate in the Globe-Wernicke building at 170 West Mor 
roe street as formerly 

Cleveland, Ghio.—O Grabb has qualified for members 
n the 100 Per Cent Plus club of the Yawman and Erbe Mar 
facturing Company) He i received the plain fob whicl 

he i " I s of y*kens ind g su s 
salesmanship 

Dallas, Texas Abbey Brothers have changed the poli 

r bus S nd her will specialize on bank vaults, bank 

quipment ind safes exclusively The Herring-Hall-Marvir 

es of safe nd vaults will be featured This business had 
ncluded ffice furniture filing devices, office partitions, safes 
ind vault equipment in the past 

El Paso, Texas.—C. J. DeWeese has acquired the Smith Office 
Equipment Company from J. A. Smith He was connected witl 
the business a long time The name has been changed 
Office Equipment Company 08 Mills building 

Fremont, Ohio. An exclusive agency for The General Firs 
proofing Company has been assigned to R. D. McAllister 

Hannibal, Mo.—Leopold desks have been installed ir 
business nd editoria lepartments of the Hannibal Courier 
Post 

Holland, Mich.—Brink's Book Store is distributing Allstee 
office equipment, manufactured by The General Fireproofing 


Company 
Huntington Park, Calif.—The Matthews Stationery Company 


has added office equipment nes The space ecupied has beer 
nereased considerably 

Jackson, Miss.—The Boyd Company has been appointed agent 
for The General Fireproofing Company 

Kalmath Falls, Ore.—The General Fireproofing Company has 
appointed the W. O. Smith Printing Company its al agent 


Kenosha, Wis.—Bode Brothers are now local distributors for 
The General Fireproofing Company. 

Los Angeles, Calif T Rucker-Fuller Compar has 
pied one f the stores in the new Los Angeles Investment build 
ing. 1027 South Broadwa 

Los Angeles, Calif.—_The Grimes-Stassforth Stationery Con 
pany has ided desks office furnitures nes eaturing 
the Shelby ! 


(Continued Page 207 
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U-KUT-EM INDEX TABS 


The Original “‘Pyralin”’ Index Tab 
Made in 6-inch Strips 


Immediately after the first of the New Year, 
quantities of Index Tabs will be used in re- 
arranging files and establishing new index- 
ing systems. Is your stock of U-KUT-EM 
INDEX TABS in shape to meet this ever- 


increasing demand? 


New dealers, write for prices and 
information. 


The U-KUT-EM INDEX TAB is fully 


protected by patents. 


Universal Index Tab Co. 


445 Central Bldg. Seattle, Wash. 


REPRESENTED BY 
ARTHUR E. PETERSON, 937 Drexel Bidg., Philadeiphia 
ARCHIBALD RYAN, 837 B. Adams 8t., Jacksonville, Fia, 
ALDERSON DISTRIB. CO.537 So. Dearborn 8t., Chicago 
ED. GOLD, Hotel Bellevue, San Francisco 








IRVIN Phone-Memo-Pad 


A Much Needed Accessory to Your 
Telephone and Memory 
UST clamp over the telephone upright—it holds 
fast—balances the telephone and is always ready 
for you to write your memorandums. 


Write for literature, prices, etc., as well as various 
ther attractive offerings now ready 


A. H. IRVIN COMPANY, Inc. 


1015 Chestnut Street Philadelphia, Pa. 
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Why split your ribbon 
business with others by 
handling a brand everyone 
carries? Be independent. 
Sell your own brand. Keep 
your customers coming 
back to you instead of 
jumping from one place to 
another as they do for 
factory brands. 


















You can build a profitable 
typewriter supplies business 
with our help. U. S&S. ribbons 
are made in a grade and 
weight for every purpose and 
are packed in neatly litho 
graphed boxes with your im- 
print. Start after the ribbon 
business today by asking for 
further particulars, 









OFFICE 


US east 
e Mfg. Co., 


Sansom & 10th Sts., 
hia, Pa. 


APPLIANCES 


? 













typewriting, nothing 


the aid of 





. the fingers. 
ter work is done. 


Write for Sales Plan 
It Plans Your Sales 











OR smooth, even and uniform 
surpasses 


LINCOLN KEYS 


Strains and shocks, so detrimental 
to the best work of a stenographer, 
are absorbed by the keys instead of 
Typing becomes a pleas- 
ure and consequently more and _ bet- 


| Lincoln Rubber Key Co. 


27 Thames Street 
NEW YORK 
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Akron, Ohio.—J. M. Drab has been placed in charge of the 
Remington Typewriter Company's sub-office here He was 
formerly covering the Zanesvillle territory 

Albany, N. Y.—The Corona Typewriter Company In has 
changed its authorized capitalization from 61,338 shares to 47 
803 shares, of which 1,470 are $100 each, 46,333 common, no pa 
shares. 

Asheville, N. C.—F. J. Hulcher, Jr 
ager by the Asheville Typewriter Company He had been 


has been appointed ma 


nected with the King Typewriter Company, Raleigh, sever: 
years. 

Austin, Texas.—J. L. Dalton has been appointed manager 
the Remington Typewriter Company's local office. He su 


ceeds E. C. McPhilpot, who has been transferred to Lexingtor 
Ky. 

Baltimore, Md.—M. W. 
ton Typewriter Company at El Paso 
at 25 West Fayette street, Baltimore 

Baltimore, Md.—R. W. Blackford, who has been connecté 
with the York (Penna.) office of the Remington Typewriter 
Company, is now a member of the local sales staff, 38 Eas 
Market street. 

Chicago, Ill.—James Lafferty, of the used machines depart 
ment, Underwood Typewriter Company, New York, was a Marc! 
visitor at the local branch. 

Chicago, II|.—E. Lyons, president of the Manufacturers Type 
writer Clearing House, took a March vacation in Florida He 
and Mrs. Lyons enjoyed the climatic attractions of the doma 
of Ponce de Leon, 

Chicago, Ill—The MacPherson-Eames Manufacturing Con 
pany, 417 South Dearborn street, has been chartered to conduct 
a general manufacturing business, especially typewriters, aut 
matic and otherwise; capital stock, 2,000 shares non-par value 
incorporators, James R. MacPherson, Arch. G. MacPherson and 
Emerson Eames. 

Chicago, Il|.—W. C. Lothrop, 26 South Wells street, distribu 
tor for the Demountable Typewriter Company, worked out ar 
interesting sale for a minister recently The requirement was 
an accented machine for the modern European languages, an 
capable of writing Greek also. <A special segment for the Gree} 
writing solved the problem—and no other standard typeba 
machine could have accomplished the same result 

Chicago, Ill.—J. A. Guest, manager here for the Hammond 
Typewriter Corporation, has had added responsibilities heaps 
on him. He is now Western division manager, with super 
This new wor 


Woodliff, formerly with the Reming 
Texas s now locate 


vision over all branches West of Pittsburgh 
will require considerable traveling Mr. Guest visited the fax 
tory at New York some weeks ago and found that every effor 
was being made to meet the demand for the new folding port 
able, with its added features Not since the war has the fas 
tory been so busy Hammond looks forward to a prosper: 


1926. 


An item on page 197 of the March issue of Orrice APPLIAN 
gave the following item under Los Angeles, Calif The addres 
was incorrectly reported to us The item should have read 
“Chico, Calif.—B. Russell has been placed im charge of sale 
here by the L. C. Smith € Corona Typewriters Inc. He had bee 
with the L. C. Smith € Bros. Typewriter Inc at Seatt 
previously.” 


Cleveland, Ohio.—-L. R. Cullar has returned to his forme 
territory for the L. C. Smith & Corona Typewriters Inc. He ha 
been in charge of the Akron sub-office recently 

Cleveland, Ohio._-W. T. Coombs has been appointed assis 
ant manager here by the Remington Typewriter Company H 
has been in charge of the sub-branch at Akron the past 
years. 

Dallas, Texas.—The Dallas Typewriter & Supply Comp: 
is now located at 1519 Commerce street 

Denver, Colo. The R. G. Daniel Typewriter Compan 
Champa street, has established an agency and officia 
station for the Woodstock typewriter 


Fort Worth, Texas.—P. O. Burt has been appointed manage 
here by the Remington Typewriter Company He had bee 
district manager in Illinois for the Woodstock Typewriter ¢ 
pany formerly McQuinton Cody has ‘ined the cal R 


ington staff as a salesman 


= en 
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HAN NA 


RECORDER 


A Complete Sales 
Record in the Roll 


The Quickest Selling—the 
Biggest Money Maker Ever 
Offered to Dealers, Jobbers 


a 
and Distributors. Used by every class of business listed in your Business Directory | i 
Printed tickets 554 in. long, 3 15/32 in. wide | 











The customer gets the original bill, showing items purchased. A per- 
manent carbon copy rewinds on the rear roll to be checked against 
day’s cash or posted in ledger. Keeps an accurate check on sales 








A Never-Ending Repeat Supply Business may use the Recorder exclusively for memo- 
follows the sale of each Hanna Recorder. One randum use, and order plain unprinted double 
customer may want sales tickets printed to wound rolls 
his order. His neighbor may order stock We would like to tell you all about this 
forms with a blank heading, while the third great line; and the profit for you 


HANNA REGISTER COMPANY, Inc. 


229 No. Pennsylvania St., Indianapolis, Ind. 


Manufacturer of The HANNA MEMO—America’s Greatest Mechanical Memory 








Purposeful 
Office 
DESKS 


Every successful dealer knows the difference between desks built to a standard 

of quality and desks built for competition. Evansville Desk Company products wo 1531 typewriter desk, 32 inches in 

include many ideas and suggestions provided by interested dealers. Substantial depth and 54 inches long; heavy quarter- 
> -to-date i are re esk. an ealers have aided ¢d4 oak veneered top and quartered oak 

design and up-to-date convenience are in every desk. Many deale . 2 cauleend Gi abana 

and participated in our growing business. We are always glad to supply fullin- side, 

formation to dealers in localities where we are not represented. Our catalog is 


ready for mailing 


EVANSVILLE DESK COMPANY 


EVANSVILLE, INDIANA 
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CASH IN WITH THESE 
T; “yy Cartons! 


If you stop to realize that there are 
still hundreds of cheap sewed memos 
sold daily, you cannot help but see 
how salable a line of low priced 
genuine Trussell loose leaf ring 
memos would be. 






Just think! <A low priced memo 
having the same features of the 
higher priced line! Our patented 
one piece cover of heavy-weight, 
single-ply, black imitation leather 

Morocco Grain, metal parts made ot 
brass and nickel silver, heavily 
nickel-plated and absolutely rust 
proot. 


Our Carton No. 17 contains six books 
each of sheets sizes 2'4x4% and 3x5 
in both end and side open styles. 
Twenty-four books in all at the ex- 


a _ low price of $6.00 list com Our catalog is yours for the asking 
plete. 5 : 





TRUSSELL MANUFACTURING COMPANY, 3 Trussell Park, Poughkeepsie, N. Y. 









































Bentley & Gerwig, B148 





SATISFACTORY service, over long 
periods, simply verifies the confi- 
dence of the purchaser in his selection of 


“Built for spectfic needs”’ 


B & G Desks. They are in demand by Sitimte ia bart for the 
those who seek the better quality, but popularity of BS G 


moderately priced furniture. A most 
interesting catalog is yours for the asking. 


BENTLEY & GERWIG 
FURNITURE CO. 


PARKERSBURG, WEST VIRGINIA 
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Fresno, 


Calif.—The Genera pat 
2156 Tulare st dis San Joaquir ” 
Woodstock Typewrit« Com} has added ‘ sr 
he staff 
Indianapolis, iInd.—T} Remington Typew 
filed an amendment to it ry harter ir ‘ 
ng I ag ( n I Han t Mi 
Los Angeles, Calif.—W er’'s Typewr I g 
moved fro (41 South Sprir street to 827 South S gs 
New York, N. Y.—K C"vpewritinge Off i spa 
> Rr 
New York, N. Y.—The ‘| eral Typewrit 
! ‘ ger | actor R 
t 64 Br 
New York, N. Y. J H rickson has est S 
Type riter Plater (Corporation at 110 ¢ ~ 
ng the tivities re g line and re pew! 
| ! ra s x pewrit a 1 
r pla 
Norfolk, Va Walla D. Smith has t cl g 
t! fT er el. ¢ Smith & Ce writ 
Ine This inder tl irisdiction of the R bra 
\ Ss t wo r ma it the Was D. ¢ 
il S apt 
Oklahoma City, Okla The cal office of the L. ¢ S1 } 
Corona T ters Ink has been moved from 2 Short I 
2 to 226 West First street R. D. (Dick) Lewis, tl n iz 
ind it ecessary to get increased space to ta ure t 
growing importance of the territory More t irrang 
ment has been secured als« 
Parsons, Kans.—Pau! J. Hibbs, 1507 Washinetor ‘ 
hee appointed distribut t the Woodstock Typewriter ¢ 


pany for everal count Southeastern Kansa 
Pasadena, Calif.—The Pasadena Typewriter & 
hine Compat forme! ited at 24 North Mare1 
now established at 257 East Colorado street 

pe ng a new i n was celebrated Marc} 


Portland, Ore.—The lo« branch of the L. C. Sn 
Typewriters In has Idk W. F. DeVine and ( 

its sales taff 

San Antonio, Texas.—Wnhn Buckland } } 
manager here by the L. C. Smith & Corona Typ 
he had been nnected with the sales staff S 
Calif, 

Sacramento, Calif.—Joint offices have | 
1128 Ninth street by the Remington Typewr ( 
t Remington Cash Register Company rt 


located Eighth street cash regi 
trevious Tenth street F. Figary is manage 
gton Cas Regis ( ind H. M. W 
b Ww y The | i s 
i : gs and ir I 
Sacral 
Seattie, Wash.—G« Briggs and w 
f fr \irs Fant Rurns, an aunt 
Her husbar © presider nd manager 
Typewrit« I inv, Ir 
Syracuse, N. Y.—L ul rmerly I 
the I S th & Cor Typewriters Ir 
re xecut f} here 
Toledo. Ohio The I werifer Inspect 
4 ; ’ list ? 
I \\ t ( Smith & ¢ 
i 
Tyler, Texas H. I I I v) had beer 


Younastown 


Washinaton D ¢ 


Winston-Salem N Cc 


[Typewriter Service 


pI 
writers I 
Frar S 
} =} a 
pany 
had be 
ss W 
} Re 
f 
1 is 
Mr | 
W 
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Shel ae 
FILING CASES 


A very high grade line 
of steel filing cases 
massively built and 
handsomely finished 
at attractive prices. 


Every drawer 
equipped with anti- 
noise-and-friction pro- 
gressive suspension. 


Built - to - Order 
Cases and Equip- 
ment of every de- 
scription. 





Corry-Jamestown Mfg. Corp. 


CORRY, PENNSYLVANIA 


SJ 











REGAL REBUILT 
ROYALS 


Trade-marked— Nationally Advertised 


Approved by the Manufacturer 


ROUGH TYPEWRITERS 


Stock in 82 C ties 
All Makes . . : - 
All Series . . ™ . 


All Modeis 
All Types 


REGAL TYPEWRITER COMPANY, Inc. 


314 Broadway, {2-14 So. Jefferson St., 
New York, N. Y. Chicago, I[linois 


Cable Address: REGALTYPE, N. Y. 
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Duk Ir hs 4 sii & BEA 


VICTORY STAMP PADS ARE QUALITY 
PADS 


Made ef the best material and inked with Pure 
Rubber Stamp Ink. These pads are not surpassed 
by any other, and are made in the following Col- 
ors: Red, Black, Blue, Violet and Green. 


i ccocaaseduas Dimensions............ 2 x3% 
TE © dvdsvcksentanl Dimensions............2%23% 
en * éxaudomn knee Dimensions............ 2% x44 
MM, ~evassovbucts Dimensions............ 3% x64 
OS aaa. .Dimensions.......... . 4427 
OS Saar re 4 x9 


Write for Price List 


LUTHER INK & STAMP PAD CO. 





East Park, Near Mulberry St. Newark, N. J. 
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MANUFACTURE 


SEALS 
STENCILS 
van BADGES 
RUBBER® STEEL 
STAMPS 
METAL CHECKS 
POCKET COINS 
u« BRASS SIGNS 


ETC 


MEYER Wane 


CORT-24 30 Se Jeferson St CHICAGO 
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On the Outside Looking In. 
Current Comment on the Copy and Plants of the Manu- 
facturers and Distributors of This Field, and Brief 
Reviews of Magazine Articies of General Interest. 


Corona Typewriter Company, iInc.—Printers Ink published ar 
article on humor in advertising, showing how it can be used 


very effectively—when used correctly Favorable comment 
was made on the familiar Corona design showing a boy peck 
ing away at his first typewriter. “But that expression of ds 


light on his face as he sought the keys! His mongrel dog 
nearby, looked up in questioning astonishment Such pictures 
I would put in the elassification of genuine humor, applied 
scientifically to an advertiser's problems 

Mutschier Brothers.—Sales Management (Chicago) told of 
monthly merchandising plan which this company has evolved 
for the benefit of its dealers 

W. A. Sheaffer Pen Company.—This company’s demonstrating 
ear, which has been described in Office Appliances, has engaged 
the attention of the advertising and merchandising publications 
These have written and illustrated items regarding the accon 
plishments of the car. Publications printing material regarding 
the Sheaffer automobile include Printers’ Ink Monthly, Systen 
the Magazine of Business 

The Todd Company, Inc.—The sales plan whereby this ma 
facturer secured the co-operation of banks in developing 
“Personal” Protectograph market was described in Sales Mar 
agement (Chicago) 

Underwood Typewriter Company.—D. A. Burkett, of the book 
keeping machine department, contributed “‘Work Down fron 
the Top’’ to Sales Management (Chicago) He showed how his 
sales proposition calls for reaching high executives in the fina 
decision, so these men are always cultivated 

Matter of General Interest. 

Sales Management (Chicago) published ‘Collection Campaig! 
Cleans Up Accounts and Boosts Sales” by C. A. Netzhammer: 
sales manager, Northwestern Furniture Company, Milwaukee 
Wis. 

Walter F. Wyman, general sales manager, The Carter's In} 
Company, wrote “Putting Across the Big Order’’ for Printers 
Ink Monthly He narrated instances and showed why some 
salesmen sell carloads where their less competent brethre! 
sell cases 

cc. Cc. Casey president of the Work-Organizer Specialties 
Company, contributed to Printers’ Ink Is Turnover of Sales 
men a Blessing.’"" He held that new blood is not an unmixed 
blessing and said that if a change in personnel Was not pra 
ticable, change of territory would pep up business all around 

“What I Would Do if I Were a Purchasing Agent” was 
contributed to The Chicago Purchaser by M. E. Roberts, mar 


ager at Chicago for the Remington Typewriter Company He 
analyzed the purchasing agent, and showed how his individua 
ideal of buying for a business organization places service as th 
zenith of the purchasing agent's duty 

An interchange between members of an organization of opi 


of correspondence to customers is advocated in “I Didn't Know 
Bill Had Written Him,’ printed in System, the Magazi: 
Business Walter F. Wyman, general sales manager, The 
Carter's Ink Company. suggests this procedure in a large busi 
ness to avoid inconsistencies and misunderstandings affect 
the status of the customer 

“Often Neglected Points That Make Letters Pay’’ in Systen 
the Magazine of Business, printed the findings of a quest 
naire on the technique of direct mail advertising Graphs 
showed the relative efficiency of addresses to individuals ot 
firms; addresses typewritten, hand written and neutral: illus 


trations, effective, not effective, neutral, colored ink. effective 
non-effective; signatures, hand, mechanical, neutral papel 
high grade, moderate grade, low grade Advertising met ‘ 


finds the article illuminating 


ee ee — 
ACCOUNTING MACHINES 





























Chicago, Ill Ww. Sigevson, a accou x xg 
Elliott-Fisher staff. spent several days during Mar 
Chicago ft 

Chicago, Ili.—J. W. Lamphier, district manage: 

\dding Typewriter Company, returned in Mar 

nt vacation spent at Catalina Islands, Calif 

Chicago, Ill.—J I Erb, who had been wit 
Fisher Company here a number of ears s now 
with the Dodge Motor Company's auditing departn 

Chicago, !i|.—F. A. Robinson and Mr. Hausmar 
machine bookkeeping and special machine departments 
Underwood Typewriter Company, were wal visitors i Ma 

Chicago, !tii.—The Maloney-Gilmore Company has 
ncreased space at Suite 720-30. 540 South Dearbor st 
The company upied Suite 710 previously. In additi« to ga 
ng space the company now has mor natura un 
the rebuilders’ service and repair 1 

Cleveland, Ohio.—The Kruse Service Company is 
from 750 Prospect avenue to 2154 East Fourth str 
ompany'’s service includes rebuilts of var s kinds, ar 
adding machines The ebuilding a s pew 
and Ellliott-Fisher machines 
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Any Typewriter Is Worth More 
on a Krantz Shock Absorber 


Typewriter men taking a Kranz outfit along on their reg- 
ular calls, add substantially to their income and increas« 
their influence among their trade. Krantz Shock Absorbers 
do much more than simply keeping the typewriter in place 

they abate noise and jar of operation, promote accurate 


typing, relieve the operat { much strain and keep the 
machin good conditior 

Ihe Krantz Shock Absorber is adjustable to fit all 
makes—no extra parts nceded—no drilling of frame. This 
is the Typewriter Deal Opportunity. Write for our 


liberal proposition 


Edward Krantz Products Company 
3847 Lincoln Avenue 


Chicago, U. S. A. 
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Buy for Profit 


and Quick Turnover 


Alma Low Price Mahogany and 
Plain Oak Desks are in big demand 
by every class of store throughout 
the East and South. 


If you have not yet seen the line, 
ask for literature and learn of its 
advantages. 


OFFICES 
GAREY 
CEURNITURE? 

ALMA FURNITURE CO. 


High Point, N. C. 














TRACE MARK 


Preneenced NO-STING 


PEERLESS 
PAPER CLIPS 
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No. 1 No. 2 No. 3 


—=>) 














THEY HOLD LAY FLAT 
DO NOT PICK UP OTHER PAPERS 


Noesting Pin Ticket Co. 


INCORPORATED 


“MILLIONS DAILY’’ 


Mount Vernon New York 








Coles Copyholders 
Satisfy 


Because 


They have adjustments t uit each individual user. 


The foot control is convenient, quick and saves 
the hands an extra move nt 
They make stenographic work easier and more 


healthful 


Why handica he té grapher by the lack ot 
ne when it ts the but five cents a day 
yr three hundred working days? 








| Made and Guaranteed by 


Coles 
_ Copyholder 
_ Corporation 
45 West 34th St. 
NEW YORK 


Cable Address “Colescopy” 
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“THE BEST IN A CLINCH”! 


<ERD> 


PAPER FASTENERS 


‘MAKES ITS OWN STAPLES” 







SLIGHT 

PRESSURE ON 

THE HANDLE— 

THAT'S ALL! 
gActt Rou lain 

— n't Go 

cee oapae Wrong”’ 
Economical 


Improved Model D—Weight Twe Pourd: 
Metal Knob—Rubber Silence Posts—Nickel Plate Finish 





MODEL F (Weighs Nine Pounds) 
Capacity 2 to 40 Sheets 


Get Away From Old-Fashioned Methods !! 
Too Slow—Insecure—and Expensive !! 


We Make Power Machines (Electric Driven) 
For Heavy and Rapid Work 


SOLD BY STATIONERS AND STAMP DEALERS 
EVEREADY MFG. CO. of BOSTON 


General Sales Office: 50 Church Street, New York City 
SEND FOR NEW DESCRIPTIVE LITERATURE 
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THE “Perfect” LINE 


A complete line of all 
loose leaf devices, and 
also metal parts only, 
is now available. 


Dealers who have not 
received copies of our 
recent catalogs should 
write us at once. 


Chicago Binder & File Co. 
500-508 West 31st Street CHICAGO, ILL. 


HIGH GRADE PRINTING LOOSE LEAF DEVICES 
LEDGERS BINDERS INDEXES SHEETS 
BUSINESS SYSTEMS 























Instantly Moistens—Practical 
—Convenient—Simple. 
A beautiful Nickel-Plated Article. Always ready 


for use—no waiting. Leak proof water con- 
tainer. Positively sanitary, non-sticky. 


The Famous Argus Specialties 


Paper Clips 
Pen and Pencil Clasps 
Typewriter Erasers 
Sanitary Moisteners 


Ask your dealer for Prices and Discounts or write 
ARGUS MANUFACTURING CO. 


1134-44 N. Kilbourn Ave. Chicago, II. 
Dealers: Write for beautiful counter-easel. 
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Los Angeles, Calif.—Members of the Sundstrand Adding Ma- 
chine Company's sales organization in Southern California and 
Arizona were assembled at the local office to attend the book- 
keeping school 

New York, N. Y.—H R. Russell, general sales manager oft 
the Powers Accounting Machine Company, sailed for Europe 
in Mare} 


ADDING MACHINES 
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Asheville, N. C.—The sub-office of the Monroe Calculating 
Machine Company has been located at 129 Patton avenue 
This office operates through the agency at Charlott 

Boston, Mass.—S. S. Dixon has joined the local staff of the 
Monroe Calculating Machine Company as a salesmar 

Brooklyn, N. Y.—A number of new salesmen have been added 
here by the Monroe Calculating Machine Company These it 
clude R. D. Clarkson, W. ¢ McEvoy, W. H. Smithem, W. A 
Sperry and W. E. Vrooman 

Chicago, tll.—The Adding & Calculating Machine Exchange 
26 South Wells street. is having gratifying success with the 
Barrett nine-bank machine This sells at $89.75, and is said 
to be the only adding and listing machine of its capacity sell 
ing under $100 

Chicago, !ll.—The Reliable Typewriter & Adding Machine 
Corporation, 170 West Washington street, has undertaken dis- 
tribution in Chicago and Cook county for the Add-Index Com- 
pany \ sales staff will be maintained in the Postal Tel 
graph building, which has been local headquarters of the Add 
Index Company for some time 

Davenport, lowa.—Wm. Tonkin, local representative o 
Sundstrand Adding Machine Company, made a visit to the fac- 
tory at Rockford, Ill, some weeks ago 

Green Bay, Wis.—The Green Bay office of the Monroe Cal 
culating Machine Company has been located at 321 Pine street. 

Fort Worth, Texas.—The office of the Monroe Calculating 
Machine Company in tl city has been established at 407 
Cotton Exchange 

Jersey City, N. J.—G. F. Gnau is a recent addition to the 
local sales staff of the Monroe Calculating Machine Company. 

Lakeland, Fla.—E. T. Lockard, of the Southern Office Equip- 
ment Company visited the plant of the Sundstrand Adding 
Machine Company at Rockford, Ill., some time ago 

Los Angeles, Calif.—D. W. Barnett, Jr., and A. S. Harrison 
are now salesmen here for the Monroe Calculating Machine 
Company. 

Louisville, Ky.—The local office of the Monroe Calculating 
Machine Company is now operating at 309 Citizens building, 
Sixth and Jefferson streets 

Mansfield, Ohio. A. E Lindsey has been appointed sales 
man here for the Monroe Calculating Machine Company. He 
clears his sales through the office at Columbus. Mr. Lindsey 
makes headquarters at 219 Bird building. 

Memphis, Tenn.—A. T. Kerr, who represents the Sundstrand 
Adding Machine Company in this territory, spent two days at 
the factory, Rockford, Ill getting acquainted with the plant 
and the headquarters staff 


Nashville, Tenn.—Clyde L. Davis, general soliciting agent for 
the Felt & Tarrant Manufacturing Company, has established 
an office it Room 528 Bennie-Dillon building He had been 


located at Houston, Texas 

New York, N. Y.—The Standard Calculator Company has 
leased offices at 611 Broadway 

New York, N. Y.—A. 8S. Harrison is a new salesman, cuon- 
nected with the downtown office of the Monroe Calculating 
Machine Company 

New York, N. Y¥Y.—John M. Lund has been appointed assistant 


general sales manager for the Marchan <‘‘alculating Machine 
Company witl headquarters at 280 Broadway He has been 
selling in San Francisco previously Mr. Lund is ar ld Rem- 


ington man, having been manager at Chicago and other cities 


Oakland, Calif.—The local office of the Monroe Calculating 
Machine company has added L. S. Blackwell to the sales forces 

Philadelphia, Penna.—H. G. Wells, assistant general managet 
for the Lanston Montoype Machine Company s on an ex 
tended trip through the West, in the interests of the Barrett 
adding machine 

Philadelphia, Penna.—Frank M. Sherman has been appointed 
director of advertising and publicity for the Lanston Monotype 


’ ? 


Machine Companys In recent vears he had conducted an ad- 
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Model B is nickel-silver pistes throughout. 
Removable transparent chip receptacle, $5.00. 
This de luxe sharpener is the autocrat of its kind. The 
adjustable thumb latch at top enables operator to insert 
and firmly hold any size pencils—either lead or color. 
Twin milling cutters do the work. Automatically stops 
cutting when pencil is properly pointed—no waste. Can 
be attached to horizontal or vertical surface. Durable, 
practical, economical, has a place in every office, home, 
studio, or class room. Can be obtained specially adapted 
to architects’ and engineers’ pencils. 
Model L—Black enamel, $1.00. 
Model KS— Black enamel stand, new 4-hole size 
adjuster, $1.50. 
Model KA — Nickel stand, chip receptacle, universal 
size adjuster, $2.50. 


C. HOWARD HUNT PEN CO. 
Camden, N. J., U. S. A. 
Owners of BOSTON SPECIALTY CORPORATION 











WRITE FOR THE 
N EW 
CUTLER CAEae 


It is a beautiful new catalog that deserves 
a convenient place on your desk. It 
illustrates the strikingly original Cutler 
conceptions of the best in modern office 
furniture. 


The Cutler Line 


is now the most complete in the industry, 
embracing designs from the Banker's 
DeLuxe Suite to the lower priced com- 
mercial desks at 

Prices you have always wanted 
Quality you have always had. 


Address Dept. F. 





CUTLER DESK CO. 


Raymond Bissell, Pres. 


Established 1824 BUFFALO, N. Y. 
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CCONRADES CHAIRS 


ire the outgrowth of nearly a century’s expe- 
rience in designing, craftsmanship and finish- 
seventy years to be exact. Many office furniture 
dealers have participated in this development to 
their profit. An attractive catalog on request. 


CONRADES. 
MANUFACTU RING CO 


1942 North Second Street 
ST. LOUIS, MO. 


Manufacturers of 
Orrice CHaIRs— 
Scuoo.t SEATING 


No. 605 


We exhibit our line 
at the American 
Furniture Mart, 
Space 408, 666 
Lake Shore Drive. 
Chicago 
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vertising agency at Chicago Mr. Sherman was active ir 
various branches of the printing business a number of years 

Santa Rosa, Calif.—The local activities of the Monroe Cal 
lating Machine Company are centered in the California Theat 
building This sub-office operates under the Monroe office a 
Sacramento 

Tulsa, Okia.—The Monroe Calculating Machine Compar 
office here is at a new address—311 Mayo building 

Youngstown, Ohio.—-F. Malia is now selling in the Youngst 
territory for the Monroe Calculating Machine Company 
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the CLASSIFIER 


A Handy, Convenient Desk File preferred by 
Managers, and Correspondents Generally 


The Work Classifier solves the problem of “a 
place for everything” for thousands of desk work- 
ers every day. It measures 10% by 13 inches and 
comes in three capacities—six, ten or fifteen com- 
partments. Any of these capacities are obtainable 
in brown paper, cover stock, black Fabricoid, 
green or brown Spanish leather, or black Spanish 
genuine leather. 


The Work Classifier is carefully made of best 
materials—a quality item in every respect—yet 
stationers sell it at a low price with big profit. 
Prices and full details await your request. 

We are also manufacturing 60 numbers of desk 
pads at low prices 


Office Specialty Co., Inc. 


68 Beekman Street 
New York 








Atlanta, Ga.—George B 3orden, who had represented the 
Standard Register Company at Steubenville, Ohio, has joined 
the local office, 37 Peachtree arcade. 

Camden, N. J.—Work is progressing on the addition to th: 
manufacturing plant of the Acme Staple Company, 1643 Haddo 
avenue. The addition will provide better manufacturing faci 
ties, and enable increases in production 

Chicago, til.—W. E. Smith, manager at Minneapolis for The 
Dictaphone Corporation, was in the cit on business during 
March 

Chicago, til.—_L. D. Camps, general manager of the Lisenby 
Manufacturing Company, left in March for an extended sta) 
at the factory, Fresno, Calif 

Chicago, Ili.—F. H. Laird, of the Laird Office Equipment Com 
pany, Charleston, W. Va., visited the general headquarters of 
the A. B. Dick Company in March 

Chicago, Ii!.—J. L. McIntosh, treasurer, and L. E. Stowe 
vice president of the Dictaphone Corporation, were March vis 


itors at the Chicago branch They went on to Toronto before 
returning to headquarters at New York 

Chicago, !i!.—The local office of the Standard Mailing Com 
pany has been rearranged and the walls and ceilings decorated 
Through changes in arrangements R. E. Lee, the manager, has 
secured additional space for storage A switchboard has been 
installed to better telephone service, which is supplemented by 
au new motor truck Several salesmen have been added to the 
local organization to care for the growing business in the Chi 
cago territory 

Dayton, Ohio.—S. C. Allyn has been elected treasurer of The 


National Cash Register Company. He joined the company 
thirteen years ago. Three years later he was advanced to the 
position of assistant comptroller The next year he becamy 


comptroller 

Detroit, Mich.—The Detroit Self-printing Register Company 
1340 Twenty-first street, has bought a plant at 1332 Horatio 
street. 

Fort Wayne, iInd.—K. S. Mitchell, who had been with the 
Todd Company at South Bend, is now located at 1414 St. Joe 
Boulevard, Fort Wayne 

New York, N. Y.—The Remington Typewriter Company has 
undertaken the manufacture and exclusive sale of the “Spool! 
O-Wire"’ paper fastener, manufactured and sold heretofore by) 
the Hutchinson Office Specialty Company, Inc., of this city 

Rochester, N. Y.—The Todd Company, Inc., has completed 
an addition to its plant for the production of its special paper 
for bank checks 

San Francisco, Calif.—The American Multigraph Sales Com 
pany has been holding a convention of its 220 employees in this 
territory while the national business show was in progress at 
the Civic Auditorium 


(Stationery—Continued fro Page 192 
W. Graham Company, Spokane; J. S. Lawrence, of the Spoka 


Office Supply Company; and C. W. Heppner of The J. K. Gill 


Company, Portland; Barney May representing Bushong & 
Company, Portland; A. B. Pembroke, Salt Lake City; and Joe 
Harvey, of the West Coast Stationery Company, Los Angeles 


St. Louis, Mo.—William J. McCarthy has joined the sal 
staff of the Blackwell-Wielandy Book & Stationery Compar 
1605 Locust street He had been superintendent of the Con I 
Curran Printing Company plant at Walnut and Eighth streets 
Martin H. Baumgariner succeeds him at the Curran plant 

South Hadley Falls, Mass.—Howard A. Casey has joined 
sales staff of the Hampshire Paper Company He had beer 
connected ten years with the Chemical Paper Manufacturing 


Company, and was recently with t ‘‘rocker-McElwain ‘¢ 


pany 
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Display cards and sales helps 
are furnished dealers free. 
Write now for Folder 15. 





Dealers 
Everywhere 





are enthusiastic about their sales records 
on this wonderful Costumer Here, for 
the first time, is a high grade metal 
costumer brought down to a moderate 
price Sunken panel post of 2” tubing, 
base cross-locked and welded Can't 
ome loose because it’s not screwed. Solid 
bron hooks, baked-on ename! finish in 
color or wood-grain specified 

Write for our liberal trial offer and 
let us show you a product which will 


The 


Sanginatal 


Costumer 


The Sanymetal Products Co. 
1695 Urbana Rd. Cleveland, O. 
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NATIONAL DESKS 


SERIES FIFTY-SEVEN 





Persuasive appearance and quality make 
this new “National”” Desk a winner for 
the office furniture dealer. Its quality is 
readily demonstrated and proven, and 
almost every detail of construction adds a 
feature of superiority. Furnished in ma- 
hogany and walnut, with concave beveled 
corners and distinguished by neatly 
turned legs, this series is a worthy rep- 
resentative of “National” construction. 
Let us send you full information of the line. 





. = 


National Desk Company 


HERKIMER, NEW YORK 
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Aico Indexed Records 
Lead the Way to 
Greater Visibility 


— 


An Index is used 
to point [the way. 
It is a leader. It 
must be forceful, 
‘clear and possess 
visibility. 

Let us make 
your indexes all 
they should be. 

Every index 
manufactured by 
us is given a rigid 
scientific study 
before its comple- 
tion. 

A knowledge of 
this kind based on 
long experience 
gives you a service 
unequalled. 
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Vise 
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bright, 
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Their Enamel 
Stays on! 


GRAFF - UNDERWOOD COMPANY 


VISE 
Graffco Maptacks, 


Signals, VISE 


Somerville 


Graffco 
VISE SIGNALS 


FOR CARD-FILE SYSTEMS 


are the ONLY 


Vise Signals! 


Sold exclusively by us 
for the last 10 years 


CO 





and 
known 

originated 
sole manu- 


HESE 

internationally 
Signals were 
by us, the 
facturers and sellers. 
VISE, our trademark, 
protects you against sub- 
stitutes and imitations. 


nationally 








Picture 


ci VISE Index Tabs, 
angers, ete. 


Boston, Mass. 
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RIBBONS AND CARBONS 
You Can Sell To Advantage 


(= ribbons and carbons—ribbons 
and carbons you can sell with 
profit. Such is the Union Brand. 


Formule and laboratory experiments 
mean nothing to the user. His interest 
centers entirely on the results obtained. 
And in final analysis, this is the su- 
preme test. 


Union Ribbons and Carbons demon- 
strate their superior qualities when 
used side by side with more expen- 
sive makes. 


Dealers not satisfied with their pres- 
ent line or who can use an additional 
line will find it to their interest to in- 
vestigate Union Ribbons and Carbons. 
An inquiry brings you convincing in- 
formation. 


UNION RIBBON & CARBON CO. 


Front fandjLa'ure! Streets 
PHILADELPHIA, PA. 
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THE 
ONLY 
BLACK 


REAL 
BLACK 





“SOLO” STAMP PAD INK 


Our new black ink is a revelation. It is 
as black as printers’ ink. Will not fade 
or turn off color. 


A rubber stamp impression from a 
black ‘‘Solo’”’ Pad cannot be distinguished 


from printed matter. 


We know you have been waiting for this. 


Peerless Carbon & Ribbon Mfg. Co., Inc. 


476-478 Broome Street, New York 
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All Triner Scales 


of the computing type are being equipped 
to show the new rates of postage, in 
effect April 15, 1925. 

The new post office regulations show marked 
difference from the old, in certain classes of 


mail and users of the postal service will find it 
profitable to take full advantage of them. 


Stationers and Office Appliance Dealers owe it 
to their trade to be fully posted and stocked 
with up-to-date scales. 


Write for information 


TRINER SCALE & MFG. CO. 


2714 West 21st Street, Chicago 


SANE Nee ether nA 0 
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Just the Cutter for the Busy Office 


Engineers, draftsmen, sign-writers, advertising men—in 
fact the entire organization of any plant will find the Bostosa 
Cutter a most efficient and practical appliance. 


The ‘‘Boston’’ Card Cutter No. 36-B 


Cuts and trims office forms, factory forms, legal forma, 
special forms, photographs, cardboard, asbestos, insulation, 
thin leather, rubber, fabric, advertising layouts, etc., quickly 
and accurately. Furnished complete with adjustable front, 
side and back gages of steel. The knives are of a high- 
grade tool steel, the table is of mahogany and the frame is 
of iron. Cuts any length. Mounted on specially constructed 
oy —- Ay which makes it easy to move from one place 
to another. 


A full line of Cutters and Tableting Presses. 
Dealers Wanted. 


Golding Press Division 
American Type Founders Co. 


FRANKLIN, MASS. 
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STAMPS - STENCILS - SEALS 
— 


Commodity Classification No. 3 is scheduled for special sales 
efforts from April 5 to 10 inclusive by the National Association 
of Stationers, Office Outfitters and Manufacturers. This includes 
all kinds of stamp pads, rubber stamp and numbering mac hine 
inks, show card colors, writing inks and adhesives Dealers can 
well devote some ingenuity in working up attractive windou 
and store displays, as many manufacturers have provided suit- 


able material for this purpose 














Chicago, I!!.—James Corbett, field representative of the Inter 
national Stamp Manufacturers’ Association, spent several days 
here during March He attended various zone meetings while 
in this vicinity 

Chicago, III.—E. C. Olson 
manager here for the American Numbering Machine Company 
spent several weeks in the Northwest in March, making head 


assistant to Carl O Lindgren 


quarters at the Twin Cities 

Chicago, I!!1.--The local stamp trade was well represented at 
the Minneapolis meeting of the International Stamp Manufac- 
turers’ Association, the Chicago Delegation including Messrs 
Hellesoe, Taylor, Farr, Eyman, Edgarton, Melind, Willard and 
Gust. Meyer 

Chicago, Hil.—The Columbia Stamp Works, 416 South Dear 
born street, will locate about May 1 at 430 South Dearborr 
street In the new location the Columbia will have a larger 
display window, more modern surroundings, and increased space 
for the shop and store 

Chicago, Hil. \ prominent Chicago stamp manufacturer pre- 


dicts an increase in the prices of rubber stamps. He says that 
at various zone meetings he attended recently there was an 
indertone indicating that 1925 was not a prosperous year for 
the manufacturers There s no likelihood of a recession in 
prices of materials and labor, so an increase in price seems 


to be about the only alternati' 
Manistee, Mich.—The A. D. Joslin Manufacturing Company 


is doing a good line of business in metal license plates and 
booster advertising plates These are embossed and enam- 
eled on metal, the lettering provided with a background and the 
face finished in a contrasting color 

Newark, N. J.—The Luther Ink & Stamp Pad Company, has 
idded sealing wax to its nes Both branded and imprint lines 


are manufactured 


(Furniture—Continued from Page 195.) 

Los Angeles, Calif.—The Calvin-Shields Compan) tionery 
239 South La Angeles street s planning the addition of com 

reial fur 1 en Ed. J. Shields, secretary of the com 
pany. had been secretar ind general manager of the Shields 
Stationery Company, Salt Lake City, Utah Herbert Calvin 
president of the Calvin-Sl ds Company, also came from Salt 
Lake City 

Madison, Wis.—E. C. Smith has been appointed district mar 
ager of this territory by the Kardex-Rand Sales Corporatior 
New Orleans, La Considerable damage was done t ffi 
urniture nd tationery t ks of the Palfrey-Rodd-Purs¢ 
Company, Lt March 5, when some sprinkler heads were 
eased du g a fire in tl ompany’s plant 

New York, N. Y¥Y.—New jewelry is in evidence at the local 
branch of the Yawmar ind Erbe Manufacturing Compan) 
W. L. Wyekoff has the sé nd bar to his plain fob, for whic 
he qualified in three months W. C. Lord is wearfg the plai: 
ob These e awards of the Company's 100 Per Cent Plus 
lub 

Oakland, Calif The Herring-Hall-Marvin Company has 

ned a new store at 26-13th street R. P. Gillhan s i 

irge The reason is the rapid growth of business in the East 

section \ complete linge f their goods is on display at 

he new store 

Parkersburg, W. Va. The Ol » Valley Cffice Supplies Com 
par has opened an office equipment and commercial stationer 
st in the MuhlIman building 

Philadelphia, Penna.—The Philadelphia School of Filing has 
been chartered; capital stocl $5,000; Frances Palmer, incor 

itor, Glenside 

Philadelphia, Penna.—Douglas Irvine has entered the real 
tate business in Camdéder He had been in charge of the 


visible files section of The Library Bureau 
Philadeiphia, Penna.—N. W Wattel, of the local branch 
Yawman and Erbe Manufacturing Company, has acquired the 


Continued n Page 208.) 
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A Quick Selling 
Specialty 


The ECONOMO Time 
Stamp is a_ durable, 
low-priced article which 
needs only to be dis- 
played to sell quickly. Its field is everywhere. It 
is in constant use in offices, factories, warehouses 
and other places where a record of hour and date is 
required. The printing surface is mounted on a 3/16 
inch cushion which, with the flexible cord in the 
handle, insures uniform, clear impressions no matter 


how rapidly the stamp is handled. The hour hand is 
ad sted by means of a knob and indicato t the side of the 
nickeled case—there is no delicate mechanism to get out of 
order—CONTINUOUS RELIABLE. SERVICE. 






For sale by stamp manufacturers and stationers. 
Write for descriptive matter to 


LOUIS MELIND CO. 


362 W. Chicago Avenue Dept. B. Chicago, Il. 


We are manufacturers to the trade of Rubber Stamps, Seals, 
Stencils, etc. Made to order. Write for general catalog. 








ALL STEEL DESKS 


SEALS 














FOR THE STATIONERY TRADE 





CAST BRONZE DESK SIGNS 

CASHIER (] ___) LOANS 

PRIVATE OFFICE 
i 

TELLER ———[Sape NOTARY PUBLIC 


ALSO ENGRAVED BRASS SIGNS 





WE ARE WESTERN AGENTS FOR 


AJAX - FOLLET - AUTOMATIC 
TIME STAMPS 





WE MANUFACTURE 


STENCILS-RUBBER STAMPS 
BADGES-TOOL & TIME CHECKS 





AMERICAN SEAL & STAMP CO. 


120 So. CLARK STREET 
CHICAGO, ILL. 











NUMBERING 
MACHINES 


REPAIRED 
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“4 WEBCO PRODUCT 






TRADE MARK 






Original and Best 
lype Cleaning Hud 


Cleans your type No type brushing 
Cleans your platens | No picking out of 
Cleans metal parts | particles from type 


Dissolves grease and cleans spots 
tom your desk 


WHEN TRADE M Mann APPEARS 


DIRT OISAPPEARS 
MANUFACTURED BY 
The F SWebster Company Inc. 
BOSTON 
MAKERS OF 
MULTI-KOPY Carbon Papers 
STAR-BRAND Typewriter Ribbons 








~ 6 5—— — 
_ RIBBONS AND CARBONS 


SE 





ET 























MARK 





Every Business, Office, Bank, Factory, 
School, College, Library, Museum, 
Hospital, ale Club, Realtor, 
Palin Chase: of Commerce, 
Welfare Organization, 
Government Office 


CAN USE 
“UNIVERSAL” Swing-Wing Displayors 
and ‘“‘UNIVERSAL” Bulletin Boards 


Write at once for 1926 catalog and New 
Office Equipment Distributor Plan 


Gniversal Fixture Corporation 


133-135-137 West 23rd Street 
New York City 








Typewriter supplies are slated for intensive sales effort Apri 
12-17 by the National Association of Stationers, Office Outfitters 
and Manufacturers. These are included in the association's 
Commodity Classification No. 3, which comprises carbon papers 
and typewriter ribbons, stenographers’ note books, typewrite 
paper and second sheets, copy holders, pencils and erasers, type 
cleaners, typewriter oil, rubber typewriter cushion feet, platen 
twirlers, etc Dealers will find it to advantage to work out 
impressive displays in their windows to call the attention of the 
trade to the many utilities and labor savers on sale within the 
store. Many manufacturers have provided suitable display r 
teriai to aid in this drive. 


Chicago, Ill.—A. L. Vosberg, factory superintendent 
Kee-Lox Manufacturing Company, was a March visitor 
Chicago branch William B. Anderson, who had been a sales 
man at the local Kee-Lox branch, has been transferred t 
branch at San Francisco, Calif 

Chicago, I!1.—The H. M. Storms Company has establisned 
office at 902 Fisher building, in charge of Harry R. Williams 
The telephone number is Harrison 3152 Mr. Williams made 
combined business and pleasure tour of Cuba, returning 
Chicago in March He and Mrs. Williams enjoyed the delight 
ful hospitality, not only of the island. but of the Southerr 
cities visited on the way 

Los Angeles, Calif.—The Western Carbon Paper Manufa 
ing Company has been established at S00 East Sixteenth street 
The president of the company, C. K. Bland, has had an ex 
tended experience in the ribbon and carbon line 

Los Angeles, Calif.—Walter P. Funck, coast representative 
of the F. S. Webster Company, In¢ is now making this terr 
tory about every thirty days He has given up his long trips 
and confines his personal solicitations to California points 

Omaha, Nebr.—The F. S. Hanson Company, 212 South Thir 
teenth street, is distributing the products of the F. S. Webster 
Company, Inc 

Philadelphia, Penna.—The local branch of The Ault & W 
borg Company has been moved to 710 South Washington square 
The office supply and printing ink branches of this busines 
are now under one roof 

San Francisco, Calif.—The Pacific Carbon & Ribbon Man 
facturing Company plans the addition of one story t ts fa 
tory building 

(Furniture—Continued from Page 207 
first bar to his plain fob, indicating his standing in tl Y al 
E"’ 100 Per Cent Plus club 

Rochester, N. Y.-Two of the local salesmen of the Yaw: 
and Erbe Manufacturing Company have received awards fy! 
the 100 Per Cent Plus club Charles Greve has received 
watch; N. E. Wattel now wears the first bar to his plain 

Rochester, N. Y.—Carl Gazley, assistant general manag: 
and advertising manager of the Yawman and Erbe Manufactu 


ing Company, is general chairman of the On-to-Cleveland 
committee of the Rochester Ad Club The mmittee will er 
list attendance at the Cleveland conventior f the Advert x 
Affiliation 

San Antonio, Texas J. P. Gains has been appointed manage 
of this district by the Kardex-Rand Company Mr. Gaines ha 
been connected with the organization at New Orleans Th 
company has leased a very fine location for offi s and displa 


room at 314 North Presa street 

San Francisco, Calif..-Frank ©. Wolter, Western representa 
tive of the Erie Art Metal Company, states that tl new pat 
terns of “Dan Dee" ware are taking well, and 
ever more popularity with the western trade 

San Francisco, Calif.—E. Di Vecchio, of the Yawman 
Erbe Manufacturing Company, has taken higher rank 
company’s 100 Per Cent Plus clut He now wears the se 


bar to his plain fob 


Seattie, Wash.—The Lowman & Hanford Compa " 
tracted with the Lyon Metallic Manufacturing Compan: 
sale of Lyon products in the Seattle territory 

Three Rivers, Mich.—The Three Rivers Publishing pi 
is now a local agent for The General Fireproofing Compan 

Tonawanda, N. Y.—G. W. Tawney, who had beer 
with the Library Bureau at Chicag: has been transferr 
the correspondence division of the Kardex-Rand Sales Corpor 
tion here 

Youngstown, Ohio.—W. H. Foster. president of Tt Ger 
Fireproofing Company spent severa lays in Mar t 


Springs Ark 





OFFICE 


Wy 
PRESTO 


Automatic Closing 


INK STANDS 





Satisfving in service—pleasing ina -arance, keep ink 
“4 of a 
clean, fresh and free from du Pen cannot take up 
too much ink—thereby prevents blots 


PRESTO Base Sets—a new line with features arous- 
ing the interest of the business public. Made in two 
grades: Pressed glass for general use and Cut and 
Polished Plate glass for exceptionally high grade in- 
stallations. Dealers, write for catalog and discounts to 


BACHRACH SPECIALTY COMPANY 


Manufacturers 


2275 Third Avenue New York City 
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HUNTS PENS 


Fi 
i 
N 
T 
i 





ROUND POINTED PENS 
SILVERINE PENS 
SPEEDBALL PENS - 
SPRING PENCIL CLIPS 
BULL DOG CLIPS 
DUAL-USE CARD CLIPS 
PEN HOLDERS 














(~ 7” 
preferred — 
for good and sufficient reasons ! 





Not just one, but many reasons, influence the 
preference for 


Ohe {2 e 
line-a-Line 
I ee 


on the part of stenographers employed in the 
country’s largest offices. 
APPLIANCE SALESMEN: cur"co’ ices do not mow reach, and in 
the enlargement of our larger city offices. 


THE LINE-A-TIME MFG. CO., Inc. 


926 St. Paul Street Rochester, New York 


te 











You Can Now Sell 
Stamp Pads, Mr. Dealer 


© oe mee tent 





Not Merely Take Orders for Them 


The many selling points of the Mun-Kee 
Silent Stamp Pad now enable you to sell a 
high-grade article with small effort and at 
the same time, help you to build good-will 
for your store—and make a good profit. 


Send for details now 


Mun-Kee Products Corp. 


Newark, N. J. 














210 OFFICE APPLIANCES 








SATELLITE 
Its SERVICE Sells 


The SATELLITE 


by reason of ite 
uniformly ex- 
cellent service. 
Heavy enough to 
provide a steady, 
un-tip-able plat- 
form, yet easily 
moved about on 
large, quiet cast- 


position for op- 
eration of the 
typewriter. 





Adjustable Table Company 


Grand Rapids, Michigan 





Advance Paper Boxes 
in Stationery Stores 


You will find a ready sale for our goods in your store. 
Every item is durably built for a long life of service We 
Soaeeere all sorts of card and fibre board stationers’ 


ecialties 

‘arren Transfer Cases Card Index Trays 
Card Index Storage Cases Stationery Cabinets 
Pigeon Hole Boxes Document Storage Cases 

road Filing Boxes Transfer Cases 

(cloth or paper covered) (Invoice, letter and Cap 
Malling Tubes Sizes) 
Carbon Paper Boxes Clipboards 


Check the list and let us replenish your stock of these 
goods. We shall be glad to send you catalog and full 


particulars 
Advance Paper Box Co. 
2727 Franklin Avenue ST. LOUIS, MO. 














Dn Original Felt 
Top Office Chair Cushion 


Following any good product always are 
host of imitators. It is not necessary for 
you to accept substitutes when you can se- 

cure the original felt 
} top office chair cushion 

the ESCO. Two styles, 
pads and cushions, are 
made and both = are 
neat, attractive and dur- 
| able. Stationers display 
| ing them find sales sat- 
| isfactory Price infor- 
im mation on request 


| ECONOMY 
SEAT COMPANY 


1824 S. Albert St. 
CHICAGO 
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Pencil Department 
Joseph Dixon Crucible Company 
Jersey City, N.J- 








April, 1926 
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| CATALOGUES 
FF ————— 


Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
convenient reference. 











Manufacturer 


An eight-page folder in colors from the Invincible Metal 
Furniture Company, Manitowoc, Wis., features the ““Economo 


file in its various types and combinations 

From The Superior Type Company, 3940 Ravenswood avenue, 
Chicago, Ill., comes a broadside featuring the ‘‘Redtop Su- 
perior rubber type printing outfits These office utilities are 
furnished in substantial wooden box 

The Williams-Barker Company manufacturing’ stationer, 
Prospect and Pearl streets, Brooklyn, N. Y., has distributed a 
loose leaf catalogue of its lines of loose leaf note books, compo- 
sition books, desk pads, tablets and fillers. 

From the National Blank Book Company, Holyoke, Mass 
comes the latest catalogue f school supplies Included in the 


merchandise shown are ring books, “Simplex’’ covers, note- 
book covers, fillers, catalogue covers, note books, composition 
and exercise books, bookkeeping blanks, drawing books, roll 
books, radio logs and book rings 


An eight-page folder in colors from the American Numbering 
Machine Company shows the company’s lines of daters and 


numbering machines. The job is done effectively in blue and 


Persian orange An effective slogan appears: ‘“Visibie Type- 
writers—tell you when you have made an error Visible num- 
bering machines keep you from making them.” 

From Meilicke Systems, In 3466 North Clark street, Chi- 
cago, Ill., comes a mail piece on the Meilicke commercial cal- 
culator. This sketches some of the many problems of business 
arithmetic which are answered for the user of the commercial 


model Its application is very flexible, and the device can be 
used on practically every forn commercial calculation 
‘Your Typewriter’ from the Shipman-Ward Manufacturing 
Company, Montrose and Ravenswood avenues, Chicago, IIL, is 
an elaborate presentation of Shipman-Ward rebuilt Underwood 
typewriters The story of the rebuilder’s art is told graphical- 
ly, and the three feature models are shown in color, even to the 
gold transfers The book is calculated to place the rebuilt 
the minds of prospective buyers. 


typewriter on a high plane ir 

The Reliable Typewriter & Adding Machine Corporation, 170 
West Washington street, Chicago, publishes an allowance 
schedule on adding and calculating machines. This shows the 
price the corporation will pay for various types and makes of 





machines to dealers and salesmen A periodical premium lis 
is also issued, showing the advance over the standard allow- 
ance which will be paid for machines for which there is a 


special demand 

A new thirty-six pag atalogue has been issued by the 
American Clip Company, Long Island City, L. LL, N. Y., made 
up in loose leaf form, bound with an Acco fastener It 


features three new styles of compressors for the popular ‘‘Acco’ 
fastener, one f which serves to bind the catalogue The in 
stant success of the No. 10 “Acco’’ punch when introduced a 
year ago has led to the addition of several new numbers, which 
embrace all standard perforations The catalogue aiso shows 


a single hole punch, which by a combination of back und sid 
gauges permits one, two, three or more holes to be punched on 


iny centers This amounts to two punches in a single mech- 
anism—which not only perforates a single hole, but does also 
the work of the costly double head punches Another new item 
shown in the catalogue s the Acco”’ metal tabber and its 
product, metal index guides This tabber enables the stationer 
to attach instantly metal tabs in any position on guide cards 
or folders This saves the dealer the expense of carrying large 
stocks of assor d guide cards 

Institution. 

From the State University f Iowa, Iowa City, Iow omes 
Bulletin No 19 (new series) covering ‘“‘Equipment for Com- 
mercial Departments.”’ This tells of the office machine equip- 
ment of the lege school, with illustrations 

Direct Mail—Manufacturer. 

From the American Electr Company, State and Sixty-fourth 
streets, Chicago, Ill., comes a mail card giving selling points 
which apply to “Burns” telephone brackets 

The Elliott Addressing M } Company, 143 Albany street 
Cambridge, Mass dispatched a offer for a free trial in the 
recipient's office The I : ittractively designed nd en- 


livened by color 
A mailing by the W. A. Sheaffer Pen Company, Fort Madi 
son, Iowa, featured the sales power behind advertising for ir 


‘ 
dividual fountain pens and mechanical pencils Newspaper 
advertising was scheduled t bring customers to the dealers 

From the Penn Art Steel Works, Erie, Penna., comes a broad 
side illustrating the ‘Diamond line of steel products whicl 
have an outlet through the ommercial stationer These in- 
clude various types of waste baskets, costumers, ash trays and 


security and document boxes 
Dealers received from the W 4. Sheaffer Pen Company, Fort 


Madison, Iowa, a mailing detailing the 1926 Sheaffer desk set 
proposition Color was used in the merchandise lustrated 
the decorations and in a group of magazine covers which ind 


cated the consumer advertising media to be used 


A folder in black and red from The C. E. Sheppard Con 
pany. Van Alst and Fourteenth streets, Long Island City. L. I 
N. Y., features “‘New and Better Way to Buy Office and Fac- 
tory Forms.”"" Savings in paper and printing are made by plac 
ing group orders for extended supplies of printed matter The 
Sheppard plant is organized t handle such work with great 
economy to the customer 


Tm APSCO LINE Shakveners 





Chicago 
Giant 

* Junior 
Wizard 

* Dexter 

* Dandy 
Climax 

and 

U.S. 
Automatic 





The “DEXTER” 


The machine every dealer should make 
“‘a leader’’—the heavy duty sharpener. 


* It pays to sell the ‘“‘STARS”’ 
of the APSCO Line — maxi- 
mum service to the consumer 
—a fair profit to the dealer. 


The **Chicago”’ and The **Giant”’ 
are the most satisfactory Low Price 
sharpeners made. 





Automatic Pencil Sharpener Co. 


58 East Washington Street 
Chicago, Illinois 











Scrapbook 





Popular Priced 
> Looseleaf 
Scrap Books 


For the live stationery store, this scrapbook is a profit- 
able item Cover is of imitation Cobra or Levant leather, 
durable and waterproof, and stamped in imitation gold. 
Sheets are of jute manila bound with nickel plated screw 
posts, providing easy remova! or insertion Sheets are 
punched six inches center t« enter, and measure 84% by 
11 inches; the book is furnished both end and side opening. 
Send for circular on this item, or for catalog and price- 
list of the entire ADAMS lings 


HENRY T. ADAMS MFG. CO. 


8561-69 S. Chicago Ave. Chicago, III. 
Wm. E. Bassinger, 377 Broadway, New York 
Charies L. Lewis, 703 Market St., San Francisco, Calif. 
F. Raymond Hale, 266 4th St., Cuyahoga Falls, Ohio 
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U.8. and Canadian Patents Allowed. 
Other Patents Applied For 


The Rotary Lettergraph 
Troakse copie of typewritten 35 


or handwritten matter quickly, 
clearly, easily, and retails for just 


The ROTARY LETTERGRAPH is a small machine 


with the ability of a large one. It produces excellent copies 
rapidly and it is so simple that anyone can operate it almost at 
sight. In letter size it costs only $35, complete with supplies. It 
does high grade work ing form letters, office forms, quota- 
tions, notices, specifications, menus and a hundred-and-one other 
things which are handled to best advantage ona stencil duplicator. 


Dealers --- Specialty Men 
The low price of this remarkable machine opens a wide new field. Offices, public 
stenogra *, lodge secretaries and everyone else using duplicate letters or 
office forms are prospects. Introduce it in your community and you will be 
well repaid for your efforts. The discount is very liberal to dealers. 


The HEYER Duplicator Co., Inc. 


ESTABLISHED 1903 
18 and 20 South Wells Street Chicago 


Other Heyer Quality Products: 
THE IDEAL DUPLICATOR—Price, $5.00 and up 
THE HEKTOGRAPH—Price $1.50 and u 
REFILLING COMPOSITION—Put up 1, 2, 5 ‘and 10 Ib. cans 





A mailing from the Leopold Desk Company, Burlington, lowa 
legends the illustration of a rosy apple “The good ones are 
not just on top of the barrel.’’ The reverse of this card says 
“Leopold Desks are carefully finished on the inside as well as 
the outside 

From the Weis Manufacturing Company, Monroe, Mich 
comes a mailing of several pieces Among the items received 
are printed matter covering sectional bookcases, stationery 
cabinets, miscellaneous office utilities, the Weis swinging stand 
for typewriters and other office machines and a window display 
card in color featuring sectional bookcases 

A mailing from the Addressograph Company, Chicago, II! 
features the sturdy character of Addressograph plates, and 
their ability to stand exposure to fire A number of instances 
were cited, showing that the Addressograph user has more 
than his insurance policy—he is able to start right in with his 
addressing to notify the trade of plans for the resumption of 
business 

Direct Maii—Dealer. 

A clever folder done on the Mimeograph announced the re 
moval ot The Kruse Service Company, formerly at 750 Pros- 
pect avenue, Cleveland, Ohio, to 2154 East Fourth street ll- 
lustrations were used effectively 

The Dallas Office Supply Company. Dallas, Texas, mailed a 
mimeographed announcement of its removal to larger quarters 
The former location at 1020 Santa Fe building was too small 
so increased space was secured at 724 Santa Fe building The 
announcement was illustrated by a humorous drawing which 
gave emphasis to the title, “Still Steppin’ Out!” 

Accessory Advertising Matter. 

The W. A. Sheaffer Pen Company, Fort Madison, lowa, fur 
nishes dealers with a rich color print for window displays 

The Underwood Typewriter Company, New York, N. Y., capi 
taiizes interest in its mammoth typewriter at Atlantic City 
with an easel back display, showing this huge machine 4 
woman standing alongside gives some conception of its size 
This machine writes on a sheet 9x12 feet; its platen is 9x5% 
feet, and weighs 500 pounds. This is one of the show attrac- 
tions at Atlantic City 

The Superior Type Company, 3948 Ravenswood avenue, Chi 
cago, Ill., provides dealers with a striking display card featur- 
ing the toy rubber stamp sets This series shows a circus 
farm and Brownies, each in a variety of combinations. Chil 
dren make up pictures with the outlines impressed from the 
stamps, and color them The display suggests how the colored 
prints appear It is a varnished color print mounted on a 
heavy board, 18x24 inches Dealers can secure these display 
on request They will be of material aid in merchandising the 
children's rubber stamp sets 

Price Revisions. 

The Central Paper Company, Menasha, Wis., has announced 
new prices on “‘Handiroll’’ household paper and waxed paper 
The Invincible Metal Furniture Company, Manitowoc, Wis 
has distributed a new price list covering its metal office furr 
ture lines 


Civil Service Calls for Junior Industrial Engineer. 





The United States Civil Service Commission will receive ap 
plications until April 27 for junior industrial engineer for \v 








THE NEW STANDARD 
BUSINESS CALENDAR 


Double the ordinary Memorandum 
space—over 20 square inches 


Made in the following finishes: 


Brown stand, white pad......... . .$1.50 
Brown stand, gold edge pad.. ‘cca 
Brass stand, gold edge pad... . .- 290 


Liberal discount to dealers. Order from 
your wholesaler. If he cannot supply you, 
write direct to 


THE JERSEY CITY PRINTING CO. 
Jersey City, New Jersey 


Also Manufacturers of the 


FORGET-ME-NOT CALENDAR 


FOR THE HOME 





ceancies in various branches of the Government service through 
out the country Competitors will be rated on general physics 
pure mathematics and practical questions on industrial engi- 
neering, including applied mechanics The duties of this as- 
signment are to perform such work as drawing up plans for 
minor projects, performing field work, making computations 
assisting in the conduct of experimental research tests, con 
piling reports and handling technical correspondence 

The entrance salary in the District of Columbia is $1,860 a 
year—appointments outside the district will be approximate! 
the same After the probationary period advancement in pay 
up to $2,400 a year may be made without change in assignment 





HOUSE ORGANS 
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Paragraphic reviews of current issues from 


the house organ field, classified fo nventient 


referen 


Manufacturer. 

Sustained effort over a long period is what made a record 
vear’s business for one distributor, according to The Sales 
Force (Hedman Manufacturing Company) 

The Skyscraper (The Shaw-Walker Company) has organized 
a new feature contributed by S-W salesmen A cash payment 
is offered for accepted stories of sales, demonstrating proved 
selling ideas 

The intricacies of type bar assembly were told in The R 
Standard (Royal Typewriter Company Inc.) Special 
matic machines developed by Roval engineers contribute 
accuracy of this work 

The Typebar (L. C. Smith & Corona Typewriters. Inc.) i 
its valedictory The Typebar is to be me ed with The ¢ 
Bulletin, and in the future both constituent interests w 





served by one publication 

Leopold News (Leopold Desk Compar ) devoted ar ent 
issue to depicting the new “Colonial suite This comprise 
charming design in desks, tables, chairs, costumers ley 
tables and waste baskets 

teports from the field in The Sales Force (Hedman Mar 
facturing Company) show that the sales organization is ma 
ing fine progress with the “Lightning” coin changer, wt 
acquired by the company some months ago 

“The Hazards that Menace Records’ I Kardex Serv 
(Kardex Rand Burea t 


u, Inc.) told of the lurking dangers 
a } 


beset business records, even though kept in firepre 
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Do Business Men 
Entrust Their Valuables 
To an Old 


Absurd ee se Bu f business nm 
ng ! juate hod in their ft 
ling I r and liable papers Such 
ype of pre very stationer 
Ames I ope 1iling and filing are of 
hig st gra ri red ire manila, kra and 
h-lined papers, « r ded to exact dimensions 
1 strongly glued I ecurity of their contents is 
more an their cost Not every stationer offers 
good qu t) d Y r asily show } 
Way E AFI Ss i Fr I 
K 


AMES SAFETY ENVELOPE COMPANY 


55 Sudbury Street Boston, Mass. 
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Office Chairs 
of Quality 


Permanent 


Exhibit 


14th Floor 
Section 1411 
American 
Furniture 
Mart, 
Chicago 


nches 


No. 6667-6P 


Perforated 
Leather S t 


Manufactured by 


Crocker Chair Company 


Sheboygan, Wisconsin 
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GEM 
GEM 





PERFECTION No. 70 PERFECTION No. 60 


STANDARDIZE ON THE ‘' 


GENUINE GEM AND PERFECTION 


DESK MEMORANDUM CALENDARS 


Handsome Bases of heavy, cold rolled, pressed 
steel in black enamel, statuary bronze, nickel and 
brush brass finishes. Snap-in arches easily at- 
tached; no nuts, screws or levers. 


“The House of Service” 


——————————— ee 
DEFIANCE © 
| 3 a 


Sales Corporation 














Stationers’ Glassware, Hardware and Specialties 


72 SPRING STREET NEW YORK 







































You Save Space When You Use 
INKLETS 


So compact that enough to make 
a full quart of first-class writing 
ink are contained in a tiny (vest- 
pocket-size) air-tight box like the 
one illustrated above. 


Moreover, you can avoid loss 
through the breakage of bottles. 


Sold at stalioners. Samples free. 


GENERAL ECLIPSE CO. 


Dept. A Danielson, Conn. 


5 


The 
Perfect 


Ink 
Tablet 





1 e 


ay ree 
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THE NEW 


ATIAX 


TIME STAMP 


(Patented) 





Front View 
Showing Attrac- 
tive Appearance 
and Sturdy Con- 


All metal with a SETH THOMAS CLOCK MOVE- 
MENT. Establishes a new standard in time stamp 
construction. The Clock Movement is so located as 
to make it impossible for the jar of stamping to 
affect its accuracy. The materials used in its con- 
struction and the workmanship are the best money 
can buy, insuring Durability, Service and Economy. 


7 . D 
Retail Price +400 OO Sry ele ceases catshed wns: 
Engraving Extra — and a profit that satishes you 


Ajax Time Stamp Co. 


136 Washington St. BOSTON, MASS., U. S. A. 


Eastern Representative: R. A. Stewart & Co., 80 Duane St., New York 
Misseuri Representative: Banner Rubber Stamp Seal Ce., 208'N. 4th St., St. Leuis 
Califernia Representative: Los Angeles Rubber Stamp Ce., Les An 
IMineis Representative: American Seal & Stamp Co, 120 §. Clark .. Chicago 








You sell more Filing Cabinets when 
you show the Goods and mark the 
price. 

























Always your 
customer wants 
to see what 
value he is get- 
ting and how it 
compares with 
the price. Show 
him this Bent- 


son cabinet, 
quote the cost 
and you will 


be sure to im- 
press him with 
the favorable 
comparison. 


Let us send you 
our _ illustrated 
folder detailing 
its features. 


Write today. 


The Bentson Manufacturing Co. 


AURORA _ ILLINOIS 
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THE 


SUPERIOR FURNITURE CO. 


Formerly Grand Rapids Office Chair Co. 
MAKERS OF HIGH GRADE OFFICE CHAIRS 





wwe ww we tw eer ee ww weer wwe rrr we ww tw Pewee 





Catalog and price list on request 


SUPERIOR FURNITURE CO. 


37 LOGAN ST., S. W., GRAND RAPIDS, MICH. 
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The February issue of this publication is the first of the en- 
larged size and 


Cutting Stor: se 


scope 


theme of Globe-Wernicke 


Costs wa the 


Doings (The Gk -Wernicke Company) It showed how these 
onomies can be effected by the use of G-W steel shelving 
A number of installations nd representative assemblies were 


shown 
Two new distinct lines of period furniture 
The Macey (The Mace Company) 


announced in 
Macey 


were 
This gives 








dealers five different suites to offer for the consideration of 
istomers wl nt rea office equipment 
Steel-Strong Dealers Eve Month (The Cc. L. Downey 
Company) analyzed Some Reasons for Microscopic Profits.” 
These midget re due to three chief reasons. Readers of the 
house or i how to eliminate sales at reduced profits 
r y nd | Idea Yawmal! ind Erbe Manufacturing 
‘ ipany) out i “new dress The page size has 
he I et permittir A olumn measure ind allow- 
ng ree its t ! is opportunity to show detail to 
T aay 
r} Inter? ! f Results (Monroe C lating 
Machine Company) gave emphasis to the wide scope of the 
pany 's operations 4 world map indicating the distribut 
ng points of Monroe machine hows few blank spots in any 
part of the world where y tions permit the Is¢ f dern 
} inces 
\ prodigious memory f the accessories of the L. C 
S th building t Seattlh iccording to Business (Burroughs 
Adding Machine Company) The elevator starter knows the 
names and locations of tenant f 600 offices. and the workers 
n those offices The building ectory is not much used when 
hat tarte dut 
Perusal of Graphite (Joseph Dixon Crucible Company) shows 
that t in r lead per which preserves thoughts is 
ikin to a nun r grap) roducts which preserve material 
things The Dixon compar erves a vast variety of industries 
nstitu r utilities with various paints for preserving 
rfaces expo t the ‘ I 
An extreme of service was noted in The Coach (published co- 
operatively |} I Boorum & Pease Company, C. Howard Hunt 
Pen Comp ul Sanford Manufacturing Company) ‘Carry- 
ing Service t tl Nth Degree told of a druggist who does 
everytl for customers in the name of service, stopping short 
nl} 9 brusl gz their teetl The individual merchant must 
detern e for himself how far he may go to extremes in ren- 
dering free tod, 
Stationers I ilso operate print shop, etc., will have an 
j reased es] for the t book and loose leaf devices 
after perusal of the urrent sue of The National (National 
Blank Book Company) This shows many views of factory 
production d irtments, and tells a bit of the company's ex- 
tended history overing three-quarters of a century The 
plants behind a loose leaf memo book or a sumptuous bound 
blank bool r extensive equipped with modern produc- 
ion machinery Daylight : oO an ingredient of National 
blank books and loose leaf d - Executive personnel is il- 
istrated, and the bran s New York, Chicago, Phila- 
delphia and Boston are given d mention. The British inter- 
f Company, Ltd., comes in for mention 
lo ry 


est, National Loose Lea 
\ ‘ t t ‘ anaging director 


Keene, n 


The Lawr e Printing Company, Greenwood, Miss issues 

Pages,’ I ous rgan which gives dus attention to 
topics ¢ ‘ + ¢ fT ‘ . tives 

Good I 3 s (Sar H Moss) told of ar nceident in 
whicl ’ nient fire nfined to a ‘‘Vulcot”’ waste 
basket, and what might } é een a serious incident passed 


Booster (Ivan Allen-Mar- 


graph in The Alco 


shall Company) listed curr t birthdays, with kindly comment 
for all celebrating their birthda The Alco organization must 
be ne big, happy amily 

The Office Cat (The Richmond & jackus Company) dis- 
coursed on “Business Courtesy The discussion was on the 
entertainment f istomer ur the conclusion was that this 
s not unethical so long as it is not carried to extremes 

The Blank Book News rl Columbus Blank Book Manu- 
facturing Company) preached contentment in "‘The Grass on 
the Other Side of the Fer Less attention to the outward 


prosperity of the other fellow ind closer application to the 
innards’’ of one’s own affairs will make the latter thrive 
The Hosco News is a lively house organ published by L. W 


Holley & Sons Company, Des Moines, Iowa Much interesting 
information ntained he ‘Question’ column, which 
tells salesmen how to merchandise to consumers, and also 
guides them in the details of handling certain types of orders 


This publication was initiated in April, 1925 


The Latschstring (Latsch Brothers) has a department, ‘“‘Men 


at the Top,” sketching ind duals who have landed” in the 
business world \ Russ Erskine president of the Stude- 
baker Corporation, was the subject of one such sketch Before 
oining the automobile concert he had held responsible posts 
with many organizations neluding vice president of the 


nderwood Typewriter Company 


Baer Facts (Baers’ of Canton) makes effective use of mar- 
ginal illustrations for some f its pages The text is paneled, 
and all around the box are illustrations Not art for art’s 
sake but miniature illustrations of merchandise, all priced 
Various enclosures of envelope stuffers are cunningly 
affixed to one page, the irrent mailing including peeates repre- 
sentation of “‘The Masters’ Line chairs, Uhl stool and 
table, Bump paper fasteners Art Metal desks Steel Strong” 
tubular oin wrappers and G ch income tax 


Internal. 

Stressing the fact that ‘“‘Windows are the 

The Gill-O-Gram (The J. K. Gill Company) 

store sales staff watch the window displays so that they 
know what merchandise is being featured 

The Eagie News (The Eagle Pencil Company) sl 


eyes of the 


suggested 


store 
that the 
may 


ywwed an 


assembly of twenty-three Christmas stockings filled by contri- 
butions fror emplovees of the ompany. They were distributed 
by one of the | children’s harities 
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lisesi ws 
You Want Quick Turnover 





Our special as- 
sortments give 
you wide range 
in color har- 
mony with 
small stock. 










Aladdin Lamps have something of the 
mag in thelr name when it comes to pro- 
ducing profits The plan by which they are 





made and merchandised fits in with your 
plan of doing business—small stocks, quick 
turr r, good profits 

No y Bronze Luckylite with 
etal >-inch removable glass 
r : features, desk lite and ash 
ray lake sales easy The base is in the 
form of a horseshoe and makes strong ap- 

al to purchasers 


A ample at $3.00 net; 
ts of 12 $2.50 


ns 


quantity price in 
Packed in individual 





Write for our catalog. 


Aladdin Mfg. Co. 
609 East 18th St. 


Muncie - - Indiana 


ALADDIN’ 


-&. LAMPS... 





At Last! At Last! 





You can now supply your customers with a 


Real One-Piece 
Window Envelope 


Profits and business you have missed for years 
are now yours 


Not necessary to carry a stock or invest a cent 
unless you so desire 


oy cyl” 





Strongest One-Piece WINDOW Envelope Made 


Write 


EAGLE ENVELOPE COMPANY 


1320-28 So. Wabash Avenue 
CHICAGO, ILL. 





| 
| 
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filing folders, index cards and 





























Label—see the new attractive 
package 

Cook's “Burro” paper clips with 
the two inner tongues. A _ clip 
which holds papers from slipping 
in any direction 

To avoid imitations look for 
“Cook Co. Ansonia” on the re- 
verse side of each signal and 
paper clip. 


Write us for Free Samples, 
Our Prices and Full Particulars 


THE H. C. COOK CO., 


Ansonia, - - Connecticut 








STATIONERS! These products are no longer sold 
by agents as formerly. Send for our samples and 
prove to yourself that only “Cooks” are standard. 
To offer substitutes is to risk your customers’ 
good will. 





countries, in December, 1925 


sion of Statistics, Department 





Countries Number 
Austria 64 $ 28.083 
Belgium 176 80,744 
Czechoslovakia 68 10,551 
Denmark 16 3,379 
Finland 40 4,070 
France 254 92,03 
Germany 527 156,551 
Greece 4 500 
Hungary 17 6,727 
Italy 275 39,166 
Latvia 2 395 
Netherlands 43 14,434 
Norway 79 23.666 
Poland & Danzig 17 2.591 
Russ. in Eur 9 2.420 
Spain .. 81 6,134 
Sweden 146 15,963 
Switzerland 54 8,939 





tion where the machine is driven by 
of the motor is included with the machin« 
calculating machines are not shown separately 
cluded under a general classification, “Other machinery and 
parts of.’’ which is not segregated for publication. 





d States exported 


valued at $64,942. 


4 1p) tl, 1926 


December Exports of Writing Instruments. 

In December, 1925, the Unite ze! 
refilable pencils and pencil leads, valued at $54,960. Fountain 
pen exports were 57,398 dozen, 
Kingdom took the largest quantities of each of these items 


465,507 dozen 


The United 


Carbons, Ribbons and Filing Supplies Exports 


United States exports of carbon paper, typewriter ribbons 


other office forms in January, 











1926. By the Division of Statistics, United States Department 


| 
| of Commerce 
Filing 
—" folders, index 
| ecards and 
| other Carbon Typewriter 
| office paper ribbons 
| Countries forms. Pounds Pounds 
| Belgium in 168 1isy $ 969 02 § 
Czechoslovakia ‘ es 554 765 : 
| Denmark and Far. Is... 10 1,188 843 461 8 
A CONSISTENTLY | i 
Finland 569 611 22 
France a 1,037 715 2,222 8,224 
| Germany .. 3,134 2,744 2,858 138 
Hungary ; 45 ' 
Italy ‘ 35 O13 401 919 2.98 
Netherlands ; ee 625 714 
Norway 586 404 289 461 
| Poland and Danzig 235 i2 
j Portugal ‘ Bs 45 2 
quae Soviet Russ. in Eur 35 : 
Spain eseeeana ee0en 125 65 833 
Sweden 754 ; 
Switzerland a 2,362 194 2 
o “ United Kingdom 7,292 21,428 > 050 6 7 
Write for samples and prices Canada .. 2373 5.931 73523 
| Guatemala . , 68 355 
Costa Rica 118 140) i7 t 
Honduras . 1,650 ' 2 
ie Nicaragua 389 15 10 5 
Panama ... 30 1,298 597 51 ti 
| Salvador . oF 230 162 141 
} Mexico sii 766 4,969 3,634 1,473 4,57 
Jamaica ‘ 28 19 49 3S be 
| . e Trin. and Tob ; 69 ; 
United States Pencil Co. Other British W. indies 58 . 
Cuba , ; 2,193 O14 2,771 789 ri 
Dom. Republic 269 1,72¢ 928 61 2295 
- . ) Cc \ aies ° ° 
Philadelphia —Manufactures— U.S. A. Heisian Beomtat 2 12 15 
Argentina 1,662 4,600 4,490 946 299 
Bolivia , , 60 75 1X it 
Brazil ; 1,529 1,615 1,672 4 
heen _ —— Chile 18 1,839 2,484 502 1,434 
XX—X—K—X—X—s—_ . --- 
Columbia 557 190 148 6X 
Ecuador : 61 316 au) 
British Guiana 41 
ae Guiana 40 
eru. 156 163 222 69 28 
For over ten years the standard | ¢"...;: Ss 8. - & 
Ce Venezuela 606 8 & 150 657 
British India 39 ,245 2,371 862 24 
9 British Malaya er 232 150 77 29 
China . 103 2,185 1,055 32 ( 
Java and Madura 61 114 
Hongkong 108 61 24 r 
Iraq .. : ; 20 7 
Japan, inc. Chosen 250 8,431 4,531 $22 ] 8 
FILE SIGNALS | **%:, - ile ee 
Philippine Islands 899 877 936 50 
PATENTED Other Asia aya 7 » 
Austria . 162 4,498 3.901 1,567 Sue 
“PylCo” enamelled in_ twelve French Oceania 53 
Name bright colors, with the pat- ie laggy onl os b a = : 
ented raised lip at corner for at- British South Africa i “917 1 159 38 ro - 
Address ry taching. Other cards can _ not _ eria 127 108 
- . _ ~~ . 7 ° Soroecceo 12 y 
Terms catch under, an exclusive Cook ge + ae 
feature. ; Canary Islands 47 20 10 9 
Now sold only under the Cook 
’ we. cased vececteneee 


$81,993 $65,095 


In exports under 


Adding and Calculating Machine Exports 


United States exports of adding and calculating machines 
this classifica- 
an electric motor the value 
Parts of adding ar 


They are ir 


By the Divi 
of Commerce 
Countries Number 

Salvador 2 1S¢ 
Mexico 54 2,189 
Jamaica 2 St 
Cuba 89 277 
Dom. Repub 14 1,549 
Dutch W Ind 2 pe 
Argentina 254 l 
Bolivia 14 2.6 
Brazil $5 
Chile He 4% 
Colombia 47 { 
Ecuador 2 $0 
Peru lt f 
Uruguay 1 70 
Venezuela 28 
Br. India 27 4¢ 
China 4¢ 
lava & Madura ‘ 
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Good Merchandise 


is always successful— 
for both Merchant, Manufac- 
turer, and User 






At no time has the C. A 
Cook Co. “Quality” lime of Ad- 
justable Spring Back Chairs 
suffered an interruption in its 
twenty-five-year record of 
success. 


Nor is there any secret or 
mystery about that. It is 
merely invariable and uniform 
goodness of “Cook Quality,” a 
sign of good chairs found in 
all corners of the world. 


“Cook Quality” is a guarantee of the foremost devel- 
opments and improvements in Adjustable Spring Back 
Chairs conducive to good posture and COMFORT. 

In the same way that energetic Americans are raised 
from youth to manhood on Mother’s good roast-beef- 
mashed-potatoes-bread-and-gravy meals, do dealers lift 
their business to higher levels on “Cook Quality” Ad- 
justable Spring Back Chairs 


C. A. Cook Company 


18 Osborn Street 
Cambridge 39 Mass. 


Write for Catalogue and Circulars 





CERTIFIED 


ADDING MACHINE ROLLS 


Made for every 
purpose, with the best 
quality of paper. Packed 
in attractive containers 


of 12, 50 and 100 
rolls each. (C_2 _)D 










Ask for Samples 
and Prices. 


U.S. LACE PAPER WORKS, Inc. 


163 Union Avenue’ Brooklyn, N. Y. 


Zwick & Fileischhauer, Eastern Representatives; C. L. Caldwell, 

















CONFIDENTIAL WHOLESALE 
PRICE LIST No. 225 


The most complete — the most 
comprehensive wholesale price 
list ever issued on 


TYPEWRITERS 
ADDING MACHINES 
CALCULATING MACHINES 


All Makes 
NEW—USED—REBUILT 


Even if you buy elsewhere let 
the Reliable price list be your 
guide. 


It is truly a criterion of whole- 
sale values. 


pp ELIABLE 
Typewriter & Adding Machine Corp 
"All That the Name I 


170 W. Washington Street, Chicago, Ill 


Cable Address: ‘‘RELIABLE” 


Western Representative; Harry H. Schierloh, Southern Representative, 


has a proposition for a live wire sales 
representative in each city and com- 
munity, which we will gladly explain 
to responsible inquirers. 


Our products are of very excellent 
quality and cover every requirement 
in ribbons and carbons and a very 
wide range of competitive conditions. 
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| WESTERN 
i| N-z nex. es 


High Priced Desks 
Not Necessary 


High priced desks may command admiration and 
be a worth-while purchase to those who can 
afford to disregard the thought of cost. But 
good, substantial, efficient, longwearing desks 
need not be expensive. Western Desks have 
proved this over and over again. Tl-ey will 
prove it for you if given a chance. May we send 
further details? 


WESTERN FURNITURE CO. 


Blair Ave. and Palm St. ST. LOUIS, MO. 


























Transfer Cases 
which last indefinitely 


Republic transfer cases last indefinitely 
Constructed entirely of genuine red oak, 
thoroly kiln dried, they appeal to offices 
where adequate protection is desired for 
records, corre spondence, etc The dust 
tight, substantial assembly with fibre rollers 
for smooth operation and attractive finish 
make these cases a worth while line for any 
stationer. Sold only to the trade; price lists 


to any reputable dealer on request 





The Republic Box Co. 


1691-1709 Merwin St. Cleveland, Ohio | 








MINAS 
LAMP: BRACKET 


Will place light just where needed 








For the business man, physician, dentist, optician, 
draftsman, artist, or, in fact, anyone desiring well 
lighted work. 

A demonstration will show the many practical 
adjustments of the Burns Lamp Bracket. Supply 
your trade with this serviceable appliance. 


Ask for trade prices and data now 
State and 64th Streets, Chicago, U. S. A. 


Makers of Burns Telephone Brackets 














The Perfect Loose Leaf Ring 
The Morden Swivel Ring 
HE exceptional popularity of the Morden | 
Swivel Ring is due to its strong, simple, 
smooth, efficient joint—a joint scientifically con- 
structed. As the name denotes, it is a swivel 
joint (an exclusive feature of Morden rings, all 
other rings being of the hinged style, opening 
with a pull). The swivel joint insures dependa- 
bility to remain closed, since it counteracts the 
pulling strain of sheets and covers. For the same 
reason the ring cannot be put out of commission 
by a side-wise strain. Since it has no enlarged 
joint the ring will not mar surfaces, nor become 
wedged in the holes of sheets, to tear them. The 
ring is beautifully finished; does not weaken 
under constant use; throws out no sharp pro- 
jections, when opened, to jag sheets; does not 
scratch or pinch fingers when manipulated. When 
closed, remains securely closed, yet is easily | 
opened. The locking mechanism is as simple, 
smooth and secure as the joint. 


Ten sizes, } in. to 2 in. 
Liberal discount to the trade. 


The Morden Manufacturing Corporation 
WATERBURY, CONNECTICUT 
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Countries Number Countries Number 
Tur. in Europe ‘ 1,304 Japan 9 

nited Kingdom 415 74,787 Philippine Is 56 
Yugo. & Alt i 00 Australia 146 
Canada 7 28,08 New Zealand 27 
Costa Rica 8 1,301 Br. S. Africa LS 
Guatemala 80 Canary Islands 2 
Honduras 2 212 
Nicaragua 242 Total 17 
Panama 21 5,05 

Shipments to Non-Contiguous Territories. 

\laska [Number 


Haw { Number 2 
I I [Number] 44 


Meta 
United States ex} 


| Office Furniture Exports 


il furniture by countri« 


oO 


January, 1926 By the ivisior f Statistics, Depart: 


Commerce 
Safety Other 


OFFICE 


4.490 
5,643 
19,923 
4,755 
3,075 
250 


$769,809 


$°? G50 


isS 


Other 
metal 


105.242 


deposit office 
Safes and boxes, turni 
safe vaults ture 
e ises i nets and and tix 
Countris N N lockers. tures 
\ustria 6 $ 4,112 $ 765 
I giur 4 S2 
buiga?ria 
echos 
fenmark i 
Fare Is t 
Finlan . 
Fra ‘ ¢ 
(ermal tt 2 
| 16 \? 
i huania 
Malta ( 
Cypr 
therl i 
N Wa : s 
Portuga 
Spain iZ 
Sweder 2 7 
Switze il 87 
United King 2 22 $ 1,625 Yi 38 
Canada 2 ( 4.854 $ s 44 
British He | 2 240 
Costa Rica 2 64 ] 
(;uatemala 1 
lionduras 232 
Nicaragua ; ss4 
Panama 478 24 
sa vador 19 4.195 240 
Mexico 104 4.505 8 1,464 1,700 
Nfdld «& Lal ¥ 246 2Y 1,575 
Bermuda $ 131 
Jamaica , 25 ) 515 
Trinidad and 
robago { 134 
Other British 
W. Indies l 2t 223 
Cuba $2 2,988 334 ; 1,792 
Dom. Republic 20 1,086 { 168 
Dutch W Ind 13 SRR : 
French W. Ind a 18 
Haitian Repub 7 185 171 28 
Virgin Is. U. § 
Argentina 63 3.135 E 18.199 
Bolivia l ; 
Brazil 13 5,267 2 966 
Chile l 8. 65¢ 1 
Colombia 39 3, 238 RR 10.321 97 
Ecuador lf 2 
Brit. Guiana I 108 
Peru 468 O28 
Uruguay 48 79 
Venezuela ¢ $44 4.657 f 
British Ind 
Brit. Malaya S1 
China 2 64 6F 
Java & Madura { 171 432 
Hongkong 197 
Japan, includ 
ing Chose 9 o> 0 4.924 8,742 676 
Palestine 
Philippi: Is 2.78 1.387 5¢ 97 
Siam 
Turkey Asia 
Australi: 2 27 
rr (cea i 
New Zealand 8 { 
Belgian Congo 
I Ee. Afric 
Ss Af ’ 8 1 ¢ 
I W Af 
> ¢ ¢ 
, 
" ) 
829 $144,11 $38,214 $12,041 $69,6 
Shipments from United States to Non-Contiguous Territories 
ALASKA 
S N 
: Pounds] 
\ ATT 
Sa ‘ 6 
Pounds] 2 
PORTO RICO 
> Y { 
Pounds] 2,294 


> KO 
1.9R4 
4 £99 
1.519 
48.727 
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In the regular line of desk 


pads Elsane contains only 
those numbers experience 


Stiff 
semi-flexible and flex- 


has shown desirable. 
back, 


ible styles are made in a va- 


Quick 
Selling 
Pad 


riety of material and sizes. 
Glass top pads are also avail- 
ible in several styles. Elsane 
pads have won a place in the 
lay’s best sellers. You should 
have folders giving prices 
and discounts. Write for 


them 


Sainberg &Co., Inc. 
77 E. 130th Street 
NEW YORK 








THESE ARTICLES 
COMPLETE AN OFFICE 


Offices noted for their finished ap- 
pearance will include a number of 
smaller pieces of furniture, such as 
costumers, small tables, wardrobes, 
etc We are specialists in these low 
priced but large volume sales pro- 
ducers. If you haven't catalog 
No. 5 which illustrates and describes 
the line, better write for acopy today. 


FURNAS FURNITURE CO. 


INDIANAPOLIS, IND. 
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House Organ Philosophy. 





A 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 


i ie 
Pata ae hh hh hh i hh i i i i a enn 
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~wTer-reT ~ 
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aims at happiness and the other at wealth—and very ss 
indeed that both targets are hit with the same shot 
Coach (published co-operatively by the Boorum & Peas: I 
pany, Eberhard Faber, C. Howard Hunt Pen Company and Sa 
ford Manufacturing Company) 
* 


> 

If men would pay even a little attention to the laws of su 
cess as they do to the laws of health and the laws « he 
tion, there would be more successful men The “Y and E 
(Yawman and Erbe Manufacturing Company). 

> > > 

It is well to be polite at all times. You may some da 

a position as a salesman and then you'll need it F 


Bulletin (The Stationers Loose Leaf Company) 
> . > 
Don’t always figure that the cynic is a super—clever n 
may be that his cynicism is a camouflage for a thick head 


Webster Way (F. S. Webster Company, Inc.) 


Generally speaking, here are just two kinds of ambitior One 
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PENCILS 


NO. 19053 
APencil to Lend to a Serious Friend 


7 es = > DRONE PRUNRY PENCE -i008 — 
<A. aa 
— a <=> DMRONS PUUNNY Panen oa — 
al “er: OFOWS OUUNNY PUNE 


wes 


ff 
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DIEMER 
PRODUCTS 


FOR 


SATISFACTION 


AND 


SERVICE 


ENVELOPES for Filing, Mailing and Carry- 
ing Purposes in RED ROPE and JUTE, for flat 
or folded papers. Also Metal End Filing Boxes. 


The illustrations show a few of the designs 
carried in stock. 


Samples furnished on request 


JOHN F. DIEMER COMPANY 


519 Broadway (Est. 1869) New York, N. Y. 
SEND FOR CATALOGUE No, 30 














cl! mAeNns 
TT? OfONWe PRORWT PENCE -r908 


CT? G1RONS PHUNNY PENCE 


Cy tate it 


DIXON'S “PHUNNY” PENCIL.—No. 1903 is the Contributi 
During 1926 to the Gaiety of Nations by the Pencil Department 
Jeseph Dixon Crucible Company A Good Laugh is a Boor 


The Manufacturer says of the “Phunny” that It Is a ‘Per 
to a Serious Friend.” So It Is And they Add that this Pet 
“A Lot of Fun for a Dime.” So it does Retailers and WI! 
will be Interested in this Novelty Because it is that Kine 


Pencil, for the Reason that It is the Sort of a Good Thing 
Likes to Pass Along One Does Not Get the Joke Until the 
Taken off and Begins to Write—then He Realizes that 








manity, and Dixon's 1903 is Guaranteed to Produce Many Lau 


Self Selling—that is, Every Pencil Sold Means the Sale of Ar 








If we idn’t have a worry about our automobiles, some 
would be as carefree as the birds of the field Bully 
(Sundstrand Adding Machine Company 

s* ¢* 6 

The man who sneezes over everybody may have a cold 
head, but not much elss Art Metal Welder (Art Meta 
struction Company) 

. . * 

The price of ‘“‘Safety”’ is only a thought, but some people 

Company). 
oe * > 

Most pleasure travel is for the purpose of saying we 

there when we get back.—Quality (Clarke & Courts) 


> > > 
The man who has the sand raises the dust N C R 
(The National Cash Register Company) 
> > . 
A flirtation is attention without intention The Official ‘ 


(The Richmond & Backus Company) 
. > * 


A little experience often upsets a lot of theory Office Tor 
(Baker Printing Company). 








bankrupt The Lyon Standard (Lyon Metallic Manufacturing 
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ADDING MACHINE ROLLS 


Made from pure white 
SULPHITE BOND 


Sold in 


25-50-100 Roll pectces 







and the HANDY HALF DOZEN 














Write for 
Circular 


IDEAL No. 2 
TYPEWRITER 
STAND 


Table top measures 16 by 14 inches, height 26 inches. 
Drop leaf 12 by 16 inches, hinged on a level with 
table top 

Fowler-Manson-Sherman Cycle Mfg. Co. 


1445-1455 W. AUSTIN AVE., CHICAGO 


EE Se 








APPLIANCES 





Dealers who demonstrate the WHISPER-IT Mouth- 
piece, know how well it serves. Phone yr > - 
value many times the price. For twelve ck 
eash sales, orc ler a dozen with display easel, on 
memo bill. 


O. A. Colytt Laboratories 
565 W. Washington St. Chicago, Ill. 
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LIKE REAL MONEY. T 
DEALERS AND INVESTORS PREFER 
THEM. SAMPLES Ont 
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ATTENTION 
Manufacturers of Office Equipment 


Having recently leased a store with an attractive 
show-window in the heart of the retail section, we 
are in position to represent manufacturers of office 
aquipment and accordingly invite exclusive agency 
propositions on meritorious articles. 

This business is the oldest and the leading Manu- 
facturing Stationery plant in Tidwater, Virginia, and 
is looked upon as headquarters for modern account- 


ing ideas. 
A competent sales force consisting of from three 
to five outside men is maintained Our president 
has been closely identified with the office equipment 
business for the past twenty-five years and is looked 
upon as an authority on this subject 
W. T. BARRON & CO., INC. 
L. KR. Coppage, President Established 1883 
414-410 Plume S8t., Norfolk, Va. 

















AZORA 


Azora air cushions and twirlers, two 
highly practical accessories, are 
making typewriting easier for thou- 
sands of users. Sales, both new and 
replacement, are large. Write for 






prices and discounts. 


AZORA RUBBER CO. 


54th and 20th Streets, 
CICERO, ILLINOIS 


Above Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 





PAT. DECEMBER 21, 1916 





STEEL DIE ENGRAVED 


Business 
Motto Cards 


can be used to good advantage in your 
correspondence especially where quota- 
tions are being made. They are steel die 
engrave a paneled card, size 34x43} 
engraved on a paneled card, size 34x44 
inches, and are enclosed in folded wed- 
ding tissue. We give below the wording 
of a few of the cards. 


Beware of the higher cost of the 
lower price. 

Cost is measured by the results 
obtained and in no other way. 
It’s what you get, not what you 
pay. 

Anybody can cut prices but it 
takes Brains to make a better 
article. 


We have samples and price list ; send for them. 


The American Embossing Co. 


Steel Die and Copper Plate Engraving 
and Printing in All its branches 


192-96 Seneca Street Buffalo, New York 





























~] 
Old Hampshire 


Typewriter Papers 


If you would like to see a sample book 
of a complete and worth while line of 
typewriter papers, write for the 


Old Bampshire Typewriter Book 


without delay. 


Two new medium-grade numbers have 
been added in five different weights as 
well as other changes made which we 
believe will be of interest to you and 
which keeps the Old Hampshire Line 
ever in the ranks of Quality and Pro- 
gressiveness. 


Write us for full information. We 
will be glad to serve you. 


FINE STATIONERY DEPARTMENT 


Bampshire Paper Co. 


South Hadlep Falls, Mass. 











$16.55 SPOT CASH 


—for selling this L. C. Smith 
for a $3.00 first payment. 

DEALERS! Write today 
for details of our Spot Cash 
commission proposition on 
time sales. 

No investment—no respon- 
sibility—your $16.55 all clear 





profit. All you do is to take t 

order We deliver, collect, guar 
antee to satisfy the customer. L. C. Smith Re-Newed Type 
writers are easy to sell. Look like new Work like new 
If you're not handling them, you’re missing a real oppor 
tunity. Write for our Spot Cash commission plan today 

. 

Smith Typewriter Sales Corp. 

414—360 E. Grand Ave. CHICAGO 

















TRINER 


ALL-STEEL 
Counting and Receiving Room 


SCALES 


are giving the same efficient 
service as the well known 
Triner Parcel Post Scale used 
daily in 52,000 U. S. Post 
Offices. 









Write us your 
requiremenis 


TRINER SALES CO. 
53 W. Jackson Blvd. 
Chicago, illinois 
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SIMONSO N¢ fee Mera Te? GUIDES 
For Vertical Letter Files, Ledger @ Posting Trays, Card Systems and 
Check Files, Are Indestructible 


















NONE GENUINE UNLESS STAMPED U. S. 
PATENT NO. 794,749 ON METAL TIP. 


Roger A. Simonson & Co. oe ER 122 S. Michigan Ave., Chicago 


—) a Svee sepia and 
Dealers’ Discount 




















Want Senckedoed! The OLIVER Speedster 


MODEL ELEVEN 


( The 









Consumer Advertising Is Telling 
Millionga bout the Ashless Ashstand 





ry customers are reading the Smokador ads ; — ; . 

oe regularly in seven big national pub- Our finest produc t, pre- 

j s—explaining the exclusive features sentin y the latest features 

#Hf this remarkable Ashless Ashstand. They 5 ; pes 

want Smokadors—and will buy Smokadors a velvet touch and Standard 

y from you, if you display them. Sell Smokadors! . 
Pat. Write today for illustrated catalog containing Three Bank Keyl! « ard. 

Oct.27 ¢ dealer and retail price list, and complete in- 
a : formation about Smokador. Address Dep't 16. 


SMOKADOR MFG. CO. INC. . . 
sae aaa” See a Write for attractive dealer terms. 


SMOKADOR The OLIVER Typewriter G 


The Ashless Ashstand 100 
Xo: Display at American Furniture Mart Chicago, by Frank & S« fp W DSTOCK, ILLINOIS 


MARKIT TICKET PRINTER 


Every Store and Stockroom should have it TIME STAMPS were never needed 
until TIME Acquired a Value. 


THOMPSON TIME STAMPS 
Record the hour and minute A. M. & 
P. M., firm name and character of the 
transaction—such as Received, Sent 
Out, Started, Finished, etc. 


~N 



































Thompson 
For printing One Piece 
price tickets, Bed Plate 
numbering 
bius, boxes, 


shelves, etc. > 

























MODEL A 

“Visible” Printing 

TIME STAMP 

Prints on top of 

ca  \ the pz ; 
So MODELB | MODEL A 

HOLDERS MAY BE FASTENED TO ANY ARTICLE OR Write for Folder No. § 
gg EB cg Fe ‘furnished. eee ee THE THOMPSON TIME STAMP CO., Inc. 
Write for prices and nts to 106 Church Street New York, N. Y. 
HANS H. HELLESOE. 2444 Ainslie St., Chicago — > 














This Lamp Acids Distinciion 
to the Executives Desk 


(THERE i is dignity as well as utility in every Amronlite 
model—and the proper one, with a decorated or plain 
green shade, will add that touch of individuality to office 
or home. Amronlite lamps represent the best in elec- 
trical merchandising. Write for your booklet F-4. 


Mie. Co. -Amronlite Illinois 


AS emcee No. 3607B 








No. 3603A 
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HESE desks are of such outstanding 
quality that when well displayed they 


are half sold. 


Then simply explain their all-steel spot welded con- 
struction, with bolts, rivets and screws eliminated; their 
quietness of operation; easy writing surface of genuine 
jinoleum. Quote the low price and the sale comes easy. 

Our sales proposition with liberal discount will interest 
you. May we send it? 


Jamestown Metal Desk Co., Inc. 
Jamestown, N. Y. 


GB METAL DESK CO 


JAMESTCWN 





Nothing But 


GOLD PENS 
i 2 - 


Buy your supply from experts. We make gold pens ex- 
clusively and can fill any requirement in that line with 
guaranteed satisfaction We offer especial service to fountain 
pen manufacturers, and the imprint trade Write us about 
your requirements. 


E. O. WEIGEL & SONS 


587 South Tenth St. Newark, N. J. 


DEALERS WANTED 


for a patented typewrit- 


er cushion key, with 
advantages and merits 
no other key possesses 
You'll get MORE key 


business by selling 


The Master Key 


(No rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Inc. 
29 Columbus Place 
Brooklyn N. Y. 




















THE HOGE MANUFACTURING CO., Inc. 
215-217 FULTON STREET, NEW YORK CITY 


Pal, the Pencil, and Pal Leads 

Clutch Pencils 

Modern Thumb Tacks, Steel and Brass 
Modern One-Piece Cut-Out Tacks 
Modern Paper Fasteners 

Modern Paper Clips 

Modern Pen and Pencil Clips 

Modern Strip Racks 

Modern Pen Racks 

Modern Telephone Tablets 








N ae 
cor ery STN cs 





The “Automatic” Wrapper 


Easy to handle 
for all hand wrapping—the cut shows why. 


only one size to stock—best 


Red Windows give ease of visibility. 


“Steel-Strong”™’ Qyintette, Rainbow, Tubular and Old 
Style Wrappers, Federal and Colored Bill Straps and 
other Bank supplies are used throughout the country. 


Sold by Dealers Everywhere. 


The C.L.DOWNEY CO. 


941-943 CLARK ST. 


CINCINNATI, OHIO. 























Interest Calculators 


Time Calculators 
Pay Roll Calculators 
tort Bonus Calculators 

Tv 
avo 


The 


requirements. 
your business. 








STOP FIGURING 


End Mistakes — Double Speed with Precalculated Verified Answers 
Meilicke ready-made answers to routine problems, cut calculating time in half for Western 


Union, Western Electric and many other users. 
training. There are no keys to punch, no levers to pull. 
The Meilicke line consists of the following devices: 


Savings Bank Calculators 


Unit Basis Calculators 
Dozen Basis Calculators 


Mellicke Systems meet every need, and special Calculators can be supplied to meet any special 
Let us show you without obligation how Meilicke Systems can save money for 


Write now. 
AGENTS—SOME VALUABLE TERRITORIES ARE STILL OPEN. WRITE TODAY. 


Meilicke Systems, Inc. 


3471 North Clark Street 


Any employee can use Meilicke Systems without 
Just turn the card and copy the answer. 


Discount Calculators 
Water Bill Extenders 
Electric Bill Extenders 
Gas Bill Extenders 
Price Checkers 

Vertical Cataloging 


Freight Calculators 
Express Calculators 
Lumber Calculators 
Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators Phone Indexes 


Dictaform for letters, paragraphs and all data. 


CHICAGO 
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Weldon Roberts 


iMveilil) Quod & Ried a 


No. —An outstanding feature of the World’s Quality 
Standard Line—which embraces every kind of eraser 
125 for every purpose. 


WELDON ROBERTS RUBBER CO.. NEWARK, NN. J.. 








The Slickest 
Pens 


CCPL , Ever Made 


GLUCINUM SILVER- 
PENS ALLOY 


IMPRINT P sas GUMMED CLOTH PATCHES 
SP rOtAnisTS “tee r E N S FOR REINFORCING 
LOOSE LEAF SHEETS 
The Turner & Harrison Pen Mfg. Co., Inc. Put up in boxes of 100, Packed 1000 to the Carton 


FALCON PEN WORKS PHILADELPHIA, PA. MANUFACTURED BY 
CROWNOLO MBG. CO., 12 WEST 17th ST., N. Y. 





Mlustrated Catalog and New Discount List on Application 




















NICKEL PLATED 
BRASS fr 
























Be ach S 
(ommonense RINGS( 
Expense 
bYerer. WILL NOT RUST 
FOR 
nl LOOSELEAF BOOKS 
raveiers 
Travelers’ Monthly PAMPHLETS, BLUE PRINTS, ETC. 
e 1E 
yee a EXCELLENT ARTICLE TO HAVE IN OFFICES 
quanta FOR BINDING DAILY REPORTS 
end for Samples 
1) Beach Publishing Co. PACKED 100 IN A BOX. PRICE PER 100 {} ig 
750 Book Building * 
waa. ce The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 














PROFITS FOR DEALERS IN GLASS OFFICE EQUIPMENT 


ipment for the desk gives an impres- 
a cleanliness and order of unusual, 
appeal to the up and coming business man. We 





have several stock items in constant demand 
and can supply at short notice, almost any 
sort of special glass equipment. 


THE PLATE GLASS LETTER TRAY is 
practical and ornamental desk equipment; 


CHICAGO WINDOW VENTILATORS ad- 


fresh air, at the same time eliminat; 
ng drafts and puffs of wind, no obstruc- 

THE CHICAGO GLASS DESK PAD is made in three stan- tion to light 
dard sizes of clear, crystal glass with leatherette holder PLATE GLASS DESK TOPS are sup- 
Send us your inquiry or write for descriptive circular plied in any size according to specifications. 


The Chicago Mirror & Art Glass Co., 216-224 North Clinton Street, Chicago, U. S. A- 
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ULRICH 


PLANFILING EQUIPMENT 
COMPANY 


Manufacturers of 
ULRICH Visible Indexing System 
ULRICH Compression Guides 
ULRICH Index Clips for Rolled Drawings 
Planfile Fulders for Filing Large Drawings 
1100 Line Folders for Small Drawings 
ULRICH Sorting Trays for Checks and Correspondence 


Special Guides and Folders Made-to-order 
Send Us Your Inquiry. 


ULRICH PLANFILING EQUIPMENT CO. 


JAMESTOWN, NEW YORE 


BOOMERANG 


FAITHFUL AS A DOG 

The Boomerang Chair 
Pad slides about with 
every movement but is 
attached to the chair in 


such a way that it al- 
ways returns to its 
proper position § auto- 


matically when released, 
and never falls to the 





floor. A real sales pro- 
ducer—Dealers, Jobbers, 
Agents—write today. 


Goes where you go—Moves as you move 


THE BOOMERANG CHAIR PAD CO. 


P. O. Box 391, Passaic, N. J. 
New York Office: 309 East 4th Sr., Jack Schwartz, Manager 





















For Speed 
& Capacity 


BRISTOW 


Mode! No. 8 


Sorting correspondence in a hurry-up job-—executives are 
waiting for their mail and the mail clerk has other details 
requiring attention. The BRISTOW Distributor requires mo 
manipulation at all; simply drop the letters into their proper 
compartment while opening and examining the mail A 
Model 8 occupies the space of one correspondence tray and 
serves the purpose of eight. Made in four sizes. DEALERS, 


write for particulars. 


STANLEY R. BRISTOW | 


22-24 Central Avenue West Orange, N. J. | 











POLK’S 
REFERENCE 
BOOK 
For Direct Mail 
Advertisers 


Shows how to in- 
crease your business 
by the use of Direct 
Mail Advertising. 60 
pages full of vital 
business facts and 
figures. Who, where 
and how many 
prospects you have. 
Over 8,000 lines of 
business covered. 

Write for your 

FREE copy. 
R. L. POLK & CO. 

Detroit, Mich. 
445 «Polk 


Branches in princi- 
pal cities of U. & 

















Markilo 


| few!) | / / Envelopes 
| / = iy AN With chemically 


united edge seam 


Patented Sept.30, 
1924. (G. Perry) 
The Markilo Envelope is a great protector of cards, 
papers, loose leaves, etc. A beautiful piece of cellu- 
loid work. Every business institution can use 
Markilo envelopes to profitable advantage. Made in 
any size for loose leaf ring books, file cards and 
special purposes. 
The Markilo is already regular merchandise with 
many stationers. Samples, prices, etc., for the asking. 


Markilo Co., Mfrs., 6252 S. Halsted St., Chicago, U.S. A. 


= 


Lf tevecores 


































Our Advertising 


In leading National Magazines for many years has 
created for you a great demand for 


Moore Push Pins 
(Glass Heads—Steel Points) 


to hang up small pictures, photos, charts, maps, etc. 
witbout marring walls. Harmonize with any color dec- 


oration, 
The safe and easy way to hang Heavy Pictures, 


Mirrors, etc., is to use 


Moore Push-less Hangers 


Scientifically Constructed for Strength 
Popular 10c Packets 
Are quick sellers with good profits. 











Description of our Counter Displays, Price List, 


Discounts and Samples on request. 


Moore Push-Pin Co. (Wayne Junction) , Phila., Pa. 




















“Every Desk Needs a Dozen” 


A 
Paper 
Clip 


» THE MASTER cue CLIP 


ASG US Par. — 











Two Sizes 


336” retails @ 50c per doz.— 554" retails @ $1.50 per doz. 


Order a few dozen and see how every- 
one in the office will want them 


L. D. VAN VALKENBURG CO., Holyoke, Mass. 

















brush that 
thoroughly 
cleans all parts 
of TYPEWRIT- 
ERS, OFFICE AP- 
PLIANCES AND DE- 
VICES, Typecleaning end 
made of stiff China Bristies, 
Zo Genera! cleaning end made of 
soft substantial Camel Hair. 

An attractive colored display 

ecard with each order. Big profit to 
Goalers. Write for interesting prices. 


ARTHUR W. HAHN Dept. A | 
| 
J 


M fact E 
te Street. Now" Seapine. 









s 

° “ 

oo 
» 








Years of Brush 
195-201 | Lafayette 
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SHIRLEY PENS 


for which your calls are steadily increas- 
ing, can be had from your jobber, or 
undersigned. SHIRLEY PENS are de- 
manded by about 40% of the banks of 
the country and many others. The rea- 
son is QUALITY. There is excellent 
opportunity for anyone NOW EM- 
PLOYED as local salesman to sell our 
26 styles as side line— either thru present 
firm or direct from 


NATIONAL SUPPLY CO., DEP’T B 


Distributors INDIANAPOLIS 


Samples on Request 








A. W. FABER Thin COLORED LEADS 


Red, Blue, Green, Purple, Yellow and Brown 
THE TRIUMPH OF EXPERT LEAD MAKERS 


No other lead in the 
world is like it 


Into this brand is concen- 
trated the skill and ex- 
perience of the oldest 
lead mills in existence 


DURABLE — UNIFORM 





ORIGINAL 


Remember : Sufficiently firm to withstand writing pressure 


A. W. FABER, Inc., Newark, N. J. 


** Pencil Factories Established in 1761" 





ee = 











( 

'| WIGGINS 

|| Eris CARDS 

|| Book Form 

| 

E 3 ‘ : ° 

: — Build business and prestige for you 

Z Wiggins Potent, Seored Cards put up in Pragtiente < eliminates waste from lage. 

- We orwell La Binder Cases are valuable cored, the o easily 

a aids in gettir oy new bu Thei n with a smooth, straight edge 

5 venience _ ne sak, appear : o Progressive printers everywhere are mak- 
make them ready cokes hye ing a 60 per cent profit printing and selling 

= = = ay acs Wey Wiegins Cards and 4 Wearoes Cases. You 
uture supplic ‘ ean dp the anmee. Write today for samples 

2 The Wearwell Case t the car mil) and deta‘le of $1, $6 and $10 trial assort- 

E keeps them siway fresh and clean, and ment orders 

2 THE JOHN B. WIGGINS CO. 
1157 Fullerton Ave. CHICAGO 705 Peoples Gas Bldg. 

é ‘ Wiggins Patent Scored Cards Wearwell Lever Binder Cases 

L —_ —— 
tL re? ee aco coal 







































The Clear Signal 
—No Delay --. - with 
Medearis ‘tcsc-r Stamps 


Rubber 
Save your time 


Prevent errors [INDEXED STAMP emm 


<a 







SADEXTD 2M A 
INDEXED STAMP 


Put a stop to these time leaks 


stamp 


in your office teday. Clean 


out the wasteful ones and modernize with “Indexed.” 


Any stamp-maker can supply you—or write us. 


Medearis Moulding Co., Winston-Salem, N.C., Q&A. 








EASY SNAP DOUBLE FOLD 
Collapsible Storage Files 


(Corrugated Fiber 
Board) 







Patent 


Fors 


“It Snaps Shut” 
Recommended as very xatixfactory by hundreds of Bankers 
now using them. 


Bank Supply Salesmen Here’s Your Chance 
Strayer Coin Bag Co., New Brighton, Pa. 


MANUFACTURERS OF COIN BAGS—WALLETS—PILE BOXES 


COIT’S BALL-BEARING LETTERING PENS 


For School Thousands 
Students of 
ARTISTS Satisfied 
Salesmen ) Users 
Real Estate * 
Agents 
— 
Easy to 
Architect Nb Make 
with Coit 
a ~ OR Pen 


DEALERS—Send for our Counter Display of 
12 Pens on 30 Days’ TRIAL at Our Expense 








v...... by 


THE BRIDGEPORT PEN CO. 
BRIDGEPORT, CONN., U. 8. A. 











LARGE VOLUME LOW PRICE 






He tlman wesk Pads have maintained an enviable s 
juality for more than 37 years Bt duced ir Ar Ke 
n keen compe on with good profit 
made, a range f r ! 1 
ally attractive: let us send catalog 


Res HOFFMAN, 145 Lafayette St., New York, N. Y. 








WESTON 


LEADE RS IN LEDGER PAPERS 


WRITE FOR SAMPLES 
SHOWING THE MANY USES FOR 
PERMANENT RECORDS 


BYRON WESTON COMPANY 


Mills at DALTON, MASSACHUSETTS, U S.A 
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BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
uires no expensive per- 
‘orated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as a 
full case of cards. 


When a card is with- 
Grawn the others are 
not only held in place 
but are kept on the 
bottom of the holder. 

Furnished in twenty-eight different sizes; bound in imported 
morocco; metal! parts highly nickel plated. 

In writing, please mention “Office Appliances.” 


Improved Boehner Binder Co. 


142-144 Fox Street Aurora, Illinois 
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PLIANCES 
WINNING ovr OLD RIVALS/ 


ME SI ID E 
THE SINGLE FLUID | 
vay 4 SF 





















4. 
CARDINELL 
INDISPENSABLE AihOpe 
IN OF FICE, HOME 4xo SCHOOL 2 Ae SR AY 
INK-OUT MFG. COMPANY, 15 Label Street, Montclair, N. J. 





We manufacture Leather Novelties only and are not Engravers 
Linens 
Ledgers 


LL. BROWN’S izige:, 


L. L. BROWN PAPER CO. 
Adams, Mass. - - 1849-1925 





HIGH SPEED ADDING-CALCULATOR 


Meets the complete figuring demands of 
every business with greatest economy 
Write for a free trial 


MONROE CALCULATING MACHINE CO., Inc. 
General Offices Orange, N. J. 














Steel Boxes for Filing and Storage 
Card Index Trays, Bond Boxes, Cash Boxes 

REAL DURABILITY—cold rolled steel, 
electrically welded REAL ECONOMY— 
cost no more than tin lines 








ash 


condition. Write 


ART STEEL COMPANY, Inc. 


Pleasing Appearance—attractively fin- 
ished in green with nickeled locks and 
acked in individual cartons assuring perfect 


for Ulustrated catalogue and price-list. 


401 East 23rd Street, New York 





ee 

As a subscriber to 

OFFICE APPLIANCES 
You caa save 2 own valuable time by pass- 
ing your problems on to us and letting us 
“look it up” for you. 

Domestic, two years for $3.00. Canada, two years 
for $4.00. Foreign, two years for $5.00. 


The Office Appliance Co. 














TT 7 

(CT sitios 

@ “fice Knife Gitanites 
a - USE . 

Gat o. 10 
«Se : - holds Gil- 
=—- holds Razor Blades ha 
twitecutter 101 Auto- 
strop, No. 
106 Durham Duplex, No. 103 special pointed blade. No. 108 
Twine cutter, Gem or Gillette. Retail prices 25c and up. Order 


Mounted on cut- 
W. Chicago Ave., Chicago. 


trial dozen $2.00 prepaid, assorted if desired 


out display card. GITS CO., 5419 








417 So. Dearborn Street, Chicago 


LEC UATE 


PERFECT MACHINES LOWEST PRICES 


—-SPECIAL DISCOUNTS TO DEALERS— 
WRITE TO FLAVEN, MANHATTAN BLDG., CHICAGO 








EGGENS-HAMBLER COMPANY | 


MANUFACTURERS OF 
FOUNTAIN PENS PENCILS 
STYLOGRAPHIC PENS 
180 BROADWAY NEW YORK 








Dealers: Get your order in NOW! 





An Economical Convenience for every 
Executive or Professional 


Send $3.50 for Sample 
and Prices 


Good Pro 
Deslen - 





Sells 
Quickly 


MARK-MOR-AN-DUM 


326 Highland Drive SEATTLE, U.S.A. 











EYE SHADE 


EUREKA 


Fashioned from 
green celluloid, 
bound on both 
edges, properly 
ventilated and 
adjustable. Ask 
for catalog of 
complete line. 


EYE SHIELD CO. 
Chicago, Il. 












CHICAGO 


2300 Warren Ave. 
ENVELOPE 


REYNOLDS SEALER 


The Most Simple Sealer Made — also Most Durable 


Don’t buy a demon- 
stration — buy use. 
Pay for your Sealer 
ONLY ONCE— 
when you buy it. 
The REYNOLDS 
equires no sup- 
plies or replace- 


ments. Willlasta 
business lifetime. 


Office appliance 
lealers find the 


Reynolds makes 
them friends. 
REYNOLDS ENVELOPE SEALER CO. 
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Quick Sellers—Big Money Makers 


“Instant” Desk 
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+, 
6 $ 
and 
& ” Handy Files 
% KS Their pocket pages keep 
% papers in order but instantly 
oy 1) accessible, indexed A to Z, 1 te 
¢ * ¢ 31, or specially classified by 
& Trademarks and Copyrights & omen covered, removable in- 
¢ & ex tabs 
% Difficult and rejected cases epecially solicited, No . © Idea Books 
& Difficult and rejected cases specially solicited. No ? with pasteless pocket pages for 
@ misleading inducements made to secure business. 4 news clippings, striking advts., 
- ‘ 7 : € etc The storehouse for val- 
2 Over 30 years’ active practice. Experienced, personal uable ideas, instantly accessible. 
‘ ; ap" > 
$ conscientious service. Write for terms. Book free. & Albums for Every Purpose 
@ * Postcatd Dive Record, Greeting 
% Specialty:—Typewriting and Adding Machines. Address % Card, Memory, School Day Mem- 
ories, 
% ‘ Double Dummy Bridge Boards 
2 . see uble Dummy e 
¥ E. G. SIGGERS ee Write for prices and speciai discounts. 


eee: 
POBDE 


W. . Horn, Bro. & Co. 2% 200 Sth Ave., New York 
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* e . Accept the ordinary. For effciency 
Precision Typewriter Platens Wh Y in ine a 
lutely Our patented all-rubber 
Ground on dead centers; guaranteed accurate wetter (es. tistel} har cane aot ce 
Black or light grey rubber. Delivered free. harden. No matter where the finger or 
nail ‘ uches. rut Not ber and air absorbs 
BUSHNELL MFG. CO. cancun ean ot the and af the 
3314 S. Spring St. Los Angeles, Cal. day. $4, a set. Adams Press, 19 Park Pisce, 
91 Spring St., Seattle Agents MORE than satisfied The = N W 
30 years’ experience making Ink Ribbons and Platens Wanted portant thing is to do it right ‘@) 
om d Furnit Equi t { 
ice an ‘u ure uipmen . ° 
NEW AND USED FURNITURE OF ALL KINDS Typewriter Ribbons and Carbon Paper 
Desks, Chairs, Safes, Filing Cabinets, » . 
Rugs, Carpets, Reed and Fiber at reduced prices. For the Typewriter, Adding Machines 
WERENT WEBUY WESELL WE SAVE YOU MONEY Time Clocks. Put up for the trade. 
Save money on New and Used Reed and Fiber Furniture. P . ‘ , 
Offices equipment—iargest stock in Chicago to select from. Official and Empire Brands, er in plain bexes with imprint if desired 
We build and repair railing, partitions, booths and furni- urer ush Terminal 
ture. We deliver or ship to any point in the U. 8. SNELLING & SON Manu ROOKLYN., Mg 
CHICAGO SAFE AND MERCHANDISE CO. . 
114 W. Lake St., Chicago. Telephone Central 5439 Exclusive Territory Rights Not Entertained 
GUIDES GOLD PENS--aul shapes ané Styles 
: , ‘ Imprint Prom 
* Celluloid Index Guides—Metal Tip Guides Wak o So 
We manufacture a high grade line of filing suppl Our equip t enabh:s us Specialty Service 
to give prompt, satisfactory service on special card work. An investigation 
will reveal the profit possibilities this line offers you Wedo not sell to All makes Gold, Fountain, Stylographic Pens. Pencil Cases perfectly 
consumers direct. repaired and returned day received. Satisfaction guaranteed. 
DACO GUIDE COMPANY GAYDOUL GOLD PEN CO., Ine. 64-68 Fulton St, New York 
154 Pearl Street Boston, Mass. 














MORTON’S ODORLESS 
TYPEWRITER OIL 


IN USE EVERYWHERE 
The world’s best lubricant tor Typewriters, Adding 


Machines and all delicate machinery. 
Chemically pure, gumless and colorless. 


W rite today for free sample and prices 
MORTON MEG. CO. Louisville, Ky., USA. 
Expert orders given careful attention, 







Real Eye Protection 


Working under adverse lighting conditions subjects the 
eyes to a strain that results in headaches, weak eyesight 
and sometimes more serious injury. The Feather- 
weight Eyeshade is constructed to protect the wearer's 
eyes from glaring artificial or natural lights or brilliant 
reflections. Durable, hygienic, adjustable, lightweight. 
Where it touches the forehead, the celluloid curled, 
presenting &@ smooth, round surface—no binding to 
= dirty, Bo metal parts to break out. Lies flat on 
esk. Your inquiry will receive prompt attention. 


The Featherwe:gat Eyeshade Co.. Merchantville, N. J. 
a 




















COLUMNAR PADS Solidhed Ghumb CGacks 


“THE EFFICIENCY LINE” 
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COLUMNAR PADS 
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COLORS 
MARKING 
TACKS 


A Solidhed Eyelet Pliers 


A COMBINATION PUNCH 
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The Most Complete Line on the Market AND EYELET SET 
Catalog and prices gladly supplied upon request Solidbed “Evelets 
American Pad & Paper Co. 
19 Appleton St. Holyoke, Mass. SOLIDHED TACK CO. 








37 Murray St.,.N. Y 
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JOFCO OFFICE DESKS 


Durable and Responsive 


Whether or not you have heard of this new line of desks, it will pay you to get the 
facts. JOFCO Desks are designed and built by men of long experience in the trade; 
they fill the popular requirement in every respect as shown by the experience of 
many dealers. Three grades provide a range to cover every average requirement 
Light golden oak finish is always in stock; other finishes supplied at short notice 


Our catalog illustrates forty-three styles—all 
sold through the dealer. Write for your copy. 


JASPER 


OFFICE FURNITURE 
COMPANY 


JASPER 
INDIANA 





No F660 
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THE WORLDS BEST 
TYPEWRITER RIBBON 
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Typewriter Ribbon 


Not a mere idle statement F 
but a challenge to all 
competition 







Manufactured by 
PHILLIPS RIBBON & CARBON CO., INC. 





WHY SAY 
MORE 
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WRITE FOR YOUR FREE SAMPLE TODAY 
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PAPER CLIPS 





Nationally advertised at a price which makes them 5 
available for universal use 


up and finisl 





A unique and distinct quality of make 
that satisfies and creates demand 

On your counter they sell and take little space 
“Tip Tops” or write factory for 


Your jobber has 


details 


The Tip Top Mfg. Co. Inc. Syracuse, N. Y. 








§ Canadian Agents: Brown Bros., Ltd., Toronto 





Less Resistance 
in Selling Tip-Tops 


Means 


Quicker Turnover / 


3 SIZES 
(Ad 











He bought chairs upside-down 


Told us most office chairs looked 
alike to him right side up....but 
he wanted to see how they were 
made....good idea and good busi- 
ness, too. 


Over 80% of the cost of Mil- 
waukee Chairs goes into honest 
and rugged construction. Fine 
designs, selected woods and 
handsome finishes attract you 
first ; but the workmanship under- 
neath is what determines their 


We are always glad to go over 
Milwaukee Chairs, point by 
point, with careful buyers. For 
then, they understand why over 
4,000,000 Milwaukee Chairs are 


in service 


Cost? No higher than other 
good chairs. Upon request we 
will send to interested executives 
a complete catalogue, showing 
Milwaukee Chairs for every 
office use. 








long service 





LWAUKE 


Office Chairs 


Cri 








Executive Offices: 





THE MILWAUKEE CHAIR COMPANY 


642 South Michigan Avenue, Chicago 
Distributors in All Principal Cities 


Helping to sell good Milwaukee Chairs 


ae OE 

iy) 
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from COLLIER’S—The National Weekly 
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It’s 
Good Bye Castings 
Hello Steel— 


6 reds cast iron is gradually fading out of the 
picture in office chair iron construction. 


The entire chair iron is being supplied in 
pressed steel—no castings whatsoever. 


You know the result of this—elimination of 
breakage—and satisfied customers for the retailer. 


Bettcher Irons are 100° pressed steel. They've 
proven their quality by tests a dozen times more 
severe than encountered in a life-time of service. 
They’re strong and serviceable beyond a question 
of a doubt. And that’s what you want. 





It pays to insist upon Bettcher 
equipped chairs. 


The Bettcher Stamping & Mfg. Co. 


3100 West Sixty-First Street, Cleveland, Ohio 


Knickerbocker Bldg. 23 South Jefferson Street 
Baltimore Chicago 


General Motors Bidg. 
Detroit 
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Dependability 


There is an invaluable factor of prime importance in 
making one product superior to another. 
It is not just a matter of certain prescribed materials 


ni’ 


ct.) 
& 





ve 





and methods, but it is that constant feeling of responsi- 
bility to one’s customers that prompts the utmost effort 
to justify their confidence and good-will. 

It is bound to find expression in the quality, uniformity 
and price of the goods, and in the dependability of service. 

Paramount to the certainty of supplying the best quality 
for each purpose lies this consistent dependability at all 
times. It is not only the goods and facilities, but the spirit 
back of them that counts. 

It is found in the “Line of Lowest Ultimate Cost.” 


NEIDICH PRocEss COMPANY 
Burlington, N. J., U. S. A. 
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/mperial 


The Medium Priced Line of Good Quality 


TICKLER AND RECIPE OUTFITS 


BUY THEM RIGHT! 










Made in Oak, Mahogany and White Enamel finishes, in 3x5 and 4x6 sizes 


Write for Quotation 


IMPERIAL METHODS CO. - - - Forest Park, Illinois 


E. L. SIRUS, New York E. V. BOGART, Atlanta 


























Quality the consideration 





We have resolved that 


OuR GOLDEN JUBILEE YEAR 
shall be the MOST SERVICEABLE in our history. 





Stationers who desire to supply their customers with the Best in Wallets and Filing Containers 
should give first place to the BUSHNELL LINE. 
THE OLDEST AND BEST KNOWN IN THE STATIONERY TRADE 
Made of Genuine Rope Fiber, 
Superbly Finished, Conveniently Boxed. 


ALVAH BUSHNELL COMPANY, .- 25 FILBERT STREET, - PHILADELPHIA. PA 
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The Logical Line for Your Trade 
The Shipping Point Convenient to You 
FREIGHT AND TIME SAVED ARE ADDED PROFITS 


“Ls re 


SO ye 
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Proof of the extraordinary convenience and usefulness and modern, attractive design is found in the line 
itself and in our complete new catalog. This book includes a number of additions and changes and is 
accompanied by a new, interesting price-list. Catalog and list are now ready for 
distribution—write for your copy. 








THE J. F. DIETZ CO., 
CINCINNATI, OHIO 
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99 To us “M.B.”’ stands for “MON BUREAU” 


PROSOPIS 


MB. 

















To you “M. B.” stands for “MORE BUSINESS” 


This business magazine is the most valuable me- 
dium for you if you want to sell your goods in 
France. And why should you not? Don’t you 
know that American goods and especially Office 
furniture and modern office appliances are very pop- 
ular and much needed there? 


M. B. claims to be the most valuable advertising me- 
dium in France as far as business circles are concerned. 
This is a very logical and simple proposition; M. B. has 
been the first publication to advocate modern business 
methods in France. So it’s no wonder if it is read practi- 
cally by every progressive firm in the country. Not only ts 
it read, but it is carefully kept for reference and this ac- 
counts for the wonderful selling power of its publicity. 


MON BUREAU is particularly fitted to render you signal 
services if you wish to extend your trade on the Continent 
of Europe, in France, Belgium, Switzerland, Spain, Italy 
and Rumania. 


Ask for free copy. It is very likely to mean a most profit- 
able turn in your affairs. 


inc ManaceR’ MON BUREAU, 186, Faubourg St-Martin, Paris Xéme Arrt. (France) 
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is the outstanding selling success 
in the Loose Leaf Binder field 


No improvement since the introduction of loose 
leaf binders has won such instantaneous and signal 
success in the binder field as the flexible disappearing 
post feature available only in the 


PRACTIBILT One of the Greatest 


FLEXIPOST Dealer Opportunities 
B I N D E- R Ever Opened to the Trade 


The success of the ‘‘Flexipost’”’ is now so firmly 
established that its commanding position everywhere is 
acknowledged. In business, banks, public utilities, govern- 
ment offices, lodges, churches, etc., there is a growing 
preference for Practibilt Flexipost Binders. 

















We have a proposition that will interest 
successful dealers everywhere. Write 


STATIONERS LOOSE LEAF CO. 


Chicago Mil waukee New York 


STORMS 


Wherever typewriters are used—from Cay 
town to the North Cape, from Paris t salt --- 
STORMS typewriter supplies are seceibinadid the 
finest made and the longest-lived! If you want com- 
plete satisfaction and continuous repeat orders, 
stock the items listed below. 





STORMS WHITEDGE CARBON STORMTEX RIBBONS 
CAMEO CARBON CAMEO RIBBONS 
STORMTONE CARBON PROCESSED CARBONS 


We will gladly send you sample 
to prove our point. Drop us acard. 


H. M. STORMS COMPANY 
561 Grand Avenue - Brooklyn, N. Y. 
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—calling to see you 


Good business people (your prospects, customers and 
employees) expect to find good office equipment dis- 
played by good manufacturers and dealers at the 
National Business Show. 


They come to the National Business Show because 
they are interested. They have confidence in those 
who exhibit. They can’t very well doubt the merit of 
goods or service openly displayed and publicly 
demonstrated. 


No picture, no printed description, no written explan- 
ation can put your message over so quickly and so 
thoroughly as a demonstration of your product when 
the prospect is so interested that he comes to see you. 


NEW YORK 


at the 
New Madison Square Garden, 
October 18th to 23rd, inclusive 


CLEVELAND 
at the 
Public Auditorium, 
November 15th to 20th inclusive 


“Tt’s the personal contact that counts’’ 


Frank E. Tupper, President 


50 Church Street - NEW YORK 


Chicago: 417 S. Dearborn St., C. H. Hunter, Manager 





April, 1926 
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NATIONAL BUSINESS SHOW COMPANY 


James F. Tate, Secretary 
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Office Equipment Dealers: 


Do you give complete service? 


Do you supply all the needs of 
all your customers? 


Many of them require NEW typewriters; you want 
to be able to furnish the BEST in ALL lines. 


Smith Premier 


_-_oOoOoO Orr 
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Smith Premiere T. — 
mier Typewriter 
4 
. . . P / 
HERE is nobetter typewriter thanthe ing a complete range to fill all needs. 7 
new standard keyboard Smith / 


Premier. Itslight touchand agreeable ac- And the dealership proposi- yt 

tion give it outstanding distinction. The ONMis an attractive one. Let ff 

basket shift permits seven carriage us tell you about it. Just /7 Smith Premier 
widths, the widest with a writing line of _ fill out and mail to us / Typewriter 


NZ: : é, Company 
30.6 inches with no differenceintouch,form- theattachedcoupon. 7 376 Broadway 
# New York, N.Y. 
/ 
One of the latest standard keyboard Smith Premiers / Without obligation on 
will be sent on ten days’ examination, without obli- J my part, you may tell me 
gation of course, if you will include credit references. Z more about your dealership plan. 
4 
. + . Firm Nan 
Smith Premier Typewriter Co. // 
/ , 
on a y yd — cae 
376 Broadway, New York, New York Ys 
Pid re Sta 
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No. 212 Closed 


A combination storage cabi- 
net and wardrobe for the 
crowded office. Compact, 
economical, convenient. All 
TERRELL cabinets may be 
easily converted into ward- 
robes and vice versa. Shelves 
and interiors are easily ar- 
ranged and adjusted without 
tools. 


TERRELL’S 
EQUIPMENT 
COMPANY 


GRAND RAPIDS 
MICHIGAN 


TERRELL 
STORAGE 
CABINETS 


are giving dealers a profitable en- 
try into hundreds of offices. Deal- 
ers find in the TERRELL line the 
cupboard needed to meet the re- 
quirements of any customer. Four- 
teen different sizes make the [ER- 
RELL line complete. 


—-ATTRACTIVE IN APPEARANCE 
-STRONG IN CONSTRUCTION 
LOW IN PRICE 


Exclusive features make the [TER- 


RELL line easy to sell. 








No. 415C 
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3) The INEVITABLE “TYPEWRITER IS ‘HERE |§% 
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MODERN BUSINESS EFFICIENCY DEMANDS IT 


YO longer is it necessary to endure that thought- 

| disturbing, nerve-racking tap-tap-tap of the 
typewriter. The New Model 6 Remington- Noiseless 
has solved that problem for all time. It is the only 
noiseless writing machine. 


This new machine has the complete four-row stand- 
ard keyboard—the keyboard with which all operators 
are familiar. It has the light, natural touch which is 
universally desired by operators. Its action is surpass- 
ingly easy, which insures a great volume of work. And 


REMINGTON TYPEWRITER CO., 374 Broadway, 


Rer g 1 ‘ 


al t 


its work is beautiful— worthy of any user’s signature. 
Business efficiency demands noiseless typewriting; 
comfort demands it; human nerves demand it; health 
demands it. And the new Remington-Noiseless No. 6 
is the complete answer to this demand. 

From the standpoint of efficiency—in fairness to your 
employees and yourself—you should investigate this 
new machine. We shall gladly place a New Reming- 
ton-Noiseless Model 6 in your office for examination 
without any obligation to you. 


New York — Branches Everywhere 


King 


New Remington-Noiseless 


WITH FOUR-ROW 


STANDARD KEYBOARD 











ADDING 
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How much are these 4 points 


worth to you? 


You always know what every customer owes—machine 
automatically balances every active account every day. 


Speeds up collections—machine makes it possible to get 
statements out the first day of each month. 


No trial balance troubles—no overtime—since ledgers 
are balanced and proved each day, a trial balance can be 
obtained in a few minutes. 


Does more work in less time—machine does more than 
75% of the work automatically. Speedy and simple 


to operate. 


Burroughs Adding Machine Company 
Detroit, Mich. 


Other Factories at Windsor, Canada, and Nottingham, England 
Sales and Service Offices in all the Principal Cities of the World 


‘ BOOKKEEPING - CALCULATING AND _ BILLING MACHINES 
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